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Will the Farmer Buy Lumber 
: i» | In 1927? | 


From a background of more 























of them build garages, but 











than fifty years of farming and mostly they use the stalls that 
lumber retailing, J. W. Berry, president Golden sheltered the milk cows in dad's time for the 
Belt Lumber Co., Manhattan, Kan., in a com- auto. ‘This second generation has developed a 
munication to the American Lumberman, expresses remarkable degree of courage in one particular 
unbounded faith in the future of the farmers of this direction, they are not afraid of debt; they face 





country, coupled with clear recognition of some of y with courage and fortitude a volume of debt that 


the causes which have contributed would have frightened their 








to their present difficulties. Mr. forebears to death. 
Berry’s analytical, incisive and HE FARMER is not to blame What is the trouble—is it the 
constructive observations not only for extravagant spending; auto? There is no class of citi- 


he takes his cue from the 
small town merchant and banker. 
When it again becomes the pop- 


accurately diagnose the situation, zens who need and are better 


but what is far more important, entitled to a car than the farm- 


point to the way out. They merit ules thing to cave money, fam ers. Is it low prices of farm 
careful reading and study by all building and improvements will products? No, the price of farm 
lumbermen. follow immediately. Building products the last five years has 

I lived in northern Kansas has been confined to the larger averaged double what we used 
fifty years, saw the towns grow towns for the last five years, to get for stuff when the coun- 


financed by bond issues and build- 


F ’ ‘elop from a : : 
and the country develop fron inion tend lenin Geta. Cid Ge 


try was prosperous and the 












































raw state to the condition of ing ‘will reach its lait, and has farmer was, as he is now, the 
general well-being and _pros- done so in many places, but im- foundation of prosperity or ad- 
perity. provements for the farms must be ‘versity. 

The first settlers were men on the basis of actual saving. When my father built his 
who planted trees and built house, barns, granaries, fences 
good barns and houses. I men- 4 and windmills, hogs sold for 3 
tion barns first because they built them first. In to 3% cents a pound, corn 11 to 25 cents at husk- 
the last fifty years all of the first settlers have ing time, butter 10 to 12 cents, eggs 8 to 12 cents, 
passed over, and the second generation is differ- wheat 50 to 80 cents. I don’t know how he man- 
ent. All of the territory in which we have lum- aged to improve his farm at these ruinous 
ber yards is now in the hands of the second or prices, but he did; and in addition he gave us 
third generation. They don’t boys educational advantages. 
plant trees or build houses ; some When he [Turn to page 57] 
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‘Desire to Build Alive by Talking About It 
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Winter Should Not Stop Construction 


N° TIME OF YEAR is free from influences that hinder and 
add to the costs of building. Rain and heat in summer and 

cold and snow in winter in the northern part of the United 
States delay »perations and lessen the efficiency of workers. Cus- 
tom in this country has decreed that activities of certain kinds 
shall be carried on at certain seasons, though the practice has less 
of logic than of mere habit to support it. This custom or habit 
costs the building trades vast amounts in loss of time during a 
great part of the year, because it enforces idleness during the 


winter of carpenters, and other members of the building crafts. 


Both experience and special research have proved that the ad- 
vantages of each season are fairly well offset by the disadvantages 
and that, one year with another, winter building costs little more 
than summer building. This is true because the only differences 
between the seasons are matters of weather and temperature, while 
there are other factors involved in construction, such as labor sup- 


ply, wages and the attitude of workers toward their jobs. These 
other factors, it has been found, are so much more favorable during 
the winter as to counterbalance any seeming advantage that sum- 
mer may have in the way of temperature and weather. 

As experience in winter building accumulates and the facts de- 
veloped become more widely known the custom of postponing build- 
ing from fall till spring will doubtless be modified. Such studies, 
however, as that made by the Ohio State University on request of 
the Ohio Builders’ Supply Association, should arouse greater 
interest in winter building and induce more contractors and others 
to try it out. With a proper understanding of the different condi- 
tions prevailing in winter and the adaptations necessary to meet 
them, there should be no disappointment in the experiments of the 
inexperienced. It is to be hoped that as a matter of national 
economy and efficiency everybody connected with the lumber indus- 
try will lend his support to winter building campaigns. 
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Co-ordinating Lumber Sales Efforts 


T A MEETING HELD in Chicago this week the Southern Pine 
Association initiated a program that can not fail to benefit the 
entire industry, though it is designed especially to promote 

the increased sale and use of southern pine. For a long time lum- 
bermen in all the producing regions and in all branches of the indus- 
try have felt that there was much working at cross purposes, that 
there was much lost motion and that there was either a lack of 
knowledge regarding the intrinsic properties of wood and about its 
economic uses, or that the facts if known were not made available 
and not used where they would do the most good. 

It was recognition of the existence of this unhappy situation that 
led the Southern Pine Association to undertake to bring about such 
a coérdination of sales effort as should make available to every- 
body interested all the facts needed to secure a lumber product and 
a relationship between producers, salesmen and users that should 
make the selling of lumber easier and its use more satisfactory. 
The first step taken in this movement was the establishing of a 
research department and the meeting already referred to was 
another step. 

The meeting was attended by sales representatives of Southern 
pine producers and by commission salesmen in the Chicago terri- 
tory, largely, of course, those specializing in the sale of southern 
pine. The association already has compiled data regarding the 
obstacles that the salesmen have met in their efforts to market 
lumber, together with their suggestions regarding changes in the 
methods and policies of manufacturers needed to open the channels 
of trade and expedite the sale of lumber. It is the purpose to con- 
tinue the research as to methods of manufacture and use as well as 
in methods of selling with a view to making sales effort as efficient 
as practicable. 

Everybody doubtless will concede that there is sufficient com- 
munity of interest among manufacturers, salesmen and users of 
lumber to afford a solid basis for coéperation of the sort initiated 
by this association. When as in this case there is an agency defi- 
nitely organized and financed for investigating and disseminating 
the facts needed for intelligent salesmanship there can hardly be 
a doubt that the results in the way of increased distribution and 
use will amply justify the effort and expenditure. It is believed 
that the Southern Pine Association has hit upon a method of sales 
promotion that marks a new epoch in the marketing of lumber. 





Helping the Birds Protect Food Crops 


OST BIRDS ARE insectivorous and most insects compete 
M with man for possession of the vegetable and fruit food 
crops. If birds ate no grain or fruit their importance to 
man would not so often be underestimated; for the good they do in 
destroying insects greatly overbalances the harm they do in eating 
man’s food crops. On the score of usefulness alone birds should 
be protected; but when beauty and song are added to their help in 
destroying insects the combination ought to establish a claim to 
being man’s most active and helpful partner. 

Birds have many enemies, some of the most dangerous of which 
man himself protects and propagates; for example cats. In eating 
insects birds are merely obeying the instinct to perpetuate their 
kind, for they must have food for themselves and their young. In 
addition they must have nests that fit into nature’s scheme for per- 
petuating the species. Unfortunately, man’s way of living does 
not in all respects leave conditions favorable to the birds. Shrub- 
bery and underbrush are cut away; even trees are destroyed; and 
the result is that relatively few birds find acceptable places for 
nesting near to man’s habitation. 

It’s a queer human being who is not flattered by the confidence 
and friendliness of a so called wild bird. Any home owner, almost, 
would be happy to have a phoebe build its nest over the lintel of 
his front door. Somehow he feels a proprietorship in the robin 
that builds her nest and rears her young within his hand’s reach in 
a tree that he passes many times a day. He feels that he has had 
a part in making secure the bird, her nest, her eggs and her off- 
spring. Once interested in the destiny of a brood of nestlings 
thus entrusted to his care or put within his power, he is apt to 
want to make his yard or farm a sort of bird refuge. 

A bird’s life is always in danger, and everybody must feel some- 
thing of pity for a creature that hasn’t an instant of complete 
security. Under natural conditions the bird mortality tables are 
such that no insurance company would think of assuming the risk. 
But it is immensely to man’s interest to prolong the lives of birds 
and to increase their numbers, because they help him destroy insect 
enemies that otherwise would multiply at such a rate as to make 
fruit and grain farming impracticable. 

Providing nests that meet the peculiar requirements of any native 


bird may confidently be relied upon to attract the species and 
enable it to multiply. How these birds find their way back to such 
nests year after year, as they seemingly do, is a mystery that adds 
to the pleasure of the human nest builder. Not only so, but if 
during periods of scarcity of natural foods man will provide also 
proper food for his bird friends they will stay longer with him, in 
some cases perhaps not migrate at all. In fact there is so much 
of interest, pleasure, satisfaction and downright utility in providing 
nests for birds that the wonder is that everybody does not engage 
in it on a small scale at least. 





Community Building Helps Industry 


FTER ALL HAS BEEN said and done, business, and particu- 
A larly the lumber business, is but a means to an end; the end 
being better men and women, better homes, better communi- 
ties, a better nation and a better world. In doing good, however, 
it is advisable to concentrate and not to take in too much territory, 
lest energy be dissipated and effort lost. That is why the AMERICAN 
LUMBERMAN always has been a warm advocate of Community Build- 
ing, and why such activities as those of the Hoo-Hoo Club of West- 
wood, Calif., reported elsewhere in this issue, have the com- 
mendation of this journal. 

It is inevitable that each person shall look out for his personal 
interests first, but that should not necessitate complete neglect of 
the common interests of himself and his fellow citizens. In fact 
there need be little if any of the philanthropic in the sort of public 
spirit that manifests itself in community building, for in a large 
measure what is good for the community as a whole is also good 
for each of its citizens in the long run. 

Sometimes there is a temptation to use community activities as 
a means of personal exploitation or individual aggrandizement, 
and where that disposition manifests itself community building so 
called is likely to be discredited. But the benefits resulting from 
selfish and insincere activities ostensibly but not in fact for the 
public good are slight and temporary, compared with those that 
accrue from assuming leadership in worthy causes designed to 
elevate the standards of the community with respect to religion, 
education, politics and commerce. 

In the particular example already cited a standard has been set 
up for other similar organizations throughout the country. Such 
a standard of conduct implies the greatest possible care in the 
choice of membership. It implies and even demands that the organi- 
zation that presumes to lead in promoting civic betterment shall 
maintain at all times and in all its relations a standard of conduct 
that shall leave no room for doubting the worthiness of its motives 
and the sincerity of its purposes. With such a standard rigidly 
adhered to an organization can be potent for good in any community. 


Cultivating the “Fourth Estate” 


"T\HERE’S A BIG DIFFERENCE between being on the out- 
side looking in and actually being “in the picture,” as the 
expressive phrase of the day puts it. The other day the big 

Army and Navy football game was played in Chicago—and it was 
“some” game. Millions of people read the graphic descriptions in 
the sporting sections of the newspapers, or got rather more vivid 
impressions over the radio, while something over one hundred thov- 
sand of their fellow citizens occupied seats in the stadium, saw the 
game with their own eyes, joined in the yelling and had a general 
good time. In other words, they were there; their reactions to all 
that went on were immediate and vital, and the event will live in 
their memories long after the chap who merely read, or listened to, 
accounts of it has forgotten what it was all about. 

This illustration, we hope, may serve to help “put across” an idea 
that the AMERICAN LUMBERMAN has quite frequently had something 
to say upon; namely, getting “next” to the local newspaper editor, 
so that he will feel a personal, first-hand interest in you, as 4 
human being as well as a lumberman; in your individual business; 
and in the whole lumber industry because you are a part of it. 

Old stuff, perhaps, but with a new and interesting slant, other- 
wise this article would not have been written. Nothing drives 
home a point like a concrete example, and here it is: 

The other day a retail lumber firm down in Auburndale, Fla. 
gave a dinner and “get-together” party at its establishment for the 
contractors, carpenters and other building mechanics of the town. 
They came in force, and in the language of the rural society edi- 
tor, “a good time was had by all.” We are not going to discuss 
details here, because the complete story is told on another page. 
But we do want to call attention to one thing that occurred during 
the evening, and that is, that the editor of the local newspaper, who 
was present as an invited guest, was called upon for a brief talk. 
We do not know how weighty were the remarks he made, but anyway; 











DECEN 





the in 
and n 

Nov 
ried o 
in an 
impos: 
given 
lowing 
to the 
sound 
Incide 
fulson 





[Sp 
Was 
produc 
lumber 
ended 
receive 
factur 
comme 
wood |] 
report: 
the pre 
mills | 
wood 
Thank 
the re 
shipme 
pariso. 
a year 
thirty- 
time, i 
decrea 
the op 
wood 
from | 
notew¢ 
new bi 
The 
West 
amoun 
359,50: 
The 1 
group 
last w 
week | 
the ur 
agains 
earlier 
Alto 
wood r 
91 per 
em pi 
tively 
79 and 
an est: 
of 216 
pereen 
pereen 
The 
the sa 
190,03 
week 
Shipm 
252 fe 
last 
190,55: 
954 fe 
The 
softwo 
tions f 
with tl 
195,924 
year. 
11,202, 
feet, a 
The 
Pine } 
Teports 
parabl 
mills. 
represe 
the reg 





026 


and 
uch 
dds 
t if 
ilso 
, in 
uch 
‘ing 
age 


icu- 
end 
uni- 
ver, 
ory, 
CAN 
uild- 
‘est- 
:om- 


onal 
t of 
fact 
ublic 
arge 
good 


S$ as 
nent, 
ig so 
from 
> the 
that 
xd to 
gion, 


n set 
Such 
1 the 
gani- 

shall 
nduct 
otives 
igidly 
unity. 


» out- 
is the 
1e big 
t was 
yns in 
vivid 
thou- 
iw the 
eneral 
to all 
‘ive in 
1ed to, 


n idea 
ething 
editor, 
, as a 
siness; 
= 

other- 
drives 


Ms Fla., 
for the 
» town. 
ty edi- 
discuss 
* page. 
during 
ar, who 
of talk. 
nyway; 





DECEMBER 4, 1926 


AMERICAN 


LUMBERMAN | 41 





the invitation to speak made him feel that he was one of the party, 


and not a mere observer. 
Now for the sequel. 


The next issue of the local newspaper car- 
ried on its front page an excellent story of the meeting, written 
in an intelligent and understanding way that would have been 
impossible had the editor not been present as a guest but merely 
given a few cold scraps of information over the telephone the fol- 
lowing day. The newspaper story gave a lot of valuable publicity 
to the home building proposition, and put before the public some 
sound ideas regarding construction that need to be disseminated. 
Incidentally, too, it referred in a very complimentary though not 
fulsome way to the lumber firm which was the host. 


ever possible. 


lumbermen. 


This story, in short, is a shining illustration of what the AMER- 
ICAN LUMBERMAN has been emphasizing for a long time; namely, 
that it pays the lumberman to cultivate close relationships with the 
local newspaper editor, not only supplying him with reliable, first- 
hand information on all matters pertaining to lumber and build- 
ing, but also, as in this case, making him “one of the party” when- 


As a rule the local newspaper man is very much interested in 
the development of the community, and desirous of encouraging 
building, but he can not do much through his columns unless the 
opportunity and the “ammunition” are furnished him by the local 





Lumber Movement Decreases 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 2.—A falling off in 
production, shipments and new business in the 
lumber movement of the country for the week 
ended Nov. 27 is indicated in telegraphic reports 
received today by the National Lumber Manu- 
facturers’ Association from 348 of the larger 
commercial softwood and 134 of the chief hard- 
wood lumber mills, when compared with revised 
reports from the comparable reporting mills for 
the preceding week when, however, twenty more 
mills reported. The smaller number of soft- 
wood mills reporting for last week, and the 
Thanksgiving holiday relaxation, tend to make 
the recession, which is particularly heavy in 
shipments, appear larger than it is. In com- 
parison with reports for the corresponding week 
a year ago, the disparity in the number of mills, 
thirty-three more mills having reported at that 
time, is responsible for a part of the apparent 
decrease, but not all, there being a reduction in 
the operating time of many mills. The hard- 
wood operations, when compared with reports 
from 145 mills for the previous week, show no 
noteworthy change in production, shipments and 
new business. 

The unfilled orders of 230 southern pine and 
West Coast mills at the end of last week 
amounted to 531,140,906 feet, as against 530,- 
359,502 feet for 231 mills the previous week. 
The 125 identical southern pine mills in the 
group showed unfilled orders of 203,515,620 feet 
last week, as against 209,121,660 feet for the 
week before. For the 105 West Coast mills, 
the unfilled orders were 327,625,286 feet, as 
against 321,237,842 feet for 106 mills a week 
earlier. 

Altogether the 335 comparable reporting soft- 
wood mills had shipments 88 percent, and orders 
91 percent, of actual production. For the south- 
ern pine mills these percentages wére respec- 
tively 91 and 82; and for the West Coast mills, 
79 and 89. Of the reporting mills, the 307 with 
an established normal production for the week 
of 216,161,611 feet, gave actual production 86 
percent, shipments 74 percent and orders 78 
percent thereof. 


The figures for last week, the week before and 
the same week last year follow: Production— 
190,031,501 feet, against 221,977,145 feet the 
week before, and 220,835,846 feet last year. 
Shipments — 157,292,862 feet, against 225,872,- 
252 feet the week before, and 230,416,083 feet 
last year. Orders—173,306,762 feet, against 
190,558,799 feet the week before, and 237,748,- 
954 feet last year. 

The following revised figures compare the 
softwood lumber movement of the seven associa- 
ions for the first forty-seven weeks of this year 
with the same period of 1925: Production—1]1,- 
195,926,473 feet, against 11,361,743,265 feet last 
year. Shipments—11,366,335,674 feet, against 
11,202,958,074 feet. Orders—11,252,031,401 
feet, against 11,027,399,108 feet. 


The mills of the California White & Sagar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly com- 
parable in respect to orders with those of other 
mills. Consequently the former are not now 
represented in any of the foregoing figures or in 
the regional tabulation below. Thirteen of these 





mills, representing 44 percent of the cut of the 
California pine region, gave their production 
for the week as 10,496,000 feet; shipments, 8,- 
419,000 feet, and new business, 7,669,000 feet. 
Last week’s report from 17 mills, representing 
52 percent of the cut was: Production, 18,005,- 
000 feet; shipments, 17,244,000 feet, and new 
business, 13,102,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 105 mills report- 
ing for the week ended Nov. 27 was 11 percent 
below production, and shipments were 21 per- 
cent below production. Of all new business 
taken during the week, 49 percent was for fu- 
ture water delivery, amounting to 40,369,739 
feet, of which 26,825,527 feet was for domestic 
cargo delivery, and 13,544,212 feet export. New 
business by rail amounted to 37,866,405 feet, or 
46 percent of the week’s new business. Forty- 
five percent of the week’s shipments moved by 
water, amounting to 33,058,414 feet, of which 
23,905,505 feet moved coastwise and _ inter- 
coastal, and 9,152,909 feet export. Rail ship- 
ments totaled 36,229,935 feet, or 50 percent of 
the week’s shipments, and local deliveries, 
3,891,531 feet. Unshipped domestic cargo or- 
ders totaled 111,449,500 feet; foreign, 122,- 
721,574 feet, and rail trade, 93,454,212 feet. 

With the removal of night shifts at several 
large Douglas fir producing plants, and the 
reduction of the working week to four and five 
days at many other mills, several thousand em- 
ployees of the Douglas fir industry of the Pacific 
Northwest have been affected, according to the 
Four L employment service. As yet there has 
heen no noticeable decrease in logging camp 
employment. In the pine districts just east of 
the Cascades, the surplus of labor has been 
growing, due to the closing down for the season 
of many pine mills, a usual condition at this 
time of year. 

The Western Pine Manufacturers’ Associa- 
tion, with two more mills reporting, shows a 
slight decrease in production, a notable decrease 
in shipments, and new business slightly above 
that reported a week ago. 


The California Redwood Association reports 
were not received in time for publication. 


The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows some 
decrease in production, heavy decrease in ship- 
ments, and new business somewhat below that 
reported for the previous week. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with one more mill reporting, shows 
marked decreases in production and shipments, 
and a considerable decrease in new business. 


The twenty hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion reported production as 1,267,000 feet; 
shipments, 2,630,000 feet, and orders, 2,326,000 
feet. 


The Hardwood Manufacturers’ Institute re 
ported from 114 units production as 17,160,751 
feet; shipments, 17,028,185 feet, and orders, 
17,078,873 feet. The normal production of 
these units is 19,430,000 feet. 


For the last forty-seven weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 1,382,- 


526,357 feet; shipments, 1,388,954,396 feet, and 
orders, 1,422,130,666 feet. 

|The barometer of the Southern Pine Asso- 
ciation appears on page 58.—EbITor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFro.k, VaA., Dec. 2.—For the week ended 
Nov. 27, forty-two mills reporting to the North 
Carolina Pine Association, and having a normal 
produetion figure of 9,786,000 feet, manufac- 
tured 6,010,227 feet, shipped 5,728,968 feet, and 
hooked orders for 5,574,187 feet. 


Storm Resisting Construction 

{Special telegram to AMERICAN LUMBBRMAN } 

WASHINGTON, D. C., Dec. 2.—Examination of 
the destructive effects of recent hurricanes or 
tornadoes in Maryland and the southern Missis- 
sippi Valley, accompanied by many casualties, 
have prompted the engineers of the National 
Lumber Manufacturers’ Association to advise 
the public of two fundamental rules in erecting 
buildings to resist such storms. They urge that 
in addition to well braced and sturdy construe- 
tion, whatever the materials used, these two pre- 
cautions always be taken: 

1—-The sills of the building should be anchored 
strongly to monolithic concrete foundations, which, 
in turn, should be as massive and deep seated as 
cost considerations will permit. Foundations of 
built-up masonry, with horizontal planes of weak- 
ness are not so effective. 

2—The roof structure should be strongly bolted 
or nailed to the wall, and should afford little op- 
portunity for the wind pressures to take effect 


under the eaves. 
aa enn 


Builder on Utilization Committee 

[Special telegram to AMERICAN LUMBERMAN] 

WasuHineTon, D. C., Dee. 2.—Harry Ward- 
man, president of the Wardman Construction 
Co. of Washington, has accepted an invitation 
from Secretary of Commerce Herbert Hoover 
to serve on the National Committee on Wood 
Utilization and has been detailed to the sub- 
committee on construction. 

For many years Mr. Wardman has been iden- 
tified with large building operations in the 
District of Columbia, and it is said that between 
50,000 and 75,000 persons have had their homes 
either in dwellings, apartment houses or hotels 
constructed by him. It is thought that his long 
experience in large scale building operations 
will be of great value to the committee, particu- 
larly in such work as a study of better utiliza- 
tion of short length lumber. 


x oon Visit Western Mills 


Kansas Crry, Mo., Nov. 30.—All of the sales- 
men of the Exchange Sawmills Sales Co. are to 
have an opportunity of looking over the com- 
pany’s white pine mills in California before the 
end of the year. The first party of salesmen, 
chaperoned by E. K. Gould, in charge of the 
western pine sales, left here Saturday night to 
spend a week at the mills. In the party with 
Mr. Gould are J. W. Wheeler, stationed at Okla- 
homa City; G. A. Sheppard, Houston, Tex.; 
©. B. MeVey, Peoria, Ill.; N. T. Parker, Lincoln, 
Neb.; R. E. Stone, Kansas City; T. T. Crenshaw, 
New York, and O. A. Mason, St. Louis. The 
second party is to be made up to leave some 
time next week. 
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Relative Strengths of Pine and Fir 


Will you please furnish us information regard 
ing the relative strength of fir lumber compared 
with shortleaf yellow pine lumber? We have been 
called upon by some of our customers for this in 
formation and we have no record of any tests 


that have been made on this. We thought perhaps 
you would be able to give us this information. 
INQuiny No. 1,858 

|This inquiry comes from an Oklahoma lum- 
ber concern. Data on the mechanical proper- 
ties of the various woods have been compiled 
as a result of tests by the Forest Products Lab- 
oratory, Madison, Wis. As a supplement to 
‘The Freneh Lumber Market,’’ Trade Promo- 
tion Series No. 19, the Bureau of Foreign and 
Domestic Commerce of the Department of Com- 
merce, Washington, D. C., has prepared a 
rather comprehensive table entitled ‘‘ Strength 
Values for Various American and European 
Species of Wood,’’ including Douglas fir and 
shortleaf pine. Copies of this table may be 
obtained from the Superintendent of Docu- 
ments, Government Printing Office, Washington, 
D. C., at a nominal price. For the convenience 
of this inquirer the data asked for on the 
two woods mentioned have been supplied. 

In the United States Department of Agricul- 
ture Bulletin No, 556 ‘* Mechanical Proper- 
ties of Woods Grown in the United States,’’ 
published some years ago, tables of strengths 
of various American woods, as well as a great 
deal of additional information, are given. This 
bulletin doubtless may be obtained from the 
Superintendent of Documents, Government 
Printing Office, Washington, D. C., at a nom- 
inal price.—EpI!Tor. | 


Botanical and Commercial Gums 


In order to settle some contention I am writing 
to ask if you will write me giving the botanical 
and commercial names of the various gums con- 
verted into lumber in the southern States.—InN- 
quirky No. 1,856. 

{This inquiry comes from a lumberman in 
Ohio. The botanical species commonly clas- 
sified as gums are the following: Liquidambar 
styraciflua, or red gum; Nyssa sylvatica, or 
black gum; and Nyssa aquatica, or tupelo. 

It will be noted that the red gum or Liquid- 
ambar styraciflua does not belong to the same 
genus as the black gum and the tupelo. Red 
gum sometimes is called sweet gum, liquidamber, 
gum, gum tree, alligator wood, bilsted, star- 
leaved gum, and, in European countries, par- 
ticularly in Great Britain, satin walnut. 

Black gum, or Nyssa sylvatica is ealled in the 
different sections where it grows, sour gum, tu- 
pelo, pepperidge, wild pear tree, gum, and yel 
low gum. 

While Nyssa aquatica is oftener called tupelo 
than any other name, it is included as a gum 
because it is sometimes so termed. In some lo- 
ealities it is known as sour gum, in others as 
swamp tupelo, in still others as cotton gum, and 
in others still as the wild olive tree and olive 
tree. The name tupelo has been applied to three 
species all of one genus; namely, Nyssa sylvat- 
ica or black gum, Nyssa ogeche, or sour tupelo, 
and Nyssa aquatica, which last may be termed 
the true tupelo. 


The term red as applied to gum is said orig- 
inally to have had reference to the color of the 
leaves, which turn a brilliant red in the late 
summer and fall. However, the heartwood of 
the tree is red and the wood sometimes is re- 
ferred to as red, though the light colored sap- 
wood may constitute in some cases the greater 
part of the tree. 

It is said that sawmills commonly include 
black gum with tupelo in reporting their lumber 
eut, generally calling them both gum without 
distinction. The woods, however, differ con- 
siderably and neither the trees nor the lumber 
cut from them need be confused. 

The general appearance of the bark of the 


tupelo suggests both yellow poplar and red 
gum. In facet, tupelo sometimes is called bay 
poplar, and it is understood that considerable 
of this wood is marketed in England by that 
name at the present time.—EDITOor. | 





Wisconsin Decimal Log Scale 

I would be very much pleased if you would give 
me some information in regard to what is known as 
the Wisconsin Decimal scale, by which logs are 
purchased for lumber up in this section. 

Also, how does it compare with the Doyle Rule? 
—InQquiny No. 1,850. 

| This inquiry comes from a lumber manu- 
facturing town in Minnesota. The Wisconsin 
Decimal seale is commonly known as the Decimal 
or Decimal C rule, and sometimes as the Scrib- 
ner Decimal C Rule. The figures of the Scribner 
rule originally were obtained by drawing dia- 
grams showing the end sections of logs and the 
boards that could be sawed out of them. The 
original rule did not cover logs below 12 inches 
in diameter, and various sets of figures have 
been supplied for the smaller logs. The Decimal 
C rule, which is legal in Wisconsin, and is doubt- 
less the rule +o which this inquirer refers, was 
made by dropping the unit figures of the Serib- 
ner rule, and giving values to the nearest tenth. 
This rule not only is the legal rule in Wisconsin, 
but it is the one under which all Forest Service 
timber is sold. It would be rather difficult to 
show in any other way than by comparison of 
the tables, how nearly the Seribner or Decimal 





C rule resembles the Doyle rule. The Doyle rule 
was constructed by the following formula: De- 
duct 4 inches from the diameter of the log, as 
an allowance for slab; square one-quarter of 
the remainder and multiply the result by the 
length of the log in feet. The result is the 
contents in board feet. 

Both the Doyle and the Decimal C log scale 
tables are given in ‘fA Manual for Northern 
Woodsmen,’’ which contains in addition a great 
deal of information about log seales and woods- 
work generally. This book is supplied by the 
AMERICAN LUMBERMAN at $2.75, delivered, 
It is a work of 250 pages, and is bound in 
buckram with flap.—EbiTonr. | 





SPARSE BZAS: 


Winter Storage House for Apples 

For the use of a very good customer I have been 
trying to obtain plans and specifications of a winter 
storage house for apples but have been unsuccessful. 
Can you help me ?7—INQuIRY No. 1,852. 

| This inquiry comes from a Maryland lumber 
concern. The inquirer has been referred to the 
agricultural experiment stations at the agri- 
cuJtural colleges in several States where it is 
hoped he may be able to obtain plans for apple 
storage warehouses. The inquiry is published 
with the thought that readers of the AMERICAN 
LUMBERMAN may be able to give some addi- 
tional information along this line. The name 
of the inquirer will be supplied on request.— 


EDITor. | 
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In San Francisco, mill work- 
men engaged in manufacturing 
building material by machin- 
ery received from $3.50 to 
$4.00 a day. There are be- 
tween 600 and 700 employed 
in the different mills in the 
city. Carpenters, of which 
there are about 6,000, receive 
$4.00 a day; lathers, $2.50 to 
$4.00 and bricklayers, $5.00. 


* + + 


The lumber offices of Ot- 
tawa, Can., are daily besieged 
by crowds of men seeking 
work in the shanties. All a 
lumberman has to do is to 
notify one of the boarding 
house keepers in Lower Town 
that he will be there the next 
day to hire men and when he 
arrives at the appointed hour 
he will find the hotel and the 
street crowded with axemen, 
sawyers, rollway men, team- 
sters and cooks. A first class 
shanty crew can be engaged 
at an average of $10 to 
$11.50 per month per man for 
the season, including the drive 
in the spring. 

* * & 


The log turner controversy 
between George Shearer 
and Alexander Rogers, John 
Torrent and Esau Torrent, 
which has been reported fa- 
vorably and adversely from 
time to time, as regards all 
parties concerned, seem now 
in a fair way of final settle- 
ment. Mr. Shearer has re- 





ceived letters patent in reis- 
sue, dated Nov. 30, 1875, for 
that portion of the log turn- 
ing device which comprises 
the angular foot plate with 
the shelves therein attached 
to the lower end of the tooth 
bar. Meanwhile the Esau 
Torrent patent holds the tooth 
bar. The log turner, as used 
in mills, combines the claims 
of both parties. It would 
look to us that the interests to 
both parties in controversy 
would be advanced by a com- 
bination of interests. 


* * * 


A meeting of the lumber- 
men’s association of Buffalo, 
N. Y., was held a few days 
ago. The meeting was called 
to order by President B. 
Holmes and the minutes of the 
last meeting were read and 
approved. The constitution 
and by-laws adopted at the 
previous meeting were 
amended so as to make the 
initiation fee $50 instead of 
$100. Fourteen firms agreed 
not to sell hemlock lumber 
for less than $12 per 1,000 


feet after Jan. |. 


* * + 


Samuel Sias has taken a 
contract to put 60,000,000 
feet of pine logs into the 
Muskegon River for Dole & 
Co. and is now building 
camps. It is expected that 
the job will last for ten years. 





Wm. Nyce, one of the big- 
gest lumber merchants of 
Philadelphia, bought a few 
days ago of Messrs. Kerr & 
Brewer, East Saginaw, Mich., 
all of their lumber on hand, 
about 500,000 feet, for cash. 
This is Mr. Nyce’s first pur- 
chase in the valley. 


+ * * 


Logging prospects in Wis- 
consin are very unfavorable. 
There has been no_ cold 
weather and the ground is 
bare of snow. The roads are 
rough and the outlook gloomy 
for those who have set up 
their quarters in the woods 
and wish to get in a good 
winter's work. 

* 8 # 


There is every indication of 
a mild winter in northern 
Wisconsin. The Indians say 
that the bears have not yet 
gone into winter quarters, the 
muskrats have not begun to 
build and the beavers have 
laid in a very small stock © 
food for the winter, all of 
which are unmistakable indi- 
cations of a mild, open winter 
based upon the instincts 0 
animals which carries more 
weight of conviction to our 
mind than the prognostica 
tions of professors. 


es @ 
There is nothing doing in 


the lumber trade at present 48 
far as sales are concerned. 
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Southern Pine Mill Stocks Continue Below Normal 


Southern pine bookings during the week ended Nov. 6 


were about eighteen percent below production. In the four 
preceding weeks they had amounted to eighty percent of 
production. The mills have therefore been accumulating 
some stock, but their holdings are still much below normal, 
as shipments for the first forty-six weeks of the year, ended 
Nov. 20, amounted to three percent more than the production. 

The market shows a good deal of firmness. Most of the 
orders are for wide assortments, which the mills find it 
difficult to fill. Retail yards are evidently determined to 
go over the year-end with low inventories, and there has 
been statistical confirmation of assertions that those in what 
is predominantly southern pine territory are already low. 
About three hundred yards in Nebraska, Kansas, Oklahoma, 
Wyoming, Colorado and northern New Mexico reported Nov. 
1 stocks 4.3 percent less than those held: on the correspond- 
ing date of 1925. This showing is believed typical of the 
stock situation at retail yards throughout the country. 

The product of smaller mills has been bringing unsatis- 
factory prices, and more are shutting down each week, espe- 
cially as bad weather is making operations difficult. 

The trade as a whole looks for an unusually early stocking 
up movement, because of good prospects for spring. 


Northern Hardwood Stocks Are Considerably Reduced 


Stock conditions at northern hardwood mills appear very 
favorable. Reports from thirty-eight identical firms show 
that holdings are practically the same as those of last year, 
though a somewhat larger proportion of this year’s holdings 
is in the higher grades. There is in fact a shortage of some 
of the box grades. ; 

Production is down to about the lowest point of the year, 
and a good deal below the total for fall of last year. Though 
of course there will be a considerable inerease in the output 
about the turn of the year, it is believed that logging will 
be on a conservative scale. 

A little business is coming from automobile and furniture 
makers, though their takings have recently declined somewhat. 
Implement makers and miscellaneous industrial users have 
been doing more buying, however. Demand for maple flooring 
had a spurt lately. The flooring factories are probably well 
stocked with raw material and finished products, and the hard- 
wood mills have been offering them lower prices on hard maple 
flooring stocks. This is the only mark-down noted in the list. 
The millwork factories appear seasonably busy, and are taking 
a fair amount. 


Southern Hardwood Output Being Reduced by Rains 


Southern hardwood production appears to be showing some 
decline. Rains in both northern and southern sections of the 
producing belt have made woods work difficult, and some of 
the mills have reported log shortage. These unfavorable 
operating conditions are inducing some plants to shut down 
for the usual winter overhauling. 

Average unsold stocks per unit declined 7,000 feet during 
September, and a further 13,000 feet per unit in October. 
The total stocks Nov. 1 were 23.8 percent covered by orders, 
and dry stocks were 43.1 percent covered, the proportion 
showing steady increase recently. 

Automobile factory purchases have continued rather small, 
and the bulk of present sales is to furniture makers and the 
building trades interests, though trade in flooring has slowed 
down. Exporting is active and, now that the British coal 
strike is ended, may be helped by lower ocean rather than 
have been scheduled for the first of the year. Some domestic 
buyers forsee stronger prices and are ordering ahead. 


Lumber Statistics Appear on Pages 58, 59 and 60; 


Movement of Both Cypress and Redwood Is Smaller 


Cypress is rather slow in most markets, though it appears 
to be doing better in the East than it is in the middle West. 
Florida consumption continues rather small; building is in- 
active in most sections of the State, and demand from mill- 
work plants is better than that from the yards. City business 
in the middle West is seasonably slower. Southern country 
yard trade has also tapered off. Industrial demand is better 
than that from the retail yards, but special cutting orders are 
none too plentiful. Prices of yellow cypress are possibly 
weaker, but by general report red cypress is steady. 

Redwood demand showed a marked falling off during the 
week ended Nov. 20, but in the preceding week bookings had 
been exceptionally heavy. Total orders for the four weeks 
ended that date amounted to 96 percent of the production. 
Business with the northern part of the State is in good vol- 
ume, but southern California trade is a trifle slow, and eastern 
sales tend to decline. The mills have fair order files, and 
shipments to date this year have taken 97 percent of the cut. 
Quotations are said to be well maintained. 


Heavy Curtailment of Fir Production Taking Place 


Decided curtailment of fir production is being effected. A 
considerable number of mills have already shut down; others 
have taken off night shifts, and some are closing down for a 
day or two each week. There is said to be every probability 
that for the next month or so the output will be only about 
fifty percent of normal, especially as an extended shutdown 
over the holiday season is planned. 

Bookings during the week ended Nov. 27 were 11 percent 
below production. There were slight further declines in 
takings of all markets, but totals almost reached the level 
of the preceding week. While Atlantic coast retail business 
is good for the season, wholesalers will see hopes of an easing 
off in vessel rates now that the British coal strike is officially 
ended, and may await this. Middle West trade is slower, 
but it is believed a stocking-up movement will start as soon 
as it is recognized that fir has hit bottom. California is using 
a good deal of lumber, but wholesale competition is keen and 
prices are a little easier. The firmness of logs gives the mar- 
ket a good undertone, and is bound to continue in view of the 
projected 30-day shutdown of logging operations. 


Trade in Shortleaf Shows Seasonal Slowing Down 


Volume of trade in North Carolina pine appears to be 
very uneven from week to week, but for the four weeks 
ended Nov. 20 the shipments amounted to 99 percent of the 
production, and orders were 85 percent of the production. 
Buyers show a tendency to place orders for shipment a little 
later, and this is very encouraging to the mills. The larger 
plants are, however, proceeding very conservatively as to 
production, as they feel that market betterment depends on 
keeping this in line with current sales. Many of the smaller 
producers will curtail during the winter. Prospects are that 
prices will be maintained, and some expect advances. 

Georgia roofer production has continued active, while 
there has been a seasonal falling off in sales. The market 
therefore has remained weak, the 6-inch selling at $18.50 
usually, and sometimes for $18. There were recent rains, 
but manufacturing operations have been little interfered 
with so far. Prospects are that if the wet season sets in 
soon, there will be a marked strengthening in quotations. 

Arkansas soft pine mills report a decline in bookings from 
both retail yards and industrial users. The call is for well 
assorted cars for filling in, and prices on these have stood 
firm, except for occasional and unimportant concessions. 
Mill stocks are still low and broken, but there has been some 
recent accumulation of finish. 


Market Prices and Reports on Pages 91 to 100 
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Survey Shows Improved 
Market tor Farms 


Notwithstanding the fact that in some sec- 
tions this year the farm crops have not been 
up to normal owing to unfavorable weather, 
the impression prevailing among business men 
quite generally is that farming is on a some- 
what better basis and that there is a reaction 
from the slump in farm land values. This 
impression among business men is substanti- 
ated by a report of a survey recently made 
by the National Association of Real Estate 
Boards. This survey, which evidently was 
made by means of a questionnaire submitted 
to the members of the association throughout 
the country, shows the farm land market more 
generally active than that of last year and 
giving promise of greater activity to come. 
Of members replying 56 percent report the 
market more active than last year, 28 percent 
the same as last year, and but 16 percent less 
active. The north central and central eastern 
sections, the mountain and Pacific States and 
Canada reporting uniformly good markets. 


Reason for Farm Purchases 


The predominant reason for farm purchases 
reported at present is the occupation of the 
farm as a home and its conduct as a business. 
Kighty-five percent of the communities report- 
ing show this to be the attitude of farm pur- 
ehasers. There is also another outstanding 
reason in the confidence that prices of farm 
lands will increase. Practically all of the 
reports predict an increase in sales of farm 
lands, the most frequent reason for making 
this forecast being confidence that deflation 
is complete and that farms now can be bought 
at prices which permit a satisfactory return 
on the investment. Almost equal emphasis is 
laid on the trend towards return to the farm, 
particularly on the part of those who left the 
farm to go to the city. Expectation of better 
prices for farm products also influences this 
forecast as well as the growing realization 
generally that under proper management 
money can now be made on the farm. 


Farm Sales for Cash 


The number of farm sales being made on a 
cash basis is reported greater this year than 
last in 44 percent of the communities, about 
the same as last year in 45 percent, and 66 
percent report an increasing number of in- 
quiries from prospects. While 43 percent of 
those reporting indicate that a feeling of pes- 
simism still remains on the part of the farm- 
ers, and 57 percent report optimism, it is 
nevertheless significant that of those report- 
ing pessimism a considerable percentage indi- 
cates the situation as being better than last 
year. There is a sharp sectional division, how- 
ever, between regions of optimism and pessi- 
mism, optimism being greatest in the south- 
eastern, north central, mountain and Pacific 
States, and Canadian sections, and pessimism 
predominating in the north Atlantic, central 
eastern, and Great Lakes region, while senti- 
ment in the south central section is about 
equally divided. 

In some communities no foreclosures of 
farm mortgages were reported and 54 percent 
of the communities reporting foreclosures indi- 
cate that the number was smaller during the 
last year than the year immediately preceding, 
with 62 percent reporting a favorable atti- 
tude on the part of the banks toward renewals 
of loans. The reasons given for foreclosures 
are various: low prices for crops, poor man- 
agement, overbuying at peak prices with 
subsequent deflation, too little capital, too 
easy credit ete. 


Credits and the Bankers’ Attitude 


Sixty-three percent of those reporting state 
that in their communities there is no shortage 
of credit, although but 44 percent report an 


entirely favorable attitude on the part of 
the banks toward new loans, with 27 percent 
showing a conservative attitude, and 29 per- 
cent unfavorable. It is generally stated, how- 
ever, that where the risk is good ample credit 
is available. Where a credit shortage does 
exist the greatest need is for long time credit 
(or for more than three years) and for inter- 
mediate credit (for from six months to three 
years). There is a shortage of credits for 
less than six months indicated in 23 percent 
of the communities reporting. In 56 percent 
of the communities reporting the credit supply 
this year remains the same as last, 42 percent 
reporting it greater. Seventy-two percent 
state that there has never been an oversupply 
of credit in their communities, and of the 
28 percent reporting an oversupply at some 
period the great majority states that period 
to be 1918 to 1921. 

In 46 percent of the communities, according 
to the report, the prices remain the same this 
year as last, but took an upward turn in 39 
pereent of the communities. A large majority 
of the communities report current prices lower 
than those of 1920, with the general comment 
that deflation is complete in their opinion, 


Realtors’ Reports 
Show Farming Is 
on Better Basis 


while 58 percent report the prices higher this 
year than in 1914. 


Trend Toward the Farm 


The trend toward the farm is supported by 
the statement of 42 percent of those reporting 
that the farming population in their com- 
munities is increasing, of 25 percent that it 
remains unchanged. The movement back to 
the farm is more clearly apparent in the cen- 
tral eastern, southeastern, south central, north 
central sections, the mountain and Pacifie 
States and Canada, while in the north Atlantic 
section and in the Great Lakes region the farm 
population is reported to be decreasing to a 
noticeable extent. 

Some of the comments submitted by mem- 
bers of the association in their responses to 
the questionnaire are interesting and sug- 
gestive because they show a healthier senti- 
ment with respect to farming and farm life. 
One correspondent states that ‘‘the increas- 
ing attractiveness of the farm as a home and 
the increasing return on such investment 
under first class husbandry’’ are reasons for 
a return to the land. Another remarks: ‘‘ For 
the last four years there has been but very 
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is more active. 
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pected on or before Jan. 1, 1927. 


RAILROADS 


PRICES 


week ended Nov. 17. 





Business in Brief 

While there has been a further slowing down in general business compared with 
last week, underlying conditions continue good. 
progressing at a healthy pace; there is little unemployment and we 
are as sound basically as six months ago. With advance of holiday 
season buying activities have shifted from wholesale to retail chan- 
nels. On the favorable side of the ledger are factors of strong financial position of 
industry, a lack of price or inventory inflation, a lack of widespread overbuying and 
over-production and an abundance of credit. 
sened demand for finished steel and automobiles; the small, largely seasonal, decline 


in building and the cotton debacle. Business failures for the week were 322 compared 
with 419 the previous week and 294 in like week, 1925. 


Prices for some leading farm products, notably wheat, corn and cotton, continue 
lower than during 1925 and are mentioned as drawbacks to possible future expansion. 
The low price of cotton has greatly stimulated cotton mill 

AGRICULTURE activity, many mills in South working to capacity. 
still indicate reduced winter wheat acreage. 

continues where weather permits. Grain movement is in moderate volume with corn 
showing a decrease. Grain storage space is filling rapidly. Export buying of wheat 


The return to work of about two-fifths of the striking British coal miners has 
lessened demand here, and, with production at the peak, prices have eased off. All 
bituminous production at the peak, prices have eased off. All bitum- 
inous production records were broken for week ended Nov. 20. The total 
output was 14,253,000 tons, an increase of 446,000 tons over the preced- 
ing week. Further price declines are probable. Crude oil production for week ended 
Nov. 27 was 2,391,250 barrels, an increase of 20,800 barrels over the preceding week. 


Steel production continues to decline and has now reached between 75 and 80 per- 
cent of capacity. The present production level has been the minimum of a fiuctua- 
tion average during the last two years. 
prices remain steady. Railroads are the best buyers with a considerable 
demand from oil tank manufacturers. A sharp upturn in demand is ex- 


Due to expected seasonal declines in traffic, freight car loadings for week ended 
Nov. 20 was 34,074 cars less than the previous week, being 1,078,812 cars. This was an 
increase of 20,889 cars over the corresponding week of 1925 and 
of 67,893 cars over the same week, 1924. This was the twenty- 
sixth week this year loadings have exceeded 1,000,000 cars. 


Bradstreet’s food index number for week ended Nov. 25 was $3.50 compared with 
$3.47 the previous week and $3.71 for week ended Nov. 26, 1925. This was an increase 
of nine-tenths of 1 percent over the previous week but a loss of 5.6 
percent from the like week of 1925. 
price index declined to 143.7 for week ended Nov. 24 from 145.8 for the 


Production and distribution are 


On the unfavorable side are the les- 


Reports 
Corn husking 


Despite the lessened demand, 


Harvard wholesale commodity 
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little demand for farms on account of many 
people coming to the cities. They are over- 
crowding the city here, and many are finding 
out their mistake. Farm lands are bound to 
come back more active than ever. Farmers 
are the feeders of the world. Somebody must 
farm.’’ In some sections, owing to the spe- 
cially unfavorable weather conditions and 
consequent short crops, the farm land situa- 
tion, though it was considerably better than 


last year, suffered a check of the movement 
toward higher prices and greater stability. 
One member reporting from Ohio said: ‘‘The 
marathon occurred in past years; they are not 
going to the cities now, just a good healthy 
condition existing.’’ From Kansas comes the 
following: ‘‘ We have had as many move from 
the city to the farm and vice versa. Many in 
the city want to go back to the farm, but 
can not trade or finance the farm.’’ 


Fight New York Shingle 


New York, Nov. 29.—The battle of the wood 
shingle was waged furiously this afternoon in 
an extended hearing before the board of alder- 
men, which was attended by many representa- 
tives of the lumber industry. But the prepon- 
derance of talk was against the wood shingle, 
although members of the lumber industry ar- 
gued well and representatives of the borough 
of Queens argued forcefully to give the home 
builders more time. 

It will cost the taxpayers $100,000,000 to re- 
shingle with incombustible roofing the 200,000 
homes now covered with wooden shingles, if the 
amendment to the building ordinance is adopted, 
it was argued by those appealing for more time. 
It was estimated that in Queens Borough alone 
there are about 100,000 houses that have wood 
shingle roofs. 

Borough President Eugene Connolly of 
Queens pleaded to change the amendment to 
give the home-owners ten years in which to 
make replacement. He said that to enforce an 
immediate order for fire-proof roof covering 
would put the residents to needless expense. 

Though it might cost the taxpayers of Queens 
$50,000,000 to re-roof, Fire Commissioner 
John J. Dorman, in his argument favoring the 
ordinance as it stands, said the money would 
be well spent. Wooden shingles, he said, were 


the cause of $50,000,000 in fires throughout the 
country between 1919 and 1922. He pointed to 
the Arverne (L. I.) $2,000,000 fire a few years 
ago ‘‘which never would have assumed the pro- 
portions of a general conflagration were it not 
for the fact that wooden shingled roofs proved 
such vulnerable targets for the flying embers.’’ 

Ira Woolson, representing the National Board 
of Fire Underwriters, spoke in favor of the 
Connolly amendment and, when asked whether 
the incombustible roofs would mean a reduc- 
tion in insurance rates, would give no such 
assurance, 

Others who urged the adoption of the 10-year 
leeway were Samuel R. Bishop, of the New York 
chapter of the American Institute of Architects ; 
H. M. Kelsey and W. B. White, of the New 
York Board of Fire Underwriters, and J. H. 
Haffner, of the Queens Borough Chamber of 
Commerce. 

The ordinance before the aldermen as it now 
exists provides that no construction within the 
fire limits may bear wooden shingles. The 
amendment provides that on all new construc- 
tion outside the fire limits the use of wooden 
shingles be prohibited. On existing buildings, 
which have wooden shingle roofs, the provision 
is made that the home owner effect the change 
by 1936. 

Roofing salesmen were on hand in large num- 


On the whole the results of the survey made 
by the National Association of Real Estate 
Boards indicate either stability or a trend to- 
ward stability in price of land based on the 
returns in profit they may be expected to show 
under proper tillage and careful management. 
In other words the indications are that lands 
now changing hands are being bought and sold 
on the basis of earnings rather than on basis 
of speculation. 


Ordinance 


bers, those representing manufacturers of fire- 
proof covering supporting the ordinance and 
those representing manufacturers of wooden 
shingles opposing it. The wooden shingle men 
ran afoul of Alderman Peter J. McGuinness, a 
lumber inspector who served in that capacity 
for the Government during the war. Mr. Me- 
Guinness took samples of wood shingles that 
were presented, split them and by their odor 
was able to tell the kind of wood they were 
made from. 


The amendment in its entirety was opposed 
by half a dozen representatives of West Coast 
shingle manufacturers, lumbermen and builders. 
Charles Bossert, a member of the Bossert Lum- 


‘ber Company, Brooklyn, large lumber dealer 


and builder of ready-made houses, told the 
aldermen that no consideration had been given 
to the cost of using fireproof roofing. The 
cheapest of this sort, he said, are the asphalt 
shingles, which are so heavy that a roof has to 
be practically rebuilt in order to support them. 
The fire hazard in Queens, with thousands of 
wooden shingle roofs, was no greater than that 
of the east side, Manhattan, where there are 
additional hazards, such as heavy traffic. 

The New York Lumber Trade Association 
was represented at the hearing and made vigor- 
ous protest against any action for the restric- 
tion of the wood shingle. 


Sees Continued Good Business for 1927 


Kansas Crry, Mo., Nov. 30.—In his latest letter to his salesmen, dated Nov. 29, Chas. S. Keith, president of the 
Central Coal & Coke Co., reviews the lumber situation up to the present and makes some prediction as to the outlook 


for 1927. 


He does not believe the situation in 1927 will be materially different from that prevailing in 1926; that a 


decline in building activities will not materially affect lumber consumption in this country. His letter in full follows: 








Now that we are approaching the end of 1926, and there is a seasonal 
slowing down in purchases on the part of the distributers of lumber, 
it will be well to review the situation as it now exists and what will 
probably happen in the next year. 

Figures from the South indicate that much more lumber has been 
shipped this year than has been produced, and stocks at some ninety 
mills, which is a cross-section of the southern pine production, re- 
ported through the Southern Pine Association monthly stock report, 
have declined from an average of 5,002,398 feet on Jan. 1, 1926, to 
an average of 3,895,710 feet on Oct. 31, 1926, the last stock report 
available, or 23 percent. Orders have declined in the same period 
19 percent, so the ratio of orders to stocks is better than it was the 
first of the year. 

The information which we are generally receiving from our repre- 
sentatives is that stocks in the hands of the retailers and industrial 
consumers throughout the country are probably lower than they have 
been at any time for several years. Transit stocks as represented by 
lumber in transit by rail, sold and unsold, are lower than in the last 
several years, due to increasing transportation efficiency. Any delay 
therein might result in a famine for lumber. So far as cargo ship- 
ments are concerned, they are practically in the same shape, due to 
diversion of bottoms from intercoastal lumber service to foreign coal 
service, on account of the British coal miners’ strike. So that the 
total lumber in sight at the mills, in transit by rail and cargo, and 
in the hands of the retailers, is at a point which might be termed 
dangerous from the point of view of consumers. 

Information as to West Coast stocks is not available, but shipments 
for the year, as indicated by the barometer reports, have been in excess 
of production, which must be reflected in decline in stocks. The 
Present lull in the business is due largely to the dealers’ desire to 
begin the new year with the lowest possible inventories. This will 


probably mean an early resumption in buying in December, for delivery 
after opening of the New Year. 

We are entering into a period where there will be a natural decline 
in production, due to the approaching holidays and other features. 
This must be reflected later in an increased shortage of stocks to meet 
consumers’ demand. 

It is too early to forecast what 1927 will produce in the way of 
building, but it is fair to assume that at least the normal building 
will continue, which, according to the Building Age, is $5,000,000,000 
per annum for the country. It is probable that the building demand 
of the country has not been caught up, except in some of the larger 
cities which have apparently overbuilt, but in towns and rural districts 
this demand has yet to be met. There has been little or no building 
in the country sections since 1920. 

While the cotton situation in the South is causing some hesitancy 
on the part of dealers, when the enormous crop of 18,000,000 bales be- 
gins to move, it will put into circulation a great deal of money. This 
will be reflected in demand later when the present hesitancy has been 
overcome, as it undoubtedly will be. 

The present outlook, based on a careful study, would indicate that 
1927 will not reflect anything materially different from 1926, and even 
if building operations should decline in the larger cities, it must be 
borne in mind that not to exceed 45 percent of lumber consumption in 
the United States goes into construction, the balance being consumed 
in industry and exports. Therefore, a decline in construction activ- 
ities would not materially affect the total consumption of lumber in 
this country. There is evidence that some buyers have reached the 
same conclusion; to-wit, that there will not be any immediate price 
changes, and are taking advantage of the lower offerings of small 
mills to accumulate stocks in anticipation of a price advance when 
general buying resumes in face of a known stock shortage. 
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Relative Importance of Many 


Problems Are Indicated 


The most important problem confronting the lumber industry, if the 








Five Hundred Retailers Su ge 
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in determining subjects to be discussed at conventions. Thirty-two tant’’; 
opinions of about 500 retail lumbermen in all sections of the co untry questions were listed and each lumberman was asked to specify Thre 
may be taken as a guide, is the increasing cost of doing business. This whether or not in his opinion, each question was important or of minor which 
fact is revealed in the compilation of answers received to question importance. Replies to date have been received from about 500 lum- ‘hold d 
naires sent out recently by the AMERICAN LUMBERMAN for the pur bermen in more than thirty-seven States. The questions and the this ma 
pose of obtaining expressions of opinion as to the importance of the compilation of the replies are given in the accompanying chart. Col- only el 
problems of the retail lumber industry and as a guide for associations umn A under each State indicates the question is considered ‘‘ Impor bermen 
Column A in each case indicates “Important”; ._ te 
os ” ; : CO 
column B, “Of Minor Importance. hn Gal yt Fle rt al Ind la Kan Ky fle Id ass lich linn 199 
UESTIONS 
| . alalalala BlAlBlAlB[alBlalelAlB ABA BIAlBIA [BIAIBI PABI Alt 
1—Is it practicable to charge interest on past due 
accounts on which special credit arrangements have 2. q | 26 q 10 | 10 18 2, | 
not been made? At what age of account should the 


charge begin? 


2—How may the competition of ready-cut homes, 
also mail order competition, be met? 


3—Is the policy of one price to all and no discount 
to contractors a good one? 


4—Does it pay to keep the good will of the con- 
tractors by local conferences, dinners, smokers, etc.? 


S—Is it a good oe queen for the retailer tc 
emphasize the natural beauty of wood? 


6—Has the use of uniform cost systems been helpful ? 


7—Does it pay to make a special effort to interest 
women in building new homes or remodeling old ones? 


8—Does it pay for the lumber dealer to take an inter- 
est in the manual department of schools in his com- 
munity ? 


9—Is the time coming when the retailer must sell the 
complete home? 


10—Should retail lumbermen handle steel sash and 
window frames? How do you think steel sash com- 
pares with wood sash for dwellings? 


1l—How can handling cement be placed on a more 
satisfactory and profitable basis? 


12—Suggestions for new ways and means of getting 
new business; securing prospects, building up mailing 
lists, etc. 


13—What percentage of the gross business should the 
retailer set aside for advertising? 


14—Is grade marking of lumber to the interest of the 
retail lumberman and his customers? 


15—Should the retailer’s terms ond statement re- 
garding the crediting of material returned be printed 
on the delivery ticket? 


16—Display windows—do they pay? 


17—How to improve the morale of employees. 


18—Does it pay to improve the looks of the retail 
yard and surroundings? 


19—Personal solicitation of business. Does it pay 
and can it be done effectively? 


20—Carrying side lines—paint, hardware etc. Have 
they helped to increase the sale of your lumber? 


21—Short lengths, including end-matched flooring. 
How can the retailer merchandise them to advantage ? 


22—The rising cost of doing business; how can the 
dealer “hold down” his costs? 


23—Remodeling old homes. How much of your 
year’s business can you credit to remodeling? 


24—Displays at local fairs. Do they create the in- 
terest which pays? What kind of display proves most 
interesting ? 

25—Are building and loan associations, and second 
mortgage companies increasing in your territory, and 
do the wage earners look with favor upon them? 


26—How may the retailers increase their winter 
sales? 


27—Campaigns for more and better farm buildings, 
how to conduct them. 


28—Getting employees to discover and report build- 
ing and repair prospects. 


29—Building shows conducted by retailers. Do re- 
sults warrant cost and labor? 


30—Can a retail lumber dealer individually success- 
fully stage an agricultural show or fair, and if so, 
what are the benefits? 


31—The importance of proper piling of lumber. Some 
new methods that have brought good results. 


32—Is it worth while to cultivate some likely person 
ay od community with a view to inducing him to build 
a home 
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Much Interest Shown in Costs 
and Merchandising 


est Convention Subjects 


v0 tant’’; column B, ‘‘Of minor importance.’’ Figures indicate replies. 
Three hundred and thirty-three lumbermen answered Question 22 
which is: ‘‘The rising cost of doing business; how can the dealer 
m- ‘hold down’ his costs?’’ 


ject listed in the questionnaire. In this connection it is interesting to 
note that such other questions asked as relate to business promotion, 
with a few exceptions, were rated as important. Question 7, ‘‘ Does it 
pay to make a special effort to interest women in building new homes 






Three hundred and twenty-two dealers rated 


he this matter one of importance and worthy of discussion at conventions; or remodeling old ones?’’, was rated important by 263 lumbermen and 
)]- only eleven rated it of minor importance. As stated above more lum- of minor importance by 36. ‘‘Suggestions for new ways and means of 
rT permen placed this question as of importance than any other one sub- getting new business, securing prospects, building up mailing lists 
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etc.’’ was considered important by 282 who replied and of minor im- 
portance by 13. ‘‘ Window displays; do they pay?’’—Important, 208; 
of minor importance, 62. ‘‘Personal solicitation of business; does it 
pay and can it be done effectively?’’—-Important, 301; of minor im- 
portance, 25. ‘‘How may the retailers increase their winter sales?’’— 
Important, 268; of minor importance, 25. ‘‘Campaigns for more and 
better farm buildings, how to conduct them’’—Importance, 223; of 
minor importance, 51. 

It is evident, therefore, that the retail lumbermen are not only con- 
cerned about the increasing cost of doing business but are also greatly 
interested in means and methods of increasing sales, and discussions 
at conventions which concern themselves with these two subjects 
would, it appears, be appreciated and the source of much interest and 
value to those in attendance. 

On the other hand some methods which have been used rather ex- 
tensively in the past as a means of building business are considered 
by those who replied to the questionnaire as relatively unimportant 
for discussion at conventions. Among these was the matter of build- 
ing shows. In reply to the question, ‘‘Building shows conducted by 
retailers; do results warrant cost and labor?’’, 120 who replied rated 
it as of importance and 143 of minor importance. About the same 
proportion of replies was received showing a lack of interest in the 
subjects of whether or not displays at loeal fairs and the staging of 
agricultural fairs or shows by the retailer are paying proportions. 


Building Supplies and Side Lines 


Lumbermen are interested in building supplies and side lines and in 
having discussions on these subjects at the conventions. In reply to 
question 20, ‘‘Carrying side lines—paint, hardware etc.; have they 
helped to increase the sale of your lumber?’’, 268 lumbermen consid- 
ered the subject of importance for discussion at conventions and 48 
considered it of minor importance. Opinions were more equally di- 
vided on question 10. This is, ‘‘Should lumbermen handle steel sash 
and window frames? How does steel sash compare with wood sash 
for dwellings?’’ Two hundred and eighty-nine answers to this ques- 
tion were received; 184 lumbermen considered the matter of impor- 
tance and 105 marked it as of minor importance. Two hundred and 
sixty-four lumbermen said the matter as to how the handling of 
cement can be placed on a more satisfactory and profitable basis was 
of importance and 30 of minor importance, and 210 out of 289 are 
interested in having discussed the subject of how to meet the competi- 
tion of the mail order firms. 

Lumbermen are apparently giving considerable thought and atten- 
tion to the appearance of their plants, the morale of their employees, 
the manner in which the yards are kept and the lumber piled, and 
advertising and any or all of these subjects, it appears, when discussed 
in a convention session, would be interesting to the large majority of 
those present. Two hundred and sixty-eight lumbermen out of 308 
listed as important for convention discussion ‘‘The importance of pil- 


ing lumber; some new methods that have brought good results.’’ 
Three hundred and nineteen out of 336 considered the question, ‘‘ Does 
it pay to improve the looks of the retail yard and surroundings?’’ of 
importance; only 52 out of 285 considered the subject of how to im- 
prove the morale of employees as of minor importance, and 247 out 
of 312 lumbermen listed as important the question as to what per- 
centage of the gross business should the retailer set aside for adver- 
tising purposes. 

Other subjects and their relative importance for discussion at con- 
ventions, as revealed by the questionnaire, are given herewith: ‘‘Is 
the policy of one price to all and no discount to contractors a good 
one?’’—Important, 297; of minor importance, 28. ‘‘Does it pay to 
keep the good will of contractors by local conferences, dinners, smok- 
ers ete.?’’—Important, 161; of minor importance, 119. ‘‘Has the uni- 
form cost system been helpful?’’—Important, 196; of minor impor- 
tance, 50. ‘‘Is the time coming when the retailer must sell the com- 
plete home?’’—Important, 256; of minor importance, 42. ‘‘Is grade 
marking of lumber to the interest of the retail lumberman and his 
customers?’’—Important, 202; of minor importance, 97. ‘‘Short 
lengths, including end matched flooring. How can the retailer mer- 
chandise them to advantage?’’—Important, 208; of minor importance, 
78. ‘*Remodeling old homes; how much of your year’s business can 
you credit to remodeling?’’—Important, 240; of minor importance, 45, 
‘Getting employees to discover and report building and repair 
prospects.’’—Important, 264; of minor importance, 31. ‘‘Are build- 
ing and loan associations and second mortgage companies increasing 
in your territory and do the wage earners look with favor upon 
them?’’—-Important, 228; of minor importance, 60. 


Association Officers May Adopt Suggestions 


Those who are responsible for coming convention programs will be 
able, it is believed, to determine from the information given herewith 
and the chart those subjects in which the retail lumbermen in the 
State or group of States a particular association represents are particu- 
larly interested and on which they are seeking information. In the 
last analysis a convention is successful to the extent to which it gives 
to those who attend information and facts that have a definite and 
conerete value in the operation of the businesses conducted by the 
members, and gives to them assistance that will aid them to solve their 
specific problems. 

In presenting this information and the chart the AMERICAN Lum- 
BERMAN is passing on to the associations and to the industry the opin- 
ions of the lumbermen themselves as to the importance for discussions 
at conventions of some of the problems of the industry. It is the 
hope that this information will be useful when convention programs 
are being arranged to the end that from each association gathering the 
most of interest and value may be obtained for all concerned. Replies 
to the questionnaire continue to be received in every mail, a number 
having come in since above compilation was made. 


Retail Lumber Firm Is Host to Contractors 


AUBURNDALE, FLA., Nov. 29.—Happily con- 


ceived and very successfully carried out was the 
**get-together’’ party of contractors, carpen- 
ters, masons and other building mechanics 
sponsored by the E. B. Crackel Lumber Co., 
held in the parish house on the evening of 
Nov. 19. On this very enjoyable occasion the 
lumber company was host to the contractors 
and craftsmen, and it was a revelation to see 
the large number of men actually and actively 
engaged in construction work in Auburndale. 

A fine chicken dinner was served by the 
ladies of St. Mary’s guild, following which 
there was a very enjoyable program of speak- 
ing, songs ete. Present and actively engaged 
in seeing that everything went just right were 
the members of the company—Burke Crackel, 
manager; J. E. Witham, J. L. Smith and A. E. 
Biggers, while Joe Federbush, the lumber 
company’s ‘‘shock absorber,’’ was master of 
ceremonies. 

Welcoming remarks were made by Secre- 
tary W. H. Rossman, of the chamber of com- 
merece, who also made the interesting an- 
nouncement that a contract had been signed 
to bring the famous Baltimore baseball team, 
the ‘‘Orioles,’’ to Auburndale for their train- 
ing season, which already has resulted, said 
the secretary, in the town receiving thousands 
of dollars of valuable publicity, with much 
more to come. 

The big talk of the evening was made by 
Contractor James C. Morton, who is especially 


in the public eye at this time on account of 
being candidate for mayor at the election to 
be held Dee. 7. Mr. Morton said that al- 
though he had been in the contracting busi- 
ness a long time this was the first gathering 
of the sort in his experience, and he congratu- 
lated the Crackel company for bringing the 
various elements of the building industry to- 
gether in this exceedingly pleasant way. ‘‘ The 
more we get into the codperative spirit,’’ he 
said, ‘‘the better fitted we are to build.’’ 

The speaker made a strong appeal for better 
understanding and more friendly relationships 
between competitive builders, his remarks 
along that line being just as applicable to 
lumbermen as to contractors. ‘‘I at first 
thought of my competitor as a liability,’’ said 
Mr. Morton, ‘‘but I soon discovered that he 
is, or can be made, a real asset. My competitor 
is my alarm clock, getting me up in the morn- 
ing, keeping me on the jump all day, and 
causing me to put in that extra hour in the 
evening; in short, he is the party who makes 
me a better contractor and business man than 
I would be if I did not know that he is just 
around the corner, waiting to land the job 
I am after.’’ 

Shoddy building and skimping of materials 
or workmanship were roundly condemned. ‘‘ As 
contractors we have a big responsibility to- 
ward the man we build for,’’ said Mr. Mor- 
ton, ‘‘and we can not give him his money’s 
worth by guesswork figuring. We can not 


afford to start to build without careful plans 
and specifications. If you do, either he or 
you will lose. Every man putting his money 
into a home is entitled to his full money’s 
worth, and the contractor who puts in 4 
shoddy job in order to cover up his mistakes 
in figuring, is plainly dishonest.’’ 

He strongly emphasized the idea that a 
home should not be a house merely, but that 
it should possess character, individuality and 
beauty. ‘‘A house without character,’’ said 
the speaker, ‘‘is like a man lacking that qual- 
ity—it doesn’t stand for anything.’’ 

Mr. Morton finished by paying a tribute to 
the Crackel Lumber Co., referring to the 
‘service with a smile’’ which this concern 
strives to give to its customers. ; 

Next followed impromptu talks by the edi- 
tor of the local newspaper and others; and 
finally, each man present was required to in- 


troduce himself and to state his line of work. 


Thus closed a very interesting and signif 
eant meeting, and one which is bound to en- 
gender friendly relationships between the 
contractors and builders and the lumber com- 
pany which so admirably acted as host. The 
Auburndale Times in its issue following the 
date of the meeting had on its front page an 
excellent story of the gathering, thus giving 
still wider publicity to the constructive ideas 
advanced regarding home building and the 
proper relationships of the contractor and the 
man who is to occupy the home he builds. 
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Of course, we 
don’t mean that a 
baby actually sawed 
the boards and drove 
the nails. That 
would be a little too 
much to expect even 
of a ‘‘1926 model’’ 
youngster. 

But nevertheless 
little Marjorie built 
the house—because 
if she hadn’t ap- 
peared on the scene 
when she did the 
house wouldn’t have 








been built when it 
Marjorie expresses un- was. We suspect 
qualified approval of that a good many 


the new home houses are built for 
that very same 
reason, and undoubtedly a good many more 
ought to be built; because if there is anything 
more forlorn than a house without a baby it is a 
baby without a house. A tenement or a rented 
apartment doesn’t ‘‘fill the bill’’ at all, when 
there is a baby in the family. 

What ‘‘ personalities’? houses have, anyway, 
when you really get to know them! They are 
like people in that respect; you have got to 
become acquainted with them and know their 
life stories in order to understand and appre- 
ciate them. And if they could speak, what 
stories they might tell of struggle, of temporary 
defeat, of perseverance, of love and of final 
victory. 

3ut we are getting ahead of our story—for 
this is a real story, of a real house. 

On the south side of a street on the edge 
of the growing town of Lombard, IIl., there 
stands one of these ‘‘homey’’ houses, a new 
j-room frame building one and a half stories 
high. It is modest but comfortable looking 
with an inviting front porch and plenty of 
cheerful windows. It has grown gradually, 
the result of patient scheming, planning, and 
tireless effort. All last winter it was just an 
unsightly hole in the ground, but when spring 
came it started to grow, and now it has attained 
the name of ‘‘home.’’ 

True, cement walks are still lacking, grass 
has not yet been persuaded to blanket the 
bare earth which always surrounds a new build- 
ing, and it is waiting for the second coat of 
paint. But walks, grass, and paint will come 
in due time, for homes like this grow gradually 
as the owners can supply the impetus. 

Four persons live in this little home: War- 
ren Williams, his wife, Mary, and their two 
babies. Six years ago Warren went to Lom- 
bard as a truck driver, and for two years lived 
with his brother. During that time he acquired 
the adjoining lot, and on it he built a 14x18- 
foot garage, getting the material from the 
Lombard Brick & Tile Co.—which despite its 
name is a retail lumber concern, handling other 
materials also—and paying for it in instalments 
as arranged for. 

Then he and Mary were married. For nearly 
a year they stayed with Warren’s brother, but 
always they thought, ‘‘How much nicer if we 
could have a home of our own.’’ They schemed 
and planned; the lot next door beckoned tempt 
ingly; but there was not enough money to think 
of building a home. 

All that year Mary raised chickens in a 
little shack next to the garage, but profits were 
scanty, and at the end of the season the home 
seemed as far away as ever. 

One day Mary had a brilliant idea. Why 
not convert the garage into a temporary home? 

It would at least be a starting point,’’ she 
argued with Warren, and finally he agreed. In- 
dustriously he set to work partitioning off two 
two rooms in the tiny building. Laboriously 
he dug a ditch to the street and laid water 
Pipes. Then he wired the garage for elec- 
tricity. They bought some furniture and moved 


Home That a Baby Built 


into their first home. Unpretentious it was, but 
cozy, and how proud they were. 

Here little Marjorie was born. As she grew 
older the two rooms became too small, and 
stove heat did not keep the floors warm enough 
for an active, playful baby. In short, the 
little garage-home was outgrown. Again Mary 
and Warren began thinking seriously about a 
newer, larger place. But again lack of money 
hampered thein. 

One night Warren came triumphantly home. 
Under his arm he carried several plan books 
from the service department of the material 
concern. <A talk with Ernest Hammerschmidt, 
of the building material company, had con- 
vinced him that with its aid and the building 
and loan association, a new home was a pos 
sibility. 

Kagerly plan after plan was examined and 
criticized. One was too big, another too small; 
this one too expensive, that one ‘‘cheap look- 
ing.’’ Pleasing points of one plan were added 
to desirable points in others. Because Mary 
wanted one large room the length of the house, 
the front room and dining room were planned 
to be built adjoining each other with a colon- 





Modest but comfortable and attractive is the 
new home ‘‘built for a baby’’ 


nade only one-third of the way to the ceiling 
dividing them. For Warren a radio compart- 
ment was planned for one side of the colon- 
nade, while a book-case was to be built in on 
the other side. Both wanted plenty of windows 
and light, and accordingly four twin windows 
into the two front rooms were planned to give the 
light, airy effect of a spacious solarium. Ex- 
tra bed-room space for company was provided 
by an extra half story over the whole house, 
in which two extra rooms would later be fin- 
ished. Last, but not least, a good furnace, 





Marjorie supervises building of the new house. 
Note the garage-home in background 


assuring comfortable heat 
for all the house, would 
be installed in the base- 
ment. Thus the house 
developed. 

In October, 1925, War- 
ren dug and laid the 
foundation. He covered 


it with building paper 
and left it until last 
spring, when he again 
started to work in 


earnest, always in his 
spare time, of course. By 
August they had moved 
into the two back rooms, 
the kitchen and bedroom. 
Here their second baby 
was born. In a _ short 
time, with the help of a 
carpenter and a plumber, 
the rest of the house was ready for use. 

‘*Of course,’’ Mary said smilingly as she 
sewed busily on her pretty pongee window cur- 
tains, ‘‘there are lots of things to be done yet. 
Warren works every night fixing something, 
and the days aren’t long enough for me, but 
it’s great fun planning and fixing things, and 
watching them grow.’’ 

And Warren, laying the floor upstairs with 
boards from the old partition in the garage, 
shouted down, ‘‘It’s certainly great to have 
such a comfortable home, and the best part of 
it is to know that it’s our own.’’ 





‘*Dad’’ did most 
of the work in 
spare time 


Big New Plant Nearly Completed 


BIRMINGHAM, ALA., Nov. 29.—The magnifi- 
cent new plant of the Estes Lumber Co., of this 
city, is rapidly nearing completion, and Presi- 
dent Thornton Estes states that the company 
expects to occupy the new buildings about Dec. 
15. 

The new office building is a very artistic 
structure, of brick with green French tile roof, 
furnished and equipped throughout in the best 
manner for comfort and convenience in the 
handling of business. A double ventilating 
system provides fresh air throughout the office, 
which is very spacious, with 16-foot ceiling. 
Such conveniences as drinking fountain in the 
lobby, a rest room nicely furnished for the 
women employees, and dining room with kitch- 
enette, and indiyidual lockers for all employees, 
are generously provided. Across the driveway 
to the right is a lumber storage shed 440 feet 
long, and in the same group of buildings are 
four additional sheds, in which will be stored 
high class finish lumber. Ample space also is 
provided for open storage. 

Other structures include the large one-story 
mill building, which is constructed with La- 
mella roof, there not being a post in the entire 
building. All shafting and the blower system 
are carried in a concrete tunnel underneath the 
building. This is a modern mill in every re- 
spect, equipped for turning out the highest 
quality products. 

Other important units are building material 
warehouse No. 1, for the storage of what, for 
the sake of distinction, are called ‘‘ dirty’’ prod- 
ucts, such as cement, lime, plaster, etc. Across 
the railraad, to the right, is warehouse No. 2, 
for the storage of ‘‘clean’’ products, such as 
roofing, nails, shelf hardware and various light 
products. 

A large shed for brick, overhead storage bins 
for sand, and the big water tank are other 
important units. The sand is carried from an 
underground pit to the overhead bins by elee- 
tric elevator. The water tank, which towers 
75 feet into the air and holds 75,000 gallons, 
operates the sprinkler system. 

The entire plant covers thirteen acres, and has 
railway trackage sufficient for handling and un- 
loading 150 cars at a time. All lumber and 
other building materials are unloaded by 
gravity. 
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Good Service Is More Than Selling on C 


redit and Delivering Promptly— 


Arkansas Dealer Prospers by Combining His Own and Customers’ Interests 


One of the many alert and progressive 
dealers whom the Realm met at Little Rock 
while attending the Arkansas convention 
was J. W. Wilson, of the Superior Lumber 
Co., El Dorado, Ark. This city, they tell 
us, is one of the rapidly growing places of 
this rapidly growing State. It is the cen- 
ter of an oil field; and of course such a 
place is in the path of destiny. Few com- 
mercial elements make for as rapid devel- 
opment in these days of thirsty motor cars 
as does an oil pool. It produces surplus 
cash at a rate that lays most other natural 
resources in the shade. Drilling wells costs 
larger and larger sums of money, and the 
large number of dry holes punctured into 
the bosom of nature makes it an expensive 
industry; but once a pool of size is opened 
up, the money comes in at an incredible 
rate and the community prospers. 

Money as we all know produces municipal 
growth, wherever it is turned loose. And 
Mr. Wilson, it seems, was on the ground 
and ready to take advantage of the situation 
as it developed. Like a wise man he is util- 
izing the opportunity, and I believe he is look- 
ing well to the future; helping build a di- 
versified industry that will carry on even if 
the present source of wealth should not last. 
This is something the Southwest has 
learned; that in the days of prosperity de- 
rived from sources that may not be lasting 
it is the part of wisdom to get other sources 
of revenue to going. The rapid growth of 
the Southwest with its multitude of possibil- 
ities makes this comparatively easy to do. 
Many of the old sawmill towns of the North 
and the Northeast neglected these precau- 
tions and suffered serious reverses when the 
virgin timber crop was harvested. Many oil 
towns of the Southwest have observed these 
things and while enjoying the flow of crude 
to the full are looking forward to expanded 
agriculture and manufacturing and the like 
to carry on and maintain prosperity when 
this flow may be checked up. 

These newer towns of the Southwest 
have several advantages which rather sim- 
ilar points in the old days did not have. In 
the first place, American needs in the way 
of raw materials have increased. Any place 
which can produce articles desired by the 
public has a market ready created. In the 
second place, railroads and the shipping 
service which they have developed have 
placed the most distant point in compara- 
tively easy reach of 
its market. Fifty , 
years ago the vege- 
table country that is 
opening in the South- 
west had as great fer- 
tility and as good a 
supply of water as it 
has now; but a man 
who in those days 
raised a_ thousand 
bushels of spinach on 
the Rio Grande could 
not possibly have 
marketed his crop. 
And in the third place, 


all these newer devel- View of 


opments have a tool of almost incredible 
potency in the great American system of 
finance. It is not alone the quantity of 
money seeking investment, it is the ability 
to use this money in a productive way that 
makes the difference. 

Some people look with apprehension upon 
banking power. They say it gives to bank- 
ers and capitalists an arbitrary power that 
is out of key with American independence 
and individual capacity. Without doubt 





HERE was a time when 

service in merchandising 
lumber meant having the 
stock on hand, selling it on 
liberal credit and delivering it 
promptly. All of these things 
are still a part of service save 
that the matter of credit is be- 
ing made reasonable instead 
of open handed and is being 
worked out according to sound 
financing schemes. The widen- 
ing scope of competition, how- 
ever, makes it necessary that 
the retail lumberman now 
have much more than piles of 
lumber to offer. Dealers must 
look carefully to their own in- 
terests, of course, but the new 
service asks that they com- 
bine their own and their cus- 
tomers’ interests. The expe- 
rience of many _ successful 
dealers points to the fact that 
this can be done. 











financial power is sometimes used in an ar- 
bitrary and destructive fashion. Busi- 
nesses that represent the genius and hard 
work of capable men are sometimes taken 
away from them by legalized theft, if those 
two words can be used together. But this 
is but one side of the picture. The other 
and larger part of that picture shows finan- 
cier and creative genius in close and mutu- 
ally beneficial partnership. Where the 


partnership has not been of mutual advan- 
tage in these latter days there has usually 





the yard of the Superior Lumber Co., Eldorado, Ark. 


been some mutual mistakes of judgment. 
Revenue has been overestimated. The lo- 
cal business man, finding money easy to 
borrow, has expended in a reckless fashion; 
and presently when returns do not justify 
the investment there must be a salvaging. 
The financier in such a situation is some- 
what to blame for not understanding the 
business and its possibilities; for loaning 
money in these days ought to involve more 
than just attaching security enough to make 
the loan safe. Usually it does; and this fact 
gives to the banker a certain justification 
for his fairly large control of business. 

So while no system of business is fool 
proof, the fact remains that these newer 
towns have ready at hand a great system 
and tradition of working on borrowed mon- 
ey; a system that makes possible the rapid 
development of raw materials. It used to 
be that a man with a new and valuable idea 
had to begin in a small way, fight his own 
battles and finance himself pretty largely 
out of his earnings. At the end of a long 
career he might have his establishment go- 
ing at a rate as large as public demand war- 
ranted. But in these days, if he can con- 
vince financial engineers of the soundness 
of his plan, he can begin at the point where 
a generation ago he would have ended. 

Mr. Wilson spent many years in the woods 
and at sawmills. He is, we are told on 
good authority, an expert in these matters. 
He knows the lumber business through and 
through, from the tree to the trade; and 
this knowledge gives him a certain advan- 
tage in dealing with the public and in aid- 
ing his customers to get the very best re- 
turns for the money they invest. For in- 
stance, like most dealers in this area, he 
handles yellow pine, both longleaf and short- 
leaf. There are places where each kind of 
lumber gives excellent service and Mr. Wil- 
son is thoroughly familiar with this infor- 
mation. The longleaf is, in a sense, the 
premium wood, especially in the common 
grades and for certain definite purposes. 
So Mr. Wilson has worked out a system of 
dropping the lower line boards of the No. 
1 longleaf into the No. 2 shortleaf, thus 
sweetening both grades. He _ virtually 
makes some grades of his own that are espe- 
cially fitted to his trade. Naturally he sets 
prices accordingly; not for the purpose of 
confusing his customers but rather to give 
them the very maximum of exact service. 
In fact much of his trade has little inter- 

est in grades as such 
— but rather is_ inter- 
ested in getting the 
very best building for 
the money invested; 
and in figuring the 
soundness of such an 
investment it is neces- 
sary of course to take 
into account the 
length of a building’s 
life expectancy. 

This reputation for 
selling on a basis of 
knowledge and capac- 
ity for service is of 
large value to Mr. 
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Wilson, just as it is for every dealer who 
has a like reputation. Not long ago a hos- 
pital was planned for his community. The 
plans were drawn up by an architect. Of 
course, for there are few if any canned and 
ready-to-serve hospital plans in existence. 
The architect did the best he could, and on 
the whole his plans were ably executed. 
Few of us know much about designing such 
a building, for we are not familiar enough 
with the requirements of such an institu- 
tion. Sanitation, light, air, operating rooms, 
sun parlors, size of rooms, kitchen design, 
elevators, ramps, special equipment of all 
sorts, these things make a hospital efficient 
or the contrary; and not many of us would 
undertake to pass upon them. The archi- 
tect managed all these things to the satis- 
faction of the medical staff. He drew up 
specifications and materials lists, and the 
committee asked for bids. 

In this job, as in most similar undertak- 


this extra investment added but a few 
months to the life of the building it would 
be justified, and he had every scientific rea- 
son to believe :: would add many years of 
life and service. 

This is the field which retail “service” is 
entering. Time was when the word meant 
having the stock on hand, selling it on lib- 
eral credit and delivering it promptly. All 
these things are still part of service, save 
that the matter of credit is being made 
reasonable rather than open handed and is 
being worked out according to sound financ- 
ing ‘schemes. But some years ago little was 
said about advising a customer how to save 
on non-essentials and where an added in- 
vestment would add to the life of his build- 
ing. In fact dealers have been heard to 
say, though this was some years ago, that 
they were not interested in the buildings 
their customers put up; or, if they did have 
any such interest, it inclined to a building 
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Left—Office of the Superior Lumber Co. Right—The new hospital in Eldorado, Ark., on which J. W. Wilson, of the Superior Lumber 


ings, the amount of money that could be 
spent was limited, and the committee was 
anxious to stay within this limit and yet 
to get the best they could for the sum at 
their command. When the bids came in 
they were all too high; so much so that 
it seemed probable there would have to be 
a radical change in the plans. We are 
not sure, but we believe Mr. Wilson was 
not the low bidder; but his reputation for 
service was such that the committee called 
him in for consultation and told him frank- 
ly their difficulties. They wanted to go 
forward with the plans, but it had to be 
done for less money. 

So Mr. Wilson went over the specifica- 
tions and pointed out the fact that much 
material in the list was of special sizes that 
would have to be made to order. Windows 
were an inch or so off stock sizes. Interior 
trim was elaborate and expensive. The 
architect was called in, these things were 
explained to him and he consented to make 
the indicated changes. These and other 
Suggestions brought the building within 
financial reach. 

But after all this was agreed to, Mr. Wil- 
son pointed out some details of framing 
which he said were serious mistakes. Put- 
ting up the building in this way would 
weaken it seriously; and while it probably 
would not develop these weaknesses for some 
years, there was no doubt but that these 
things would shorten the life of the struc- 
ture. They asked for details, and he ex- 
Plained his ideas of framing and bridging 
and especially about the kind, size and num- 
ber of joists.. He made so good a case that 
his suggested changes were incorporated, 
though they added some $200 to the cost. 
He argued that this extra cost was as noth- 
ing compared to the ultimate saving. If 


‘motion 


the fact that it can be done. 

Mr. Wilson is championing the wood 
shingle in his community, but he is doing it 
under difficulties. The building code is un- 
favorable and is so strictly draw that there 
isn’t much room left in which to work. Mr. 
Wilson said he does not sell nearly as much 
patent roofing as he could easily do, for he 
will not put much, if any, guaranty on it. 
He has had so much trouble and disap- 
pointment in the handling of this material 
that he now makes a policy of selling it just 
as it is. He tells his customer it is as 
good as the general run of such material 
but that so many roofs have gone bad he 
can not put his own guaranty on it. Any 
guaranty of the Superior Lumber Co. must 
go on superior goods; on material that will 
be a satisfaction to the buyer and a credit 
to the company. Some frabricated roofings 
do give reasonable service, but the dealer 
can’t always tell which is going to do it or 














Co., was able to give unusual service 


of short life. Then they could sell the ma- 
terial for a new one. Quite often such 
statements were made about roofs or porch 
floors or some detail of the building. It did 
not occur to these men that instead of mak- 
ing more business for themselves they were 
destroying public confidence in themselves 
as dealers and in lumber as a building 
material. Probably it is not too much to 
say that this indifference and even hostility 
to the customer’s interests has its reflection 
in the decreasing per capita consumption of 
lumber and the necessity for the great pro- 
campaign for wood construction. 
No doubt if this could have been said to 
these offending dealers they would have re- 
plied that it was all a’ lot of applesauce, 
that they were making for increased con- 
sumption of lumber. How could it be oth- 
erwise?. If they made buildings to last a 
lifetime, the owners would be out of the 
market for the rest of their lives; while if 
they arranged it so the buildings would fall 
down in eight or ten years there would 
have to be muth rebuilding done. But we 
know it doesn’t work out that way. Re- 
building fostered in this way goes to sub- 
stitutes; and persons who could use more 
structures to good advantage, seeing how 
wooden buildings were falling down, would 
get along without any or with as few as 
possible. 

We all know these things in a general 
way, and the widening scope of competi- 
tion makes it necessary that we have much 
more than piles of lumber to offer. Dealers 
must look carefully to their own immediate 
interests, but they always have done that 
with more or less efficiency. The new serv- 
ice asks that dealers combine their own and 
their customers’ interests; and the experi- 
ence of many successful dealers points to 
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if the same brand always means the same 
lasting quality. 

“The thin shingle was the opening wedge 
that let in fabricated roofings,’’ Mr. Wilson 
said. “It destreyed the reputation of the 
wood shingle roof, and we’ve had a hard 
fight to get good shingles accepted for the 
good articles they are. All over the coun- 
try we hear of efforts made to outlaw them 
in building codes. Makers of fabricated 
shingles say they are not taking part in 
these efforts, but some one is doing it. The 
underwriters seem largely against us, in 
spite of the fact that repeated tests with 
fire have not borne out their claims that 
a shingle roof is always a fire hazard. I 
certainly don’t want thin shingles or flat- 
sawing to come back. But in our city we’re 
trying to get a code that will cut out all 
Class C roofs, whether wood or fabricated. 
This would admit the use of five-to-two edge- 
grain shingles, and that’s the kind of roof- 
ing I’d like to handle. I could recommend 
it with a clear conscience, guarantee it as 
I can’t guarantee fabricated roofs and make 
a real sales leader of it.” 

Mr. Wilson told us that he is rebuilding 
his yard to fit his growing trade. He finds 
it a big job but necessarily an interesting 
one. A person can’t well imagine any work 
in connection with our business more inter- 
esting in the doing than the building of a 
plant that is to have so personal and inti- 
mate part in one’s life as a retail yard 
must have. A man draws on his experience 
and knowledge with care when he knows 
that what he is building will make for his 
own and his men’s comfort and efficiency. 

In addition to the physical plant, Mr. 
Wilson is building an organization; a piece 
of construction of no less importance. This 
is a phase of modern retailing that deserves 
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more comment than it usually gets. As 
yards expand in size and as service becomes 
more complex and has larger possibilities 
of creating business and stopping wastes 
and in general making the yard indispen- 
sable to the local public, it demands a force 
capable of operating these rather compli- 
cated organizations. Departmentizing the 
business and dividing the duties and respon- 
sibilities is a delicate operation; and one 
measure of the manager’s success lies in his 
capacity to select and train his men. Mr. 
Wilson, as one might expect of a man who 
sees his customers’ points of view with so 


Bird Houses 


Houston, Tex., Nov. 29.—Converting short 
length lumber into bird houses is not only a 
hobby but a profitable business for J. B. Lea- 
man, 339 West 17th Street, who has his work 





Twenty-apartment house for martins ; unpainted, 
cypress; size 367262724 inches 


ship in his back yard but is planning next year 
to establish himself in the business district. 

Mr. Leaman began the making of bird houses 
au few years ago asa hobby. He is a bird lover, 
and first made a bird house for his own back 
yard. He set it up in the late evening and the 
following morning found that two pairs of mar- 
tins had moved in. 

The success of this first venture led him to 
make several houses for friends, building them 
in spare time from waste material. His friends 
were pleased with the appearance of the houses, 
und soon strangers who had seen his work 
asked him to make houses for them also. 

Thus the business has grown until now he 
makes houses from nearly 150 stock models of 
varying sizes and prices. In his workshop are 
scores of bird houses ready to be put up, and 
Mr. Leaman will un 
dertake to make any 
model desired. Tiny 
bird houses, less than 
an inch long and re- 


tailing at five cents 
each, are made for 
Christmas tree orna- 


ments, favors ete. 
Other models range up 
to replicas of the Par- 
thenon and Mount 
Vernon, retailing as 
high as $150 each. 
Best sellers, one to 
four apartment: houses, 
are priced at $1.50 to 
$7.50. 

Cypress is Mr. Lea- 
man’s favorite wood 
for bird houses, al- 
though he uses a con- 
siderable quantity of 
pine and other stock. 
He gets his material 
from a lumber yard 
near his home. 

At first Mr. Leaman 
worked only with a 
pocketknife and a 
rusty saw, but now he 





much care, takes pains to see his employees’ 
points of view and interests, too. He feels 
that he may expect of these young people 
a real interest and loyalty; and in return 
he offers them the best opportunity he can 
create for learning the business and ad- 
vancing in it. His interest in them is not 
terminated if they decide after investiga- 
tion and after advising with him that they 
can do better elsewhere or for themselves. 
He’s sorry to see capable men go, but if 
relationships have been satisfactory before 
the change is made they continue so after 
it is made. Mr. Wilson says it is the Amer- 


ican way that young men should embrace 
opportunities, and he has no desire or jp. 
tention of abridging the opportunities that 
may come to his employees. 


THE MEMBERS of the Lackawanna (Pa.) Re. 
tail Lumber Dealers Association have placarded 
their yards with the following sign: ‘‘ Returned 
Merchandise—all stock merchandise returned 
promptly will be credited less 10 percent pro. 
vided it is in number one condition, with bun. 
dles unbroken.’’ The resolution was adopted 
at a recent meeting after the problem of re. 
turned material was thoroughly discussed, 


From Short Length Lumber 


equipped shop, and is constantly installing new 
conveniences for his work. 

Mr. Leaman has made an intensive study of 
birds and their habits, and has specialized in 
the construction of birds’ nests. It was nec- 
essary to do so, he explained, before he could 
intelligently build houses that would attract 
the birds desired by the purchaser of the houses. 

Most species of birds must have distinctive 
houses, he said. The woodpecker, for instance, 
builds a nest in a post or tree. The nest is 
constructed of the sawdust resulting from the 





This bird house is known as the Mount Vernon 
design and sells for fifty dollars 





bird’s work in pecking out a hole. In order 
to attract a woodpecker to a ready-made house 
it is necessary to build a long box, with plenty 
of space beneath the hole where the bird enters, 





Woodpeckers are a bit finicky and require this 
type of house 


as is shown by the photograph appearing just 
above. The bottom of the box is filled with 
two or three inches of sawdust. It is neces- 
sary to put the sawdust in the nest for the bird, 
as a woodpecker does not know how to carry 
nest material to the box. 

Owners of large estates buy Mr. Leaman’s 
bird houses to encourage wild birds to take 
up their homes on the estates. John H. Kirby, 
president of the Kirby Lumber Co., and many 
other wealthy Houstonians have bought six or 
more of Mr. Leaman’s houses. 

Through an arrangement with Superintendent 
C. L. Brock, of the city parks, a market has 
been created among public-spirited citizens, es- 
pecially bird lovers. Where Mr. Leaman is un- 
able to interest the prospective buyer in 4 
bird house for the buyer’s estate, he sells him 
one or more to be 
placed in the parks. 

One of Mr. Lea- 
man’s specialties 1s 
the building of bird 
houses in replica of 
the buyer’s own home; 
that is, he will take a 
photograph of the 
buyer’s home and 
model the bird house 
along its lines. This 
unique idea has proven 
popular, and is prof 
itable to the crafts: 
man. 

The name of Lea 
man is well-known 12 
the retail lumber trade 
of Texas, as Mr. Lea. 
man’s two oldest sons 
have been in the bust 
ness for more than 
twenty years. Ben 
Leaman is one of the 
owners of the Dallas 
Sash & Door Co., ° 
Dallas, Tex., and Bill 
Leaman is the Enms 
( Tex.) representative 
of the W. H. Norris 





has a complete tool 
chest and a_ well- 


Lumber Co., of Hous: 


Various types of bird houses on display in Mr. Leaman’s workshop ton. 
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News and Business Ideas for Retailers 


Campaign for Building and Loan 

ATLANTA, GA., Dee. 1—A State-wide cam- 

ign to double building and loan investments 
in Georgia during the coming year, and to in- 
crease the number of building and loan asso- 
eiations operating in the State, is to be con- 
ducted under the direction of the Georgia 
League of Building & Loan Associations, it is 
announced by George West, of the West Lum- 
per Co., Atlanta, who is president of the league. 
Mr. West is a brother of Herbert J. West, also 
of the West Lumber Co., former president of 
the Georgia Retail Lumber & Millwork Asso- 
ciation and now chairman of the association’s 
hoard of directors, who at the annual meeting 
of the association recently was instrumental in 
having a resolution adopted advocating that re- 
tail lumber dealers codperate with the league 
in its efforts to increase the number of building 
and loan associations in the State. Several 
civic organizations in Atlanta will assist the 
league in this campaign. Ivan E. Allen, of At- 
lanta, one of the principal speakers at the re- 
cent annual of the Georgia lumber dealers, is 
chairman of the committee in charge of the 
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Talking It Over With Employees 

A member cf the Long Island (N. Y.) Deal- 
ers’ Association, in a communication appearing 
in the current bulletin of that organization, 
makes this interesting and practical suggestion: 

Why doesn’t each yard have its own monthly or 
quarterly meeting, a get-together, and if the bosses 
are going to put in some particular brand of floor- 
ing, or other item of stock, for this or that reason, 
tell the force. If the firm is going to handle a 
better line of trim or window frames, tell the 
force. If it is putting in another item of repute 
to meet competition, tell the force. Let us tell our 
troubles, let them tell us some of theirs. Ask and 
give suggestions ; it would help a lot. These should 
be complete organization meetings of department 
heads, from boss to millman. Sometimes the ship- 
ping clerk thinks the outside man may be rash in 
his promises of delivery and the outside man thinks 
the shipping clerk could do better. Each has his 


reason for doing what he does, and don’t you think 
getting together and talking it over would mean a 
lot more of department coéperation? Don’t you 
really think that more understanding of “what 
and wherefore” between the “big chief” and his 
subordinates would mean more intelligent help, 
that would be equipped to offset that eternal ques- 
tion of price? Everyone from boss to yard boy, 
should be a potential salesman of both material 
and service. 
SAAS 
Sweeping Changes in Brick Rates 

MINNEAPOLIS, MINN., Dee. 1—The North- 
western Lumbermen’s Association warns deal- 
ers against using old rates on brick and clay 
products in quoting current delivered prices, be- 
cause of the fact that there has been prac- 
tically an entire readjustment of brick rates 
published, effective Nov. 4, 1926. 

The new tariff issued Oct. 1, 1926, in com- 
pliance with an order from the Interstate 
Commerce Commission, makes increases or re- 
ductions from practically every brick producing 
point in western trunk line territory to nearly all 
points in the States of Minnesota, South Da- 
kota, Nebraska and Colorado. 

Requests for new rates will be promptly 
answered by the traffic department of the North- 
western Lumbermen’s Association at 1645 
Hennepin Avenue, Minneapolis, Minn. 


Becomes Sole Owner of Business 


Aueusta, Ga., Dec. 1—M. E. Dyess, of the 
Augusta Lumber Co., who was elected president 
of the Georgia Retail Lumber & Millwork As- 
sociation at its recent annual convention, has 
become sole owner of the Augusta Lumber Co. 
through purchase of the holdings of others who 
have for some years been identified with him 
in the operation of the company’s large retail 
yard and millwork plant. The Augusta com- 
pany has been in operation for 27 years, while 
Mr. Dyess himself has been connected with the 
lumber business in Georgia for about 30 years. 
For the last 16 years he has been general man- 
ager of the company. 
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This Week’s 
Self-Inventorying Marker for Bins 


A physical inventory is taken once a month by the 
Strand Lumber Co., retailer, of Detroit, Mich., and 
to facilitate taking it the contents of 
each bin at different heights are 
marked. The idea is easily grasped 
from the accompanying illustration. 
The figures on the posts give the con- 
tents of the bin at the several heights 


Over each bin there is a sign stating 
just what the material in the bin is. 
A separate color of sign is used for 
each of the three standard woods. The 
moldings are placed in bins flat and 
assorted according to length. These 
bins are well braced underneath so 
that there is no sagging or warping. 


Watch for Next Week’s “Tip” 


Timely Tip 














Opens Uptown Display Rooms 

Syracuse, N. Y., Dec. 1—The Wilson & 
Greene Lumber Co., of this city, has recently 
opened attractive display rooms in the down- 
town district, at the corner of Warren and Har- 
rison streets, in the Hotel Syracuse building. 
In these attractive quarters, which include 
large, modern plate glass show windows, is 
maintained an educational exhibit designed to 
demonstrate how quality materials and modern 
built-in conveniences multiply the comforts of 
the home. The exhibit features Curtis wood- 
work and other nationally known products. 

In a large advertisement in the daily news- 
paper, occupying space five columns wide and 
almost a page in depth, the Wilson & Greene 
company invites prospective builders, home 
owners, architects, contractors, students and 
the public in general to visit and view this in- 
teresting home building and home-equipping 
display. 


Lumber Retailer Paints Toys Free 


CLARKSDALE, MiIss., Dee. 1—The Bornman 
Lumber Co. of this city recently announced that 
it would paint free of charge any toys or small 
pieces of furniture brought to its establishment. 
This offer is meeting with decided approval from 
the juvenile portion of the population, as well 
as their parents, and many youngsters are bring- 
ing their wagons, scooters and all manner of 
toys to be rejuvenated by the application of a 
fresh coat of paint. Besides creating good will, 
this is fine advertising for the company’s paint 
department. 
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Company Opens New Retail Yard 

Kansas City, Mo., Dec. 1.—The opening of 
a new yard of the A. O. Thompson Lumber Co., 
at Avondale, a suburb, last Saturday night, 
was made a festive occasion which attracted a 
crowd of more than 1,000 persons. Refresh- 
ments were served to the visitors and souvenirs 
were given to all who called. The Avondale 
yard is the third established in Clay county 
recently by the Thompson company. The yard 
has an attractive office building and a shed 60 
by 100 feet. George Kumpf, formerly at the 
company’s North Kansas City yard, is in 
charge. 


Capital Required to Operate Yard 

Commenting on an article recently appearing 
in a business publication relative to the invest- 
ment required for operating a retail lumber 
yard, H. B. Blauvelt, vice president Comfort 
Coal-Lumber Co., Hackensack, N. J., writes as 
follows: 


I would like to correct the impression that the 
retail building material merchant may do business 
on so little capital. The article suggests that 
$50,000 to $75,000 is necessary for operating a 
yard in a live town of 30,000 people to do a gross 
business of $200,000 a year. This may be so in 
the West or mid-west where real estate, labor and 
everything else is correspondingly cheaper, but it 
is entirely untrue in the East. it would be prac- 
tically impossible to buy a good lumber yard site 
with railroad siding, switching facilities etc., for 
even that $75,000. 

A yard doing a business of $200,000 a year is a 
fairly small building material yard as eastern 
lumber yards go, and yet it requires a large in- 
vestment. It needs office buildings, sheds, piers, 
storage facilities, trucks, machinery equipment, 
horses etc., which would easily cost $100,000, in- 
cluding the real estate. The delivery equipment 
alone these days will run from $20,000 to $25,000. 
An eastern yard must carry in stock almost $75,000 
of those building materials and lumber specially 
mentioned, some of which are very expensive, run- 
ning from $2,000 to $4,500 a car; call the total 
for stock $60,000. 

This means an investment of $160,000 right off 
the bat, but the big factor which fools everybody 
in the lumber business is the large amount of 
cash capital necessary to finance the accounts re- 
ceivable. Credits are long, 60 to 90 to 120 days, 
and then often paid only by note. A yard of this 
size would need $70,000 to finance its accounts re- 
ceivable. In short, it is pretty hard to do much 
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with a small retail lumber yard of this kind in the 
East on less than a quarter of a million dollars. 

There will be about four people employed in the 
office, and about twenty in the yard, including the 
manager and yard foreman. Such a yard would be 
equipped to transact in a_ businesslike fashion 
something over $200,000 a year gross sales in the 
building material business in the eastern Atlantic 
States—remembering that this is a small yard. 

I might add that in most territories conditions 
are highly competitive and returns are not com- 
mensurate with any amount of invested capital 
necessary. It certainly costs a lot to operate one 
of these “building material department 


which the article mentions. 
See ae eaaaanans 


Short Course in Lumber Retailing 
YELLOW Sprines, Onto, Dec. 1.—Prospectus 
of the second short course in lumber and build 
ing material retailing to be held at Antioch Col 
lege, Yellow Springs, beginning Feb. 7, 1927, is 
now ready for distribution. Keen interest has 
been manifested in this course by retail lumber 
and indications are that a goodly en 
will have heen made long before the 


stores” 


dealers 
rollment 
closing date for applications arrives. 

Those who desire copies may obtain them 
by applying to‘the director of the Department 
of Research in Retail Lumber at Antioch. 

Last year four lumber trade organizations 
established scholarships, which were awarded 
competitively. These associations were the Na- 
tional Retail Lumber Dealers Association, the 
Wisconsin Retail Lumbermen’s Association, the 
Retail Lumber Dealers Association of Pennsyl- 
vania, and the Retail Lumber Dealers Associa- 
tion of Indiana. 


Retailers Boost Winter Building. 


OcpEN, UTAH, Nov. 29.—In a united codpera- 
tive effort to encourage winter building and re- 
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f BUILD NOW! 3 
Make those repairs now. 

0 Winter building is economical v 
and helps conserve the city’s re- 
sources. 

U, Help Ogden’s Lumber Dealers J 


encourage winter building. 


It will provide work for all 
|, building mechanics. 


BECAUSE 


; It will hold yard forces together 
and will spread business over the 
year period. 


Prices Have Been Reduced 
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Showing how the lumber dealers of Ogden, Utah, 
are endeavoring to create business by encourag- 
ing winter building and repair work 


——— 


pair work the lumber dealers of this city are 
running daily in the newspapers an advertise. 
ment, measuring three columns wide and gix 
inches deep, which is shown, much reduced, on 
this page. 

The advertisement is not signed, although 
reading of the text discloses the fact that it jg 
a codperative effort on the part of the local 
lumber dealers. 

It has aroused considerable favorable eom. 
ment, because it is generally recognized that 
winter building and repair work will help a great 
many lines of business other than that of the 
lumber and material dealers, especially by pro. 
viding work for mechanics, thereby increasing 
their buying power for all commodities. 


A Big Carload of Lumber 


The G. F. Manufacturing Co., maker of poul- 
try and hog yard equipment, Exira, Iowa, 
writes: 

‘“We noticed in the AMERICAN LUMBERMAN 
of Nov. 20 an item and photograph relating to 
a big carload of lumber, comprising 55,846 
feet of short length 1x4-inch fir flooring shipped 
by the Central Coal & Coke Co., Vernonia, Ore., 
to the Farmers’ Lumber Co., Sae City, Iowa. 

‘“We believe we can report a record car 
received by us from the same manufacturer, 
namely C. B. & Q. car No. 45,684, containing 
55,700 feet of 2x4’s 6 feet long and 1,600 feet 
of 4x4’s 12 feet long, making a total of 57,300 
feet.’ 

Who else is eligible for membership in the 
‘“big ear’’ club? 


Better Merchandising Is Theme of Meeting 


DayTon, Onto, Nov. 29.—A very notable 
gathering of retail Jumbermen was that of the 
representatives of the Peter Kuntz Co, Asso- 
ciate Lumbermen, held here on Nov. 17 and 18. 
The keynote of the meeting was better mer- 
chandising, and a number of very interesting 
addresses along that line were made. 

The number of retail lumber yards now af- 
filiated with the organization known as the 





ete. At most of the yards the side-lines are 
handled in separate departments, so that women 
buyers may do their shopping at these stores 
just the same as they would at any first-class 
department store in a large city. 

At the opening session of the meeting Presi- 
dent Kuntz stressed the point that while the or- 
ganization is growing and prospering, it will 
not do to rest on past laurels, and that it is 


organization, and told the convention how highly 
the Kuntz dealers stand in their several com- 
munities, and the good name which the organ- 
ization has built up in the territories in which 
its units operate. He said further that if they 
would but continue along the high plane out- 
lined by their officers, they could not help but 
make steady progress. 

It was apparent from the addresses and dis- 
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Delegates who attended the tenth convention of the Peter Kuntz Co. Associate Lwmbermen, held at Dayton, Ohio, Nov. 17 and 18 


Peter Kunz Co. Associate Lumbermen is 
eighty, five having been added since the last 
annual convention. The new members of the 
group are: Moulton Lumber Co., Lima, Ohio; 
Fostoria Lumber & Supply Co., Fostoria, Ohio; 
Trotwood Lumber Co., Trotwood, Ohio; Law- 
renceville Lumber Co., Lawrenceville, Ill.; Piatt 
County Lumber Co., Hammond, Ill. The organ- 
ization has shown a consistent, healthy growth 
since its formation in 1918, and it is confidently 
expected that the number will increase from 
year to year as conditions warrant. 

While the individual units in the organization 
have been referred to as lumber yards, they 
might more correctly be called building depart- 
ment stores, as the stocks carried include not 
only full assortments of lumber but also lime, 
plaster, cement, brick, paints, hardware, roofing 


necessary for each member to be ‘‘ on his toes,’’ 
all the time in order to keep step with the pro- 
cession. 

Martin Kuntz brought to the attention of the 
visiting lumbermen a number of the changes 
that are being made in the lumber industry, 
such as the handling of knock-down frames, 
cut-to-length finish, West Coast products ete. 
These points were illustrated by display boards 
on which were exhibited cut-to-length finish and 
a complete knock-down frame. Added interest 
was imparted by having a carpenter nail up a 
knock-down frame in the presence of the dele- 
gates, in order to demonstrate to them how 
quickly this can be done. 

Fred Rike, president of the Rike-Kumler Co., 
of Dayton, one of the largest department stores 
of the middle West, emphasized the value of 


cussions that this organization realizes that the 
methods of merchandising in all lines are com 
stantly changing, and that there are changes 
going on in the lumber industry as well as * 
the builders’ materials fields. The value ° 
meetings such as this was emphasized by Presi 
dent Peter Kuntz at the close of the meeting; 
‘« Without meetings of the sort just completed, 
he said, ‘‘we would lack opportunity for getting 
the benefit of each other’s knowledge of 
is taking place, and thereby lose the means or 
becoming better merchants.’’ 4 

The meeting, which in all respects exceede 
the fondest hopes of the most interested. clone 
appropriately with the ringing of little od 
upon which were inscribed the slogan mg 
by the members of the oreanization for 192, 
which is: ‘‘Ring The Bell.’’ 
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New Forest Prediaste Servies Concern 


New ORLEANS, La., Nov. 30.—V. H. Sonde- 
regger, former State forester of Louisiana and 
ytterly southern manager for Banzhaf & Wat- 
gn (Ine.), of Milwaukee, Wis., announces the 
organization of a new service for the forest 
oducts industries of the South, to be con- 
jucted under the title V. H. Sonderegger & Co., 
sith offices in New Orleans. In announcing his 
yw enterprise Mr. Sonderegger explains that it 
is prepared and equipped to render practical and 
dficient service ‘‘in all phases of woods opera- 
tion and reforestation,’’ including ‘‘ timber es- 
timating, logging development and utilization, 
forest products sales, management of both tim- 
hered and cutover tracts, aerial surveys and fire 
yatrols and all other forest-engineering work’’ 
needed to the solution of general or specific 
problems in this field. Mr. Sonderegger has had 
eventeen years of practical experience as lum- 
herman and forester in both pine and hardwood 
felds, and his notable service as State forester 
of Louisiana has given him intimate first-hand 
aquaintance with forest conditions and prob- 
lems throughout the State. 


Leads in Southern Pine Exports 


OrANGE, TEx., Nov. 29.—Orange led all other 
guif ports in the export of lumber during the 
last ten months, according to figures just pre- 
jared by F. H. Farwell, active vice president 
and general manager of the Lutcher & Moore 
lumber Co. which concern furnished practically 
ill of the lumber exported. Mr. Farwell’s fig- 
ues show that during the period above men- 
timed Orange exported 31,732,443 feet of lum- 
ier and timber, virtually all southern pine. The 
eords show that Orange shipped 5.1 percent 
if all lumber going out of gulf ports for the 
period named. 


Barbecue to Feature Cutting Last Log 
Kinper, La., Nov. 30.—Unique in the expe- 
renee of the southern pine industry will be 
am event that will occur at Kinder next Sat- 
wday, Dee. 4. It is the usual thing to cele- 
wate the establishment of an industry or the 
ening of a big operation in some outstand- 
ig manner, but it is quite an unusual thing 
for a big celebration to be held to mark the 
«ding of an important industrial operation. 
‘m Thursday, Dee. 2, the last log will be sent 
ip the log haul and manufactured into lumber 
it the Kinder mill of the Peavy-Byrnes Lum- 
‘et Co. The same man who sent the first log 
wer the log chain when the mill began opera- 
‘on will be on hand to send the last log on 
‘sway through the mill. 

Feeling a deep sense of gratitude to his 
‘mployees for their faithful service, and de- 
‘tous of taking away from the ending of this 
‘eration the usual feeling of depression, A. 
. Peavy, president of the company, has 
jlanned to give to the employees on Saturday 
‘monster barbecue. All of the employees and 
heir families will be the guests of the com- 
any on that occasion that marks the passing 
‘one more of the important southern pine 
“wmill operations. The occasion will be made 
ue of complete jollification, and in addition 
vie barbecue there will be games and other 
— and an important address to the em- 
eee by Mr. Peavy, who has announced 
a emntion of not only expressing his grati- 
ecie the employees for their faithful serv- 
™ ut will tell them frankly just what has 
“™ accomplished since the company opened 
‘D its operation at Kinder. 

— the last log has gone through the mill, 
raion _ 300,000,000 feet of the famous Cal- 
manuf ongleaf yellow pine will have been 
the n 4cured in this plant and served to make 
,, ame of this company a synonym for qual- 


Y Ww » 2 
been ed good yellow pine lumber has 


There are 


Want, J about 300 people employed in this 


t is the intention of Mr. Peavy and 
ates to give employment to a number 


‘8 assoe) 








of these in other plants of the company which 
are located at Peason, La., and Deweyville 
and Texla, Tex. Some of them have already 
been offered employment in other logging and 
sawmill operations in this section, many of 
these having been placed through the personal 
effort of Mr. Peavy. 

While naturally saddened at the thought of 
the permanent passing of this operation, all 
of the employees are looking forward with 
keen interest and pleasure to the celebration 
to be held next Saturday. 


Forest Law Induces Investment 


New OrLEANS, La., Nov. 29.—W. R. Hine, 
superintendent of the forestry division, Louis- 
iana conservation department, reports the re- 
ceipt of a number of inquiries from northern 
and eastern interests regarding the possibility 
of acquiring timber lands in the State. Most 
of the inquiries, he adds, are for holdings con- 
taining both mature and second-growth timber, 
hardwood or pine. Mr. Hine suggests that 
Louisiana owners of such lands send to his 
office detailed information regarding such areas, 
to include size and location, character and 
quantity of timber, accessibility and if possible 
maps thereof. This data, he promises, will be 
kept on file in the State forestry office and 
made available to all seekers for such infor- 
mation. 


Acquires Business of Machine Firm 


ATLANTA, GaA., Nov. 29.—The Sanders Man- 
ufacturing Co., of Atlanta, announces that this 
company has acquired the business of the 
A. A. DeLoach Manufacturing Co., also of 
Atlanta, and in conjunction with the Wrinkle 
Bros. Foundry & Machine Co., of Dalton, Ga., 
will continue operation of the DeLoach plant, 
specializing in the manufacture of machinery 
and equipment for saw and shingle mills, man- 
ufacture of parts, and also the manufacture of 
complete mills. The DeLoach company is one 
of the oldest plants in the South engaged in the 
manufacture of machinery of this type, and 
does a considerable business in foreign markets. 


Mexico May Reduce Export Duties 


CHIHUAHUA, Mexico, Nov. 27.—In response 
to an appeal which was made by the lumber 
interests of the States of Chihuahua, Durango, 
and perhaps other parts of the country, the 
Mexican Department of Industry, Commerce 
and Labor has recommended to the Department 
of Finance that the export duties on lumber be 
materially reduced. It is pointed out that the 
large mills of the forest regions of the Sierra 
Madre are equipped to manufacture lumber in 
larger quantities than is ordinarily required to 
meet the demands of the domestic markets 
within transportation reach of the respective 
plants, and that with the new forestry law 
now in effect there is no likelihood of timber 
cuttings being ruthlessly made. It is stated 


’ that the Department of Finance has indicated 


that it is favorably disposed to the proposed 
reduction of duties. The particular effect of 
such action would be to open a market in the 
southwestern part of the United States for 
lumber from the mills in the western part of 
this State. Any reduction of the export du- 
ties would not case much if any reduction of 
Jumber imports into the eastern part of Mexico, 
it is stated. 

As an indication of the present size of the 
American lumber trade with Mexico it is stated 
that during the last few days a cargo boat of 
the Munson line delivered 1,000,000 feet of fir 
from Seattle and 600,000 feet of southern pine 
lumber from Orange, Tex., at the port of Tam- 
pico, and the schooner Nomis, of the Bowie 
Lumber Co., delivered at the same port 300,000 
feet of southern pine lumber. Several other 
large shipments from the United States are due 
to arrive at Tampico during the next few 
weeks, it is announced. 





N ews Notes From Southern Fields 


Georgia Progresses in Forestry 

ATLANTA, GaA., Nov. 29.—That Georgia has 
made more progress in forestry work the last 
year than any other State in the Union, was 
claimed by members of the Georgia State board 
of forestry at a meeting in Atlanta last week 
when the annual report of the Georgia forestry 
department was heard, given by B. M. Lufbur- 
row, State forester. 


This report showed that approximately 12 per- 
cent of the forest area of Georgia is now 
under organized fire control, and that during 
the coming year there will be a 100 percent in- 
crease, making a total of about 5,000,000 acres 
of timber that will be under organized super- 
Vision. 

Among the important projects approved by 
the board for next year is the establishment of 
a State nursery large enough for 1,000,000 
seedlings, this work to start the early part of 
the year. 


Officials on Inspection Tour 


LAKE CHARLES, LA., Nov. 29.—A special train 
will bring officials of the Long-Bell Lumber Co. 
from Kansas City to Lake Charles, Nov. 30. 
The party will be in Lake Charles at the port 
opening celebration and while here will make 
a regular inspection of the company properties. 
The visitors will be the guests of W. J. Cobb, 
manager of the local mill. Those in the party 
are: M. B. Nelson, president of the Long-Bell 
Lumber Co.; W. L. Prickett, vice president; W. 
F. Ryder, director; G. W. Allport, manager of 
the hardwood division; R. 8. Davis, traffic man- 
ager; J. Mantle and C. E. Jackson, secretaries 
to W. L. Prickett. 


Inland Empire Box Industry 


SPOKANE, WASH., Nov. 27.—The importance 
of the wooden box industry is stressed, and 
important facts regarding it are given by L. G. 
Carr, treasurer Western Pine Manufacturing 
Co. (Ltd.) and president of the Spokane Hoo- 
Hoo Club in a recent interview. Mr. Carr said: 


Wooden boxes from factories of the Inland Em- 
pire serve the entire United States, Canada, the 
Philippines and Hawaii, and yet in the mind of 
the public the industry comes in for little con- 
sideration when the lumbering of the Inland Em 
pire is discussed. 


Perhaps the most important fact about the pine 
box industry within 100 miles of Spokane is that 
of the $3,100,000 worth of boxes made in these 
factories only 15 percent is consumed locally. The 
boxes are used to pack a great range of products, 
from tropical fruits to dangerous high explosives. 
They are made from the Pondosa, commonly known 
as the yellow pine. 

From 1916 to 1926 there has been an immense 
increase in the pine box business. All factors 
considered in connection with this industry have 
increased more than 100 percent and the plants 
have become of real importance in the industrial 
life of the Inland Empire. In 1916 the Inland Em- 
pire had but four plants engaged in the manfac- 
ture of pine boxes; now it has eleven. This shows 
an increase of 175 percent. 

In ten years the number of employees in these 
plants has risen from 190 in 1916 to 350 in 1921, 
to 425 in 1926, an increase of 124 percent. This 
adds to the population of the district 235 workers. 
Consider in governmental statistics that report 
four members in each member’s family, the box 
industry has added to the population of the Inland 
Empire almost 1,000 during the last ten years. 
The payroll has jumped 220 percent, from $125,000: 
in 1916 to $400,000 in 1926. 

In 1916, 45,000,000 feet of pine was used; in 
1921, 75,000,000 feet ; in 1926, 95,000,000 feet, an 
increase for the 10-year period of 111 percent. 
Not the least important factor of the box industry 
is the investment in the plants and its increase 
during the last ten years. In 1916 there was in- 
vested $250,000; now the investment has jumped 
to $750,000, an increase of 200 percent. 

All these factors point out the great development 
in one branch of the lumber remanufacturing busi- 
ness. Indications are that the pine box industry 
will go forward equally as fast in the future as it 
has in the past. 
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Wood Sash and Frames Replace er Happenings 


Steel in Two Pittsburgh Schools 


‘PITTSBURGH, Pa., Nov. 29.—The superiority 
of properly constructed and installed wood sash 
and frames over metal has been demonstrated in 
a rather striking manner in connection with two 
of the important school buildings in this city. 
When it was erected, the McKelvey School was 
equipped with metal sash and frames, but be 
cause of the unsatisfactory service given and 
their rapid deterioration, the metal sash and 
frames in this building last year were all re 
placed with wood. 

In the South Hills High School, another im 
portant unit in the educational system of Pitts 
burgh, steel sash were installed in the lefthand 
wing about eight years ago. During the sum 
mer vacation this year, the school board voted 
an appropriation of $5,000 to be used in 
changing the steel sash in this left wing back 
to wood. The first bids that were tendered for 
this work involved an amount larger than the 
appropriation. The sash and frames in this 
building were in such bad eondition, however, 
that the board felt it necessary to do something, 
so it decided to change at that time only the 
worst ones in order to keep within the allowance. 
So certain windows were picked out for imme- 
diate change to wood, and bids again were asked 
for on these. In picking out the windows for 
this work, the school board picked about half of 
what it expected to have changed in the first 





(Left) MeKelvy School, Pittsburgh, Pa., in which all steel sash and frames were replaced with wood. 
which wood has superseded steel sash and frames 


place, or an amount of work which, according 
to the first bid, it thought would just about 
come within the appropriation. Much to the 
board’s surprise, a bid was received for an 
amount considerably under the appropriation, 
but as the time was limited before school would 
open in the fall, there was not time to call for 
new bids covering the whole building, so the 
board proceeded with its program and changed 
all the sash and frames that it could in accord- 
ance with the second bid. 

It is expected that the remainder of the steel 
sash and frames in this school building will be 
replaced with wood during the vacation season 
next year. 


Building Material Cost Decreases 


WASHINGTON, D. C., Nov. 29.—The annual 
report of the Department of Commerce, made 
publie today, shows that while potential home- 
builders have been increasing their earnings 
the cost of building materials has decreased. 
Since 1920 union wages have increased 39 points 
and general prices have decreased 76 points. 
Since 1923 general prices have decreased 4 
points and wages have increased 17 points. In 
the latter period frame house materials, at re- 
tail, have declined from an index of 198 in 
1923 and 206 in 1924 to 195 in 1926. In the 
same period building materials as a whole, at 
wholesale, have declined from 188 in 1923 and 
182 in 1924 to 174 in 1926. 

The Secretary of Commerce says of the si- 
multaneous increase in wages and still greater 


decrease in prices of commodities during the 
past six years: ‘‘Thanks to the elimination of 
waste and other contributing factors we can as 
a nation show one of the most astonishing 
transformations in economic history.’’ 


Philadelphia to Have New Code 


PHILADELPHIA, Pa., Dec. 1.—This city will 
soon have a new building code, as a result of 
two years’ effort on the part of the industrial 
committee of the Chamber of Commerce. Def- 
inite action by Mayor Kendrick was taken last 
week by the appointment of a committee of 
experts, headed by Morris Brooks, chief of 
the Bureau of Building inspection. 

It is said that virtually every lumberman 
and builder in Philadelphia is in favor of the 
revision of the building code. 


Pros and Cons of Winter Building 


CoLUMBUS, OHIO, Nov. 30.—The bureau of 
business research of the College of Commerce 
and Journalism of the Ohio State University, 
in response to a request from the Ohio Builders’ 
Supply Association, has made a survey of win- 
ter construction and gives its conelusions in a 
good-sized volume recently issued. The book is 
written by Ralph J. Watkins, in charge of that 


in the Realm 
of Building 


4. Occasional snow storms that temporarily ¢j 
up traffic. 

‘“It is true that winter work will involve 
some additional cost as a result of the required 
protection of men and materials,’’ said Mr. 
Watkins in conclusion. ‘‘As indicated aboye, 
these costs will usually range from 1 to 5 per. 
cent of the total cost of the project. This, how. 
ever, states only a part of the case, As 
shown above, there are advantages which offset 
the additional costs.’’ 
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How Tasmania Aids Home Builders 

According to a letter recently received by the 
AMERICAN LUMBERMAN from Risby Bros, 
(Ltd.), dealer in lumber, building materials and 
allied products, at Hobart, Tasmania, the ef 
fort being put forth by that State of Australia 
to aid and encourage the building of homes 
through the granting of loans for that purpose, 
is meeting with considerable success. 

(. C.. Rowe, secretary of the above named 
corporation, writes: ‘‘The scheme is working 
well, and few defaults are recorded; further, 
very little is outstanding as arrears. This, to 
my mind, indicates that the Act has proved a 
benefit to a goodly proportion of alert folks. 
In fact, the repayments on a twenty years’ 
basis would appear to equal the average rent 
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particular aetivity of the bureau, and the con- 
clusions are very interesting to lumber and 
material dealers, as well as contractors and 
builders. 

The advantages of winter construction are 
listed as follows: 


1. Saving of labor cost through greater pro- 
ductivity of about 24% percent of total cost. 

2. Cream of labor obtainable through the em- 
ployment of men in various trades at a time when 
the supply exceeds the demand. 

3. Reduction in the amount of poor work by in- 
competent men. 

4. Labor more anxious to héld jobs in times of 
unemployment, and hence more efficient. 

5. Seasonal price fluctuations in material prices, 
by which most materials can be bought cheaper 
when needed for winter use. 

6. Contractors willing to figure on closer margin 
to get business. 

7. Three to six months time often saved in in- 
terest on capital tied up. 

8. Less freight congestion, resulting usually in 
better material deliveries. 

9. No lassitude in workmen from extreme heat 
as in summer. 


On the other side the report lists the disad- 
vantages of winter construction as follows: 


1. Cost of winter protection, which ranges from 
1 to 5 nerecent of total cost. 

2. Fewer possible working days, due to neces- 
sity of clearing away snow, or to extreme cold 
weather, thus tying up capital for a longer 
period. This does not apply to buildings requiring 
a year or more to erect. 

3. More difficult’ working conditions for some 
trades. 


(Right) South Hills High School, in part of 


charges for a similar dwelling leased from a 
property owner.’’ : 

Mr. Rowe explained further that the admin 
istration of the Homes Act, which was adopted 
in 1919, is vested in the trustees of the Agri 
cultural Bank of Tasmania, an_ institution 
founded by Parliament to assist rural producers. 
The intention of the Act is to provide a means 
for people of specified classes to acquire homes, 
the repayments being spread over a period of 
from seven to forty-two years, at borrower's 
option, or as limited by the Act for the class 
of dwelling erected. 

The spirit of the Act allows the governmental 
department charged with its administration to 
acquire land and build homes of brick costing 
up to £850, or wood up to £750, on a deposit of 
only 10 percent. Repayments are made i 
monthly instalments upon a fixed schedule which 
includes interest at 7 or 74% percent per annum, 
according to class and character of the loan. 

Advances are made only to persons who are 
married, or who have dependents for whom 
is necessary to maintain a home, and whose ~ 
come at time of application does not exceed £40 
a year in the case of a person having three or 
more dependents, and £350 a year in any other 
ease. Advances may be made up to 99 percent 
of the capital value of a house and land, 
vided same does not exceed the limit of £75" 
for wood and £850 for brick structures. 7 

Mr. Rowe advises that because of the a. 
factory manner in which the scheme has worke 
out the government has announced 4 reduction 


in the rate of interest of % of one percent, D 
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coming effective Jan. 1, 1927. He advises also 
that to date the number of dwellings acquired 
under this act exceed six hundred, which is be- 
ing steadily increased week by week, and says 
further that it is impossible to state whether 
wood or brick is the more favored as a building 
material. In Hobart, he says, the civic powers 
by special permission of Parliament have 
marked off certain areas in which only struc- 
tures of brick, stone or concrete can be erected; 
‘‘therefore,’’ he adds, ‘‘it is safe to assume 
that a number of homes built of brick would 
have been constructed of wood if the choice had 
remained with the applicant.’’ 

Mr. Rowe remarks that under an old Act of 
Parliament the building and loan ‘societies are 
limited in the period of their loans to twelve 
years, Which naturally makes it difficult for per- 
sons of limited means to acquire assistance. 
Nevertheless these societies do an immense 
amount of good, by accepting small fortnightly 
deposits, thus enabling thrifty persons to ac- 
quire shares therein. 


Winter Building Outlook Is Bright 

WINNIPEG, MANITOBA, Nov. 27.—Winter 
pbuilding in western Canada has been growing 
steadily the last few years. Not so many 
years ago the Winnipeg building season would 
have finished by the end of October except for 
clearing up, but this year construction on many 


large buildings in western cities is active. 

In the cities of Winnipeg, Calgary, Vancou- 
ver, Saskatoon and Edmonton not only is con- 
struction going forward, but new buildings have 
been recently started and are planned to be 
completed before spring. This will do away 
with the proverbial short season west of the 
Great Lakes, which cannot take care of the 
increasing demand for every type of construc- 
tion. 

The entire building industry in western 
Canada is realizing the necessity of extending 
the season in Winnipeg and western centers to 
give employment in construction plants and to 
the large body of mechanics who make their 
permanent home in the large cities. Winter 
building is being adopted by a number of Win- 
nipeg contractors. 

Sir Henry Thornton announces that permis- 
sion has been given by the receiver of the Grand 
Trunk Pacific railway for the erection at Prince 
Rupert, B. C., of a 140-room hotel to be built 
by a syndicate which has been negotiating for 
the work for some months. Sir Henry also 
announces that a big pulp and paper industry 
will be started this coming year in the vicinity 
of Prince George, B. C. The expenditure on 
this plant will run to $4,000,000. It is under- 
stood that J. D. McArthur, of Winnipeg, is in- 
terested in the promotion of this pulp and 


Announcement of plans by the Canadian Pa- 
cific Railway for the completion of the new 
wing of the Banff Springs Hotel at Banff, 
Alta., by May 1, the total cost of which will 
be $1,000,000 were made last week by the com- 
pany’s construction department. Carter-Halls- 
Aldinger Co., Winnipeg, are doing the work. 
The.company is now planning for the continua- 
tion of the work on this large structure by an 
anouncement that their 1927-1928 building plan 
will include a new wing to the north of the 
old structure. A second major operation is the 
building of a duplicate wing on the south side 
of the main tower, which will be commenced 
at the close of next year’s tourist season. 


Much Building in Southern Texas 

HARLINGEN, TEx., Dee. 1.—Construction of 
extensions of railroads belonging to the South- 
ern Pacific and the Missouri Pacifie systems 
in this extreme southern part of Texas is caus- 
ing unprecedented activities among various 
other kinds of lines of development. This is 
particularly true of building operations. Not 
only are new towns being built along the new 
lines, but scores of new and modern homes and 
business buildings are under construction in the 
towns already established. The demand for 
lumber and other building materials is the 





paper plant. 


greatest ever known in this part of the State. 


Will the Farmer Buy Lumber in 1927? 


(Continued from Front Page) 


passed over, I, being the oldest of the boys, took charge. 
| found he had no debts, not much money in the bank, but 
corn in the cribs, some of it five years old; wheat in the 
granaries; hay and feed in reserve. He had _ bearing 
orchards ; lots of fruit; fine shade trees of his planting; pro- 
visions enough in the cellar to run the family at least a 
year. 

My father was not the only man in Jewell County who 
planted trees on the prairie, started an orchard, and raised 
the family living; built houses, barns and granaries, ponds 
and windmills. He was only one of many who did all 
these things. 

Those pioneers who made Kansas and Nebraska, did 
they enjoy life? Most of the joy in life comes from our 
efforts to attain some great objective. The building of 
homes, schools and churches was their greatest objective; 
and in the attainment of it there was real pride and joy, 
and life was really worth living. How about the young 
people? We had schools, sometimes in sod school houses; 
and we had night schools, spelling schools, singing schools 
and debating societies. The young folks courted, fell in 
love and married. The courting was done in a more satis- 
lactory manner than now; a lumber wagon filled with hay, 
trusty horses that knew the way home, were more satis- 
lactory than the present mode, when the young man must 
keep both his hands on the steering wheel to be safe. 

In those good old times, were the people at rest politically ? 
Not by any means. We at one time elected our public offi- 
cers on the platform: “Raise less corn and more hell.” 
Since that time we have advanced in the choice of our 
language; and we now call it “Farm Relief.” I do not 
know what that means. I have heard Senator Brookhart 
‘xplain what “Farm Relief” means, and I infer from his 
explanation that he does not know. 

he farmer is not to blame for extravagant spending; he 
takes his cue from the small town merchant and banker. 
hen it again becomes the popular thing to save money, 
arm building and improvement will follow immediately. 
uilding has been confined to the larger towns for the past 
ive years, financed by bond issues and building and loan 
lunds. Credit financing will reach its limit and has done 
0 in many places, but improvements for the farm must 
on the basis of actual saving. 

lf I knew of some way to make my friends and_customers 

Yant a cow barn, a hen house, or a new home more than a 


new car, I would have it patented and sell the plan to hun- 
dreds of lumbermen, who would be willing to pay well for 
a plan that would work. What we most desire, we strive 
for and bend our energies to attain. 

! own the old farm in Jewell County on which I was 
raised, and have farmed more or less for more than fifty 
years. My customers in the lumber business are mostly 
farmers and I am vitally interested in the farm situation 
and outlook. I am convinced of only one fact, and that is, 
that the farmer’s destiny is in his own. hands and the hope 
of prosperity by way of legislation is a vain one. 

Will the country come back? Is the outlook for the 
future encouraging? ‘There are some signs of the times 
that lead me to think both these questions should be 
answered in the affirmative. I have unbounded faith in the 
people with whom I have lived for more than a half-century. 
We have had our spending spree, and I think we are sober- 
ing up. Our managers are making a list of the men and 
women who say, “We surely would like to build this or 
that if we had the money ; maybe we can next year.” Keep 
this desire alive by talking about building every time you 
meet them, furnish plans and estimates and cultivate the 
desire—keep it alive. Any improvement in business must 
have its fountainhead in an overwhelming desire. This de- 
sire must be strong enough to resist the persuasive sales- 
manship of the other fellow. 

Not long ago I asked a German farmer whom I met at 
one of our yards: “How is it you have prospered and have 
been building and improving your place while so many of 
your neighbors are in debt?” His reply was something like 
this: “Vell, some of my neighbors’ talk a lot of politics, 
about farm relief they expect to get from Congress. We 
milk a lot of cows. We have to use the lantern, but we 
don’t depend on Congress.” 

There is this basic and important fact which must be 
taken into consideration. The soil in Kansas and Nebraska 
that has been farmed for fifty years has lost its virgin fer- 
tility and on account of lack of humus the soil does not 
hold moisture, and so crops dry up and fail to mature. 
That is the great problem, and the agricultural colleges and 
experiment stations are trying to help the farmer to solve it. 

Will the present generation solve the economic problems 
that confront it in a businesslike manner, or will the res- 
toration be left to an invasion of foreigners, as has been the 
case in the New England States? 
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National Production, Shipments and Orders 


Wasuineton, D. C., Nov. 29. 


The following statisties were compiled by the National Lumber Manufacturers’ Association: 

















Softwoods: Production Shipments Orders , 
Week ended: 1926, Nov. 30; 1925, Nov. 24— 1926 1 1926 1925 m A 25 
§ . »ine SE LIE RE LEE ET ee 69,007,722 61,288,870 62,505,300 67,490,193 J 79,310,028 
el cmae Aanssinkien <a RRR Ml a ei 107,025,490 99°989,931 111,012, 75,495,032 94 306,267 108,766,554 
Western Pine Manufacturers’ Association...........0+0+++eeeeee 23,868, 33,633,000 28,743,000 23,210,000 24,869,000 27,630,000 
California Redwood Association. ........--cccccccvccsecsvcvcees 8,711,000 7,222,000 6,464,000 5,609,000 5,549,000 6,056,000 
ee es os nas essere reetrendecessnuens 7,055,933 14,676,122 6,168,268 10,549,984 7,089,872 7,928,513 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,541, 2,446,000 2,468,000 1,906,000 1,763,000 1,990,000 
Northern Pine Manufacturers’ Association...............0eee005 3,502,000 2,997,000 8,075,000 8,222,200 5,096,000 6,548,000 
ie CRA, Ge WIRE, oc occ cc ch sed Ceegeoncsscereneereges 221,711,145 222,252,923 225,436,252 192,482,409 190,252,799 238,223,095 
California White & Sugar Pine Manufacturers’ Association.... 18,005,000 AEF Wee hh tas ewes , RRR 
+ ange tinig arte egal 3,445,777,494 3,495,888,818 3,396,359 ,209 3,514,56 
South (Nn ESS tS EE Ee ee 3,356,434,731 3,525,677,810 777, ,495,888, ,396,359, 514,566,097 
oat tenet Leasbarenen’e I os i wk va kW ea ww 4,882,213,364 4,604,427,213 4,910,919,380 4,754,409,676 4,889 ,734,380 4,698,894 169 
Western Pine Manufacturers’ Association............6.++eee0e. 1,515,147,000 1,620,733,000 1,545,176, 1,466,513,000 1,578,989 000 1,443,931,000 
Cee, TEGO BOUROIRRIOR, 06 ccc civic ccc cctcsccccccecccccete 357,333,000 344,909,000 347,031,000 321,768,000 895, 323,522,000 
i Cs i POO, . i cen neadeenntceavesgeseoees 357,241,777 418,472,026 366,772,538 394,754,842 305,916,050 327,225,331 
Northern Hemlock & Hardwood Manufacturers’ Association... 152,510,000 154,750,000 153,116,000 116,266,000 135,812,000 94,508,000 
Northern Pine Manufacturers’ Association............++..0e00e08 384,749,100 447,120,000 429,404,100 . 423,655,200 411,558,000 389,080,000 
Total softwoods, forty-six WeekS............ccceeeccececcces 11,005,628,972 11,116,089,049  11,198,196,512 10,973,255,536 11,078,263,639 10,791,726,599 
California White & Sugar Pine Manufacturers’ Association.... 1;328°571,000 Fp eneweus Tee lowe ecesees oo | rrr nes 
Hardwoods: 
> emlock ardwood Mz facturers’ Association— 
weg yA pe “ 7 : - — ° < _ = — : 1d ri ee . a —_ 6,819,000 1,211,000 2,799,000 3,141,000 2,254,000 2,509,000 
ERE EE PEE PEC OT ONT POE PEE Ok See St ere ere 191,068,000 ~—s...............,, 
ar I acturers’ stitute " 
eT cr cosandibuaventedes 18,832,677 11,044,805 18,892,975 16,333,485 18,012,185 20,298,977 
ES EA PEELE LAN EP ED, SREP ea S| eee a > rere 1,204,551,874 =... eases, 





Production and Shipments of Western Pine 


PoRTLAND, OrE.,. Nov. 27.—The Western Pine Manufacturers’ Association report for October is as follows: 


Production Statistics for October 


Shipment Statistics for October 


Production and Shipments Compared 
1926 92 





——Mills reporting—— Production —Mills reporting—— Shipments—— : SS 
Total Nocut Cutting Feet Total No shpmts. Shpg. Cars Feet At mene . . ‘ 2 . : . s . 7 : See cer oe tty 
oe 48 5 43 153,922,097 1926.... 48 0 48 5,940 162,503,403 Cut exceeds shipments : ce ry tao 37,146 478 
Seer « & ) 46 184,711,352 1925.... 46 1 45 5,449 147,564,874 Shipments exceed cut ............. 8,581,306 


October total production was five million feet less than that in Septem- 
ber, and October shipments were fourteen million feet less than those for 
September. 

Forty-one identical mills reported an October, 1926, production of 141,- 
603,059 feet, against shipments of 148,421,348 feet, shipments exceeding the 
cut by 6,818,289 feet, and an October, 1925, production of 177,303,069 feet, 
against shipments of 140,410,724 feet, production exceeding the shipments 
by 36,892,345 feet. These mills therefore had a decrease of about twenty 
percent in production, and an increase of about six percent in shipments, 
compared with October of last year. 








4926———_ 1925———_ 
Shipped to— Cars Feet Cars Feet 
Stet l poet cunneden dabaeeaal 251 9,280,506 354 10,296,598 
CE coh bc eekeuenanaeebueeees 438 11,251,323 460 10,760,175 
DE caG0 sen ebaer cade nnkebeo ies 77 3,080,814 43 2,468,216 
CR ai ce sce wralee oem eis 347 12,542,606 252 9,994,993 
EEE IE OE a 70 1,711,854 82 1,945,914 
i had cine ablaaeee 45 1,107,347 77 1,972,893 
nae kiWeichaad Mendnenee 320 8,130,943 377 9,840,586 
PE -. screspannes.ceee sions ke 295 7,737,289 374 9,390,821 
Dh iis sertekeekseensnesseeaeene 438 10,948,607 367 9,343,318 
0 ES ae eee 82 15,266,330 456 11,848,982 
ER ro aos aia Satine dna eeo 103 2,588,501 77 1,950,517 
EE On Pere T eae 217 5,490,935 184 4,694,557 
Dn cctintadeaanewnew eins wh 123 3,189,053 81 1,922,649 
I ic co een een eee ewe 228 5,499,098 116 3,027,928 
OS a re ee ey rr 62 1,586,919 76 2,014,455 
ee aoa ar aind weeO nena Keaewae 94 2,442,737 76 2,020,078 
ES Pe Oe Pr ee 404 10,819,009 368 9,839,113 
a oa Rib bo wine be eee Bee Bg 238 6,145,867 198 5,129,510 
CL Sate toe rew scan eae ourR ee 43 1,251,661 39 1,058,406 
Pt i <ccpatbndeudnonadaetnts 525 14,198,591 474 13,109,270 
DE: cca ceasebacetseswes 410 10,955,821 398 10,522,938 
tt Se. cscnedeceeenaseneensé 176 4,777,114 186 5,157,107 
DEMOS ccesencceccoeneesess 126 3,501,742 82 2,211,547 
os nl caus wean ewes 103 2,885,975 124 3,447,695 
errr 18 497,102 10 269,728 
Dil is pet abeunncinceae sews ewe 7 187,315 7 192,804 
ee SIND occ co crccecnetencs 12 330,402 7 191,789 


Compared with September as ‘‘normal,’’ October prices were reported by 
13 mills as normal, and by 16 mills as below normal—while inquiries were 


_October, 1926, shipments were the highest on record for that month. 
Shipments to the following destinations were heavier than those for any 
previous October: Washington, Illinois, Kansas, Missouri, Colorado, Mich- 
igan, Ohio and Atlantic coast group. October shipments to Iowa were 
exceeded but once, in 1919. Those destinations showing the heaviest in- 
creases over October of 1925 were Illinois, Washington and Colorado, those 
to the latter two States being influenced directly by figures from new 
member mills. Compared to September this year, there were heavy de- 
creases in shipments to Idaho and Washington—both heavy consumers 
of fruit shook—and in those to Iowa and New York state. 

















% 1926 1925—_. 
: Shipped to— Cars Feet ars Feet 
I i Garwnied ato we caw eaakene 5 124,925 1 293,638 
Delaware DiGi iat ail Ciara Shatin aes eee 7 192,580 2 101,905 
District of Columbia.............. 12 322,999 8 257,958 
oot or angel Ee ee 4 110,596 11 286,492 
Virginia ... eo cccccecccccseceececss 4 97,243 5 178,051 
oe. ere 25 691,495 17 466,259 
I lars aria gd wade eatoedoled ‘ie -@wiaenee oesepeas 
SFE RCE EE Sen rene 1 26,070 2 97,404 
Pe SL hn. xc.c.ceonaicesaeecws <—t ~»eeGaeikice 1 20,680 
Oklahoma chile eae nena baci mee 45 1,150,317 17 405,617 
Texas wae eee e reece ee ccescessccere 50 1,408,459 3 68,885 
I, nica arn ake ac iceueubane 23 683,179 19 553,296 
RS ee a ee 5 119,868 a 
MEE. CORCKORRSRTeeheeneeReeveeRE Ree  wedsmbnn 7 225,508 
NE hhntd kos w0s oe Wa wba EEE RRS E RS 2 51,866 1 26,596 
IIR 55.4 oa a care walatn ala ate eke 2 34,210 wedeen 
PE Sve calcu ones dea dacueeas 3 84,135 “ —~wrnenben 
Total ..............2.02+222+-5,940 162,503,403 5,449 147,564,874 
The two eastern groups showed the following shipments for October: 
1926 —__ 
, Cars Feet Cars Feet 
Atlantic coast group (Pennsylvania, 
New Jersey and States north). .1,382 37,458,987 1,299 35,396,516 
Other eastern States (south of the 
Ohio and east of the Mississippi) 53 1,440,983 46 1,368,749 


reported by 11 mills as normal; by 1 as above normal, and by 17 as below 
normal. 








Southern Pine Barometer 


New ORLEANS, LaA., Nov. 29.—For the week 
ended Nov. 26, Friday, one hundred twenty- 
five mills report as follows to the Southern 
Pine Association: 


Percent Percent 
normal actual 


Production— Carst Feet output output 
Normal owas 78,825,982 oe and a 
SE rs? 63,935,429 81.11 ome ah 

Shipments* .. 2,839 58,085,940 73.69 90.85 

Orders— . 

Received* . .2,565 52,479,900 66.58 82.08 
On hand end 
week . 9,947 203,515,620 . 


*Orders were 90.35 percent of shipments. 


Orders on hand showed a decrease of 2.86 per- 
cent during the week; the previous week there were 
reports from one hundred twenty-seven mills. 

‘ +Basis for carload is October average, 20,460 
eet. 

Of 122 mills reporting running time, 3 were shut 
down: 16: worked overtime; 47, full time; 1 op- 
erated two days; 2, three days; 1, three and one- 
half days; 7, four days; 10, four and one-half 
days; 33, five days, and 2, five and one-half days. 








California Redwood Data 


SAN FRANcIscO, CALIF., Nov. 27.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended Nov. 20: 








Hardwood Barometer 


MEMPHIS, TENN., Nov. 29.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Nov. 20, 159 units reporting, is 4 
follows: 


-———— Redwood White- Percent Percent Percent 
pe Ting whet ti pe of wee Normal Actual Ship- 
mills ee production eet Production*— Fee t ments 

Production ... 15 8,711,000 100.0 2,324,000 | ‘Normal (iden- a 
Shipments .... 15 6,464,000 75.0 1,358,000 tical units) 27,331,000 ........ 
OMeceived ... 15 6,549,000 63.0 1,187,000 shineentst |." SERTOESS © Sen 1603 
On hand.... 14 42,571,000 - Mn lian” = _ . 
Detailed Distribution of -Redwood for Week | ee 24,555,104 89.8 99.6 96.4 
Shipments Orders On hand end 
Northern California* ...... 2,905,000 2,564,000 week ..... 166,359,045 
Southern California* ...... 1,441,000 1,267,000 *Based on mill log scale. 
astern? 2202020202000 1,g00/000,1,200;900 |, Lumber fabricated at the mills and used in co 
ET sccunkasnekoduscnascs: ee 588,000 Se es ee Se oe and ship 
a eae Sere 6,464,000 5,549,000 ee 


*North and south of the line running through 

San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Or THE 870,683 long tons of wood pulp 4 
ported into the United States last year, 681,” 
long tons came from northern Europe. 
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Hardwood“fhstitute’s Stock Report The West Coast Review 
MEMPHIS, TENN., Nov. 29.—The Hardwood Manufacturers’ Institute has compiled from re- SEATTLE, WASH., Nov. 27.—For the week 
: ports of 244 units the following data as to*stocks Nov. 1: ended Nov. 20, 106 mills report as follows to 
25 Eastern Territory,* 61 Units? Southern Territory,* 183 Units? the West Coast Lumbermen’s Association: 
10,028 Total Unfilled Total Unfilled Feet 
+441 SPECIES— Dry & Green Dry Orders Dry & Green Dry Orders Production ...107,025,490 
tye (ee 2,390,000 1,342,000 254,000 33,215,000 23,978,000 7,213,000 | Shipments |::111,012;684 4% above production 
28° S13 POON <ccweceens 11,283,000 6,058,000 2,011,000 378,000 343,000 45,000 Orders ........ 94,306,267 12% below production 
0'Cn NS i adince'ee's 3,606,000 1,966,000 1,248,000 4,534,000 3,026,000 893,000 | shipments— 
48,000 eee rs 3,271,000 1,856,000 217,000 357,000 267,000 cocccee Water delivery: Feet Feet 
Bex Bider .......... 121,000 7,000 47,000 14,000 ee aKeves dR a ll re 42,891,821 
23,095 Buckeye ...-..+---- 1,118,000 738,000 189,000 . DY a ii.sg va 3:65 p'510'0:0 Vid ole 17,657,690 
venus TS POO ree 226,000 67,000 127,000 Gr daca jie aan aire ate oe Total (05%) vccccsvscvsvavecdcsrsccese SE 
 vasccnwenvawe 14,000 14,000 oes 3,000 3,000 I lio aka yn ialt et adele aT 45,589,704 
Cherry ...--s.eeee- 618,000 288,000 185,000 35,000 23,000 EE foe sis ckackapeVoesssinueeTeweeeetn 4,873,469 
66,097 Chestmut ...ccccceee 44,700,000 23,763,000 11,164,000 63,000 63,000 vabeenee - 
yo Cottonwood ........ anes lena se 25,979,000 11,569,000 13,021,000 | Total shipments ..................05. 111,012,684 
22° 000) ee eee eoeee ie aa 4,000 4,000 cageece New business— 
25 331 Cypress ........--+-- 14,000 14,000 Mitanten 80,457,000 50,328,000 13,575,000 | Water delivery: 
08000 TE wep tesenene even 100,000 85,000 15,000 18,302,000 11,205,000 4, ,000 ee 29,171,664 
80°00 RES ase 762,000 488,000 161,000 223,246,000 117,094,000 73,023,000 OE OPS a 20,434,791 
mimnetin Hackberry ......... 2,000 2,000 _..... «. 1,018,000 747,000 140,000 NE SNORE evssc eth ontientelnnts diced 49,606,455 
126,590 Hard Maple ........ 14,585,000 6,784,000 3,255,000 14,000 7,000 os seees PAMAE CORFE) 20 c cccccrcvesveceseescetseus 39,826,343 
$4nney err eee 978,000 121,000 2,411,000 1,484,000 ee rer heer rer err Terre 
2 2,0 2,00 occseee 305,000 292,000 , onetaee ae 
DE sknnctweevane 96,000 73,000 264,000 203,000 15,000 - Ea ak pee business............e+ee0s 94,306, 267 
- I 5a acpmtae Pte Rep noe iia 6,858,000 . 3,965,000 2,097,000 ect Ratatat 
ecu Ee csec crass 84,010,000 46,425,000 18,802,000 217,125,000 108,089,000 63,383,000 | Romestic cargo ..........-.....-ss05+ etre 
ieee RUE 5 6-c p08 elven vane a%0Seb0aebp'eoeaaeeeeeee 
DE eiG ran se means cccccce ovceees aweusee 1,689,000 1,237,000 442,000 “ 
9 Persimmon 000 000 DD cecacteCaisevavedosreteabwecteraaeen 92,098,676 
298,977 coeereses ee eeees ee eeree - eo ceees ’ of, eereeen 
aan estes i ae eee sess nese ACS rotal uniilled orders...5..245+-.0050: $21,287,842 
Oe ED ce cciscue oneeeee ety te 2,408,000 eon Hers yoed : ose.0e8 
OS ere ess 109,000 105,00 ee A ¥ ‘ J ,339, 
Eo sd do a cml 345,000 182,000 36,000 770,000 474,000 15,000 lock and Hardwood 
ME cccewenescas ne os hee oo eeees 2,897,000 2,242,000 876,000 Hem 
‘ Mixed hardwoods ... 1,687,000 658,000 446,000 8,719,000 5,881,000 4,865,000 OSHKOSH, WIs., Nov. 29.—The following sum- 
1925 221,353,000 122,615,000 50,154,000 663,255,000 365,814,000 192,100,000 | Mary is supplied to the a & 
711,352 *Dividing line between “Eastern” and “Southern” territories is a line from Chicago following the | Hardwood Manufacturers’ Association by twen- 
564,874 Chicago & Eastern Illinois to Evansville, Ind., thence following the Louisville & Nashville to New | ty to twenty-five firms that ordinarily make 
146,478 Orleans, La., all points west of this line being “Southern territory. about one-third monthly shipments, and shows 
581,306 _ Unit equivalents are: Single band, 1; with r°saw, 1%; double band, 2; with two resaws, 2%; averages for September, October and 1926 to 
month. triple band, 3; circular, %. date, and weekly figures for November: 
for any 
, Mich- Hemlock 
é ; sriod— i hi ts Orders 
re The Southern Pine Cycle wel a St | ee ee 
», those E : : ' September ... .. 4,015,000 3,158,000 3,121,000 
ym new The data reflected on the accompanying chart southern pine mills for the current year. re 419,000 4,543,000 3,430,000 
0 A are plotted from the production and shipments It is apparent from a study of the experience | ,, 1926 to Nov. 20 ;. 3,303,000 a ae p00 a ear eee 
; , as computed for 192 identical mills. These of the industry, as reflected by the computed | Noy.'6 1::1'::1! 23  2'483,000 3:216,000 2,850,000 
computed figures were originally prepared for data for these 192 identical mills over the 84- | Nov. 13 ........ 22 2,691,000 2,725,000 2,632,000 
oo“ = the United States census bureau and represent month period here noted, that early in the year | Nov. 20 ........ 22 2,807,000 2,904,000 2,069,000 
the best long-term comparison of southern pine . production ordinarily exceeds consumption, that Hardwood 
293,638 g-te p P prod y ption, 
101,905 trends now available. The method of computa- during the late spring, summer and early fall bef ll 1.696.000 4,707,000 4,682,000 
a tion is, as follows: 1. A total of 192 reporting season consumption exceeds production, while October... 1! -3'112°000  4°133'000 4'221'000 
178,051 mills, subscribers to the Southern Pine Associa- over the balance of the year production and 1926 to Nov. 20 4,398,000 4,341,000 4,112,000 
466,259 tion as of Oct. 1, 1921, had a normal monthly consumption are about evenly balanced. The oo 2 steuessve Fa Ly TW tts Heit gt 41'080;000 
et ii production of 484,065,392 board feet. 2. This relation between the curves for the current | NOV" j°''''''"* $9 1'411,000 3'133/000 2,299,000 
ry normal production multiplied by the percentage year’s production and shipments, compared with | Nov. 20 |....... 22 1,648,000 3,325,000 2,817,000 
20,680 al p pi “sf Pp 4 } pre pm ’ par 
405,617 relation of actual production and shipments to the relation between the line of relative pro- 
68,885 normal production, of the respective mills re- ductive capacity and the relative trend of con- 
553,296 sal , — D meow d : “ » ° 4° 
a porting monthly to the association, and whose sumption, indicates how the industry is presently Oak Flooring Statistics 
225,508 ‘ 
26,596 re ~2 The following are statistics of the Oak Floor- 
oxeduee SS] aanuary | peenvany MARCH APRIL JUNE suLY aucust sertemser | ocroser wovemser | December | 7 ing Manufacturers’ Association for the periods 
1a re 2 
os / | Production of Service Stocks. Depletion of A lated Stocks - Stabilized Period of National Activity \: shown : 
17,564,874 600 600 ——Week ended De- 
tober: Nov. 27, Nov. 28, creas 
as THE LUMBER CYCLE 1926 1925 Per- 
550 No. of mills...... 49 46 cent 
7 Production ..-.---- 8,384,000 9,387,000 10.7 
- 5 BRIPMCRES 2. ccccse 7,169,000 9,604,000 25.4 
35,396,516 caal | GOON one snvecsees 7,545,000 11,724,000 35.6 
1,368,749 
? WTS . . 
as below lao Z 450 National Analysis 
— —— sated WasuHINeTON, D. C., Nov. 29.—The National 
: _ Lumber Manufacturers’ Association has issued 
42 é ” ° . . 
on ’ ee the following analysis for the period ended 
fardwoo , as ae , rer , r, 2 ors hipments being shown as 
b figures are included in its monthly statistical performing as compared with its typical past oan », eveees and wer a “sis B 
for te stat i : . : percentages of production: 
33 atement, yield figures for production and experience. Reference to the monthly statis- Sutin During 46 
ng; shipments applicable to the 192 mills. This tical statement (which appears on page 50 of the Week Ended Wks. Ended 
formula is based on the assumption that these Nov. 27 issue of the AMERICAN LUMBERMAN Nov. Nov. 
nt Percent 19 ° ° P ° ean ° on8 ’ 7 : : 
al Ship- 2 mills, if they were all reporting today, will indicate the current condition of stocks, as aaa tall No. of Ship- eal — have 
ut ments would show practically the same relation to well as the relation of all factors to normal. a ning = oy o~ — — en ae ae 
hormal as do the mills who now report, and Thus, the lumber cycle for the year 1926 | west Coast ......... 106 104 88 101 100 
“a henee are a fair sample of the industry. through October, shows: (1) That production | Western Pine .. +... 38 120 104 198 oe 
3 _ The straight line, relative productive capac- and shipments have been above the average. poe en ha lS 3 oe } 97 101 
ity, is the average monthly production of the (2) That shipments exceeded production durin N. Carolina Pine..... 38 87 100 108 86 
96.4 199 ; “ ‘ y | t I c Pp 8 | N. Carolin 
6 2 identical mills over the 84-month period the early year, a period when stocks are usually | N. Hem. & Hardwood. 19 (97 69 100 89 
from January, 1919, to December, 1925, in- increased in preparation for the coming season | Northern Pine ....... _ 9-231 146 112 107 
Susive. The periodic trend of consumption, fol- of heavy consumption. (3) That the second All softwoods...... 369 101 85 101 99 
sed in cod owing the trend of demand, may be compar- phase of the cycle has functioned in a ratio | N. Hem. & Hdwd..... ... 191 . 154 98 94 
and ship atively measured by the relative volume and _ relatively proportionate to the basic trend, with | Hdwd. Mfrs. Institute '126¢ 100 =696 «6101 104 
> of shipment, hence: The relative consump- a rate of consumption slightly higher than the All hardwoods .... ... 107100 269 248 
a ion trend is the average shipments for each seasonal average. (4) That the third phase of All softwoods and : 
pulp = month during the period January, 1919, to the cycle is functioning in a ratio relatively hardwoods ...... --- 102 86 101 99 
1, 681,47" ember, 1925, inclusive. The cut and ship- proportionate to the basic trend. (5) That [iate of evedueee. oe 
>, ment curves for 1926 are the computed monthly — stocks, in relation to the general trend of con- The Tepert nw tm Ged aaa Man. ite tee 
Production and shipments of the 192 identical sumption, are below the average for the season. | department showed 374 mills and 107 units. 
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Northern Hemlock and Hardwood Monthly Report 


OsukosH, Wis., Nov. 29.—The Northern Hemlock & Hardwood Manufacturers’ Association has 
prepared the following data on October production and shipments of northern hardwoods and 


hemlock, and stocks Nov. 1: 
October, 1926, Statistics 


Unsold 

Production Shipments Nov. 1 
: er ; 359,000 157,000 4,781,000 
Basswood 1,160,000 335,000 18,138,000 
Beech 34,000 Per 
Birch 2,388,000 8,705,000 61,555,000 
SE, chie'd ie. 514,000 2,216,000 15,365,000 
Maple ... .. 6,013,000 12,166,000 67,919,000 
Ear 118,000 210,000 640,000 
Mixed hdwds.. 2,448,000 CER.) wedewcacs 


29,247,000 168,398,000 
19,500,000 195,015,000 


Total hdwds. 13,034,000 
Hemlock, 1&2” .15,024,000 


28,058,000 48,747,000 363,413,000 


Stock Summary, Nov. 1, 1926 
HARDWOOD- 











Unsold—Dry ........... 133,473,000 
SN, Lia: es arn “ats _ 34,925,000 
Tetes Wee ccc 4 eee 168, 
Sold, dry and green..... _39,135,000 
"Totes WetGwens «occcaccvcesses 207 533,000 


HEMLOCK 


Unsold, 1&2”—Dry...... 118,256,000 





Green.... 65,054,000 

Total unsold ......... 153,310,000 

DHE «xtaivseceso nus 11,705,000 

Ee ein og eid wets 195,015,000 

Other thicknesses ....... 2,194,000 
I a lpn tn baie 197,209,000 
Ce Co xcoeeceaneee ee Canxe 404,742,000 


Hardwood Stocks.on Hand Nov. 1 by Grades 


Sold— ——_——Unsold— 
Dry & Green Dry Green 
ASH 
De ttktan eneed hen _ Bee rrere es 
Select & better ........ ee 8 vstdenas 
No. 1 & better. 85,000 347,000 12,000 
No. 1 com.... 40,000 372,000 5,000 
No. 2 & better. 435,000 1,867,000 278,000 
No. 2 com.... 69,000 80,000 50,000 
ik an ae BOUNO. cccceces 192,000 12,000 
No. 3 com.... 260,000 1,143,000 153,000 
889,000 4,271,000 510,000 
BASS WOOD- 
| ree 301,000 437,000 146,000 
Select & better. 55,000 eS eae 
ST weannas 4 15,000 118,000 10,000 
No. 1 & better. 515,000 2,674,000 487,000 
No. 1 com.... 581,000 2,203,000 563,000 
OS 8 See | ii eapetsy 
No. 2 & better. 155,000 3,132,000 827,000 
No. 2 com.... 1,978,000 3,245,000 713,000 
Pk ae OO. cccconcs 0 ae 
No. 3 com.... 763,000 1,538,000 1,105,000 
4,363,000 14,287,000 3,851,000 
Bincnu 
BD secers on 390,000 4,241,000 546,000 
FAS & Select. 76,000 ik, * Sen 
Select & better. ........ SOBO GOO sn ccssvecs 
OS Se 377,000 817,000 74,000 
LE SS Pea eee 488,000 75,000 
No. 1 & better. 1,135,000 ._—......... 1,145,000 
No. 1 com.... 1,474,000 6,925,000 916,000 
moe.. 3 & 3.... 8,000 3,004,000 2,194,000 
No. 2 & better. 919,000 Beem § vcnerers 
No. 2 com.... 2,093,000 8,779,000 1,769,000 
No. 3 com.... 7,741,000 10,482,000 3,795,000 
14,213,000 51,041,000 = 10,514,000 
OaK 
Pt tatihddape oée0% oes Pe. gabe aves 
ES re RRS ae ee 
Tr 3,000 7,000 
No. 1 com..... Se . wie gga rme 
No. 2 & better... 71,000 142,000 120,000 
No. 2 COM... 65,000 3,000 11,000 
No. 3 com..... 41,000 271,000 46,000 
192,000 456,000 184,000 


The figures for twelve months, Nov. 1 to Oct. 31, 


the corresponding period of 1925-1926: 














—Sold- ————Unsold— 
Dry & Green Dry Green 
Rock ELM— 
a) Ea O° rrr 
Be B & BOGOR. ov ciesees 86,000 56,000 
No. 1 com.... 48,000 246,000 4,000 
Se? St eee oe ee ee  <soueeme 
No. 2 & better. 754,000 2,494,000 1,137,000 
No. 2 com.... 52,000 587,000 3,000 
me, Bo BORG. sccacscs 57,000 37,000 
No. 3 com.... 35,000 600,000 308,000 
889,000 4,156,000 1,545,000 
—Sold— -—— Unsold-——— 
Dry & Green Dry Green 
SorTr ELM 
AN eo Zeer 
FAS & Select... ........ eee 
Ferre ae ee. dep eee 
No. 1 & better. 459,000 1,066,000 17,000 
No. 1 com.... 30,000 251,000 14,000 
No. 2 & better. 1,927,000 3,303,000 1,395,000 
No. 2 com.... 145,000 1,222,000 49,000 
No. 3 com.... 1,198,000 1,478,000 622,000 
3,759,000 7,567,000 2,097,000 
HARD MAPLE 
i 3 Serrere 70,000 769,000 107,000 
FAS & Select.. 36,000 231,000 10,000 
OS Pree 12,000 Pe -- ccedawad 
No. 1 & better. 3,355,000 6,361,000 2,055,000 
No. 1 com.... 680,000 4,804,000 663,000 
Nos. 1 & 2.... 1,839,000 2,913,000 1,341,000 
No. 2 & better. 2,577,000 16,089,000 5,437,000 
No. 2 coOm.... 396,000 4,768,000 1,049,000 
ee Fo eae CO Perr 
No, 8 com..... 5,901,000 8,009,000 3,955,000 
14,366,000 44,509,000 14,617,000 
Sorr MAarLe— 
ESP 25,000 ee © Seweelacias 
RN a a ta ee as ee § wetenewe 
a Pa. . .vaccans 643,000 381,000 
OS Rr are ee 8 8=—$s ean eee 
No. 2 & better. . 215,000 3,399,000 767,000 
No. 2 com..... 85,000 520,000 34,000 
eT ee eee a — sows wwaes 
No. 3 com..... 139,000 1,871,000 425,000 
464,000 7,186,000 1,607,000 


1926, make the following percentages of those for 





All hardwood Hemlock Total, all woods 
So Late Cn vnle dg alarkidid Hen Meale baie am wlawestoracs ee gy 97 94 
EN i Bah adie de ne” aad we ae back ie 8a Na ewe ai wares 105 107 109 
Hemlock Stocks on Hand Nov. 1 by Grades 
— - —————J- and 2-inch——<$£  —. Other thicknesses 
—Unsold, all lengths, dry and green—_— Sold, dry and green 
1x4 & wider _ 2x4 & wider 1-inch 2-inch 
: _Dry Green Dry Green Dry Green 
re 1,539,000 1,197,000 10,490,000 10,638,000 129,000 1,709,000 804,000 265,000 
Merch. eéeenads 3,931,000 2,545,000 32,019,000 10,155,000 1,223,000 2,455,000 786,000 122'000 
ag : enveneuee i tee'aae pyry ee yy ee 14,408,000 857,000 1,792,000 tf “fe . 
 ) ae 5, ’ 3,495,000 31,608,000 16,356,000 1,051,000 2,489,006 2 ( j 
Now. 4&5..... 1,958,000 ‘657,000 °9'832'000 3'590:000 ....’... = Ms apeou Reena: 
Total ..... 14,892,000 9,907,000 103,364,000 55,147,000 3.260.000 8.445.000 1807000 487000 
Totals, unsold and sold, 1” and 2”.......... 183'310,000 |. ...... 11,705,000 ... paper 2, 194:000 








Western Pine Summary 


PORTLAND, OrRE., Nov. 27.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 20, from 
thirty-eight member mills: 

Percent Percent 


Pro- Ship- 
Production Carst Feet duction ments 
Normal* ..... a °° 
Sees ShlUflUlUC<“ STU! CUR 
Shipments (car).1,092 28,392,000 ..... 
Local deliveries 351,000 ..... 
Total shipments 28,743,000 120.42 
Orders— 
Canceled ..... 31 806,000 ..... 
Booked (car)... 943 24,518,000 ..... 
| ee Lana 351,000 ..... 
Total orders... 24,869,000 104.19 86.52 
On hand end 
We awhabac 2,884 74,984,000 ..... 


mills were 104.69 percent of those for the previous 
week, showing an increase of 1,066,000 feet. 


7Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is 
constant throughout the year. 


During the week, production was 71 percent of 
normal; shipments, 86 percent of normal, and or- 
ders, 74 percent of normal. Average for the cor- 
responding weeks of the last four years was as 
follows: Production, 94 percent; shipments, 75 
percent, and orders, 85 percent of normal. 


Production is so seasonable that, during two 
winter months, actual production amounted to only 
53 percent of normal, while during two peak sum- 
mer months the production increased to 114 per- 
cent of normal. 








o s 
California Pine Sales 
[Special to AMERICAN LUMBERMAN via Air Mail] 
San Francisco, Calif., Nov. 29.—The following 
are sales reported by the California White & 
Sugar Pine Manufacturers’ Association for the 
week ended Nov. 27: 


California White Pine Mixed Pines 


Feet Common— Feet 
Nos. 1 & 2 clr. 150,500 eS os 7,000 
eee 320,500 ee Pere 332,500 
EP MOONE occ 269,000 aa 948,000 
No. 3 clear.... 249,500 See 825,000 
_— 87.500 7 ee 9,000 
"=F 5 ; - 
een 401.500 — 

No. 2 veces, 1,593,000 NO Heed 
__ eee 17,000 agg RE la boy 
Panel, %xa.w. 3,000 No.2&btr.. 28,000 

Sugar Pine Box— 
Nos. 1 & 2 clr. 252,500 . a Baan 18.000 
i aa * Bes a6aas esee 375,000 
D select ...... 0,500 Path— 
No. 3clear.... 74500 “No 4........ pape 
Shop— eas 122,500 
SEY 6d aaiere cll 16,000 No. 3 15 500 
c. ae 382,500 39” et Oe 30.000 
Ss eer ee eee — 
Beth. Oe etenees 20,500 White Fir ™ 
Douglas Fir “2 "* 
C&better ..... so.ccg | Leeetter ...-- Sen 
Common ...... 70,000 ~* common 5 48,000 
Dimension .... 163,500 No. 4 common 50,000 
Ties & timbers 25,000 No. 1 dimen... 343.500 
Cedar No. 2 dimen... 686,500 
Miscellaneous... 218,500 No. 327,000 


2 & btr... 


North Carolina Pine 


NoRFOLK, VA., Nov. 29.—The North Carolina 
Pine Association makes the followings analysis 
of figures from thirty-seven mills for the week 
ended Nov. 20: 





Percent Percent Percent 


Normal Actual Ship- 
Production Feet output* output ments 
Normal*® ....10,116,000 ees es sien 
BOCMRE 2 ccce 7,507,040 Th oan 
Shipments 6,751,242 67 90 nae 
eee 8,886,872 88 118 131 


**“‘Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

7As compared with the preceding week, there is 
an inerease of 55 percent in orders; that week 
there were reports from thirty-eight mills. 


Retail Reports on October Volume 


Retail lumber yards to the number of about 
three hundred in the tenth Federal Reserve dis- 
trict—which comprises Nebraska, Kansas, Okla- 
homa, Wyoming, Colorado and northern New 
Mexico—report that October lumber sales, meas- 
ured in board feet, were 13.1 percent less than 
those for October of 1925, and that sales of all 
materials, measured in dollars, were 12.6 percent 
lower. As compared with September of this 
year, October sales, measured in board feet, 
were 12.3 percent larger, and sales of all mate- 
rials, measured in dollars, were 9.1 percent 
larger. Stocks of lumber Nov. 1 were 4.3 per- 
cent lower than those held Nov. 1, 1925, and 
were 3.4 percent lower than stocks of Oct. 1, this 
year. Collections during the month were 2.5 
percent lower than in October, 1925, but out- 
standings Nov. 1 were 2.5 percent less; com- 
pared with September of this year, the October 
collections were 0.6 percent less, and outstand- 
ings at the end of the month were 1.3 percent 
larger. 

One hundred and ninety retail yards in the 
seventh Federal Reserve district—Iowa, Wiscon- 
sin, Michigan, Illinois and Indiana—gave Octo- 
ber sales as 4.1 percent larger than in October 
of 1925, and 8.4 pereent larger than in Septem 
ber of this year. Retail concerns reported fur- 
ther reductions in stocks, which are about the 
same or slightly less than those on hand a year 
ago. During October this year, the proportion 
of outstanding to sales declined from 299 to 2! 2, 
the corresponding ratio on Nov. 1, 1925, being 
283. 

Full reports have not been received from 
the ninth Federal Reserve district—Montana, 
the Dakotas, Minnesota and northwestern Wis 
consin—but a preliminary report from about 
five hundred yards shows that October retail 
sales in the rural districts were 5 percent smaller 
than those of October last year. 
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New England Rate Increases Proposed 

Boston, Mass., Nov. 30.—Shippers, distrib- 
yters and consumers of lumber, particularly Pa- 
cific coast lumber products, the bulk of which is 
transported to eastern seaports by cargo, are 
ritally concerned in a proposal of New England 
milroads to change rules governing reshipments 
hy rail. The modification and revision of cer- 
tain rules governing the charges applicable to 
the carload minimum on West Coast lumber 
from New England seaports inland, as proposed 
by the New England railroads, which, in ef- 
feet, is equivalent to an advance in rates, was 
strenuously opposed by the lumber interests at 
4 public hearing held last week before the 
New England Freight Association in the South 
Station, Boston. 

In view of the large and increasing shipments 
of lumber by cargo from the Paeifie ports of 
both Canada and the United States to Boston, 
Mass., Portland, Me., Providence, R. I., New 
London, Conn., and other New England seaports, 
the proposed ecliange has stirred up wide inter- 
est. The existing practice has provided that the 
carload minimum rate be granted to any sur- 
plus lumber over one or more full ears, if all in 
one shipment. The shipper or consignee, as the 
case may be, has thus had the benefit of the 
lowest rate for his entire shipment, if it filled 
more than one car, even if the surplus occupied 
uly a small portion of an additional car. The 
present proposal of the railroads is to charge 
the aggregate minimum rate for the number of 
cars used, except that the charges on the last or 





the cars used at Boston are 36 feet or 38 feet 
long, so that two lengths of 20-foot pieces of 
lumber can not be piled into these cars. 

The recently organized Lumber Credit & Re- 
search Bureau (Inec.) of Boston, representing 


the retail lumber dealers of the metropolitan . 


district officially and also speaking for the re- 
tailers in general, was recorded at the hearing 
as opposed to the new plan. The bureau’s spokes- 
man, Manager Jeremiah Downey, said the rail- 
road’s proposal would add to the cost of lum- 
ber, which increased cost would ultimately be 
passed along to the public. This would be due 
to the fact that more cars requiring more labor 
would be used under the proposed change, and 
that retailers would have to carry bigger stocks 
in their yards. 

Frank Van Ummerson, chairman of the New 
England Freight Association, presided at the 
hearing and at its conclusion he announced that 
the decision of the association would be an- 
nounced later. The Pacific Coast Lumber Ship- 
pers’ Association of New England was repre- 
sented by C. J. French, of the Blanchard Lum- 
ber Co., I. C. Bailey, of the Woodstock Lum- 
ber Co., and C. H. Chenoweth, of Krauss Bros. 
Lumber Co., who presented strong arguments 
in opposition to the proposed change. 


Flooring Featured at Exposition 
PHILADELPHIA, Pa., Nov. 30.—One of the 
exhibits that has attracted the attention of 


thousands of visitors to the Sesqui-Centennial 
| 


























‘xeess car will not exceed the charges based 
on the less-than-earload rate. 

Testimony offered at the hearing here last 
week tended to show that the present ruling 
ideally suits conditions at the New England 
ports, particularly at Boston, and that under 
the present rule the average weight loaded 
aboard freight ears had increased from about 
000 pounds to anout 43,000 pounds. It was 
‘urther testified that a saving of about 50 per 
‘ent in the total number of cars used had been 
bossible in some cases by loading the maxi- 
mum in each ear. A change in the present rul- 
ng, It Was pointed out to the railroad officials, 
"ould result in loading in each car only the min- 
mum necessary to secure the benefit of the full 
“at rate, in order that no surplus be left which 
‘ould require a higher rate. 

Pei of the witnesses was G. (. Randall, of 
moana service division of the American Rail- 
coms elation, who testified that the advisory 
mmittee of the association is now studying the 
pn loading problem, but that in his opin- 

€ present rule seems to have resulted 





satisfactorily. He pointed out that most of 


Short length, end-matched maple and birch flooring featuring exhibit of National Committee 
on Wood Utilization 


International Exposition, which came to a close 
here this week, was that of the Department of 
Commerce at Washington, which ineluded an 
exhaustive exhibit by the National Committee 
on Wood Utilization. 

The attention of every visitor to this exhibit 
has been immediately attracted to the beau- 
tiful flooring in the central rotunda of the 
exhibit. This floor was of clear white maple 
and selected red birch flooring, these two 
species being laid at right angles to each other, 
one quarter section being white maple and the 
next quarter section red birch, the white and 
red sections alternating throughout. On the 
column in the center of the exhibit was a card 
SY, by 10 inches, which bore this inscription: 
‘UT. §. Department of Commerce, National 
Committee on Wood Utilization. The exhibit 
of maple and birch flooring on which you are 
standing was furnished by the courtesy of 
I. Stephenson Co. Trustees, Wells, Delta 
County, Mich. Long practice has dictated the 
economy, and wisdom of using hardwood floor- 
ing in short lengths. The same economic con- 
siderations obtain in the use of softwood floor- 


Events in Lumber Markets of the East 


ing and other building lumber, particularly 
when it is end-matched fo provide'a tight, 
smooth joint.’’ In one corner of this card 
was the seal of the Department of Commerce. 

In the accompanying photograph, George N. 
Harder, general manager of I. Stephenson Co. 
Trustees, with Mrs. Harder, is seen seated 
in this rotunda. This photograph was taken 
early one morning by the official photographer 
of the United States Navy, and it was purely 
a coincidence that Mr. Harder, whose com- 
pany supplied this flooring, should have hap- 
pened to be present with his wife at the time 
the photographer appeared to take the photo- 
graph. 

Mr. Harder is one of the Teading lumber 
manufacturers in the North, a former presi- 
dent of the Northern Hemlock & Hardwood 
Manufacturers’ Association, and the company 
was one of the very few exhibitors of lumber 
at the Sesqui-Centennial exposition. 


New England Terminal Operating 

Boston, Mass., Nov. 30.—Boston’s newest 
port facility, the Wiggim Lumber Terminal, 
now nearing completion on the Mystic River 
in Charlestown district, which is eventually to 
have storage capacity for 100,000,000 feet of 
lumber, received on Wednesday, November 24, 
its first shipment of Pacific coast lumber. The 
steamer Horace Luckenbach docked with 1,400,- 
000 feet of Douglas fir and western hemlock, 
after discharging other eargo at Commonwealth 
Pier, South Boston. Built by Harry H. Wig- 
gin, of the Terminal Wharf & Railroad Ware- 
house Co., also a wholesale lumberman, the new 
lumber terminal is the biggest port development 
here since the Army Base was constructed in 
1918 as the largest-pier on the Atlantic sea- 
board. 

From the time it leaves the steamer, lumber 
is handled entirely by machinery. After being 
set ashore by the ship’s derricks in square loads, 
the lumber is picked up by Ross carriers, which 
run in over the load and carry it sling-wise 
to whatever part of the huge terminal yard 
desired. Cranes in turn load the lumber on 
cars or trucks, as the case may be, or are em- 
ployed to store it in piles twenty-five to thirty 
feet high. 

While the first steamer was being unloaded, 
Mr. Wiggin told the news representative of the 
AMERICAN LUMBERMAN that the new terminal 
equipment was functioning well, and he expected 
complete discharge of the cargo in record time. 


Productive Capacity for Wage Earners 
ALBANY, N. Y., Nov. 29.—A. B. Recknagel, 
forester and secretary of the Empire State 
Forest Products Association, has prepared a tab- 
ulation of the productive capacity for wage 
earners in the lumber industry, based wpon the 
Department of Commerce census of manufac- 
turers. Mr. Recknagel says these figures are 
important in that they indicate a higher de- 
gree of efficiency in logging and sawmilling and 
both together in certain sections of the country. 
The table follows: 
Productive Capacity per Wage Earner in the 
Lumber Industry 


Basis: U. 8S. Department of Commerce, Census of 
Manufacturers, 1923. 


“Lumber and Allied Products.’’ 














Wage Earners, Tables 2 and 3; Lumber Produced, 
able 6. 
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Northeastern ....... 4 1626 7 102.9 7 62.7 7 
| eee 6 166.2 6 79.3 10 511 10 
Southern group .....36 208.1 3 106.5 6 T0383 5 
N. C. Pine group.... 8 142.2 97.4 8 56.7 8 
Lake States ........ 6 132.9 10 89.7 9 533 9 
N. Pacific group....28 272.8 1 179.3 2 108.6 1 
N. Rocky Mt. group 4 210.6 2 1829 1 97.9 2 
S. Pacific group .... 6 205.8 4 1464 3 85.5 3 
S. Rocky Mt. group 1 148.4 8 1389 4 71.8 4 
All others ......... +. 1781 5 1109 5 68.7 6 
Total U. 8. 100 201.8 119.2 74.9 
37,165,505 M ft. 184,210 311,722 495,932 
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Demand for Hardwoods Only Fai 


Rains Are Reducing Output 


MemPuHis, TENN., Nov. 30.—Demand for 
southern hardwoods has been only fair. In- 
quiries this week have not been anything out 
of the ordinary. Prices, in some instaces, have 
been lower, but the great majority of sellers 
are holding for their old prices and are expect- 
ing the market to get stronger shortly after the 
first of the year. Some mills are reported to 
be accepting business for delivery well into the 
first of the new year, but this is not general 
practice. Those desiring to accept this business 
are finding buyers, many of whom believe that 
prices will strengthen after Christmas. In the 
last week or ten days there have been heavy 
rains in both southern and northern parts of 
the hardwood belt. These rains have hindered 
logging to a great extent, and in some places 
has sent prices up a few dollars a thousand. 
There have been some reports that mills are 
closing due to lack of logs, and that others 
are planning to shut down during the holiday 
season, as they are unable to obtain enough 
raw material. Some mills are also planning to 
make some repairs during the winter months, 
and this will no doubt cut production. 


The statistical reports issued by the Hard- 
wood Manufacturers’ Institute show one week’s 
volume of orders below normal production, and 
the next it drops down to production figures, 
leaving the average around 100 percent, which 
if considered fair for this season. Sales at 
= are about on a par with production and 

elow shipments. It is thought, however, that 
weather conditions will lower production. 


Demand is coming from the building trades 
and the furniture factories. Furniture plants 
continue to operate at full time, with a good 
volume of orders ahead. These folk are not 
buying in large quantities but with regularity 
which is a help to the market. The only build- 
ing trades’ interests not buying are the flooring 
manufacturers, who are apparently well sup- 
plied with oak. The demand for flooring is said 
to be off, and prices are considerably reduced. 
Automobile manufacturers are buying only ocea- 
sionally and in very small volume. Export de- 
mand has been good for the last few weeks, 
and will continue good through the remainder 
of the year, but will probably see quite a de- 
cline shortly after Jan. 1, when the new rate of 
45 cents a hundred pounds is effective. 


Cutting West Coast Hardwoods 

BELLINGHAM, WASH., Nov. 27.—Isaac Deeter, 
an experienced mill man, who operates a mill 
at Clipper, has begun the construction of a 
hardwood mill at Sedro-Woolley. It will handle 
maple, birch and other hardwoods, also softer 
woods such as alder and spruce. The mill will 
have a daily capacity of 6,000 feet and will 
operate two shifts, says Mr. Deeter. 


Furniture Industry Active 


ATLANTA, GaA., Nov. 29.—Business in hard- 
woods is declining, though fair bookings are ex- 
pected for delivery early next year. Georgia 
mills are producing on a fair basis, but have 
lessened output a little. Weather has interfered 
with operations but not as much as usual at this 
time of year. 

The furniture industry is still an active buyer, 
taking most of the FAS gum the mills are able 
to produce. Common grades of gum and tupelo 
are fairly active with box manufacturers. The 
outlook in the North and South Carolina furni- 
ture field is promising, as factories are sold to 
capacity until after the January furniture 
shows. The industry is now buying for its early 
1927 requirements. Outside of Carolina, how- 
ever, to furniture makers sales are slow. Auto- 
motive factories are not buying much, though 


some orders are being booked for first quarter 
delivery in 1927. The market for these items 
is unchanged. A few good orders for rough oak 
are being booked by flooring plants, but business 
is rather quiet. Oak flooring prices are thought 
to have hit rock bottom, having shown a further 
decline. The industry is not operating on a 
very large scale in the Southeast. Southeast 
retailers are doing some buying, but very little 
call is reported from the East or middle West. 
A fair eall is still reported from industrial 
sources for maple flooring. Prices for maple 
flooring are unchanged, though indications 
promise an early increase. Millwork plants con- 
tinue fair buyers, still figuring on a sizable 
amount of new work. 


Car Makers Have Large Plans 


Detroit, Micu., Nov. 29.—While automobile 
production at most plants continues to show 
gradual decreases, extensive plans of repre- 
sentative makers point to greatly increased pro- 
duction schedules. General Motors is making 
preparations for unusually heavy schedules in 
every manufacturing unit. Special efforts are 
being made to rush to completion the largest 
automobile body plant in the world at Flint, 
where the former Flint Motor Co. plant has been 
converted into two units for the production of 
1,200 bodies daily for Buick cars exclusively. 
Although present production in this plant is 
only at the rate of about 100 bodies daily, ca- 
pacity operations are contemplated by spring. 
One of the outstanding developments in the in- 
dustry is the move towards mergers with a view 
to facilitating the sale of cars in the higher price 
ranges as well as affording a complete line for 
various classes of buyers. It is reported that a 
merger embracing Moon, Stutz, Jordan and 
Wills Ste. Claire is proposed, while Wills Ste. 
Claire is said to be contemplating retirement 
from the automobile field early in December. 
This is reported as a voluntary liquidation upon 
an entirely solvent basis. An indication of the 
increased trend toward the sedan type of body 
is the announcement of Hudson-Essex that pro- 
duction has been increased to meet the demand 
for this type of job. 


Market Becomes Quieter 


LOUISVILLE, Ky., Nov. 29.—The close of the 
month finds the lumber business rather quiet, 
and without prospect for any material improve- 
ment in early December, as a lot of buyers will 
probably keep out of the market until after 
inventory. There is a scattered demand, but 
no real buying activity. Dry stocks are not 
large and there is considerable amount of hard- 
wood going through kilns in order to speed up 
seasoning. Prices on inch stocks at Louisville 
are about as follows: Sap gum, FAS, $60; No. 
1 common, $45; No. 2, $22; quartered sap gum, 
FAS, $65; No. 1, $50; No. 2, $22; plain red 
gum, FAS, $100; No. 1, $55; quartered red, 
$106 and $60. Ash, $85 and $60. Walnut, FAS, 
$215; selects, $160; No. 1 common, $90; No. 2, 
$45. Poplar, FAS, $85 to $90; saps and se- 
lects, $70@75; No. 1 common, $48@52; 2A, 
$35@40; 2B, $25@27. Plain red oak, $85, $53 
and $30; plain white, $90, $60 and $40; quar- 
tered red, $95, $62 and $42; quartered white, 
$120, $70 and $45. Log run elm, 6/4, $50. Log 
run maple, 6/4, $50. 

J. E. Butler, general manager Stearns Lum- 
ber & Coal Co., Stearns, Ky., was elected presi- 
dent of the Southern Appalachian Coal Oper- 
ators’ Association at the annual meeting at 
Knoxville, Tenn., Nov. 19. 

Steve Roemer, of Bowling Green, Ky., was in 
Louisville Saturday for a meeting of the State 
secretaries of the T. P. A. Posts in Kentucky, 
he being secretary of Post I, Bowling Green. 


Plan Carolina Furniture Show 


ATLANTA, GA., Nov. 29.—The Mid-Winter 
Furniture Show of the Southern Furniture Map. 
ufacturers Association, which is scheduled to 
open in the Furniture Exposition Building at 
High Point, N. C., in January, is to be the larg. 
est in the history of the association. There 
will be more display space than at any of the 
previous shows, and advance registrations indi- 
cate record attendance. At present, officers of 
the association declare, the furniture industry 
is on virtually a capacity basis in the North 
Carolina territory, and is far enough sold ahead 
to keep up production for some weeks, at least 
until after the opening of the show. This was 
one of the largest years in the history of the 
industry in North Carolina from a manufactur. 
ing standpoint. 


To Bridge Chesapeake Bay 

BALTIMORE, Mp., Nov. 29.—A company ob- 
tained a Maryland charter here last week, being 
organized to construct a bridge across Chesa- 
peake Bay, from North Point to a spot south 
of Rock Hall, Kent County, on the eastern 
shore. The viaduct would be about eight miles 
long, with a draw several hundred feet wide for 
the passage of vessels, and wide enough for ve- 
hicles and perhaps a car line. The cost of the 
proposed structure is estimated at $10,000,000 
and among the incorporators is Marion T. Har- 
gis, who is connected with the Surry Lumber 
Co., a big producer of North Carolina pine, and 
S. Bonsal Brooks, of Brooks & Sanford, large 
contractors 

The McCorkle Lumber Co., it is reported here, 
will discontinue operation of its hardwood mill 
at Johnson City, Tenn., at the end of the 
present year, the timber being pretty well de 
pleted. 

Word has been received here that the Ten- 
nessee Eastern Corporation is building a double 
band hardwood sawmill at Kingsport, Tem, 
and that it would be in operation soon. 

John L. Aleock, of John L. Alcock & Oo, 
this city, returned last Saturday from a tour to 
the United Kingdom. He states that the lum- 
ber business was still feeling the effect of the 
prolonged miners’ strike. Meanwhile the 
stocks of American hardwoods are large enough 
to take care of any needs likely to arise, and 
the buyers maintain an attitude of hesitancy. 

W. 8S. Henderson, sales manager Greenleaf 
Johnson & Son (Inc.), wholesale pine dealers 
here, has gone on a trip to some of the southern 
mills, among them the Zickgraf Co., Denmark, 
Charles Morse of the Morse Bros. Lumber 
Co., Rochester, N. Y., which operates a large 
sawmill at Helen, Ga., stopped here last Friday 
on the way home from the South. 


News Notes of Buffalo Trade 


Burralo, N. Y., Nov. 29.—About forty mem 
bers attended the Thanksgiving dinner of the 
Buffalo Lumber Dealers’ Association last week. 
A writing desk was presented to George J. 
Zimmermann, retiring president, the speech of 
presentation being made by R. J. Summers. 
After dinner the lumbermen spent several hours 
bowling at the Buffalo Athletic Club. 

The barges Mingoe and Peshtigo have 4 
rived at North Tonawanda with their last lum 
ber cargoes of the season, and will tie up for 
the winter. They are owned by O. W. Blodgett, 
Duluth, Minn. The two vessels sustained some 
damage lately from a storm on Lake Michiga®. 
The steamer Herman H. Hettler, which Wa 
wrecked in a storm on Lake Superior on — 
23, was well-known in the lumber trade, a 
had brought many cargoes to this end of the 
lakes. 

A. Conger Goodyear, president Great Souther 
Lumber Co., and Edward B. Holmes, presiden 


For Current Market Prices on Hardwoods See Pages 93 and 94 
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f. & B. Holmes Machinery Co., have been ap- 
pointed as members of a city charter revision 
cmmission of seven members. Work will be 
started at once on drafting a new charter. The 
work of the commission will be submitted to 
the voters for approval or rejection. 

H. E. Montgomery is spending a few days at 
Suffolk, Va., where the Montgomery Lumber 
(o. has built a mill to replace one which was 
burned some time ago. 

Elmer J. Sturm, of Miller, Sturm & Miller, 
has been nominated as one of the candidates 
for director of the Buffalo Automobile Club at 
the election to be held this month. 

L. J. Lewis, of Palburn (Inc.) has returned 
fom a trip to the sawmills of the Southwest. 


Low Stocks Keep Prices Firm 


Bay City, Micu., Nov. 30.—The spasmodic 
demand for hardwood continues, but the volume 
has been somewhat less than during the first part 
of the month. Prices-are holding very firm, 
however, due to the stock conditions. An ex- 
ception is maple flooring stock, which has de- 
dined somewhat owing to the decline in prices 


travel talk on South America by James Albert 
Green, of Cincinnati. 
Herbert Baumann, of the H. Baumann Lum- 


ber Co., is making a trip among the hardwood 
mills in West Virginia. 


Trade Seasonably Slower 


EVANSVILLE, IND., Nov. 29.—While some hard- 
wood orders and inquiries have been coming in, 
trade still lacks ‘‘pep.’’ Many mills in south- 
ern Indiana are being operated on part time 
only. Some logs are coming in, but the supply 
is not large, as weather in logging sections is 
unfavorable. Log prices are holding up well. 
There is a lull in the furniture business, because 
manufacturers are preparing for the midwinter 
exhibits at Chicago and Grand Rapids. Build- 
ing operations are fairly active for this season. 
Demand from automobile manufacturers is 
rather slow. Box and crate manufacturers are 
in the market. The lower grades of poplar con- 
tinue in good demand, while the upper grades 
are moving slowly. Ash trade is fairly good. 
Maple and elm are moving in about the same 
volume as for the last month. There is some 








(Ore.) sash and door manufacturing plants. 





Santa Claus wanted a new sleigh this winter and had one made for him in one of the Portland 

It is of several kinds of woods, with mahogany 

playing a promiscuous part. Santa and his reindeer are here for the second Christmas upon 

imitation of The Oregon Journal and the kiddies are having the time of their lives. 

sleighs for Santa Claus may not become a momentous industry, but is something out of the 
ordinary 


Making 





of flooring. The Michigan mills are going into 
winter with stock conditions extremely favor- 
able. Practically all high grade stocks have 
ven reduced to a low point, and there is very 
little 6/4 and thicker hard maple and soft elm 
w sticks in shipping condition. The supply of 
tardwood culls is also very short, and practically 
u0 dry stock is in pile unsold. The demand 
for maple flooring took a spurt during the last 
week, and sales were greater than they have 
been for several weeks. 


Volume Smaller; Market Steady 


CIncinNaTI, OxIo, Nov. 30.—The holiday 
week served to slow up hardwood business to 
‘me extent. Business continues active as far 
“8 small orders go. Prices have been steady as 
a, but concessions are obtainable where a 
uyer does some shopping around. There has 
“en no general lowering of asking prices, and 
* the most part the market is steady. 
pend. C. Currie, of Philadelphia, president 
‘ational Hardwood Lumber Association, is to 
a guest of honor at the December dinner- 
whieh © of the Cincinnati Lumbermen’s Club 
" will be held at the Hotel Havlin next 
thee y night. Mr. Currie will tell of associa- 

affairs. A feature will be an illustrated 





The demand 
Quartered white oak is 


demand for quartered sycamore. 
for walnut is good. 
fairly good. 

With thirty jobs, mostly new homes, under 
construction, the Evansville Planing Mill Co. is 
having a busy fall and winter trade, according to 
Noel Ruddell, head of the sales promotion de- 
partment. 

Harry Moore, associated with the G. E. Bau- 
man Hardwood Co., has returned from a business 
trip through southern Indiana and northern 
Kentucky. 

W. L. Roth, of the Evansville Band Mill Co., 
who was stricken with paralysis a few weeks 
ago, continues to improve slowly at his home 
here. 


To Install Ten Kilns 


GLADSTONE, Micu., Nov. 30.—A deal has just 
been completed in which the Moore Dry Kiln 
Co., of Jacksonville, Fla., is to install ten of 
its improved kilns at the plant of the North- 
western Cooperage & Lumber Co. here. Each 
kiln will be 19x120 feet, cross-pile, ‘‘ progres- 
sive’’ type, and designed especially for drying 
green and maple lumber. The building will be 
of fireproof construction throughout and 
eons | with Moore’s asbestos protected metal 
doors. Work has already been started. 


—Furniture Factories Active Buyers 


Volume and Prices Are Steady 


CoLuMBUS, OHIO, Nov. 29.—The hardwood 
trade is showing considerable steadiness. Buy- 
ing, which is up to the volume of the previous 
month, is well distributed between retailers, 
planing mills and industrial plants. In indus- 
trial lines the best orders are booked from fur- 
niture and implement factories. Automobile 
factories have been out of the market to a 
certain extent. Box factories are absorbing 
low grades. Prices are fairly steady at former 
levels. Thick sizes are showing considerable 
strength. 

Southern pine trade is rather weak and spotty. 
What business is booked is for immediate needs. 
The transit list is pretty large, but cars are 
being disposed of at only slight reductions. 
Boards and dimension are weak and irregular. 
The strongest items are finish and flooring. Re- 
tail stocks are not very large. Figuring on new 
work is normal for this time of year. 

H. D. Jones, manager Columbus branch of the 
Long-Bell Lumber Co., has returned from a 
week ’s business trip in Cincinnati. 

Sales Manager F. B. Pryor, of the W. M. Rit- 
ter Lumber Co., has returned from his usual 
three weeks’ fall trip to the Pacific coast. He 
visited Vancouver, Seattle, Portland, Oakland, 
San Francisco, Los Angeles, San Diego, Salt 
Lake City and Denver, besides a number of the 
larger mills on the Coast. 


Southeastern Mills Are Active 


Macon, Ga., Dec. 1—Hardwood mills were 
operating at full capacity this week. Movement 
to the East and middle West and also to the 
North Carolina furniture manufacturing estab- 
lishments is steady, but much lighter than the 
manufacturers had hoped for. Prices remain 
firm, however, in the domestic as well as in the 
export trade, and the latter business is prov- 
ing to be one of the best features. Trim con- 
tinues in good demand and the mills have not 
yet been able to catch up with orders, though 
working to capacity. The weather has been fa- 
vorable for logging, and the mills will have a 
sufficient log supply to run throughout winter. 


SAAEEAEALBAAEGAAAAaAS: 


Realtors Would Alter Lien Law 


MINNEAPOLIS, MINN., Dec. 1.—Lumbermen 
here are interested in a program outlined by 
the Minneapolis real estate board for legislation 
in the forthcoming session of the legislature, 
which convenes in January. Theig particular 
interest is in the movement to alter the lien 
laws. 

The realtors’ proposal is to obtain passage of 
a law requiring those who furnish materials for 
building or improvement to notify the legal 
owner of the land before delivering any ma- 
terials if they wish to acquire lien rights. 


The lien laws of the State in many cases un- 
fairly discriminate against the property owner, 
said John F. Nicols, committee chairman, in ex- 
plaining the program. As the law now is worded, 
a property owner may have his land taken from 
him under circumstances over which he has no 
control and for which he is not responsible. A case 
recently came to the attention of the real estate 
board where a small house was sold on the in- 
stalment plan for only a few hundred dollars down. 
After the purchaser had settled in the place he de- 
cided that he needed a furnace and purchased one 
on the instalment plan for $700. He found that 
payments on both the house and the furnace were 
too heavy, and became delinquent. Then the fur- 
nace man stepped in and filed a lien on the prop- 
erty for the unpaid balance, which the owner of 
the property was forced to pay to protect himself. 
The buyer of the house gave up his contract and 
the owner of the house suffered a considerable loss 
before the matter finally was adjusted. The law 
should be amended, we believe, to prevent occur- 
rences of this nature which are frequent. 


BupDs AND FLOWERS of trees are sometimes 
used by woodsmen in soups and stews. 
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Week’s Record of Activities in We 


Closing Logging Operations 
PORTLAND, Ore., Nov. 27.—Logging 
tions in the Coal Creek and Eufaula district in 
the Cowlitz River country by the Eufaula Co., a 
subsidiary of the Eastern & Western Lumber 
Co., of Portland, will be brought to a close for 
good by the middle of December, the timber 
having been cut out. The equipment will be 
moved to the Eastern & Western Lumber Co.’s 
new operations back of Molalla, in Clackamas 
County, Oregon, where it is expected things will 
be in shape to begin logging next February. 
Logging operations in the Coal Creek and Eu 


opera- 


faula district was begun forty-two years ago 
by B. F. Brock, reputed to have been the first 


logger to employ a logging locomotive in the 
Columbia River district. 

When Brock started operations with the tiny 
locomotive, which became known as the ‘‘ Ant,’’ 
the old bull loggers were sceptical. The oxen 
were used to haul the logs to the railway roll- 
ways. Later Brock used donkey engines to 
work the timber to the rails. He sold his tim 
ber holdings to the Eastern & Western Lumber 
Co, in 19038. 

Later the Eufaula Co. was organized to con 
duct the Eastern & Western Lumber Co.’s 
Washington operations. Dan Campbell, jr., has 
been in charge of the logging operations dur- 
ing the time that the Eastern & Western and 
the Eufaula companies were operating in Cow- 
litz County. Executives and many employees 
of the Eufaula Co. will move with the opera 
tion to the Molalla district, where the Eastern 
& Western Lumber Co. has at least twenty 
years’ supply of timber. It has completed 
twenty-five miles of logging railway, giving an 
outlet for the logs. 

J. P. Buford, of Kelso, who was bookkeeper 
for J. B. Brock in early days, was responsible 
for the naming of Eufaula. Mr. Brock, when 
a postoffice was established for his logging op- 
erations, submitted the name Roby for the office 
in honor of some of his relatives. It was too 
much like Ruby, a postoffice in the State, and 
was rejected, and Mr. Buford suggested Eu- 
faula, which was the name of his home town in 
Georgia, and that name was selected by the 
postal authorities. The postoffice was discon- 
tinued several years ago when a star route from 
Kelso was established. 

The departure of the Eufaula Co.’s operations 


will mean a temporary payroll loss as the com- 
pany has employed from 250 to 500 men. How- 
ever, much of the 20,000 acres of logged-off 
land which they leave behind them are | favor- 
ably situated,for agricultural development, and 
many farmis will soon be developed. 


Report Export Trade Quiet 

[Special telegram to AMERICAN LUMBERMAN] 

PorTLAND, OreE., Nov. 30.—The monthly 
meeting of the Douglas Fir Exploitation & 
Export Co., held here Monday, was attended by 
about forty members and presided over by Maj. 
Ek. G. Griggs, of Tacoma. While export busi- 
ness is quiet for the present, the year will 
show a much larger volume than 1925. Japan, 
contrary to general belief, has imported more 
lumber this year by a good margin than dur- 
ing 1925. 

aaa aeaeaaeaeaae 
Sawdust Utilization Process 

SEATTLE, WASH., Nov. 27.—At the Univer- 
sity of Washington a process for the utilization 
of lumber sawdust has been developed by War- 
ren L. Beuschlein, graduate, and now a pro- 
fessor in the chemistry department. Through 
the process the sawdust is converted into char- 
coal, suitable for poultry use. A plant has been 
established for the manufacture of the charcoal, 
and is turning out a ton a day, for which there 
is a ready market. Plans are under consid- 
eration for expanding the factory, and ultimate- 
ly manufacturing charcoal briquets for fuel. 

Pacific coast States, notably Washington, are 
large producers of poultry, and now use annual- 
ly more than 15,000 tons of charcoal, 90 per 
cent of which comes from the east coast, where 
it is made from hardwoods. Since the cost of 
transportation makes eastern charcoal more 
expensive than the local product, it is thought 
that Beuschlein’s invention will find a ready 
market here. 

In this connection it is interesting to note 
that the Washington Coéperative Egg & Poultry 
Association in 1917, the year of its organiza- 
tion, marketed products valued at $217,000; and 
in 1925 its business had jumped to the tre- 
mendous total of $10,969,501. The poultry in- 
dustry in this State supports 12,942 persons, 
of whom 6,368 are members of the association. 
Total land area in use is 98,000 acres, of which 
32,636 acres are improved logged-off land. 








A few of the 115 Douglas fir peeler logs scaling over 500,000 feet, b. m., Spaulding scale, that were 





recently cut at Aberdeen, Wash. The large log in the center (on which man at left is standing) 

was 82 inches in diameter at the small end, 32 feet long, and scaled 10,330 feet, b. m. This raft 

of logs was said to be particularly suitable for the production of wide, clear lumber or beautiful 

veneer or plywood stock. Photograph courtesy of the Grays Harbor Log Scaling & Grading 
Bureau, Aberdeen, Wash. 


—— 


Appointed Sales Manager 

San Francisco, Cauir., Nov. 27.—Edward P. 
Ivory, formerly trade extension manager of the 
Sugar Pine Sales Co., which has discontinued 
activities, has been appointed sales manage 
of the California pines department of. the 
Charles Nelson Co., effective Dee. 1. Mr. Ivory 
will have charge of the sales distribution of the 
Yosemite Lumber Co., whose mills at Merced 
Falls, Calif., have a capacity of 90,000,000 feet 
a year. 

The Charles Nelsoy 
Co., of which James 
Tyson is president, has 
what is admitted to be 


the largest stand of 
sugar pine in the 
United States and 4 





E. P. IVORY 
San Francisco, Calif. : 


Makes New 
Selling Connection 





large percentage of the 
annual cut is of this 
species. Besides _ the 
Yosemite mills the com- 
pany has two redwood 
mills and two fir opera- 
tions, all working to 
capacity at this time. 
Also the company is a 
common carrier, operating steamships in both 
coustwise and export business. 

Mr. Ivory, whose experience in the California 
lumber industry has been broad, succeeds the 
late Tom McKenzie, whose office has been va- 
cant since his death. Mr. Ivory is prominently 
known in the sugar and California pine fields, 
having been extension and promotional man- 
ager of the California White & Sugar Pine Man- 
ufacturers’ Association prior to his appoint- 
ment as extension manager of the Sugar Pine 
Sales Co. (Ine.), which was a codéperative or- 
ganization formed by eleven of the California 
sugar pine producers for sales and exploita- 
tional work. His broad knowledge of the pro- 
ducing and consuming fields will no doubt ex: 
tend the Yosemite’s selling field through the 
eastern markets. 


Fir Shipments to Texas Increase 

SEATTLE, WasH., Nov. 27.—An increase of 
1,000 percent, compared with 1925, is noted in 
lumber shipments from the Pacifie Northwest 
into Texas, in data compiled by the West Coast 
Lumber Bureau. At least 700 carloads of Doug: 
las fir lumber and red cedar shingles moved 
from Washington and Oregon into Texas dur- 
ing October. It is believed that the total will 
be increased to a thousand carloads by the end 
of the year. The bureau says: 

Texas did not take a thousand carloads of West 
Coast lumber and shingles during the entire year 
of 1925. The phenomenal increase in 1926 is alr 
other demonstration that Douglas fir and other 
West Coast woods are coming into their own In 4 
national way. Although Texas is a large lumber 
producer, the citizens of that State are buyin 
West Coast woods now because of the difficulty 
they find in getting large sizes, wide widths, clear 
cuttings and other items of preferred building m4 
terial from the woods nearer home. 

In the interests of West Coast mills the bu- 
reau conducted special field studies of the yon’ 
ber buying markets of Texas, Oklahoma an 
Kansas this summer and fall. Complete ' 
ports have been made on the opportunities 1 
these States to member mills. Because of the 
profitable market outlook the bureau has been 
doing educational work among architects, @2 
gineers, builders and retail lumber de 
that territory. : 

Local lumbermen believe that these profitable 
markets will remain permanently with Wes 
Coast mills. 
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To Present New Amendment 

SEATTLE, WASH., Nov. 27.—Hugo Winkenwer- 
der, dean of the college of forestry, University 
of Washington, and chairman of the sixth 
annual Washington State Forestry Conference, 
which met last week, states that a new consti- 
tutional amendment will be drawn for submis- 
sion to the legislature and submission to the 
people at the election in November, 1928. The 
draft of the new amendment will be entrusted 
to the executive committee, of which Dean 
Winkenwerder is chairman and Arthur Bevan 
secretary; and the draft will be referred to a 
larger and more representative committee, the 
members of which have not yet been named. 

Discussing the failure of the constitutional 
amendment at the recent election, Secretary 
Bevan says: 

It is hard to understand why a constitutional 
amendment to encourage reforestation of logged- 
off and denuded lands, drawn by a representative 
pody of foresters, business men and lawyers after 
five years’ work, should be defeated in a State such 








Office building of the Owen-Oregon Lumber Co. at Medford, Ore. 


a8 Washington, in which the lumber industry is re- 
sponsible for 65 percent of all the business of the 
State. 

The defeat of the amendment was brought about 
by false statements such as “The amendment would 
exempt standing timber from taxation”; “It would 
withdraw 3,600,000 acres of land from taxation” ; 
“The timber barons are trying to put something 
over’”’—and so on—none of which statements had a 
word of truth. / 

Washington has been trying to tell the nation that 
“this is America’s permanent lumber supply”—a 
fact, if adequate provision is made to perpetuate 
the timber ; and yet Washington rejects the forestry 
amendment, while California passes hers, and im- 
mediately seizes our slogan and has stories all over 
the country telling how logging companies have 
issued orders to cut no trees under 14 inches in 
diameter and that logged-off lands are being ac- 
quired to raise more timber on, while Washington 
stands a sorry spectacle to view its logged-off lands 
neglected and paying no taxes, reverting to the 
county and the State, which have no money to 
teforest such lands. ; 

A new amendment will be prepared immediately, 
and submitted to the next session of the legisla- 
ture for its action. 

We have faith that Washington in a few short 
years will set her forestry house in order, so that 
the Evergreen State will remain ever green and 
indeed the permanent lumber supply of this great 
nation. Such is her destiny. 


Further business transacted by the sixth an- 
tual state forestry conference included: 

Motion made by W. G. Weigle, supervisor Sno- 
qualmie national forest, seconded by C. S. Chap- 
sonal forester Weyerhaeuser Timber Co., and 
manimously passed—that the legislature, in con- 
sidering unfinished business, do not pass H. B. 
ed over the governor's veto, but that the confer- 
pan appoint a committee to reconsider the items 
a submit a new bill. This bill refers to a re- 
on of personnel and duties of the State forestry 


tne Frederick Wettrick, of Rainier Noble Post, 

8 vagy Legion, seconded by H. A. Browning, 

oe of Mechanical Engineers, that the bill 
oe. by J. B. Fitzgerald, of the West Coast 
— Bureau, for the establishment of a State 
‘ experiment station be presented to the legis- 
ure. Passed unanimously. 


Also the conférence went on record as favoring 
the idea of an official State emblem presenting 
the pieture of a fir tree and likeness of George 
Washington, with the words “Evergreen State,’ 
through legislative resolution; encouraging the 
establishment of town forests ; extending protection 
to wild flowers; encouraging a State-wide club to 
be known as “The Tree-Planters” ; endorsing Fed- 
eration of Women’s Clubs in effort to raise funds 
by popular subscription to buy tract of virgin tim- 
ber on the Sunset Highway. 


Oregon Plant Nearing Completion 


MEDFORD, ORE., Nov. 27.—The big, modern 
plant of the Owen-Oregon Lumber Co., which 
has been under construction for several months, 
is rapidly nearing completion. One of the 
accompanying illustrations would indicate such 
to be the case. No expense has been spared in 
making this the most modern and efficient plant 
possible. 

The company operates in two belts of timber, 
one furnishing California white pine, and the 
other Douglas fir. The 
principal equipment 
consists of two 9-foot 
band mills, a 48-inch 
gang, a 6-foot horizon- 
tal resaw, two edgers, 
two trimmers and the 
usual complement of the 
modern sawmill. It is a 
completely electrically 
driven plant, with 
power furnished by two 
1000-kilowatt turbine 
generators. The above 
mentioned equipment, 
including sawmill, 
power and_ electrical 
units, is Allis-Chalmers, 
with the exception of 
the gang, which is 
Wickes’ Bros. This 
brief description speaks volumes to the practical 
sawmill man. 

There is another illustration accompanying 
this article. Make no mistake—this is not a 
photograph of an exclusive country club, neither 
is it a church of any denomination whatsoever. 
It is, however, the new office building of the 
Owen-Oregon Lumber Co., standing on the Paci- 
fic Highway. It is, moreover, a work of art, 
an exemplification of what a lumberman may 





st Coast Mill and Lumber Centers 


seventeen rooms, a ballroom, billiard room and 
conservatory. There are seven fireplaces and 
five bathrooms. 


Plans Extensive Development 

SAN FRANCISCO, CALIF., Nov. 27.—More than 
fifty square miles of high elass virgin timber 
lands in Butte and Plumas counties will be 
opened up in the spring of 1928 by the Diamond 
Match Co., in a development program which will 
cost $250,000, according to W. B. Dean, man- 
ager of the company on the Pacific coast. Most 
of the timber land is. in Butte County. 

A tramway in a mountain chasm to connect 
with a logging railway is part of the project and 
will be completed in time for the 1928 logging 
season. More than 40,000,000 feet of timber 
will be hauled each year across Butte Creek 
canyon by the new route to the mills in Stirling 
City. 

The greatest difficulty to be overcome in the 
new project is the construction of an incline 
railway in the Butte Creek canyon, between the 
new timber lands and the company’s mills. 
This incline will dip into the gorge at a max- 
imum grade of 65 percent and will be 7,500 
feet long. 

Two hoists which will have 900 and 400 
horsepower on either side of the canyon will 
drop loaded cars of logs into the canyon and 
haul them out on the other side. These 200,000- 
pound hoists, according to Mr. Dean, are among 
the largest used by any lumbering company in 
such operations. Eight- and 10-foot drums with 
a capacity of 8,000 feet of level cable of 14% and 
14 inches respectively, are to be equipped with 
modern braking devices and all known auto- 
matic safety devices. The cables will be re- 
placed with new ones each year before logging 
starts. 

The hoists are being cast by the Vulean Iron 
Works, Wilkesbarre, Pa., and the electric mo- 
tors to furnish them with power are being man- 
ufactured by another eastern concern. 

A crew of five men will be able to operate 
the hoists, two to handle each hoist and one man 
to handle the cross-over switch at the floor of 
the canyon. Loaded cars will be reversed at 
the foot of the incline so that the ‘‘heel- 
boards’’ at the end of the cars can hold the 
logs aboard on both the downward and upward 
journey. 

A constant string of cars will be maintained 
on the inclines, loaded cars on one side and un- 








New sawmill of the Owen-Oregon Lumber Co. at Medford, Ore. 


actually build with his own products and, due 
to its location, is the target of admiring eyes 
of all tourists traveling north or south over 
the Pacific Highway from California to British 


Columbia. 
CAAA G@GA@G@GG@& 


Building Elaborate Home 


LONGVIEW, WAsH., Nov. 27.—The most elab- 
orate home in Cowlitz County is building on 
Mount Solo, two miles west of Longview, for 
J. D. Tennant, who recently left Kansas City 
to become general manager of the Long-Bell 
Lumber Co., here. In connection with the home, 
a 50-acre estate is being developed, twenty acres 
of which will be a commercial truck and fruit 
farm.-The house is of English design and is 45 
by 115 feet, three stories high and containing 


loaded on the other. The loaded cars on one 
side descending will operate one electric motor 
as a dynamo, supplementing the power in the 
motor on the opposite side of the canyon. By 
this means the lumber will be hauled across the 
gorge at the rate of 600 feet a minute. 

Included in the equipment of the area to be 
developed is a fleet of ‘‘Caterpillar’’ tractors, 
the only motor power which will operate suc- 
cessfully in the mountain region where the tim- 
ber is located, according to Mr. Dean. 

To supply power for the new project a 70,000- 
volt line is now under construction. 

erzaaaaaaaaae 

THE NEW ENGLAND States have an average 
of 4,242 forest fires annually that burn over 
110,000 acres each year. 
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“Build a Home First” Adopted as Slogan 


NEWARK, N. J., Nov. 30.—At a special meet- 
ing of the New Jersey Lumber Dealers’ Asso- 
ciation held here today a movement for a nation- 
wide campaign to give the building material 
industry a slogan was started. There were 
more than 300 building material men present. 
At the conclusion of the most enthusiastic dis- 
cussion that Edward Hamilton, president New 
Jersey associ- 
ation, has ever 


material industries if all could be brought together 
in a great codperative merchandising campaign, 
all working together for their general welfare. 
It seems to me that all the effort being made by 
the various individual lines today is devoted to 
influencing the persons who either have already 
built or decided to build. Would it not be great 
if our industries had a universal slogan that would 
sell the home building idea to all the people? We 


J. D. Loizeaux, president J. D. Loizeaux Lum- 
ber Co., Plainfield, N. J., said the Jersey asso. 
ciation would stand by the slogan to the last 
man. 

Benjamin C. Currie, president National Hard. 
wood Lumber Association, said the men in the 
several lines selling building materials should 
not fight each other and stressed the importance 
and value of 
whole-hearted ¢o- 








conducted, those 
present unani- 
mously adopted 
this slogan: 
‘*Build a Home 


Your Home Should Come First Gee, 


operation. 
Edward Me- 

president 

Lumbermen’s Ex- 


First.’’ 
Representatives 
of other lumber 
and allied organ- 
izations present 
gave the idea 


Your home should come first, in your mind, in your 
heart. 

The world has its pleasures, but pleasures depart. 

The joys that are deeper, the joys that are true, 

Are here in your home always waiting for you. 

Oh, some want to wander, and some want to spend, 

But here you will find it, find peace in the end. 


So fill it with comfort, and fill it with cheer, 
Harmonious beauty, and make it so dear 

That children remember, wherever they roam, 

The gentle old adage, “there’s no place like home.” 

A chair by the fireside, a table, a light, 

God grant there is somewhere they wait you tonight. 
For fame you may hunger, for fortune may thirst, 


change of Phila- 
delphia, approved 
the slogan and 
declared that 
‘*Philadel phia 
will be behind 
%.°" 


hearty endorse- 
ment. Mr. Ham- 
ilton let it be 
known that the 
Jersey association 
will do its ut- 








Whatever your fortune, the best or the worst, 
In planning, in spending, your home should come first. 


DOUGLAS MALLOCH in “Retail Furniture Selling.” 


First! 


But working or playing, Your Home Should Come 


Stanley Cox, 
president Long 
fsland Dealers’ 
Association, said 
he would look 











after the cam- 





most to spread the 
doctrine of 
‘*Build a Home 


First.’’ 
It was the 
greatest gather- 


ing of representa- : 
tives of all the building materials industries 
ever held in New Jersey. Emphasis was put 
again and again on the fact that the building 
material men are to work in concert within their 
own industries and put forth a united front to 
combat all the heetie campaigns being waged 
for the consumer’s dollar to the detriment of the 
building material business. 

The New Jersey group has determined to en 
gage in a permanent campaign for its share of 
the consumer’s dollar. Mr. Hamilton aroused 
intense enthusiasm when he announced. its 
nucleus would be a_business-building slogan 
which all could use. He said in part: 


Since 1919 we have enjoyed one of the greatest 
building booms thig country has ever seen and it 
has continued until quite recently. Do you know 
why we have enjoyed this building boom? It was 
because of the earning power of labor since that 
time, and because of the easy manner in which aid 
could be secured to finance a home. 

What are the conditions today in the building 
industry? Does anyone doubt the fact that we 
have reached the peak? What is the problem and 
where are we going? Have you ever thought of 
what the manufacturers of electrical equipment, 
foods, household ‘equipment, automobiles, radios, 
and many others are doing? They are crowding 
on steam to increase their volume by advertising 
and world-wide publicity. 

Now, there are only 100 cents in the customer's 
dollar; and every manufacturer is fighting for 
his sli¢e, some more aggressively than others. No 
business will get more than it goes after. What 
have the building material men done in this re- 
spect? They have spent no money, have given no 
cobperation, but just sit idly by waiting to have 
the horse stolen from the stable. We have in our 
industries the most powerful appeal to the senti- 
ment and security of the people that the world 
can ever know; from time immemorial the very 
heart and pulse of every civilization has cen- 
tered in the home, 


“Importance of Our Roles” 


Americans are by nature and heritage a nation 
of home owners and home lovers. I often wonder 
whether we, who make and sell the commodities 
that enter into home construction, realize the 
importance of our roles. When we sell a man a 
bill of materials, do we ever stop to think we are 
helping him to create a home. Since that is true, 
don’t you realize the powerful instrument we have 
to keep the thought channels of the public flowing 
toward our proposition? Don’t you see how logical 
it is that we should drive into the jazzed-up public 
consciousness the fact that there can be no real 
happiness without the fundamental stability of the 
home ? 

What a great thing it would be for the building 


[In this movement to drive home the idea ‘‘ Build a Home First,’’ the lumbermen have a powerful ally in 

the furniture industry, which has adopted the slogan ‘‘ Your Home Should Come First.’’ A poem under 

that title, by Douglas Malloch, published in a recent issue of Retail Furniture Selling, has been used in 
their local advertising by hundreds of furniture deal ers in all sections of the country.—Ep1Tor. } 


need a slogan like that and need it badly. 

Gentlemen, our slogan is here too, all set and 
ready to go! It is “Build a Home First!’ This 
slogan is without question the best slogan that has 
ever been created. The entire sales idea of the 
industry is expressed in these four plain, simple, 
understandable words. The building material 
business is a business supplying merchandise that 
is used in the dearest and sweetest place on earth 

home, home, sweet home. 

Furthermore, our slogan is applicable to our own 
business, and is adaptable only to the purpose for 
which it is intended. 

It should not be our feeling in the slightest 
degree, however, that we have been smart or cute 
in adopting this slogan. We want it to be just 
what it is—a great big, sincere, honest, convincing 
thought that will be carried to the millions of 
people in our country, giving them advice they 
will remember and act upon when the occasion 
arises. 


Plan Is Commended 


Charles Hill, general sales manager Southern 
Pine Sales Corporation, endorsed Mr. Hamil- 
ton’s views. He complimented the Jersey presi- 
dent and said his corporation would help to 
spread the slogan. 

M. H. Bakers, sales manager Beaver Products 











The slogan and design endorsed by the New 

Jersey Lumbermen’s Association and recom- 

mended for use by all the building materials 
industries 


Co., Buffalo, N. Y., pledged his company to 
stand by the new slogan. ' 

State Senator Arthur N. Pierson of New 
Jersey commended Mr. Hamilton for the manner 
in which he had put the idea over and said he 
felt the slogan would result in enormous bene- 
fits to the material dealers. 


paign in his sec- 
tion and he felt 
assured the mem- 
bers of his organ- 
ization will wel- 
come the slogan 
and be glad to 
travel under it. 

H. B. Coho attended as the representative of 
the New York Lumber Trade Association and 
endorsed the slogan idea. 
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Red Cedar Shingle Congress 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., Dec. 2.—The tenth annual 
Red Cedar Shingle Congress, with William C. 
McMaster presiding, convened at 1:30 this 
afternoon in the Olympic Hotel here, with a 
representative attendance. The most important 
topic under consideration is the national cam- 





Note: A full report of the proceedings 
of the tenth annual Red Cedar Shingle 
Congress will appear in Dec. 11 issue of 
The AmerICAN LUMBERMAN.—EDITOR. 





paign of advertising and trade extension, along 
lines approved at a meeting of manufacturers 
in Everett eight days ago, favoring the appount- 
ment of an energetic committee to outline 
a definite plan. Today there has been general 
discussion of the 1927 program of the Red Cedar 
Shingle Bureau, led by R. S. Whiting, manager, 
supporting an aggressive campaign by the entire 
industry. 

This morning occurred the sixth annual filers’ 
conference, with more than fifty attending. 
Thomas M. Shields, manager of the Seattle 
branch of the Simonds Saw & Steel Co., pre 
sided and conducted a highly technical and in 
structive discussion of saws and swages. 

A Hoo-Hoo luncheon today, with Roland C. 
Williams presiding, was a special event in recog 
nition of the shingle manufacturers. J. 
Brown, of Spokane, Senior Hoo-Hoo Supreme 
Nine, was the guest of honor. This evening 
Donald H. Clark conducted his first meeting 4s 
Vicegerent Snark of the Seattle district, officiat- 
ing at a sportive and frolicsome stag dinner and 
Black Cat revue (with girls) in conjunction 
with the shingle congress. 

Friday’s session will conclude the congress 
and will witness a general meeting of the Red 
Cedar Shingle Bureau and the election of 
officers. Social features will culminate in a din- 
ner dance tomorrow evening. 





FARM VALUES have decreased more than - 
percent since 1920, it is estimated by the Unite 
States Department of Commerce. 
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Putting Sales Punch Behind 


Southern Pine 


Methods of increasing the sale of southern 
pine in the Chicago market was the theme of 
a luncheon meeting at the Congress Hotel, 
Chicago, Dee. 2, called by the Southern Pine 
Association, and attended by over fifty men 
interested in the merchandising of southern 
pine, these including sales managers, repre- 
sentatives of subscriber mills affiliated with 
the Southern Pine Association, wholesalers, 
and commission lumber salesmen. 

This was the first group meeting of its kind, 
and was presided over by L. R. Putman, mer- 
chandising counsel of the Southern Pine Asso- 
ciation, who said that one of the first requi- 
sites to increase the use of southern pine is 
to sell a consumer on the use of wood. He 
stated that this organization meeting was one 
of many to be held in various parts of the 
country with a view to putting a sales punch 
behind lumber and wood products, and back- 
ing up the publicity campaign of the Seuth- 
ern Pine Association. 

H. C. Berekes, secretary-manager of the 
Southern Pine Association, New Orleans, La., 
stated that such meetings will be of benefit 
to all the various factors merchandising south- 
ern pine, as it will be possible to discuss and 
find a solution for the problems encountered 
in the sale of the product. He touched upon 
the housing situation and expressed the opin- 
ion that the biggest volume of lumber business 
in the future will come from replacements 
and remodeling. ‘‘There is a bigger building 
program expected in 1927 than in 1926,’’ said 
Mr. Berckes, ‘‘and replacements will repre- 
sent a large percentage of the building con- 
tracts.’? 

A. Trieschmann, of Crossett Watzek Gates, 
Chicago, speaking for the Arkansas Soft Pine 
Bureau, said that the increased use of Ar- 
kansas soft pine had been brought about by 
judicious advertising and the training of sales- 
men who handle the product. ‘‘One outstand- 
ing weakness in the lumber industry,’’ he 
said, ‘‘is the lack of technical information on 
the part of the men who make the contact 
with the consumer.’’ Mr, Trieschmann stated 
that there is now in preparation a series of 
bulletins compiled by the National Committee 
on Wood Utilization, and to be issued by the 
Department of Commerce, that will contain 
in simple language the technical matters per- 
taining to wood, and these bulletins will prove 
of value to lumber salesmen if they will use 
the information contained therein in merchan- 
lising their products. 

0. N. Cloud, secretary-manager Longleaf 

Yellow Pine Manufacturers’ Association, New 
Orleans, La., said that this movement. should 
be undertaken and pushed vigorously. ‘‘We 
are confronted with a new set of circum- 
stances and conditions, and if not new they 
are certainly more intense in regard to sales 
resistance in general,’’ said Mr. Cloud. ‘‘We 
are confronted with keener competition be- 
tween species of wood—a more scientific com- 
petition. Substitute wood concerns have spent 
4 lot of money on publicity, and to meet this 
‘oncentrated purchasing power and sales re- 
sistance and overcome it, the lumber industry 
should utilize similar methods. The tendency 
‘o build suburban and summer homes will in- 
‘tease the consumption of lumber. If this idea 
‘8 carried out it will work to the advantage 
of the lumber industry, providing the salesman 
8 thoroughly familiar with the product he is 
merchandising. ’’ 
t. Putman commented on the opening of 
the Southern Pine Association office in Chi- 
‘ago for the benefit of southern pine con- 
‘umers, and explained briefly some of the 
activities undertaken by the local office. 


Charles L, Baxter, of the Baxter Lumber 
yo» and Walter Vanlandingham, of the Van- 
“ndingham Lumber Co., both of Chicago, 


spoke for the commission lumber salesmen, the 
latter stating that he was impressed with 
the amount of West Coast lumber being used 
in the Chicago market, but he thought the ae- 
tivity of the Southern Pine Association should 
help inerease the sales of southern pine in 
the local market. 

A. L. Ford, managing editor of the 
AMERICAN LUMBERMAN, thought the meet- 
ing should mark a new era in lumber merchan- 
dising, not only in this particular territory, 
but all over the country. The Southern Pine 
Association is starting something worth while, 
said Mr. Ford, and something constructive 
from every angle, and this movement should 
be endorsed by every factor in the lumber 
industry. 

C. W. Lawrance, manager of the Chicago 
office of the Long-Bell Lumber Co., com- 
mented on the publicity campaign of the 
Southern Pine Association, and said the suc- 
cess of wood is the thing largely before the 
industry, which is facing radical changes in 
merchandising practice. He spoke of the sub- 
stitutes seeking means to increase their field, 
which makes it necessary for the lumber in- 
dustry to advertise and be on the alert. 

F. J. Shead, of the Shead Lumber Associa- 
tion, Chicago, said that this meeting was what 
the commission men have been in sympathy 
with since they organized—closer codperation 
between the manufacturers’ associations and 
the commission men. 

W. E. Snider, Chicago representative of 
the Natalbany Lumber Co., of Hammond, La., 
agreed with the thought that greater care in 
manufacturing and shipping is necessary and 
said this has become a fixed policy of his com- 
pany. 

P. J. MeHugh, of the Edward Hines Lum- 
ber Co., Chicago, suggested that a committee 
be appointed to decide’ on the subjects to be 
discussed at the next meeting, and J. F. Car- 
ter, of the Southern Pine Association, said 
that the object to get over to the salesmen 
is a statement of the hardships and resistance 
they meet in the selling end and try to find 
some solution of these problems. He recom- 
mended that one subject be discussed at each 
meeting. 

A motion was made by Mr. McHugh and 
seconded by Mr. Lawrance, that a committee 
of three be appointed to act as a program or 
steering committee to decide on the subjects 
to be discussed at the next meeting, which will 
be held on Jan. 11 in Chicago, the meeting 
place to be decided on later by the committee. 

Mr. Putman named the following commit- 
tee: C. W. Lawrance, Long-Bell Lumber Co.; 
P. J. McHugh, Edward Hines Lumber Co., 
and W. E. Snider, Natalbany Lumber Co. 

During the luncheon Mr. Putman in- 
troduced the following members of the staff 
of the Southern Pine Association: J. F. Car- 
ter, L. E. Sigur, Leo Kraemer, C, F. Bolden 
and W. H. O’Brien. , Mr. Kraemer briefly de- 
scribed some of the work being done by the 
technical department which it is believed will 
be of benefit to the salesmen in merchandising 
southern pine. 


Easterners Form Partnership 


NEw York, Nov. 30.—William R. Morris, un- 
til recently of the firm of Lockridge & Morris, 
Grand Central Terminal, has formed a partner- 
ship with Arthur H. Yereance. Morris & 
Yereance will distribute the products of the 
Clark-Nickerson Lumber Co., Everett, Wash., 
and will continue to represent the Union Lum- 
ber Co., of Fort Bragg, Calif., which redwood 
interests Mr. Morris has represented for a num- 
ber of years. The new firm has also made con- 
nections with Bloedel, Stewart & Welch, shingle 
manufacturers of Vancouver, B. C. 





Scratched. 
Aubs — 


HE drive down into and up out 
of the grand Yosemite Valley is 
one of the most picturesque as 

well as the most thrilling in all the 
world. Part of the road is cut right 
out of the side of the mountain and, 
while it is sufficiently wide to allow 
a car to run in safety, it is not wide 
enough to permit a car to run with 
perfect ‘comfort to all the occupants. 
Many of these, being somewhat 
temperamental, would be able to 
enjoy the scenery more were the 
same road and scenery situatéd out 
in the plains of Kansas, instead of 
winding around the side of a per- 
pendicular cliff a mile high. 

There are a few, a very few, driv- 
ers, who take delight in seeing how 
near to the edge they can drive their 
cars. But it is more common to see 
cars reach the top or the bottom of 
the long, perilous drive with their 
inside hub caps scratched or smashed, 
because the driver was trying to keep 
as far away from that dangerous 
cliff as possible, 


& 


UT that is not the only cliff 
drive in the world by any means. 


And those are not the only driv- 
ers who like the thrill of looking 
down over the edge. And in spite of 
the foolishness of it there are many 
who actually do not appreciate a 
railing on the dangerous side of the 
road. They like to take risks. They 
argue that they can make better time 
that way, 

| © 


A BANK closed not long ago that 


was doing the biggest business of 

any in the community. The stock- 
holders were called on for 100 per- 
cent of their holdings to meet the 
liabilities of the bank. That is, the 
institution purposed to be honest and 
the managers were making a great 
sacrifice to meet the claims against 
them, and yet for years they had 
been getting thrills that went clear 
down into their shoes because the 
long series of risks they had been 
taking left them still on the road and 
rising fast. But one day a wheel 
went over and then they went down 
a good deal faster than they had been 
going up. The margin of profit is 
on the outside. The margin of safety 
is on the inside. Every man must 
make his own track, but there are 
times when it is better to scratch 
your hubs. 
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Like Fishing 
for FIRE 


Lax regulations about smoking, match- 
es, cigarettes, rubbish, waste, defective 
flues, bad wiring, and all other kinds of 
carelessness with fire hazards, are just 
like so much bait for fire. Why play 
with a fish you don’t want to catch? 


Associated Lumber Mutual Policies 
provide ample protection against fire 
loss, but better still, they help you to 
get rid of all this trouble-luring bait 
and make your plant as safe against 
fire as you can make it. 


Write any of our companies for special folder 
“Like Fishing for Fire!’ and for information 
concerning Lumber Mutual Policies. 





ASSOCIATED 


LUMBER 
MUTUALS 


Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 
Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 
The Lumber Mutual Fire Insurance Co., of 
. Boston, Mass. 
Northwestern Mutual Fire Association of 
Seattle, Wash. 
Lumbermens Mutual Insurance Co., of Mans- 
field, Ohio 
Pennsylvania Lumbermens Mutual Fire 


Insurance Co., of Philadelphia, Pa. 





——$— 


What she Associations Are 
Planning and Doing 


Dec. 6—Kaltimore Lumber Exchange, Baltimore, Md. 
Annual. 

Dec. 6-9—Western Forestry and Conservation Associa- 
tion, Victoria, B. C. Annual. 

Dec. 7—Northwestern Hardwood Lumbermen’s Associa- 
tion, St. Anthony Commercial Club, Minneapolis, 
Minn. 

Dec. 8—Lumber Dealers’ Association of Connecticut, 
Hotel Elton, Waterbury, Conn. Annual. 

Dec. 9—Massachusetts Wholesale Lumber Association, 
Chamber of Commerce, Boston, Mass. Annual. 
Dec. 10-—New Hampshire Lumbermen’s Association, 
Hotel Carpenter, Manchester, N. H. Annual. 

Dec. 14—Evansville Lumbermen’s Club, Vendome Hotel, 
Evansville, Ind. Annual. 

Dec. 14-15—Plywood Manufacturers’ Association, Chi- 
cago. Annual. 

Dec. 16—Montreal Wholesale Lumber Dealers’ Associa- 
tion, Lumbermen’s Club, Montreal, Que. Annual, 


Dec. 21—-Lumber Trade Club of Boston, Boston, Mass. 
Annual. 

Dec, 18—Lumbermen’s Club of Memphis, Hotel Gayoso, 
Memphis, Tenn. Annual. 


Jan. 11, 1927—Southern Pine Association Subscribers’ 
Salesmen, Chicago Second group meeting. 

Jan. 11, 1927—Roofer Manufacturers’ Club, Hotel Demp- 
sey, Macon, Ga. Monthly meeting. 

Jan. 12-13, 1927—Ketall Lumber Vealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind An- 
nual. 

Jan. 13, 1927—Pliladelphis Wholesale Lumber Dealers’ 
Association, Philadeiphia, Pa. Annual. 

Jan. 13, 1927—Forest Products Association of Maryland, 
Emerson Hotel, Baltimore, Md. Annual. 

Jan. 13-15, 1927—Mountain States Lumber Dealers’ Asso- 
ciation, Denver, Colo. Annual, 

Jan. 14, 1927—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. Annual. 
Jan. 17-21, 1927—Union Association of Lumber & Sash 
& Door Salesmen, Neil House, Columbus, Ohio. 

Annual. 

Jan. 17-21, 1927—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 
Jan. 18, 1927—Hardwood Interior Trim Manufacturers’ 

Association, Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 18-19, 1927—National Lumber Exporters’ Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 18-20, 1927—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 19, 1927—Southern Hardwood Traffic Association, 

Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 19-21, 1927—Ontario Retail Lumber Dealers’ Asso- 
ciation, Toronto, Ont. Annual, 

Jan. 20-21, 1927—Hardwood Manufacturers’ Institute, 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan, 22, 1927—Louisiana Retail Lumber Dealers’ Asso- 
ciation, Alexandria, La. State-wide meeting. 

Jan, 25, 1927—Canadian Forestry Association, Windsor 
Hotel, Montreal, Que. Annual. 


Jan. 25, 1927—Northern Pine Manufacturers’ Associg. 
tion, Radisson Hotel, Minneapolis, Minn. Annual, 


Jan. 25-27, 1927—Northeastern Retail Lumbermen’s 
Association, Hotel Syracuse, Syracuse, N. Y. An. 
nual, 

Jan. 26-28, 1927. Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. An. 
nual. 

Jan. 26-28, 1927—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man, 
Annual. 

Jan. 26-28, 1927—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo. Annual, 
Jan. 27-28, 1927—National Association of Railroad Tie 
Producers, Hermitage Hotel, Nashville, Tenn, 

Annual, 

Jan, 27-28, 1927—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Morgantown, W. Va. 
Annual, 

Jan, 28, 1927—West Coast Lumbermen’s Association, 
Olympic Hotel, Seattle, Wash. Annual meeting of 
stockholders. 

Jan. 28-29, 1927—American Forestry Association, New 
Haven, Conn. Annual. 

Feb. 1-3, 1927—Canadian Lumbermen’s Association, 
Windsor Hotel, Montreal, Que. Annual. 


Feb. 1-3, 1927—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 2-3, 1927—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Louisville, Ky. Annual. 

Feb. 2-4, 1927—Michigan Retail Lumber Dealers’ Asso- 
ciation, Olds Hotel, Lansing, Mich. Annual, 


Feb. 9-10, 1927—National Association of Commission 
Lumber Salesmen, Palmer House, Ohicago. Annual. 


Feb. 9-11, 1927—Illinois Lumber & Material Dealers’ 
Senne, Edgewater Beach Hotel, Ohicago. An- 
nual, 

Feb. 14, 1927—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwaukee, 
Wis. Annual, 

Feb. 15-17, 1927—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 

Feb. 16-18, 1927—Nebraska Lumber Dealers’ Association 
and Cornhusker Knot-Hole Club, City Auditorium, 
Lincoln, Neb. Annual, 

Feb. 24-25, 1927—Tennessee Retail Lumber & Millwork 
Association, Peabody Hotel, Memphis, Tenn. Annual. 

Feb. 24-26, 1927—Western Retail Lumbermen’s Associa- 
tion, Winthrop Hotel, Tacoma, Wash. Annual. 


March 2-3, 1927—Central & Northeastern Iowa Retall 
Lumbermen’s Association and Northwest Iowa Lum- 
bermen’s Association, Fort Des Moines, Iowa. Joint 
annual conventions. 

March 3, 1927—Lumbermen’s Exchange of the City of 
Philadelphia, Lumbermen’s Exchange Rooms, Phila- 
delphia, Pa. Annual. 

March 9-10, 1927—South Dakota Retail Lumbermen’s 
Association, Coliseum, Sioux Falls, S. D. Annual. 





Montreal Dealers’ Annual Dinner 


MONTREAL, QUE., Nov. 29.—The annual din- 
ner of the Montreal Wholesale Limber Dealers’ 
Association will be held on Dee. 16, at the Lum- 
bermen’s Club. This was decided upon at the 
November monthly meeting. Another subject 
of importance discussed at the November meet- 
ing was spruce grading rules, which were ex- 
plained by J. S. Bock, chairman of the commit- 
tee of the Canadian Lumbermen’s Associa- 
tion to draw up these rules, 


Massachusetts Wholesalers Change 


Boston, Mass., Nov. 30.—The annual meet- 
ing of the Massachusetts Wholesale Lumber As- 
sociation (Inc.), first announced for Wednes- 
day, Dee. 8, has been changed to Thursday, 
Dee. 9, Secretary Frederick J. Caulkins an- 
nounced today. The change was made to meet 
the convenience of any who have other engage- 
ments on Wednesday of next week, when the 
annual convention of the Lumber Dealers’ Asso- 
ciation of Connecticut is to be held in Water- 
bury. 

Clifton F. Leatherbee, of the Leatherbee-Me- 
Donough Co., president of the wholesalers’ asso- 
ciation, codperating with the other officers and 
committees, has arranged an exceptionally inter- 
esting program. The wholesalers and their 
guests are to gather at 6 p. m. in the Boston 
Chamber of Commerce dining room for a gen- 
eral get-together and reception. Then will come 
the annual banquet, followed by a business ses- 
sion for election of officers and addresses by 


special speakers with opportunity for general 
discussion. 

Harry H. Wiggin, Boston lumber wholesaler 
who has been building a terminal with ultimate 
capacity for storing 100,000,000 feet of Pacific 
coast lumber, along the Mystic River, Charles- 
town district, is to tell the story of that project 
and explain his ideas for making it a great 
‘“stabilizer’’ of the New England market for 
Coast woods, through coéperation of shippers, 
wholesalers and retailers. 

Jeremiah Downey, manager of the Lumber 
Credit & Research Bureau (Ine.), of Boston, 
will tell the story of that project, conceived by 
members of the Lumber Trade Club of Boston 
and now a proved success after two months of 
operation. 


Plans of Connecticut Dealers 

NORWALK, Conn., Nov. 30.—Secretary Carl- 
ton E. Underwood, of the Lumber Dealers’ 
Association of Connecticut, is looking for 4 
record attendance at the thirty-fifth annual con- 
vention of the association, to be held at the 
Hotel Elton in Waterbury on Wednesday, Dee. 
8. Many applications for tickets to the annual 
banquet, which comes at 6:30 p. m. that day, 
have already been received. The various com 
vention committees are working hard to com 
plete what is expected to be an exceptionally 1 
teresting and important program. The program 
calls for a meeting of the board of directors 
early in the day, followed by business session® 
of the association in the forenoon and after: 
noon. Other eastern and national lumbermen * 
organizations are to be represented by prom 
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yent members who will speak on assigned sub- 
jects Or take part in the general discussions. 
jssociation officers for the coming year are to 
ie elected. 

Albert Seibold, of DeForest & Hotchkiss Co., 
New Haven, who is serving his first term as 
president of the association, and who is also 
the national councillor, is to preside at the busi- 
yess sessions and be toastmaster at the ban- 
quet. Last year’s convention was held at the 
Hotel Bond in Hartford, and the Waterbury 
jealers are now hustling to make this conven- 
tio the ‘‘best ever’’ in appreciation of the 
lection of their home town. 


North Carolina Pine Meeting 


NorFoLK, VA., Nov. 30.—John M. Gibbs, see- 
wtary of the North Carolina Pine Association, 
this city, announces that a meeting of the or- 
yanization will be held Dec. 9 in Norfolk and 
that arrangements ure now being made to hold 
, logging congress on Dec. 8 so that those who 
yarticipate may return to Norfolk for the gen- 
eral meeting. R. A. Parsley, secretary of the 
Hilton Lumber Co., will discuss the question 
of whether or not the association members 
should continue to sell on the old grade terms 
or the new. It is planned also to have Judge 
Spruill talk to the members on the proposed 
reduction trom 151% to 10 percent of the corpo- 
ration income tax. At this meeting, Mr. Gibbs 
ymounces, *‘everything is going w be by and 
of ourslves,’’ and that ‘‘there will be plenty 
of time for everyone to speak if he so desires.’’ 


Boston Club Corrects Date 


BostoX, Mass., Dee. 1—U. M. Carlton, of 
the Dix Lumber Co., North Cambridge, the sec- 
retary-treasurer of the Lumber Trade Club of 
Boston, announced today that the next meeting 
of the club for the annual election of officers 
will be held on Tuesday, Dec. 21, and not on 
Dec, 14, as has been erroneously published. The 
members of the club, comprising lumber dealers 
from the metropolitan district, will meet for 
luncheon that day at 12:30 p. m. in the Square 
ind Compass Club rooms on Beacon Street. 

This is expected to be one of the most impor- 
tant meetings in the history of the Lumber 
Trade Club of Boston, which has been doing 
most valuable work for the lumber industry 
since its organization twenty-five years ago. 
Officers and prominent members are very anx- 
ious that every member of the organization 
should be present at this meeting, to take part 
in the proposed discussion regarding what shall 
ve the future aims and special lines of activity. 


New Hampshire Annual 


Mancnester, N. H., Nov. 30.—The annual 
meeting of the New Hampshire Lumbermen’s 
Association will be held on Friday, Dec. 10, 
at the Hotel Carpenter, Manchester, Owen John- 
wn, of the Johnson Lumber Co., Manchester, 
president of the association, announces in cir- 
cular letters sent out last Friday from head- 
(uarters in the Amoskeag Bank Building here. 
There is to be a business session at 10:30 a. m., 
followed by a luncheon and another business 
“sion in the afternoon. Officers are to be 
leeted for the coming year and various prob- 
lems of the industry are to be discussed. 

One of the most important and interesting 
subjects that will come before the annual con- 
‘ention is expected to be the report of Prof. 
Richard TT. Fisher, of the Harvard forestry 
school, on the survey he has been making at the 
‘quest of the association, transmitted through 
the New England Council, of the New England 
‘ooden box industry. 

__ Reports have been distributed to all associa- 

“h Members to be filled in with their figures 
‘A stocks of lumber on hand at the opening 
% business December 1, classified by kinds, 
srades and sizes, and showing what quantities 
. each are sold and unsold. The completed 
tad are to be returned to the association 
the ee promptly, consolidated there, and 
tion Th will be made public at the conven- 
tin’, ese quarterly reports of the associa- 

tare having a salutary influence in restrain- 
ig over-production. , 


Decry Fir Selling Practice 

PHILADELPHIA, Pa., Nov. 29.—At a recent 
meeting of the Retail Lumbermen’s Association 
of Philadelphia, the following resolution was 
adopted : 

WHEREAS, Certain manufacturers of West Coast 
fir and hemlock lumber have been furnishing 2%- 
inch thick rough plank in No. 1 and No. 2 common 
grades and have invoiced it to their customers as 
2%-inch thick, and 

WHEREAS, Certain lumber dealers have engaged 
in the practice of selling said 2%-inch thick plank 
as 3-inch thick and have invoiced it to their cus- 
tomers as 3-inch thick, therefore be it 

Resolved, That the Retail Lumbermen’s Associa- 
tion of Philadelphia does not consider this to be a 
proper standard of practice in production and dis- 
tribution of lumber, either on the part of the man- 
ufacturer or dealer; and be it further 

Resolved, That, inasmuch as 2%-inch thick 
plank is not recognized in the lumber trade as be- 
ing a standard thickness, and is neither required 
nor specified by the consumer, manufacturers should 
refuse to saw 2%-ineh plank, it being an obvious 
fact that some dealers buy it with the intention 
of selling it as 3-inch thick plank, notwithstanding 
the fact that they have paid for 2%-inch only. 

maa naananaaame 

Pennsylvania Group Organization 

PHILADELPHIA, PA., Nov. 30.—Plans are un 
der way to organize the Berks County Lumber- 
men’s Association. A meeting will be called 
in the near future when the organization will 
be put on a running basis. At the preliminary 
meeting in Reading unusual interest was man- 
ifested and Abel Griffith, Boyertown Planing 
Mill Co., was elected temporary chairman, 
with A. Valentine Klopp, acting secretary. A 
by-laws committee was appointed, consisting of 
Frank Miles, chairman, Louis Raubenhold, and 
Paul Stahler. The Berks County lumbermen 
will affiliate with the Pennsylvania Lumber- 
men’s Association, as soon as the group is in 
operation. 


Southern Pine Directors Meet 


The board of directors of the Southern Pine 
Association, at its meeting Nov. 30 in the Con- 
gress Hotel, Chicago, discussed finances, adver- 
tising and trade promotion activities. The 
publicity campaign carried on during the last 
six months was reviewed, and plans for the first 
quarter of 1927 were mapped out. A. J. Peavy, 
of the Peavy-Byrnes Lumber Co., Shreveport, 
La., president of the association, presided at the 
brief session, and among those in attendance 
were: E. A. Frost, Shreveport, La., and C. W. 
Nelson, St. Louis, Mo., of the Frost Lumber In- 
dustries (Ine.) ; R. B. White, Exchange Sawmills 
Sales Co., Kansas City, Mo.; C. C. Sheppard, 
Oakdale, La., and C. E. Slagle, Clarks, La., of the 
Forest Lumber Co.; J. W. LeMaistre, of the 
Jackson Lumber Co., Lockhart, Ala.; A. Treisch 
mann, Crossett Watzek Gates, Chicago; F. W. 
Reimers, Natalbany Lumber Co., Hammond, 
La.; John L. Kaul, Kaul Lumber Co., Birming- 
ham, Ala.; M. L. Fleishel, Putnam Lumber Co., 
Jacksonville, Fla.; Frank G. Wisner, Eastman, 
Gardiner & Co., Laurel, Miss.; L. R. Putnam, 
merchandising counsel, and H. C. Berckes, sec- 
retary-manager, New Orleans, La. 


California Redwood Annual 


San Francisco, Cauir., Nov. 27.—At the an- 
nual meeting of the California Redwood Asso- 
ciation held here Nov. 16, at the Palace Hotel, 
a number of subjects were thoroughly discussed 
by the members, a summary of which has been 
made by Secretary-manager R. F. Hammatt as 
follows: 

1. Belief that the redwood advertising campaign 
is definitely responsible for at least a part of the 
gratifying increase, during 1926, in volume of 
“eastern” business, a volume which is greater than 
at any other time in the last four years, including 
the “peak” year of 1923. 

2. Appreciation for the wide response to this 
campaign on the part of retail lumber dealers 
throughout the country, and the thorough manner 
in which the majority of dealers are “following 
through” with the association ‘“‘prospect lists,’ and 
in other ways. 

3. Determination to make the 1927 campaign for 
redwood both bigger and better; particularly so to 
conduct the advertising and trade promotion work 





IMMEDIATE DELIVERY 





Tennessee Red Cedar 


Quick shipments of air or kiln dried Tennes. 
see aromatic red cedar lumber, carlots or less, 
direct from our steam heated damp proof ware- 
house, will save you 10 to 15 days’ time on 
delivery over mill shipments. 


Any Quantity—Delivered Anywhere 


Make us your sure and prompt source of 
supply. Quality of all stock guaranteed. 

We will quote you attractive prices for im- 
mediate shipment, or for future delivery, as 
the lumber may be needed. 


Wire our expense for prices. 






€. Bar 






4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 


12-4-26 








You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week as a 
part of this service. 


Write for Pamphlet 49-S, giving rates 
and full particulars. 


Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 























Our Specialty is 
Screen Mouldings 


8139 — 8140 — 8076 
4%x% Half Round, Etc. 


Send Us Your Inquiries. 


The TRAILER-TRUCK Co. 


NASHOTAH, WISCONSIN 
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Stand up, weak Faith, and cease your guessing: 

Buy worth that brings work's greatest blessing. 
Life’s full of traps into which we clump, 

But Faith returns on the hop, skip, jump, 


When you buy this great “N.S.” 





“N. S.”—NON-SAG—(patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
many. “Carries the load on the hips.” 

WRITE FOR SAMPLE and say how many you 
can use. 


THE ALLIED BELTING CO. 











Dept. BB. GREENVILLE, OHIO. 
Established 1847 


C.B. Richard & Co. wt" 


29 Broadway, NEW YORK 3 Customs Brokers. We 


handle = oe of 
Ocean Freight nis 
Brokers 





and discount drafts. 
Special department handling export lumber shipments 





CS PITTSBURGA Coo 


for exports & imports 


Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


Eastern Tennessee 
tz Hardwoods 
White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 








BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title -_ 
Detroit, Mich., Dime Savings Bank Bldg. 
, Johnstown, Pa, 














‘FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW ay, PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity 250,000 feet MOULDINGS 

. Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 











that it may be of even greater value to each in- 
dividual redwood retail dealer. 

Officers and directors (most of them re- 
elected) were elected as follows: 

President—J. M. Hotchkiss, San Francisco. 

Vice president—H. P. Plummer, San Francisco. 


, eaonaryp eanngie—e. F. Hammatt, San Fran- 
cisco. 


Directors—C. E. DeCamp, Caspar Lumber Co.; 
H. M. Hink, Dolbeer & Carson Lumber Co.; J. M. 
Hotchkiss, Hobbs Wall & Co.; H. P. Plummer, 
Union Lumber Co.; L. C. Hammond, Hammond 
Lumber Co.; P. C. MeNevin, The Pacific Lumber 
Co.; and F. V. Holmes, Holmes Eureka Lumber Co. 


Memphis Club Election 


MeMPHIs, TENN., Dee. 1.—Politics is the 
main topic among members of the Lumbermen’s 
Club of Memphis, which on Dee. 18 will elect 
officers for the new year. Announcement of 
candidates will be made by nominating commit- 
tees at the next regular meeting of the club, 
which is to be held on Thursday noon, Dee. 9, 
at the Hotel Gayoso. An exceedingly hot elec- 
tion is forecast and there are many predictions 
being made as to who will be chosen as rival 
candidates for the presidency of the club. The 
election will be held in the ballroom of the 
Hotel Gayoso. 


i 


Baltimore Exchange Annual 





BALTIMORE, Mp., Nov. 29.—Arrangements fo, 
the annual meeting of the Baltimore Lumb, 
Exchange at the Merchants’ Club on the evep. 
ing of Dec. 6 are practically complete, and there 
is every indication that the event will attract ap 
unusually large attendance. The nominating 
committee’s ticket is as follows: 

President—Daniel MacLea, of the MacLea Lup. 
ber Co. 

Vice president—David M. Wolf, of the Canto 
Lumber Co. 

Treasurer—L. R. X. Gwaltney, of the John y. 
Zouck Lumber Co. 

Managing committee—George T. Waters, George 
T. Waters & Co.; Theodore Mottu, Theodore Motty 
& Co.; David M. Wolf; Pembroke M. Womble; 
J. J. Duffy, jr., Lafayette Mill & Lumber (o,. 
Lewis Dill, Lewis Dill & Co.; W. Hunter Edwards, 
W. B. Edwards & Sons; R. Baldwin Homer, R. B, 
Homer Lumber Co.; Ridgaway Merryman; R, p, 
Dreyer, jr., H. D. Dreyer & Co.; Henry Suchting, 
William Suchting & Sons (Inc.), and John L. Aj. 
cock, John L. Alcock & Sons. 


Besides the business session there will be a 
banquet, and a probability exists that some other 
forms of entertainment will be provided by the 
house committee, of which George E. Waters is 
chairman. 





Promotion Fund Nears Top 


An important meeting of the board of direc- 
tors of the National Lumber Manufacturers’ 
Association brought together approximately fif- 
ty prominent lumbermen in Chicago on Nov. 30, 
and the entire day was spent in discussing mat- 
ters of supreme importance to the entire lum- 


ber industry. The subject of greatest interest. 


was the proposed national lumber trade exten- 
sion program. The trade extension committee, 
of which H. B. Hewes, of Jeanerette, La., is 
chairman, was in session almost the entire day 
on Nov. 29, and when Frank G. Wisner, pres- 
ident, called the directors to order on Tuesday, 
the report of the trade extension committee 
was the first matter given consideration. 

In his report, Mr. Hewes indicated that con- 
tracts have been signed for approximately 
$850,000 of the proposed million-dollar-a-year- 
for-five-years’ fund with which to carry out the 
association’s trade extension program. It is 
expected that as the result of an intensive drive 
during the next three weeks, the subscriptions 
will go over the top and contracts will be in 
hand for the entire amount set as the minimum 
goal to be attained before inaugurating the 
campaign. Plans are being completed to put 
the program into effect with the opening of 
the new year. With a minimum fund of $5,000,- 
000 available for the five years’ campaign, offi- 
cers and directors of the association and sub- 
seribers to this fund feel that much can be 
accomplished in winning back some of the de- 
clining markets for wood ond opening up many 
new markets. 

Other important subjects that commanded the 
attention of the directors until the end of the 
day were the corporation income tax, the Na- 
tional Lumber Manufacturers’ Inter-Insurance 
Exchange, the credit corporation, and the 
freight rate relationship between lumber and 
substitute materials. 

Judge W. S. Bennet, of Chicago, vice presi- 
dent of Edward Hines Lumber Co., gave an 
illuminating presentation of facts in connection 
with the corporation income tax and the effort 
being made to secure at the coming short term 
of. Congress a reduction in this tax through a 
simple amendment to the present tax law. He 
demonstrated how a reduction in this tax would 
redound to the benefit of the public and will 
bring necessary relief to the corporations. He 
stressed the necessity of lumbermen writing to 
their senators and congressmen and giving them 
the facts so that the matter could be presented 
promptly to the ways and means committee 
of the House upon the convening of Congress 
and action be had in the short session. Follow- 
ing Judge Bennet, President Frank G. Wisner 
also discussed briefly some features of the pro- 
posed reduction in the corporation income tax. 


The report of the National Lumber Manufae- 
turers’ Credit Corporation showed satisfactory 
progress in this association activity, the gain 
in subscribers having been about 30 percent in 
the last two years. 

Upon invitation, Arthur A. Hood, of Minne- 
apolis, Minn., Supreme Snark of the Universe 
of the Concatenated Order of Hoo-Hoo, deliv- 
ered a brief and highly constructive address, 
pointing out some of the things that are needed 
to be done in order to bring about the proper 
relations between the lumber manufacturers and 
the distributers of their product. Mr. Hood’s 
rapid fire address was packed full of helpful 
suggestions and brought out the fact that 
Hoo-Hoo is the only organization that is 
equipped to function satisfactorily as a medium 
through which the various branches of the in- 
dustry can codperate to their mutual advantage. 

Another speaker by invitation was 8. F. D. 
Meffley, secretary of the Illinois Millwork Asso- 
ciation, who described the situation in Chi- 
cago as a result of the ban by the unions in 
Chicago on non-union made millwork. He out- 
lined the activities of his association, and also 
recounted briefly how this situation might react 
on the lumber manufacturers. 

There was considerable discussion on the sub- 
ject of freight rate relationship between lumber 
and other materials, and it was decided to pre- 
sent this matter in Washington, D. C., to the 
chairman of the Railroad Presidents’ Associa 
tion, R. H. Aishton. Edward Hines was named 
chairman of a committee to confer with Mr. 
Aishton, and was authorized to select the other 
members of this committee. ; 

The last matter that came up for discussion, 
but by no means the least in importance to the 
entire lumber industry, was a report on the 
activities of the National Lumber Manufactur- 
ers’ Inter-Insurance Exchange. This report 
showed the exchange to be in a sound financial 
condition, but the necessity was pointed out of 
increasing its lines. A discussion of the affairs 
of the exchange and the insurance situation get 
erally resulted in a determination to put forth 
a concerted effcrt to secure additional partic 
pants in this service, which is generally concee 
ed to be a valuable adjunct to the activities of 
the National association. 

Other important matters on the program were 
not taken up but will be submitted to the direc 
tors in writing, in order that they may be com 
sidered at their leisure. 





MANUFACTURERS of excelsior, excelsior pads, 
wrappers etc., reported to the census bureau 
products valued at $4,901,085 for 1925, a A 
erease of 8.6 percent compared with $5,361,89 
in 1923. 
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Hoo-Hoo Activities 


Show Lumber Films 


Sr. Louis, Mo., Nov. 30.—More than 500 per- 
sons attended the showing of two films of par- 
ticular interest to lumbermen at Soldan High 
School auditorium last night, under the auspices 
of St. Louis Hoo-Hoo Club. 

The first picture shown was of the opera- 
tions of the St. Paul & Tacoma Lumber Co., 
near Tacoma, Wash. Especial interest attend- 
ed. this because of the fact that Maj. E. G. 
Griggs, president of the company, is past Snark 
of Hoo-Hoo. Arrangements for the showing 
were made by Reece 8. Price, St. Louis repre- 
sentative of the lumber company, and the pic- 
tures were explained by A. H. Landram, sales 
manager at Tacoma. 

The other film was furnished by the Cana- 
dian Government and showed the wild life of 
that country. In connection with its showing, 
a talk was made by Capt. F. G. Forster, a repre- 
sentative of Canada. 

Harry D. Gaines, of the Thomas E. Powe 
Lumber Co., president of the club, presided. 


Toronto Hoo-Hoo Active 


Toronto, ONT., Nov. 29.—The Toronto Hoo- 
Hoo Club held a meeting here on the evening 
of Nov. 26 at the Prince George Hotel, with Don 
Barclay in the chair and G. B. Van Blaricom 
as secretary. Reports of previous meetings were 
discussed and plans for meetings in December, 
January and February were taken up. On Dec. 
20 the club will codperate with the Wholesale 
Lumber Dealers’ Association in carrying out a 
joint banquet for the lumber trade and the for- 
estry interests of the Province. 

The chief speakers will be E. J. Zavitz, dep- 
uty minister of lands and forests for the Prov- 
ince of Ontario; C. D. Howe, dean of the faculty 
of forestry of the University of Toronto, and 
A. C. Manbert, of the Canadian General Lum- 
ber Co., Toronto. The undergraduates in the 
school of forestry will also attend the banquet. 
For January, the Toronto Hoo-Hoo Club will put 
on a@ concatenation, and expects to have the 
privilege of holding it on Jan. 19, the first night 
of the annual meeting of the Ontario Retail 
Lumber Dealers’ Association. Plans for Feb- 
ruary and subsequent meetings include theater 
parties, a dance, bowling competitions and per- 
haps a series of boxing bouts. 


Hoo-Hoo Putting Westwood on Map 


WEstTWwoop, Cauir., Nov. 27.—Westwood Hoo- 
Hoo Club No. 38 has entered into the winter’s 
work with comprehensive plans for a broad 
participation in community affairs. The ranch- 
ers and townspeople of the valley portions of 
the county are still inclined to look upon the 
lumbermen as newcomers forming a separate 
community with interests in conflict with their 
own. As the first step toward mutual under- 
standing, Westwood Hoo-Hoo Club is sending 
a large representation to the monthly dinner 
of the Lassen County Chamber of Commerce 
in Susanville, Dec. 6, and will provide one of 
the speakers of the evening. Susanville’s 
speaker will represent the merchants, and the 
Chamber of Commerce of Reno, Nev., is also 
sending a speaker. 

Situated about 400 miles northeast of San 
Francisco in the snowy Sierras, Westwood has 
many obstacles to overcome in maintaining inti- 
mate contact with the outside world. By co- 
operating with the State board of education 
and the University of California extension de- 
erment through the local school authorities 

estwood Hoo-Hoo brought Prof. C. S. May, 
of the department of political science, Univer- 
sity of California, to speak at its first ban- 
quet, attended by ninety-six guests. Prof. May 
gave an illuminating talk on ‘‘The Relations of 

overnment to Business,’’ with some specific 
cal applications. 

n open meeting will be given at the Ameri- 
can Legion Club the omains of Dec. 8 addressed 
a of. Ira B. Cross, professor of economics, 

the University of California, and it is planned 


to have outside speakers of high standing and 
ability for similar meetings at least once a 
month. 

Westwood joined with Susanville at an im- 
promptu concatenation Nov. 8 at The Story 
Club of the Fruit Growers Supply Co. State 
Counsellor F. W. Roth and Parson Simpkin ar- 
rived in Westwood on a motor tour unannounced 
and the concat was held on less than forty-eight 
hours’ notice. Six kittens from Westwood and 
ten from Susanville had their eyes opened, and 
150 places were filled at the banquet which fol- 
lowed. Susanville and Westwood are working 
hand in hand in making Hoo-Hoo a vital force 
in this corner of the woods. 


News from Headquarters 


Sr. Louis, Mo., Nov. 30.—The international 
headquarters of the Concatenated Order of 
Hoo-Hoo will be moved from the Areade Build- 
ing to the Central National Bank Building, 
about Dec. 15, it is announced by Secretary- 
treasurer Henry R. Isherwood. Enlarged head- 
quarters were made necessary by the growth 
of the order. The new offices will be located, 
in line with Hoo-Hoo traditions, on the ninth 
floor of the building, and will comprise 1820 
square feet, three times the present space. 

Appointments of officers by the Concatenated 
Order of Hoo-Hoo have been made, as an- 
nounced at international headquarters here, as 
follows: 

John A. Dodd, Strong & Hale Lumber Co., Port- 
land, Counselor for Connecticut, succeeding N. B. 
Richards, Manchester Lumber Co., Manchester. 

Leon F. Collier, East Coast Lumber & Supply 
Co., Ft. Pierce, Vicegerent Shark for Ft. Pierce 
(Fla.) district. 

W. L. Shepherd, Montgomery, Counselor for Ala- 
bama, reappointed. 

J. M. Boshoff, Red River Lumber Co., Westwood, 
Vicegerent Snark for Westwood (Cal.) district, suc- 
ceeding Richard S. Pershing, ofthe same company. 

W. B. Dean, Chico, Vicegerent Snark for Chico 
(Calif.) district. 

A Christmas party for needy children is be- 
ing planned by the St. Louis Hoo-Hoo Hostess 
Club, an auxiliary of the St. Louis Hoo-Hoo 
Club and in coéperation with it. 


Scout Troop Shows Growth 


MINNEAPOLIS, MINN., Nov. 30.—The member- 
ship of the Boy Scout troop which is sponsored 
by the Twin City Hoo-Hoo Club now has reached 
twenty. It was organized in March and has 
had steady growth. Kingsley Day is scoutmas- 
ter of the club and John Westrum, of the Red 
River Co., is chairman of the committee which 
has charge of this activity. Six boys joined 
the club at the meeting last week. The troop 
has a clubhouse west of Minneapolis which was 
donated by the Red River Lumber Co. 
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NorthernWoods 








We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 

of the following woods:— 

ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


-Foster-Latimer 


MELLEN, 
- WIS. 


Lumber Co. 


Rotary Cvt 
Northern 
Members of 
Veneers ate 


FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lath an 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 


The Northwestern Cooperage 7 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1881 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
Manufacturers of 


Hemlock’, Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 


































Evansville Club Annual 


EVANSVILLE, IND., Nov. 29.—The next regu- 
lar meeting of the Evansville Lumbermen’s Club 
will be held at the Vendome Hotel here on 
Dec. 14, at which time officers for the year 
will be chosen. The question of arranging some 
sort of entertainment for the members and 
their families for the Christmas holidays will 
be taken up at this meeting. 


S@e@aeeaeaaenaaana. 


Storm Prevents Club Attendance 


MILWAUKEE, Wis., Nov. 30.—A heavy bliz- 
zard held the attendance at the meeting of the 
Columbia County Lumbermen’s Club at Portage 
on Nov. 23 down to eleven. Those who were 
able to get through the storm, however, held an 
informal gathering and discussed ‘‘ Collections 
and Terms of Sale.’’ The next meeting of 
the club will be held on Jan. 12 if the roads 
are passable. 

The last meeting of the year for the Cen- 
tral Wisconsin Lumbermen’s Club was held 
today at the Hotel Whiting, Stevens Point. 





Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

Sak Dose Bin uh Siding, Celling, Flooring, 
rs, n naow ames, dings 

and Box Shooks from SAGINAW. 9 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Yes Sir, 


J.M. JONES 


Hardwoods 


are thoroughly reliable hard- 
woods. They come from 
good Louisiana timber and 
are accurately manufactured. 
Modern kilns and complete 
planing mill facilities. 

Let us put your name on 
our mailing list to receive our 
monthly stock list covering 
Plain and Quartered Gum, 
Plain and Quartered Oak, 
Tupelo, Ash, Cottonwood, 
Rock or Soft Elm. 


Good Stock Louisiana 
Red Cypress on hand 
at all times. 


M.Jones 


LUMBER Co. 
Ferriday, La. 


Southern 
HARDWOODS 


LOUISIANA. 
RED CYPRESS 
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sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20’ long 


] 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 
LUMBER CO., Ltd. 









































ANSLEY, LA. 
TOTE-ROAD Tote-Road 
R] AND TRAIL | and Trail 
1 Be Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
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Purchasing Power of Farm Products 


In its December report on the agricultural 
situation, the Department of Agriculture an- 
nounces that total crop production this year 
is above the average in quantity but below 
the average in quality. The department’s in- 
dex of purchasing power of farm products is 
placed at 81 for October, a new low for the 
season, compared with a pre-war base of 100. 

Total production of all crops is apparently 
3 percent larger than last year, and in pro- 
portion to the nation’s population about 2.4 
percent above the average per capita produc- 
tion of the last five years. The composite qual- 
ity of fifteen important crops, excluding cot- 
ton, fruit, winter wheat and sweet potatoes, 
appears to be about 5 percent below the last 
10-year average. 

The drop in the purchasing power index to 
S! is attributed in part to lowered cotton 
prices, ‘‘ulthough the downward trend is not 
explainable in terms of any single crop.’’ Some 
produets are showing good returns this year 
and others exceedingly poor returns. 
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Corporation Tax Should Be Cut 


Wilson Compton, secretary-manager National 
Lumber Manufacturers Association, is thorough- 
ly convinced that the Treasury surplus will 
permit a reduction of the corporation income 
tax rate to 10 percent. 

In his latest communication to members of 
the board of directors and members of sub- 
scribing associations, Mr. Compton urges that 
they communicate with senators and repre- 
sentatives, if they have not already done so, 
and urge that taxes be reduced where a re 
duction is due. Since corporation taxes have 
produced the bulk of the growing surplus, 
which promises to reach the half billion figure, 
he thinks there can be no question but this 
tax, the only one increased while all other 
tuxes have been reduced, should be cut to 
10 percent. 

Just as the volume of business in 1925 made 
great advances over 1924, says Mr. Compton, 
so has 1926 business surpassed the high fig- 
ures of last year. The latest available data, 
i. e., from the October issue of the Survey of 
Current Business, published by the Department 
of Commerce, shows the following increases: 

Percent Increase 

1926 over 1925 
New corporation capital provided........ 20.6 
I CI i i nam iniinia wt die a acalad 24.8 
Bank clearings (through New York City)... 5.5 
Bank clearings (outside New York City). 4.8 
Average price of 25 industrial stocks.... 8.9 


Distribution through sales of large mail 
order houses 


Net operating income of railroads........ 13.9 

Net operating income public utilities (tele- 
re rr rrr 12.7 

Life insurance policies ............ 3.9 to 24.1. 


Mr. Compton also points to the record of 
revenue freight car loadings, which continue to 
run around 1,000,000 cars a week and are al- 
ways recognized as a good indicator of business 
conditions. For the year so far car loadings 
have surpassed any previous year in history. 
Supporting this, he says, is the statement on 
general conditions in the Survey of Current 
Business, which points out that in August this 
year industrial activity reached the highest 
point on record, surpassing the preceding 
month by 7 percent, and the same month last 
year by 12 per cent. The output of raw ma- 
terials also was much larger than last year. 

“The above and many other items,” says Mr. 
Compton, “show clearly the increased volume of 
business for 1926 as compared with 1925 and, as 
the overhead charges in connection with prac- 
tically all lines of business do not increase in pro- 
portion with the increased volume of business, it 
would indicate that there will be a material in- 
crease in the taxable earnings of corporations. 
American business can look forward into 1927 
with the prospect of a sustained business actiy- 
ity that should equal, if not surpass, the banner 
prosperity of this year and last, according to a re- 
cent statement by Secretary Hoover. 

“The great disparity now existing between the 





burdensome 13% percent tax rate on corporate in- 
come, and the 5 percent on individual and part- 
nership business, which is only 37 percent of the 
corporation income tax rate, is recognized by 


everyone. That corporations now pay approx- 
imately 60 percent of the taxes is not difficult to 
understand, when it is considered that the ¢or- 
poration income tax rate is more than two and 
one-half times the maximum individual rate. 
“The administration, in announcing the proposed 
rebate plan, recognized this present injustice 
against millions of people who have placed their 
savings in corporate forms of business. Other 
leaders in Congress likewise recognize the present 
inequitable situation and believe that the corpora- 
tion income tax rate should be reduced promptly,” 


To Confer on German Trade 

Fayette W. Allport, American commercial 
attaché in Germany, will depart from San 
Francisco on Dee. 11 on a trip to a number 
of important business centers of the country 
which will be concluded with his arrival in 
Washington Feb. 24. In making this announee- 
ment, Dr. Julius Klein, director of the bureau 
of foreign and domstic commerce, stated that 
in each of the cities visited Mr. Allport will 
confer with business men concerning the trade 
between this country and Germany. He will be 
in San Francisco Dee. 2-11, Portland Dee, 13- 
15, Seattle Dec. 16-18, San Diego Jan. 3-4, 
Houston Jan. 7-8, New Orleans Jan. 10-13, At- 
Janta Jan. 14-17, Louisville Jan. 18-19, Cleve- 
land Jan. 25-26, Pittsburgh Jan. 31 to Feb. 
1, Syracuse Feb. 2-6, New York Feb. 9-23. 


Scores False Weather Forecasts 


The weather bureau has to stand for a lot 
of criticism, some of it rather ill-mannered, 
if not mean. It draws the line at some things. 
One of these is the habit of many people to 
talk and write about the weather as if they 
had the authority of the bureau for their 
statements. For example, predictions of a cold 
winter specifically ascribed to the weather bu- 
reau have been used for advertising purposes 
in entire sincerity by some commercial concerns 
wishing to sell cold weather commodities. The 
public is led to buy these articles because of 
the apparent authority of the statement. When 
actual conditions do not fulfill the prophecy, 
they feel disappointed and inclined to distrust 
future statements issued by the bureau, even 
when they contain important warnings. 

Apropos of this type of prediction, the bu- 
reau has steadily maintained that it can not 
at present attempt to forecast for months, sea- 
sons or years in advance, nor does it believe 
that this is feasible with data now available 
to meteorologists. 

A warning is sounded that the law provides 
severe penalties for any person who knowingly 
issues or publishes any counterfeit weather fore- 
casts or warnings of weather conditions and 
attributes them to the Weather Bureau. 


Issues Data on Immigration 


During the last fiseal year a total of 496,106 
aliens entered the United States, and 227,755 
departed, resulting in an increase of 268,351 m 
the alien population of the country, according 
to Secretary of Labor Davis. This is against 
a net gain in the alien population of the 
country of 232,945 in the preceding fiscal year, 
when 458,435 were admitted and 225,490 de- 
parted. Of the aliens admitted during the past 
fiscal year, 304,488 were immigrants or new- 
comers for permanent residence, and 191,618 
were non-immigrants returning from a short 
stay abroad or coming for a visit to this coun 
try. Two-thirds, or 150,763, of the aliens de- 
parted were non-immigrants who were either 
here on a visit or intend to return after 4 
sojourn abroad. The remaining 76,992 aliens 
leaving during the year were emigrants intend- 
ing to make their future permanent residence 
abroad. Of the latter group, 75.3 percent, oF 
57,986, were from 16 to 44 years of age, and 
three-fifths of them were common laborers. 
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Petition for Reargument 

[Special telegram to AMERICAN LUMBERMAN] 

WasHineTon, D. C., Dee. 1.—Counsel for 
complainants in docket No. 15 ,043—Turpentine 
& Rosin Producers’ Associ ation and others vs. 
Alabama & Vicksburg Railway Co. et al., has 
fled with the Interstate Commerce Commission 
4 petition for reargument of the case before 
the entire membership of the commission 

In its original opinion, Division 3 ordered a 
readjustment of rates on naval stores from 
Louisiana and Texas producing points to des- 
tinations in Central Freight Association ter- 
ritory and other territories, involving reduc- 
tions in rates on rosin and for the most part 
jnereases in turpentine and pine oil rates, and 
denied reparation. 

Complainants think even greater relief could 
be granted in the rosin rates on the record, but 
are prepared to have the new rates go into 
effect at once. However, if they wish to re- 
argue the increased rates on turpentine, point- 
ing out that the carriers at the hearing did not 
put forward any claim for such increases, it is 
desired also to reargue the reparation ques- 
tion with all members of the commission sit- 
ting in. 


Reduced Rates Recommended 

MINNEAPOLIS, MINN., Nov. 29.—The traffic de- 
partment of the Northwestern Lumbermen’s Asso- 
cation has received the examiner's proposed report 
in I. C. C. Docket No. 16,586—Three Forks Port- 
land Cement Co. vs. Chicago Burlington & Quincy 
Railroad Co. et al. Reductions are recommended 
by the examiner in the rates on cement and plaster 
in straight and mixed cars from Hanover, Mont., 
and on cement in straight cars from Trident, Mont., 
to points in North and South Dakota. The exam- 
iner also recommends a stop-over privilege to part 
unload in transit. 

W. E. Keller, traffic manager of the Northwestern 
association, attended the hearing on this case in 
Chicago in May, 1925, on behalf of North and South 
Dakota merchants. ° Final decision of the Inter- 
state Commerce Commission on this case is not 
expected until the spring of 1927 or, possibly, later. 

(SHALL LAZLLEAS: 
Loadings Show Seasonal Decline 

WasHINGTON, D. C., Dec. 1.—For the week ended 
Noy. 20 loadings of revenue freight amounted to 
1.078.812 cars, a decrease of 34,074 cars under 
the preceding week, but an increase of 20,889 
ears over the corresponding week last year, and 
am increase of 67,893 cars over the same week 
in 1924. The loadings for the week of Noy. 20 
were distributed as follows: Forest products, 
67,851 cars; grain, 44,475 cars; livestock, 33.772 
cars; coal, 242,013 cars: coke, 12,777 cars; ore, 
26,631 cars; merchandise, 269,468 cars; miscel- 
laneous, 382,325 cars. 

Seeeeeeeeaeaai 


Seeks to Secure Parity of Rates 

WASHINGTON, D. C., Nov. 30.—The West Coast 
Lumbermen’s Association has filed with the Inter- 
state Commerce Commission a brief in Docket No. 
17,851, involving its complaint against the Chicago, 
Milwaukee & St. Paul Railway Co. and others, 
in which the association seeks to secure a parity 
of rates on the Coast basis from certain points 
in western Oregon to certain destinations on the 
Soo Line, together with the establishment of 
reasonable through routes. 

It is pointed out that joint rates on forest 
products on the so called Coast basis apply from 
western Oregon and Washington points served by 
the Northern Pacific, Oregon- Washington Railroad 
& Navigation Co. and Southern Pacific, as well 
48 humerous tap line connections of those carriers 
0 points on the Seo Line in Montana, North and 
South Dakota, Minnesota, Wisconsin, northern 
Michigan and Illinois. 
from contiguous points of origin within the 
*ast group combination rates are charged on 
forest products to Soo Line destinations west of 
Duluth and the Twin Cities in Minnesota from 
Points served by the Spokane, Portland & Seattle 
system, from points served by the Chicago, Mil- 
waukee & St. Paul (except its Bellingham branch) 


‘nd points served by the Great Northern. These 
points are described as “complainant origin 
points,” 

The commission is requested to make these 
findings - 


That the rates on forest products from com- 





plainant origin points to Soo Line destinations 
in Montana, North and South Dakota and Min- 
nesota are unjust and unreasonable in violation 
of Section 1 of the Interstate Commerce Act 
insofar as they exceed or may exceed the Coast 
basis of rates in effect from points on the North- 
ern Pacific, the Oregon-Washington Railroad & 
Navigation Co. and the Southern Pacific in Ore- 
gon to said Soo Line destinations, 

Also that the said rates are unduly prejudicial 
to complainant’s member mills located in com- 
plainant origin territory, and that this undue 
prejudice should be removed by the establishment 
of the said Coast rates from complainant shipping 
points to Soo Line destinations via routes through 
Spokane, Wash., Spokane International Railway, 
Kingsgate, B. C., Canadian Pacific Railway, North 
Portal, Saskatchewan, thence Soo Line, as well as 
via the long haul routes of the Great Northern, 
Northern Pacific and Chicago, Milwaukee & St. 
Paul, through Montana, North Dakota and Minne- 
sota interchange points of those lines with each 
other and the Soo Line. 


To Decide Savannah Rates 


ATLANTA, GA., Nov. 29.—After hanging fire for a 
period of more than two years, the case of the 
Savannah Traffic Bureau, of Savannah, Ga., against 
the Savannah & Atlanta Railway, attacking inter- 
state rates on lumber shipments over this line from 
points on the line to Savannah, is to finally be de- 
cided. Members of the Interstate Commerce Com- 
mission are to hear the case at Savannah on Tues- 
day, Dee, 21, it is announced by the Georgia Public 
Service Commission, 

The complaint was originally filed by the bureau 
in June, 1924, and a hearing was held in November, 
1924, at which time a revision of the rates was 
recommended, as desired by the bureau, The rail- 
road filed a counter complaint, however, and when 
this was heard last March another of the Interstate 
Commerce Commission examiners recommended that 
the rates be left as they were, and the complaint 
dismissed. Exception to this ruling was taken by 


the bureau. 
CH AABALBGGAAS 


Railway Equipment and Supplies 


In the latest issue of Railway Age inquiries and 
orders for railway cars are reported as follows: 


InquiR1ES—Atlantie Coast Line, 100 ballast cars, 
50 tons capacity; Chicago & North Western, 250 
ore cars, 70 tons capacity; Lehigh Valley, 500 
hopper cars, 70 tons capacity, and 200 automobile 
cars, 50 tons capacity. 

OrDERS—Pacific Fruit Express, 600 underframes, 
with Pacific Car & Foundry Co. 


Substantial Gains in Railroad Service 


WASHINGTON, D. C., Nov. 29.—A new high record 
in efficiency which has been of material benefit to 
the shippers of this country by enabling the rail- 
roads to maintain adequate transportation al- 
though freight traffic has exceeded all previous 
records, was attained by the railroads during the 
first nine months of this year, according to the 
bureau of railway economics. 


“Viewing railway operations as a whole during 
the first nine months of 1926,” says the report, 
“the conclusion is clear that the railways showed 
substantial gains in performance. In fact, there 
was marked improvement in virtually every factor 
or measure of operating efficiency. 

“The principal economic factors underlying this 
consistent and continued improvement from 1921 
to 1926 appear to be the capital ae of 
more than five billion dollars since 1920; greater 
coéperation on the part of shippers, not only 
through regional advisory boards which have been 
organized throughout the country, but also in their 
individual capacities, and the more effective util- 
ization of a greatly improved railway plant. 

“Briefly summarized, the first nine months of 
1926 were a period of marked efficiency and econ- 
omy in the transportation service rendered to the 
American public. 

“Comparing the first nine months of 1926 with 
the average for the corresponding period of the 
previous five years, the total freight traffic, 
measured in net ton-miles, increased 18.5 percent. 
This freight traffic was not only greater than the 
average for the preceding five years but was also 
substantially greater than that for each of those 
five years, breaking all records for the first nine 
months of any year. 

“In the freight service, the total number of 
train-miles increased more than 8 percent over the 
corresponding averages for the previous five years. 
The total number of freight-car miles increased 
nearly 21 percent, indicating that more cars were 
handled per train and per locomotive. The average 
number of freight cars per train was 45.1 in the 
first nine months of 1926, which is greater than 
for any previcus year.” 
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All These 


Hodge-Hunt 


Items in One Car:— 


OAK FLOORING 

GUM FLOORING 
BEECH FLOORING 
CEDAR CLOSET LINING 
RED and WHITE 

OAK TRIM 

RED GUM TRIM 

SAP GUM TRIM 


YELLOW PINE LUMBER 


OF ALL GRADES 


TRY OUR SERVICE 
We Can Please You. 


Hodge-Hunt Lumber Co., Inc. 


HODGE, LA. 























Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress~Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 


























anufacturers 


Short Leaf Pine and Hardwoods 





CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 














HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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cC— MISSISSIPPI Coo 





Yard and 
Shed Stock, 
Timbers, Lath 





Our dervice 


pleases dealero 
becaise or 
lumber satiation 
their 

automes J 
will saticfy 


Yours, Coo. 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
—— 


_ 
{- 
LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 








We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity ‘TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 











Moss Point Howison Ten Mile Cedar Lake 
<i J, 


aii. 





All Stock is 
Grade Marked 


SPA 
















Try Our 
Long Leaf 


-Yellow Pine 


All grades, 3"° and 4"° Std. Mtch. 
ge Grain, Heart and Sap er 
ing; Shed Stock; 2x4—2x6" 
mension all grades S4S to S & E 
Std. lengths 10° to 24°; Timbers 
4x4” to 20x20” lengths 10° to 66". 


Our Service Satisfies. 
WILLIAMS 


Yellow Pine Co. 
Poplarville, 
Miss. 







Peeled 
Piling 
5” to7” tip 

10” to 16” butt 
20’ to 100’ long 


Modern Band Mill 
at Wilco, Miss. 
Daily Capacity 
100,000 Feet 











Sash and door mills in the Minneapolis and St. 


Paul (Minn.) district still are feeling the effects 
of a year of adverse weather conditions. There 
is little movement of the mills’ products at this 
time because of unusually early arrival of winter. 


The movement of storm goods is about over for the 


season. Business now being obtained is from 
scattered points in the territory and from some 
late jobs in the cities. Farmers who delayed 


building projects in the fall to catch up with 
their field work are settling down to a long winter. 
An encouraging sign is that reports are trickling 
in of a large potential business which should de 
velop in the spring. 

The Buffalo (N. Y.) door factories and interior 
trim plants report that but little building work 
is now being started in the city, and there is not 
much prospect of an increase right away, owing 
to the lateness of the season, as well as unfavorable 
weather. A fair amount of business is reported 
in storm doors and sash, and this will be quite ac- 
tive during the month. 


Demand for millwork, including doors and sash, 
in Columbus, Ohio, is rather good when the late- 
ness of the season is taken into consideration. 
Mills are operating at around 70 percent capacity 
as a rule. Some figuring on new work is reported. 
Factories are accumulating stock for the spring 
trade. Owing to much outside competition prices 
are relatively low. 

The volume of new business being placed with 
Kansas City (Mo.) plants is lighter, and prospects 
are for a quiet winter. Yard stock demand has 
fallen off in the country, and in the city it is 
quieter than usual. 

Millwork firms in Milwaukee and at other Wis- 
consin points are not vitally affected by the decision 
of the United States Supreme court given last 
week in which it was held that manufacturers, con- 
tractors, and union carpenters in Chicago are vio- 
lating the antitrust law by restraining competition 
in millwork. Local millwork manufacturers com- 
menting on the decision stated that Milwaukee in- 
terests have not been active in the Chicago mar- 
ket for several years, due to the conditions which 
have prevailed there, and that in their opinion, 
the decision would not renew interest in the Chi- 
cago market. 

The Baltimore (Md.) sash and door men report 
business about as it has been for some time. If 
less of the smaller construction work is coming 
out now, the deficiency is made up by big opera- 
tions, of which a number are under way, so local 
requirements in the way of doors and sash are 
about as big as they were. So far none of the 
slowing down to which final months of the year 
usually have given rise is to be noted, and the ex- 
pectation is that the demand will keep up to 
fair levels throughout the winter. If the weather 
should prove to be mild, relative activity'is likely 
to prevail. 


The sash and door factories of Los Angeles 
(Calif.) are very busy right now, attempting to 
clear their sheets of all small orders before the 
holidays. The present demand is very good, prices 
are firm and the outlook for the new season far 
above normal. 


Says the American Glass Review: “Orders for 
window glass continue to be received in good vol- 
ume. There apparently has been little slackening 
in the insistent tone for prompt shipment. It is 
not unlikely that orders already in the hands of 
most producers are sufficient to enable factories to 
maintain production at top gait for the remainder 
of 1926. While the demand for window glass has 
continued to be excellent, orders are not being dis- 
tributed equally. The result is that while one 
factory may have orders to keep it going 30 to 
50 days, others are not placed so fortunately. 
The general average probably is that if no further 
orders were received, those now on hand would 
warrant top production until after Christmas. 
There is no indication that the present demand for 
window glass is not going to continue.” 


Southeast Building Outlook Good 


ATLANTA, GA., Dec. 1.—Though construction in 
the Southeast has been rather seriously retarded 
recently by the low cotton prices, lumber whole- 
salers and manufacturers in this district, particu- 
larly in the millwork field, express the opinion that 
the early part of 1927 will witness as much con- 
struction as did the early part of 1926, when one 
of the best records in the Southeast was established. 
In Georgia and East Tennessee, particularly in the 
larger cities in these States, manufacturers say, re- 
tailers have been doing a fair business the last 


month, and selling lumber at prices that has beep 
obtaining them somewhat larger profits than usual} 
so that they have made good money. In smaller 
communities, however, and in other States of the 
Southeast, retail sales have been off because of lim- 
ited construction, largely the result of low cotton 
prices. 

The lumber manufacturers point to the fact that 
the South’s cotton crop this year at 18,000,000 bales 
is by far the largest ever produced, about twice the 
normal crop, hence the losses from low prices are 
largely offset, and all indications promise much 
more active construction than normal for the early 
part of 1927 all over the Southeast. 


Holds ‘“‘House Warming”’ Party 


OSHKOSH, WIS., Dec. 1.—A housewarming party 
wus held by the Badger Lumber Co., of this city 
on Saturday evening, Nov. 27, in a part of the 
partially completed addition to its factory building. 
About 500 people attended the gathering, which 
was in the nature of a “get-together” for the ex 


ecutives, sales force, and other employees. Ad 
dresses were made by Frank B. Keefe, district 
attorney ; George F. Oaks, city councilman; and 


Kk. R. Smith, president of the Oshkosh Chamber of 
Commerce, complimenting the company for the 
rapid strides it is making, and the building pro- 
gram it has under way. The company bas added 
a new building to its plant every year since 1923, 
when the one destroyed by fire was replaced. 
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Growth of Wood Using Industries 

KANSAS City, Mo., Nov. 30.—-A survey made by 
the chamber of commerce shows a considerable 
growth in recent years of the wood-consuming in- 
dustries of Kansas City. There are now ten mill- 
work plants here, employing” eight to 350 persons 
each, with an output in 1925 of $9,500,000, and a 
payroll of close to $1,500,000. Another rapidly 
growing industry is the manufacture of wooden 
automobile parts. One local factory last year had 
an output valued at $1,000,000, which included 
truck bodies and floors, running boards, floor boards, 
spokes, truck cab assemblies and battery boxes. 
The product is shipped to every part of the world. 
There also are numerous box factories and plants 
manufacturing refrigerators, ‘radio cabinets and 
various other articles of wood, including burial 
caskets. 

aaaa 


HYMENEAL 


BRYANT-HONAKER. At the bride’s home in 
Elsiecoal, Ky., Saturday evening Nov. 27, John 
M. Bryant, a prominent young lumberman of the 
Elsiecoal section, was married to Miss Sallie J. 
Honaker, daughter of a farmer of the King’s 
Creek section of Letcher county. Immediately 
following the ceremony the happy couple left 
for a several weeks’ honeymoon in the South. 
They will visit Florida and will be at home to 
friends at Elsiecoal after Jan. 1. 





TABLEMAN-CHRISNEY. Alfred Tableman, 
who is engaged in the planing mill and retail 
lumber business at Chrisney, Ind., and Mrs. Car- 
rie Chrisney, also of Chrisney, were united in 
marriage on Wednesday, Nov. 24, at Chrisney, 
the ceremony having been performed by Rev. 
G. W. Deutsche, pastor of the Evangelical 
church of that place. Mr. and Mrs. Tableman 
left immediately after the ceremony for Chicago 
and other points and upon their return will live 
in Chrisney. 


HERSEY-COSSITT. Miss 
Cossitt, daughter of Dr. 
Cossitt, of New York City, became the bride last 
Monday evening, Nov. 22, of Charles Hersey, 
active head of the old-established lumber firm 
of Crane & Clark, of Manhattan and Queens. 
The ceremony took place in the Astor Gallery of 
the Waldorf-Astoria hotel and was witnessed by 
about three hundred persons, including many 
prominent lumbermen. A reception in the Grand 
Ballroom followed the nuptials and the couple 
left that night on a month’s honeymoon. Mr. 
and Mrs. Hersey will be at home on their return 
at the Forest Park Apartment, Kew Gardens, 
L. I. 


SANFORD-KOEHLER. Miss Ruth Henrietta 
Koehler, daughter of Henry Koehler, of Henry 
Koehler & Co., lumber dealer, Louisville, Ky., was 
married on Novy. 26, at the home of her parents in 
Louisville, to Foster Eugene Sandford. The 
young couple left immediately after the ceremony 
for a trip to St. Louis, Kansas City and Chicago. 


Adrienne Burns 
and Mrs. H. Austin 
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VIBERMAN POE 








A Wonderful Thing 

Isn’t wood a wonderful thing, 

When you think of the joy that wood can 
bring ?7— 

Of the house you have, and the home you love, 

With its walls around, and its roof above, 

Of pretty tables, and sturdy chairs, 

The floor to play on, and then the stairs 

That lead you up to your little bed 

When the night is near and the day is fled? 

Why, I can’t think of a thing as good, 

Or anything else as nice as wood! 


And it only costs such a little bit, 

When you think of the things you can make 
of it. 

What wonderful things a boy can do 

With a saw, a hammer, a board or two, 

A box for Mother, a kitchen shelf; 

And think of the things he can make himself 

With wood, a hammer, a saw, and nails, 

Perhaps a sailboat that really sails. 

Why, I can’t think of a nicer way 

For a boy, or even a girl, to play. 


And once on a time a boy I knew 

Who made his sister a dollhouse, too, 

With regular windows, and regular doors, 

And regular furniture, regular floors. 

So now the dollies don’t need to roam, 

For now they have a regular home. 

And I think that folks, wherever they dwell, 
Ought to have a regular home, as well. 

When you think of the joy that wood can bring, 
Then isn’t wood a wonderful thing? 


We See b’ the Papers 


Chicago would be glad to entertain the Army 
and Navy forever. 

But where Chicago fell down was in not get- 
ting the Hall case, too. 


Well, the Army and Navy proved that it is 
possible for both teams to win without either 
losing. 

Europe calls us commercial, but the profes- 
sional football promoters have their doubts. 


It’s a poor time to buy the stock of a cough 
syrup company. The football season is over. 


Well, Harvard has booked a western game. 
They are going to play Pennsylvania next year. 
France will send an author as ambassador to 


the United States, and, we trust, stamps for his 
return. 


The trouble with society news is that, if it is 
society, it isn’t news, and, if it is news, it isn’t 
society. 

We want to pass along this one from Bar- 
ron’s: ‘‘Man is the only animal that you can 
skin twice.’’ 


The player of greatest value isn’t the star, 
but the fellow on the bench who is practically 
as good if anything happens. 

Banker Gould, of Kewanee, suggests that the 
1926 corn crop be fed to the hogs, which makes 
it look like Chieago street car riders were going 
to be put on a corn diet. 

The chief purpose of many new laws is not 
to get some bad man into jail but to help some 
bad man into office. 


This is the Christmas 
shopping season, when many 
aman goes out of town so 
he won’t have to go down- 
town. 


Our idea of a model hus- 
band is one who comes on 
home with ‘‘Come on 
Home.’? 


If every lumberman gives 
his wife ‘‘Come on Home’’ 
for Christmas it will be a 
nice Christmas for her, and 
not a bad one for us. 


President Coolidge has increased the duty on 
wood alcohol from 12 cents to 18 cents. An- 
other blow at the bootleggers. 


If you are worried about your competitor, just 
remember what they said professional football 
was going to do to college football. 


Between Trains 


ELGIN, Int.—Here is another town that has 
just opened a fine hotel, although it is only an 
hour’s ride from Chicago, with the largest hotel 
in the world now in the building. There is an- 
other thing: Local folks are now using the local 
hotel. The Shrine Club meets there (as it did 
tonight) and the service clubs, and Pa even 
takes Ma there to dinner once every year, or 
two. Time was when a native was as welcome 
around a local hotel as a wet dog. Now he 
contributes not a little to the hotel’s revenue. 
Don’t judge how well a good hotel would do in 
your town by the number of traveling salesmen 
who get off the train. 

MINNEAPOLIS, MINN.—Eddie Fisher, secretary 
of the Northern Pine Manufacturers’ Associa- 
tion, was the fellow chiefly responsible for our 
being here. The occasion was the annual dinner 
of the Traffic Club of Minneapolis, and, with an 
attendance of 854, including everybody from 
Governor Christenson down to us, it broke all 
records. Maybe the fact that the traffic men 
had been assured there would be only one speech 
had a lot to do with it. 

At noon friend Fisher took us over to lunch 
with the Twin City Hoo-Hoo Club, than which 
there is no finer luncheon club, Hoo-Hoo or 
whom, in the country. Long Bob Hasslen is 
president, and presided, a railroad receiver told 
his tale of woe, and there were plenty of diver- 
sions. For one thing, there is the Twin City 
Hoo-Hoo orchestra, a humdinger of a band, and 
every one of them a lumberman, or allied. 

The birth of an eight-pound boy to Ed 
Canton was announced. Then it was announced 
also that Mart Moulton had been hit by an 
automobile while stepping from a street car. 
This giving of the club news was a feature that 
a lot of other clubs well might imitate. 

Ormie Lance, of the Northwestern Lumber- 
men’s Association, led the singing and led it 
well, too. We thought we had it on Ormie when 
we found this quotation on the song sheet: 

Music hath power to sooth the savage heart. 

—Shakespeare. 

Ormie explained that that was a mistake, a 
stenographer’s mistake, and that it should be 
‘*beast.’’ In a few well-chosen remarks we 
opined that it should be ‘‘ Music hath charms to 
soothe the savage breast,’’ and that it was Pope 
who said it, anyway. Well, Ormie, we’re wrong. 
It wasn’t Pope. It was Congreve. 

Vicegerent George Critten was present and 
made a peppy talk, and the new Snark of the 
Universe, Art Hood, also. We had a long talk 
with Art afterward, for the good of the order, 
to which we realize we personally can contribute 
very little, but which, we are happy to say, Art 
will serve very much. 

We are sorry that we are going to miss the 
meeting of the Northwestern in January. For 
months we were all set to be there on Jan. 18. 





The Old-Fashion Shingle 


They’re using patent roofing; I’m not a man to shout 

And tell them that they shouldn’t, they ought to cut it out. 
The old familiar shingle has a rival in the trade, 

It has some competition, but we need not be afraid. 


The roof that comes in footage, that you purchase by the yard, 
Will often serve the purpose when the rain is raining hard. 
But the good old-fashion shingle, that we’re all accustomed to, 
Ona certain sad oceasion is the only thing to do. 


I won’t say what occasion, that occasion full of pain, 

But a shingle’s mighty handy both in sunshine and in rain. 

There is one thing that our fathers used the well known shingle for, 
And I wish this generation used it just a little more. 
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Factory buyers appreciate 
our mixed car service 
cause it enables them to 
buy nine different hard- 
woods from one source, 
mixed to suit their needs. 


Our customers are assur- 
ed the best of every log be- 
cause we cut only 4/4’ 
lumber in 


White and Red Oak, Elm 
Beech, Red and Sap Gum 
Yellow Poplar, Sycamore 
and Cottonwood 
We also have a shortleaf Yellow 


Pine mill producing 75,000 feet daily. 
Order mixed cars hardwood and pine. 


Allison Lumber Co. 


BELLAMY, ALA. 
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Ene’ Cypress Products 


y 
Longleaf Rift and Fiat 
FLOORING 


Shortieaf Finish 
Band Sawn Stock 


Boards 


\ 
PINE PLUME LUMBER © 


MONTGOMERY ALA. 











Baughman’s Buyer 
and Seller 


Awell known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 

ained flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


Ain Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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We Can't 
Print It 


As you will readily under- 
stand when you receive it, but 
to the first 300 people who 
write to the American Lum- 
berman for 


Our Special 
Christmas Offer 


we shall be able to send a 
wonderful and _ confidential 
offer regarding the latest book 
by “the lumberman poet,” 





























Bus 
No A NEW COLLECTION BY THE POET 
, WHO MAKES LIVING A JOY 
me ensnms 
@ 
me ME 
| COME ON HO! 
By 
i} DOUGLAS MALLOCH 
i} AUTHOR OF 1 £ ROAD A , 7 Tue Woods 
| pores ” Tf 
| 
| Douglas Malloch 1 known all over America, 
| wherever people gather to hear clean sorves, 
enjoy hoppy evenungs, and read aloud or listen 
to vere wach as bus, filled with homely sents 
| ments and a happy pint. “The port whe 
makes loving 4 poy,” they vay of bum 
The new collection contains favorites that 
| Mr. Malloch has read or vecvied throughout 
j the country. All udes of life and humor ave 
represented, but perhaps the commonest note is 
the one siruch on the tines, “Hus Herwage,” 
n where a father says to bus boy 1 know you'll 
hte get along,” and adds 
uty I know, somehow or other 
ve Because you always had 
' A whale lot of your mother, 
And « lutle of your dad * 
N 











that will make it possible for 
you to give your friends the 
most unique, unusual and de- 
lightful Christmas gift that 
anyone ever gave anybody! 


Limited to Three Hundred 


But, we are sorry to say 
(you’ ll see why) the offer 
must be limited to the first 
three hundred people who 
write us. 


So Write Today! 


Just say, “Send me your 
special Christmas offer re- 
garding ‘Come on Home.’” 
We'll reply by return mail. 
Address: 


Armericanfiunberman 


431 South Dearborn St., 








Chicago, Ill. 











New Heavy Duty Crawler Tractos 


A new model crawler tractor built for heavy 
duty service and primarily designed for road work 
has recently been placed on the market by the 
Cleveland Tractor Co., of Cleveland, Ohio. This 
new tractor is known as model “A” Cletrac, an 
important feature of which is the fact that it is 
equipped with a 6-cylinder motor, which means 
greater economy, less vibration, smoother engine 
performance, faster acceleration, and accounts to 
a large extent for the abundance of power the 
model “A” delivers. 

The manufacturer states that this new Cletrac 
is extremely simple and accessible, adjustments and 
replacements being easily and quickly made. All 
units are designed to facilitate the making of re- 
placements and adjustments in the field without dis- 
turbing the entire assembly. This tractor re- 
quires little time and attention in preparation for 
the day's work, as well as to keep running the full 
number of hours without a stop. It is ready in ten 
minutes’ time. There are only four grease cups 
in the entire tractor, and all of the plain bearing 
lower irack wheels are perfectly lubricated—at the 
push of a plunger. The “Snap” oiling system, an 
exclusive’ Cletrae feature, is operated while the 
tractor is in motion. Another big time saver is 
the fact that there are no daily, weekly, or monthly 
adjustments necessury on the lower track wheels, 
rear or front sprockets. Complete dust-proof con- 
struction thoroughly protects all driving parts, 
thus prolonging the life of the 
tractor. 

Crawler construction provid- 
ing maximum ground contact is 
the basic reason for the out- 
standing efficiency of Cletracs. 
The full pulling power, gener 
ated by the motor, is trans- 
mitted to the draw-bar by means 
of two broad power tracks which 
gives the model “A” 1,800 square 
inches of ground contact. This 
minimizes slippage and “digging 
in” and the consequent waste of 
fuel. Cletrae power is working 
power - thoroughly efficient 
power in every sense of the word 


shown by 677 compared with 330 in August. Al] 


though only one truck was shipped to Italy during 
August, the exports rose to 300 during Septembe1 
and shipments to Spain increased from 54 to 292, 
A substantial growth in exports was noted in 
trailers, 78 of which were exported in September, 
1926, compared with 30 in August, 1926, and 49 
in September, 1925. 


Decision in Illinois Motor Truck Tax 


According to advices from Belleville, Ill, Judge 
W. R. Weber, of the St. Clair County court, has 
handed down a decision declaring unconstitutional 
the State tax on motor trucks operating on regular 
schedule or under contract. Judge Weber held the 
law unconstitutional because the tax money went 
into the general State revenue instead of into the 
road construction and maintenance fund. The tax 
applied to trucks whether licensed in Illinois or 
not was based on gross weight of truck and ¢a- 
pacity of load at the rate of $1 a hundred pounds. 
Thus, if a truck weighed 3,000 pounds and could 
carry a 2-ton load the annual tax was $790. 


PASSES ESET SES 


Ways to Prevent Automobile Accidents 


Pointing to the human factor as the crux of the 
traffic problem, F. J. Haynes, chairman of Dodge 
Bros. (Inc.), named education and courtesy as the 








enabling this modern tractor 
to handle the heaviest work with 
ease at low fuel, oil and up-keep 
cost. 

In addition to the model “A” Cletrac, the Cleve- 
land Tractor Co. also builds for industrial and 
farm uses the model “K” Cletrac crawler tractor, 
the features of which were described on page 68 of 
the July 24, 1926, issue of the AMERICAN LUMBER- 
MAN. The model “K” is used quite extensively in 
lumber manufacturing and logging operations, and 
has proved economical in the various fields em- 
ployed. 

Another use for the Cletrac is for snow removal, 
a new folder in the form of a self-contained mailing 
picce having just been issued by the Cleveland 
Tractor Co., illustrating and describing what the 
company has to offer in the way of snow removal 
equipment. Fifty-four cities and townships are 
included in a list of some of the many municipal- 
ities using Cletracs for snow removal and year 
‘round work. 

(S@@eaSGG@G@G@G 


September Exports of Motor Vehicles 


The exports of passenger cars and trucks during 
September showed a substantial increase. not only 
over the preceding month but also as compared 
with the corresponding month of 1925, according 
to data compiled by the automotive division of 
the Department of Commerce. Exports of pas- 
senger cars and trucks from the United States 
during September, 1926, totaled 27,001 units, com- 
pared with 20,273 in August, 1926, and 22,814 in 
September, 1925. Production of passenger cars 
and trucks in the United States, totaling 397,123 
units, was below the August figure of 425,626, but 
represented an increase of 75,266 units over Sep- 
tember, 1925. Export of passenger cars in Sep- 
tember, 1926, was 5.7 percent of total production 
as compared with 4.2 percent in August, and trucks 
15 percent as compared with 9.1 percent. 

In shipments of motor trucks and busses from 
the United States, Australia again occupied first 
place with 1,865 units, while the United Kingdom 
came from eighth place, which it occupied during 
August, to second positon during September, with 
a growth in imports from 95 to 691. Exports of 
trucks and busses to Brazil more than doubled, as 


Cletrac crawler tractor employed in loading logs 


chief ways of preventing accidents, in addressing 
the National Safety Congress at Detroit, Mich., 
recently. The speaker contended that if everyone 
can be taught what to do, and train himself in 
courtesy, 95 percent of the accidents which happen 
today would not occur. The rules are simple, and 
consideration for others requires no great sacri 
fice. As a director of the National Automobile 
Chamber of Commerce, Mr. Haynes pledged the 
fullest efforts of the automobile industry on behalf 
of accident prevention work. He paid tribute to 
the work of safety councils, the schools, the press 
and public officials, but be looked for the best re- 
sults to come from school and adult education, 
and from a sense of responsibility on the part of 
the individual citizen. 

As a guide to safe motoring, Mr. Haynes sug- 
gested these three points: (1) Never drive at a 
speed in which you can not stop in the clear 
space ahead of you. (2) When passing parked 
vehicles watch the ground under the vehicles for 
feet; if there are no feet, then no one can step 
out on you unawares; if there are feet, you must 
be ready for any emergency. 3) When passing 
trucks or commercial vebicles watch out for possi 
ble children catching a ride. 


Truck Delivery by Small Retail Yards 


Charles S. Todd, representing the Spahn & Rose 
Iumber Co., of Dubuque, Iowa, said in Minneap- 
olis, Minn., recently that business with that com- 
pany’s retail yards had been fairly good in the 
last year. He forecast even better conditions in 
1927. In discussing the truck delivery feature of 
small retail yards, Mr. Todd said he believed that 
it might cause encroachments into territories of 
other retail yards and lead to difficulties. He said 
he believed that instead of owning and operating 
delivery trucks retailers might arrange, when the 
occasion demands, to bave trucks hired for the 
specific deliveries rather than make known through- 
out the territory that the retailer proposes to make 
deliveries, It is an expensive feature, he said. 
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Business Changes 


CALIFORNIA. Berkeley—Heywood Lumber & Supply 
Co. succeeded by Sudden & Christenson. 
San Jose—Cook Lumber Co. yards purchased by Kirch- 
mann Lumber Co., of San Francisco. 
FLORIDA. Quincy—W. D. McRae 
ceeded by McRae Lumber & Mfg. Co. (Inc.) 
Maitland—J. M. MeNair Co. moving to Orlando. 
New Port Richey—Burnett & Patterson succeeded by 
surnett-Patterson Lumber Co. 


Lumber Co. suc- 


IDAHO. Idaho Falls—Island Park Lumber Co. taken 
over by Sawtelle Lumber & Timber Co. 

ILLINOIS. Berwick—C. H. Warfield Lumber Co. suc- 
ceeded by Warfield Lumber & Coal Co. 


Farmington—Fred Smith Lumber Co. succeeded by 
Jackson Lumber Co. 

KANSAS. Arma—Arma Lumber Co. succeeded by 
Newt Dorsey. 


KENTUCKY. Paducah—Harwood-Deringen Lumber 
Co. succeeded by Rogers-Deringen Lumber Co. 

MICHIGAN. Basswood—J. F. Butler Lumber Co. sold 
logging equipment at this point to Jones Lumber Co., 
of Appleton. 

Detroit—Crating & Woodworking Co. 
john Lumber’ Products Co. 

MINNESOTA. Remer—Remer Lumber Co. 
King Lumber Co., of Grand Rapids, Minn. 

NEW YORK. 
Duchess Door Co. 

New York—John N. 
Lumber Co, 

OREGON. Gresham 
Barnes & Son. 

Lakeview—Lakeview Mills & Timber 
taken over by Crane Creek Lumber Co. 

SOUTH DAKOTA. Oral 
plement Co. discontinues 

TENNESSEE. Chattanooga—Chattanooga Mfg. Co. 
reported to have purchased wood box department, ma- 
chinery and equipment of the O. B. Andrews Co., and 
will operate. 

Johnson City—Tennessee 
nessee Box & Lumber Co. 

Martin—R. A. Nantz, M. R. Mitchell and associates 
have purchased the plant of the Paris Veneer Co., of 
Paris, Tenn. 

WASHINGTON. Spokane—E. P. Swan 
succeeded by Colfax Lumber & Coal Co. 


succeeded by 
sold to 


Brooklyn—Mortimer S. Brown sold to 
Berry succeeded by Berry-Stout 
-—Barnes & Rohrson succeeded by 
Co., sawmill 


Fleming Hardware & Im- 


lumber yard. 


succeeded by Ten- 


Box Co. 


Lumber Co. 


WISCONSIN. Milwaukee—North Shore Construction 
Co. (Ine.) changing name to North Shore Construction 


& Lumber Co. 
BRITISH NORTH AMERICA 


ONTARIO. Bridgeburg—Hope Lumber Co. removing 
sawmill from Little Current to Mileage 67% on Cana- 
dian Northern Railway west of Capreol, Ont. 


New Mills and Equipment 


FLORIDA. Caryville—W. P. Brown & Sons Lumber 
Co. has begun rebuilding of the lumber plant recently 
destroyed by fire. 


GEORGIA. Valdosta—A. J. Mussell, of Chipley, Fla., 
has acquired 15,000 acres of land in Lowndes County 
and will install a sawmill. 


NORTH CAROLINA. Tarboro—Leggett Lumber Co., 
of which J. H. Koonce is general manager, will rebuild 
mill recently damaged by fire, and put in new ma- 
chinery, for capacity of 10,000 feet daily. 


OREGON. Bandon—Frank Boutin will begin opera- 
tions as soon as sawmill is completed. 

, Betzen—Charles Farris is erecting a new sawmill 
rere, 

Portland—Union Lumber & Supply Co. has been add- 
ing new equipment. 

Veneta—Swenson & Brooks will establish 
here. 

TENNESSEE. Chattanooga—The Chattanooga Mfg. 
Co. will enlarge and improve the wood box department 
of the O. B. Andrews Co. recently purchased; some of 
the machinery will be replaced. 


WISCONSIN. Milwaukee—Northwestern Furniture 
Co. has purchased 120 feet north of its present factory 
to provide future expansion. The company is now build- 
ing an annex to its present plant and will about double 
eapacity. 


a sawmill 


Incorporations 


CONNECTICUT. Plainville—Plainville Lumber & 
Coal Co., increasing capital from $50,000 to $100,000. 

ILLINOIS. Atlanta—-Donkle & Webber Lumber Co., 
incorporated; capital, $15,000; to engage in manufac- 
ture and deal in millwork. 

Chicago—Nanaimo Lumber Co., incorporated; capital, 
$330,000; 343 S. Dearborn St. 


Chicago—J. H. Smith Veneers, incorporated; capital, 
$30,000; 231 S. La Salle St. 
KANSAS. Wichita—Wichita Lumber & Supply Co., 


incorporated; capital, $100,000. 
KENTUCKY. 
porated. 
Louisville—Louisville Point Lumber Co. 
ticles fixing capital stock at $100,000. 
MAINE. Augusta—Pine Cone 
incorporated; capital, $50,000. 


Jackson—Jackson Lumber Co., incor- 


amended ar- 


Forest Products Co., 


MARYLAND. Berlin—Murray & McCabe Co., incor- 
porated; capital, $100,000. 
MINNESOTA. Swatara—Heath Bros. Co., incorpo- 


rated; capital, $15,000; retail lumber. 


_ MISSOURI. St. Louis—Madewell Furniture Mfg. Co. 
increasing capital from $12,000 to $24,000. 

Springfield—Indenendent Lumber & Supply Co., incor- 
porated; capital, $20,000. 


NEBRASKA. Hyannis—Ashby Lumber Co., incorpo- 


rated; retail lumber and building materials. 
NORTH CAROLINA. Black Mountain—Black Moun- 
tain Lumber Co., increasing capital from $25,000 to 


$100,000. 
Oxford- 

000. 
Williamston—Murray & McCabe 

eapital, $100,000; to deal in lumber. 


OHIO. Canton—-Mahoney Sash & Door Co., incorpo- 
rated; capital, $100,000; to manufacture and deal at 
wholesale and retail in sash, doors and millwork of all 
kinds. 

OREGON. Marshfield 
porated; capital, $100,000; 
pine near Alturas, Calif. 

Portland—-Timber & Development 


Royal Mfg. Co., incorporated; capital, $50,- 


Co., ineorporated; 


Fandango Lumber Co., incor- 
sawmill; has tract of white 


Co., ineorporated; 


eapital, $25,000. 

Portland—S. S. Mfg. Co., incorporated; capital, $10,- 
000; lumber. 

TEXAS. Houston—-Houston Ready-Cut House Co., in- 
corporated; capital, $75,000. 

VIRGINIA. Hampton—Speegle Lumber Corporation, 
incorporated, 

Richmond—Dunlap Creek Lumber Corporation, incor- 
porated; capital, $100,000 preferred stock and 1,000 


shares, common stock, no par value. 
WASHINGTON. Aberdeen- 
corporated; capital, $1,500,000. 
Oak Harbor—J. KE. Hamilton 
eapital, $10,000. 
Seattle—-Washington Millwork Co., incorporated; cap- 
ital, $30,000; lumber and shingles. 
WISCONSIN. Eagle River—Eagle River Bldg. & Sup- 
ply Co., incorporated; 250 shares at $100 a share; to 
deal in lumber, forest products and building materials. 


New Ventures 


Alexander City—-A. D. Townes opening 
general merchandise and building material business. 
Selma—Moundville Lumber Co, figuring on establish- 
ment of small creosoting plant. 
ARKANSAS. Eureka Springs—The Mayes Mfg. Co., 
of Leslie, Ark., will locate a stave mill at this point. 
CALIFORNIA. Oakland—Oakland Wood Cabinet Co. 
has opened for business at 133 E. 15th St. under man- 
agement of Albert E. and Frederick B. Fake. 
COLORADO, Fountain—Fountain Hardware & Imple- 
ment Co. has opened a retail lumber business, 
FLORIDA. Orange City—M. D. Elliott is in the mar- 
ket for woodworking machinery, it is reported, 
Pinellas Park—Pinellas Park Lumber Co. 
retail lumber business. 
ILLINOIS. Chicago—F. T. Becks opening 
lumber business at 38 8S. Dearborn St. 
IOWA. Davenport—Mueller 
branch at 18 W. 3rd St. 
Fontanelle—Fontanelle 
lumber business, 
KENTUCKY. St. Matthews—A. 
Co. opening retail lumber business. 


Saginaw Logging Co., in- 


& Sons, incorporated; 


ALABAMA, 


opening 
wholesale 
Lumber Co. opening 


Lumber Co. opening retail 


Garretson Lumber 


LOUISIANA. Opelousas—Thistlethwaite Lumber Co, 
opening retail lumber yard on Cherry St. 
MIOHIGAN, Detroit—Allan Turner will open retail 


lumber yard at 720 Euclid West. 


MINNESOTA. Grand Rapids 
a retail lumber business. 

NEW JERSEY. West End—Builders Material Supply 
Co., 151 Brighton Ave., opening business, handling all 
kinds of building materials; Philip J. Shaheen, 
proprietor. 

NEW YORK. Jamaica—Block & Greenburg Lumber 
Co. opening retail lumber business. 


John Mills has started 


New York—tTiffany Lumber Co. opening retail busi- 
ness. 

OHIO, Bellaire-—Smith Lumber Co. will open lumber 
yard. 

OREGON, Portland-—Charles W. and Norman I, 


Kepler have engaged in furniture manufacturing busi- 


ness as Charles W. Kepler & Son. 

PENNSYLVANIA. Dickson—W. G. Wilson has started 
a retail lumber business. 

SOUTH CAROLINA. Charleston 
& Paper Co. started a sawmill. 

Greenville—W. F. Martin has started a veneer manu- 
facturing business. 

TEXAS. Amarillo—Panhandle 
new lumber yard in Borger. 

Pampa—Gray County Lumber Co. and Mintener Lum- 
ber Co. opening yards. 

VIRGINIA. 
ing new plant. 

WASHINGTON. Concrete—Puget 
& Shingle Co. starting shingle mill. 

Mt. Vernon—W. 8S. Moore has opened a cabinet shop. 


West Virginia Pulp 


Lumber Co, installing 


sassett—-Martin Chair Co. (Ine.) install- 


Sound Saw Mills 


Pullman—Independent Lumber Co., retail, organized 
by B. H. Douglass, W. A. Yeo, M. C. Conley and W. W. 
Whiteside. 


New Sheds and Yard Improvements 


IOWA. Centerville—Fisher Lumber Co. will rebuild 
sheds and other buildings to replace those recently 
burned. 

KANSAS. Wichita—-F. C. Stackman will erect lum- 
ber yard at 754 W. Ist St.; cost, $10,000. 

MASSACHUSETTS. Somerville—John M. Woods 
Lumber Co, will erect shed at Somerville Ave. and 


Bridge St.; cost, $3,000. 
NEW YORK. MHancock—Harry Kraft enlarging by 
erecting 40x60 ft. addition to lumber yard. 


New York—Progress Lumber Co. (Inc.) putting in 
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Your Profit:from 


Minimum Investment 
and Maximum Turnover 


is assured when you order 
Bruce Oak Flooring in.a 


MIXED CAR SHIPMENT 


with plain or quartered oak or gum finish and 
mouldings, veneer stair treads, oak wagon 
stock, oak and gum dimension stock, oak 
bridge plank and timbers, beech and gum 
flooring, cedar lumber and Ceda’line, Southern 
hardwoods, air or kiln dried. Arkansas short 
leaf Pine (Rosemary Species) smoke-dried lum- 
ber, moldings and finish. 


Freight costs less than L. C. L. Your 
stocks are kept balanced and turned 
often, with less capital investment. You 
can order from us what you need, when 
you v2ed it. Try a Bruce mixed Car. 


E. L. BRUCE COMPANY 


Manufacturers 


Memphis, Tennessee 
















Oak Flooring 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 
































Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 
Perkins Building, 
Grand Rapids, Mich. 


Plant: 
Newberry, Mich, 
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Merit That'll Help 
You Win Trade 





Flooring sales always tend to 
swing to the dealer who con- 
sistently offers the best values. 
And here’s why it ‘pays to sell 


Dixie Oak Flooring. It has a 
reputation for running unusually 

_uniform in quality and manu- 
facture. For more than twenty 
years it has been making good 
with dealers and their custom- 
ers. Write for prices. 


We have several million 
feet of Gum, Oak, Ash, 
Elm, Cottonwood and Cy- 
press lumber dry for ship- 
ping. Every grade contains 
the full product of the log 
in that grade. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, +: ARKANSAS 


Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 








MILLS: . . 
Rasbero, | aa. We Solicit 
Maida, Ark Your Patronage 














FRANK PAYNE 


WHOLESALE | 


LUMBER TIES TIMBERS PILING 





JACKSON, Miss. 














WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors Panama - Pacific GRAND ad a4 
a ennaneameemenenel 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





lumber yard, warehouses and offices at Southern Blvd. 


and Home St. ss 
Casualties 


COLORADO. Evergreen—A. R. Riel, general mer- 
chandise and lumber, loss by fire. 

ILLINOIS. Chicago—-Montrose Mfg. Co., millwork, 
sash mill destroyed by fire; loss $5,000; 4536 Irving 
Park Blvd. 

East St. Louis—-Cain-Hurley Lumber Co., yard at Cen- 
terville Station, suburb, destroyed by fire; loss, $350,- 
000; fully covered. 

NORTH CAROLINA. ‘Tarboro—Leggett Lumber Co. 
near here, loss by fire, $35,000. 

OHIO. Toledo—C. A. Mauk Lumber Co., loss by fire, 
$200,000. 

OREGON. Grants Pass—Josephine Lumber Co.’s saw- 
mill burned; loss, $30,000. 

PENNSYLVANIA. Kane-—MeClusky Lumber Co., loss 
by fire, $6,000. 

TEXAS. El Campo—El Campo Lumber Co., loss by 
fire, $5,000; will rebuild. 

BRITISH NORTH AMERICA. 

ONTARIO. ‘Toronto—-Planing mill and lumber yard 
of the Myers Lumber Co. (Ltd.) destroyed by fire; loss, 
$150,000; planing mill, dry kilns and a considerable 
umount of lumber burned; covered by insurance; will 
be rebulit. 





TIMBER LAND SALES 


W HITESBURG, Ky., Nov. 30.—Vermillion & Smith, 
lumbermen of Kodak, Ky., purchased a boundary 
of about 1,000 acres from J. M. Miller and asso- 
ciates. The tract contains all of the native hard- 
woods, with a great deal of poplar and oak. Two 
mills will be installed about the first of the year. 


VALDOSTA, GA., Nov. 29.—The purchase of more 
than 15,000 acres of timber in Lowndes County, 
Georgia, near Valdosta, is announced, A. J. Mus- 
sell, sawmill operator of Chipley, Fla., purchasing 
the property from M. M. Blanton and T. J. Davis 
for a consideration in excess of $100,000. Im- 
mediate development of the timber is planned, the 
first mill to be located at Delmar, Ga., six miles 
from Valdosta. 


ToRONTO, ONnt., Nov. 29.—The Wayagamack, St. 
Maurice and Port Alfred pulp and paper interests, 
who recently purchased the island of Anticosti 
from Senator Menier for $6,000,000, intend to put 
two thousand lumberjacks at work there during 
the coming winter. It is expected that 350,000 
cords of pulpwood will be taken out on the island 
before next spring. 








JOHN C. SPRY, for thirty years and more a 
leading figure in the lumber industry of Chicago, 
and for many more years a well-known and be- 
loved member of the lumber fraternity of this 
city, was found dead in 
his bed on Thanksgiving 
morning, Nov. 25, at his 
home in Evanston. Mr. 
Spry was apparently in 
good health and spirits 
when he retired on the 
previous evening. Heart 
disease was given as the 
cause of his death. Mr. 
Spry had been making 
his home with his 
daughter, Mrs. Wheaton 





THE LATE 
JOHN C. SPRY. 





Augur, in Evanston, and 
it was she who found 
him. He was 69 years old. 

Mr. Spry was born in 
Chicago on Feb. 25, 1857. 
His father, John Spry, 
was a pioneer lumber- 
man in the city and was 
a member of the firm of 
Gardner & Spry Lumber 
Co., organized in 1869, == 
into which his son was 
admitted upon graduation from business college. 
In 1885 the elder Spry bought out the business 
and operated it until his death in 1891 when the 
sons took it over, and John C. Spry became 
president of the company. The John C. Spry 
Lumber Co. became one of the notable factors 
in the middle West lumber trade and Mr. Spry 
rapidly won wealth and a position of prominence 
in city affairs. His two brothers, S. A. and 
George E. Spry were associated with him in the 
lumber business and upon Mr. Spry’s retirement 
from active business his brother S. A. Spry be- 
came president. He also retired some years ago 
because of ill health and died in 1920. 

John C. Spry also became a political leader in 
Chicago and in 1899 was candidate for the Re- 
publican nomination for mayor. In 1903 he 
served as intermediary in negotiations between 
the minority stockholders of the United Traction 
Co. and the reorganization interests at which 
time the surface lines were sold to the present 
operators. Mr. Spry’s wife died in October, 1923. 
Three daughters survive him: Mrs. Wheaton 
Auger, of Evanston; Mrs. Rollin A. Keyes, of 
Oshkosh, Wis., and Mrs. Morris K. Wilson, of 
Winnetka, Ill. Mr. Spry was a member of the 
Union League Club, the Art Institute and Chi- 
cage Historical Society and the Glen View Golf 

ub. 

For the last few years Mr. Spry had devoted 
his time to timber land deals. He was thorough- 
ly acquainted with timber and timber stands and 
knew a large number of timber owners. He had 
the happy faculty of figuring out combinations 
on timber tracts which proved profitable and 
took a keen interest in such matters. A kindly, 
charming, friendly man, John C. Spry was highly 
esteemed by all his business associates and 
acquaintances and a great many lumbermen were 
his warm friends. He was a Chicago product and 
the city held a high place in his affections. He 
was the son of a pioneer lumberman and learned 
the lumber business from the ground up. When 
he was a boy, his home was not far from his 
father’s lumber yard and he played among the 
lumber piles. The company had its own great 
docks and ran its own fleet of barges in the 
early days when lumber was largely shipped by 
water. The yard had a piling capacity of 40,000,- 
000 feet then and John C. Spry grew up among 
lumbermen and breathing the atmosphere of 








lumber. He knew all the old-time lumbermen of 
the city and was active in the Lumbermen’s 
Association of Chicago, the local Hoo-Hoo, and 
was president at one time of the Lumbermen’s 
Golf Association of Chicago. 

Funeral services were held at the First Baptist 
church in Evanston on Friday, Nov. 26, with 
burial in Rosehill cemetery. A large attendance 
in spite of the severest storm of the season, 
and including a number of Chicago lumbermen, 
testified to the high esteem in which Mr. Spry 
was held. 


L. A. COPELAND, president and general man- 
ager of the Copeland Lumber Co., of Portland, 
Ore., died at Bozeman, Mont., Wednesday, Nov. 
24, of pneumonia. He was ill but a few days. Mr. 
Copeland made his home at 240 East 57th Street, 
Portland, but spent considerable of his time in 
Montana where the company has a long string 
of retail lumber yards. The Copeland Lumber 
Co. was started 15 years ago by Joseph Copeland, 
father of L. A., who died early in 1924. Upon 
the death of Joseph Copeland, L. A. Copeland 
was elected president of the company, with Mrs. 
Joseph Copeland as vice-president, Mrs. L. A. 
Copeland as secretary and J. W. Copeland, broth- 
er of L. A., as treasurer. The company has of- 
fices in the Board of Trade Building, Portland, 
and yards at Multnomah, Ore., and Vancouver, 
Camas and Olympia, Wash, in addition to those 
in Montana. L. A. Copeland was born in Iowa, 
42 years ago, and went to Oregon about 15 years 
ago. Surviving him are the widow, Mrs. Helen 
Copeland; his mother, Mrs. Joseph Copeland, the 
brother J. W. Copeland, and two sisters, Miss 
Margaret Copeland, of Portland, and Mrs. W. J. 
McCready, of Forest Grove, Ore. 


HENRY SCHOTT, managing director of the 

West Coast Lumber Trade Extension Bureau, 
Seattle, Wash., died in Memorial Hospital, New 
York City, on Nov. 27, following an illness which 
had forced him to retire 
from active business (~~ er 
several months ago. Mr. ‘ 
Schott was 53 years old 
and was known in the 
lumber industry of the 
South as well as the 
West as an expert pub- 
licity manager. 

Henry Schott was born 
in Leavenworth, Kan., 





THE LATE HENRY 
SCHOTT. 





June 11, 1873. He was a 
graduate of the Univer- 
sity of Kansas and a 
member of Phi Gamma 
Delta. He spent fifteen 
years in newspaper work 
following his graduation, 
being associated with 
the Kansas City Star 
and the Kansas City 
Times. In 1911 he was 
one of the organizers 
of the Ferry-Hanley- 
Schott Advertising f 
Agency, now the Ferry-Hanley Co., and while 
connected with that concern was _instru- 
mental in putting across the great Southern 
Pine Association publicity campaign. After leav- 
ing Kansas City Mr. Schott became vice presi- 
dent of Montgomery Ward & Co., of Chicago, 
and was in charge of that company’s publicity 
for a number of years. In 1920 he became vice- 
president of the Seaman Paper Co., Chicago 
He was also at the time he went to the West 
Coast an associate editor of the Nation’s Busi- 
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ness, the organ of the Chamber of Commerce of 
the United States. 

At the solicitation of prominent lumbermen in 
the West Coast district, who knew of Mr. Schott’s 
past achievements, he went to Seattle last 
spring to organize and help promote among the 
lumbermen the West Coast Lumber Trade Ex- 
tension Bureau, which in a remarkably short 
time launched a campaign for the promotion of 
Dougles fir and chose the slogan, ‘‘Durable 
Douglas Fir.’’ Mr. Schott arrived on the coast 
a sick man and during the few months of his 
extraordinary efforts there he continued to fail 
until it was found necessary for him to undergo 
a severe operation. Following this he resigned 
from the bureau and returned to New York in 
the hopes of winning back his health, but found 
it impossible to do so. 

Mr. Schott had been instrumental in organiz- 
ing forces of the Southern Pine Association 
and it was the influence of transplanted southern 
piners that took him into the fir campaign. He 
was a man of extraordinary force and it was 
an incalculable loss to the Douglas fir industry 
when his sickness took him out of the great 
campaign just as it was started. 

Mr. Schott is survived by his wife, Mrs. Fran- 
cis E., Lathrop Schott, and his mother, Mrs. M. 
L. A. Schott. Funeral services were held on 
Tuesday, Nov. 30, at Leavenworth, Kan., his 
birthplace. 

WILLIAM EDGAR LYON, retail lumberman 
and prominent citizen of Carthage, Ill., died at 
St. Joseph’s Hospital in Keokuk, Iowa, Thursday 
afternoon, Nov. 18, following a series of opera- 
tions. Mr. Lyon had been taken ill about a 
month before. He was 56 years old. W. E. 
Lyon was born in Burlington, Iowa, April 5, 1870, 
and was the son of a lumberman, William Lyon, 
who was head of the Burlington Lumber Co. 
there. After graduation from business college, 
Mr. Lyon entered the lumber business as stenog- 
rapher and clerk in the office of the Burlington 
Lumber Co. He went to Carthage in 1892 and es- 
tablished a lumber and building material business 
there. To this he later added a coal business and 
then a brick and tile business. The yard was 
wiped out by fire in 1911 and later rebuilt in 
thoroughly modern style. The business has been 
operated as W. E. Lyon & Co. for some years. 
A widow, one daughter and two sons survive 
him. One son, Orville E. Lyon, is conducting a 
lumber business at Elvaston, Ill. Mr. Lyon also 
leaves two brothers: John M. Lyon, of La Harpe, 
Ill., and Charles Lyon, of Fairfield, Iowa, both 
well known retail lumbermen. He was active in 
the Western Illinois Lumbermen’s Club and also 
the Illinois State association, and was a leader 
3 business, civic and social affairs in his own 
city. 

THOMAS McKENZIE, a veteran retail lumber 
dealer of Clinton, Ont., died at his home on Nov. 
21, at the age of 88, after an illness of three 
months. Mr. McKenzie had been in business in 
Clinton for 54 years, conducting a lumber yard 
and planing mill, and dealing in coal, wood, 
cement and other supplies. For some years Mr. 
McKenzie carried on a general contracting busi- 
ness and erected some of the finest buildings, 
both public and private, in that section of Can- 
ada. Of late years he had confined his activities 
exclusively to the retail trade. His yard in Clin- 
ton has been located on the same site since 1880 
and is a landmark of the town. Mr. McKenzie 
served for several years as a member of the 
town council of Clinton and rendered faithful 
public service. He is survived by his widow, 
five sons and one daughter; Thos. E. McKenzie, 
commercial traveler on the staff of the Brompton 
Lumber & Mfg. Co., Bromptonville, Que.; John 
A. McKenzie and Herbert McKenzie, of Regina, 
Sask.; Robert W. McKenzie, contractor, of De- 
troit; George Malcolm McKenzie, manager of the 
Pg tm Bank, and Dleanor L. McKenzie, living 
at home. 


ROBERT J. LOCKWOOD, formerly in the 
hardwood business in Memphis, Tenn., died last 
week in Monrovia, Calif. Funeral services were 
held at the funeral home of J. W. Morris, Mem- 
phis undertaker, on Monday afternoon, Nov. 29. 
Rev. Charles F. Blaisdell, rector of Calvary 
Episcopal church, had charge of the service. 
Burial was in Elmwood cemetery. Active pall- 
bearers were: R. M. Dozier, Bart Tully, Henry 
Mathews, William Dwyer, Robert Bruce, Ralph 
May, W. A. Ransom and Lawrence Ford. Hon- 
orary pallbearers were: Frank Conklin, Claude 
Tulley, Frank May, Mark Brown, Milton Cathey, 
Charles Ransom, Jack Welsh, O. P. Hurd, Fred 
Orgill and T. J. Humphries. Mr. Lockwood 
lived in Memphis for many years and was con- 
nected with the Memphis Hardwood Flooring 
Co., being well known throughout that territory. 
At one time Mr. Lockwood was president of the 
Oak Flooring Manufacturers’ Association. He 
was taken ill several years ago and moved to 
California for his health. He is survived by his 
widow, and father. 


A. C. PETRI, who was connected with the 
lumber business for a great many years and was 
widely known in the trade, died in Chicago on 
Nov. 22, aged 76. Mr. Petri had made his home 
at the Plaza Hotel, Chicago, during the summer 
months for some years and during the winter 
lived in San Francisco, making trips to the West 
Coast mills which he represented. During the 
late ’80s Mr. Petri traveled for C. J. L. Meyer, 
of Chicago, in Texas and other southern States. 
Later he went into the sawmill business for him- 
self in and about Houston and Dallas, Texas, 


where he owned eighteen sawmills at one time. 
He was also director of at least five banks in 
Texas. During the panic of 1893 Mr. Petri lost all 
that he had and left Texas practically penniless. 
He then went to the West Coast and has been 
selling fir and Port Orford cedar for western 
companies since that time. A widow and two 
daughters, Mrs. Lori Podesta and Mrs. Rovaline 
Thompson, survive him, all living in San Fran- 
cisco. 


FRANK H. SPRAGUE, for many years prom- 
inent in the lumber business in Albany and 
Brooklyn, N. Y., died on Friday morning, Nov. 
26, at his home in Bronxville, N. Y. He was 
in his seventy-third year. Mr. Sprague was born 
in Albany, the son of Horace Sprague and Sophie 
Tallman Sprague. His boyhood days were spent 
there and he entered the lumber business in that 
city, where he became associated with J. Bene- 
dict & Son. In 1900, he left Albany and estab- 
lished a lumber business of his own in Brooklyn, 
which he directed successfully until his retire- 
ment in 1917. Mr. Sprague was a well known 
figure among lumbermen both here and in Can- 
ada. In 1881, Mr. Sprague married Miss Elizabeth 
Kennedy, who died in 1923. He is survived by a 
son, Franklin H. Sprague of Bronxville. 


MRS. J. J. WHITE, mother of Hugh L. White, 
head of the J. J. White Lumber Co. and of the 
White-Central Lumber Co., died at her home 
in McComb, Miss., on Tuesday morning, Nov. 
30. Funeral services were held at the Presby- 
terian Church of that city on Wednesday morn- 
ing at ten o’clock. Mrs. White was the widow 
of Capt. John J. White, pioneer Mississippi lum* 
berman, who started a sawmill in Pike County 
in 1859. He was the founder of the J. J. White 
Lumber Co., of Columbia, Miss., and upon his 
death his widow and sons took over its operation 
and that of his numerous other interests, among 
which is the Helen White Lumber Co., at Clyde, 
Miss., named in honor of Mrs. White. Hugh L. 
White has been the active head of the White 
interests since the death of his father. 


W. A. HANNA, owner of the Danville (Iowa) 
Lumber Yards, president of the Danville State 
Savings Bank and a director of the lowa Wes- 
leyan College, died suddenly Nov. 22 at the age 
of 60. He had been in his usual health during 
the morning and had telephoned a sister that 
he planned to visit her. Within an hour he was 
stricken with heart disease and died. He was 
the son of pioneers of Danville and had been a 
lifelong resident of that city. 
38 years ago to Miss Clara Stewart, who with a 
sister, Mrs. Nettie Wherry, survives. 


W. A. POWELL, prominent Mobile, Ala., resi- 
dent, died at his home there on Monday night, 
Nov. 22, at the age of 52. He was for many 
years connected with the lumber industry in the 
South and at the time of his death was trans- 
portation manager for the American Pitch Pine 
Export Co., of New Orleans. Mr. Powell was 
particularly well known in the export trade and 
had many friends all through the southern lum- 
ber world. He was a native of Liverpool, Eng- 
land, as is his wife, who survives. He was an 
active member of the New Orleans Lumbermen’s 
Club. 


SAM E. LYONS, prominent Shreveport, La., 
lumberman, succumbed on Nov. 28, to bullet 
wounds which he sustained on Oct. 25 during a 
quarrel with a local physician. Mr. Lyons was 
well known in Louisiana lumber circles and was 
first president of the Shreveport Lumbermen’s 
Club, which he helped to organize. He was presi- 
dent of the S. E. Lyons Lumber Co. 


Barge Fleet Being Constructed 


MINNEAPOLIS, MINN., Nov. 30.—Lumbermen 
who have been active in aiding in rehabilita- 
tion of the Upper Mississippi river as a com- 
mercial carrier of freight were encouraged by 
developments at the recent convention of the 
Mississippi Valley Association at St. Louis. 
The upper river interests were well represented 
at that meeting. 

Under a program and a contract entered into 
between a private corporation and the Federal 
Government the nucleus of a barge line fleet 
is being constructed. It is to have three tow 
boats and thirty barges. Most of the cost of 
this construction is being borne by the Upper 
Mississippi River Barge Line Corporation, 
which is financed by private businessmen and 
shippers, including lumbermen, on the upper 
river. The Inland Waterways Corporation, a 
Government agency, is to operate this fleet, co- 
ordinating its service with a lower river barge 
line, operating south of St. Louis. Already the 
Government’s representatives are arranging for 
joint rail and water rates. Through the instru- 
mentality of the barge line the business inter- 
ests at the Northwest are hopeful that rail 
rates will again be made competitive with water 
rates. Recent decisions have placed the North- 
west back on a dry land basis and this prompted 
the decision to have the barge line established. 


He was married . 
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Give us a trial order on:— 


Is Coming 


Fill your orders from our 
stocks. Our Wholesale 


Department ships today’s 
orders today. 


Redwood bevel siding 
Red Cedar shingles 
Twin-Stain shingles 
Oak or Maple flooring 
Cardinal Wall Board 


We Guarantee Quick Service. 


ALWAYS ON | 


ST. LOUIS, MO. 




















West Irving, Ky. 


Our Specialties— 
OAK 


SOFT YELLOW POPLAR 
Tough Texture WHITE ASH 


Plain and Quartered 


Uniform Color, Soft Texture 


and 


OTHER HARDWOODS 
TIMBERS—PLANKING 
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OAK FLOORING 
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Mowbray& Robinson 
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The Alger-Sullivan Lumber Co. 
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Special Source 
for Industrial 
Buyers 


PORT ORFORD 


CEDAR 
a Specialty. 


Philippine Mahogany 
Spruce, Red Cedar, Redwood 
Fir, Hemlock and Pine. 





Ladder stock — Box shooks— 
Casket shooks. 


Air dried, 4/4 to 16/4 
Port Orford Cedar and 
Spruce in stock North 
Kansas City yard. Can for- 
ward on through rate, east 
and south. 


A trial order will prove 
the advantage of buy- 
ing from us. 


R. L. SMITH 


Lumber Co. 


1900 Armour Road 
North Kansas City, Mo. 
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Curtis Woodwork i1se66 

is identified by the 

mark to the right. 

Whatever you buy 

—sash, door, mold- 

ings, or interior woodwork—see that it bears 
this trademark. Curtis Woodwork is sold under 
the “1866 Curtis” trademark by Curtis dealers 
east of the Rockies. 


THECURTIS COMPANIES SERVICE BUREAU 
512 Curtis Building, Clinton, Iowa 





Cummer Gypress Co. 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 
O TIMBER ESTIMATORS O 


JAMES W. SEWALL 


Consulting Forester 
Old Town, te2 

















Maine 


Largest Cruising House in America 








TIMB ER poosr Ls ~ e 
ESTIMATORS F.H. Day 
Lemieux Brothers & Co. 
ESTABLISHED 1906 


Phone Main 2479" NEW ORLEANS 














Suitable Christmas Cards with your 
name will be sent with Gift subscrip- 


tions for American nfimb 


the 


News Notes from Ame 


TACOMA, WASH. 


Nov. 27.—-Discussion of the outlook for the lum- 
ber industry of the Pacific Northwest occupied the 
Tacoma Lumbermen’s Club at its meeting this week. 
Most of the mills in this district are operating only 
four and five days a week now, and a number of 
the big ones will go down altogether early in Decem- 
ber it was predicted. In short, it appears that 
the big producers will be inoperative about one-half 
the time between now and Feb. 1. Market condi- 
tions had not changed materially during the last 
week, it was reported. 

Reports on the devastation of fires in the forests 


and in the logged-off areas of Washington, just 
made public for this year’s fire season by State 


Forest Supervisor George C. Joy, reveal that while 
the fires of last summer were so spectacular as to 
draw wider publicity and more comment than usual, 
the actual damage was only approximately one- 
half as great as was recorded for the season of 
1925. The actual damage incurred for last sum- 
@ner was only $240,476 against $457,170 for 1925. 
Timber killed by fire this year totaled 69,718,000 
feet, about 15 percent more than last year. 

The action brought by lumbermen of this district 
to have rates on lumber to points in Idaho and 
Utah reduced has been lost, according to a ruling 
of Interstate Commerce Commission Examiner 
Disque, received here today. Lumber dealers of 
Tacoma and Seattle contended that Portland, Ore., 
had better rates and the Portland interests re- 
sisted the claim. The examiner, according to the 
report, held that present rates from all points 
concerned are fair and advised the commission, 
which will consider the matter further, to dismiss 
the complaint of the Washington producers. 

The Snoqualmie Falls Lumber Co., of Snoqualmie, 
today made application to the State supervisor 
of hydraulics at Olympia for water rights for a 
$120,000 manufacturing system on Tokul Creek. 
The application was filed by Charles D. Ingram, 
general manager, and states that it is desired to 
get the work under way within thirty days. 

Contributions to the $30,000 fund which the 
members of the Washington State Federation of 
Women’s Clubs are raising for the purchase of a 
large timber exhibit park on the Sunset Highway 
in Snoqualmie Pass between Camp Joy and Denny 
Creek are coming in rapidly. The women under- 
took the project to preserve some of the natural 
beauty along the highway and have been successful 
in obtaining the aid of the owners of the timber 
and the timbermen generally. 

Improvement of one of the roadways in the in- 
dustrial area of Tacoma will begin at an early 
date, the contract having been let for a stretch of 
the paving of East 15th Street, extending from 
the city waterway to St. Paul Avenue. 

Cargo shipments of lumber during the present 
week: From the Baker, Shaffer and Milwaukee 
docks and Portacoma piers, 1,995,000 feet; Tide- 
water Mill Co., 350,000 feet ; Dempsey Lumber Co., 
300,000 feet ; Dickman Lumber Co., 1,400,000 feet ; 
St. Paul & Tacoma Lumber Co., 850,000 feet; 
Defiance Lumber Co., 1,050,000 feet; Wheeler, Os- 
good Co., 300,000 feet—a total of 6,245,000 feet. 
Destinations: Atlantic coast, 3,445,000 feet ; Cali- 
fornia, 1,450,000 feet ; Europe, 150,000 feet ; Japan, 
600,000 feet ; Central America, 600,000 feet. Other 
than lumber: The Atlantic coast took 560 doors 
and 1,354 bundles broom handles. Europe took 
6,000 doors and two carloads of plywood. 


EVERETT, WASH. 


Nov. 27.—Material curtailment in shingle output 
is in with indication that the industry 
will be close to zero production from Dee. 15 until 
the New Year. More than half a dozen Everett 
operations are either down or contemplate closing 
at an early date, the list including New England 
Manufacturing Co., Garner Shingle Co., Edwards 
Shingle Co., Clough-Hartley Co., Everbest Shingle 
Co., Wm. Hulbert Mill Co. and Jamison Lumber 
& Shingle Co. 

The Canyon Lumber Co. is operating one five-day 
shift. The Clark-Nickerson Iumber Co., instead 
of shutting down, is running four days a week. 

A. (, Edwards, of the Edwards Shingle Co., 
Everett, and E. B. Chinn, secretary-manager Log- 


process, 


gers’ Information Association, Seattle, will leave 
Dec. 1 for Washington, D. C., as representatives 


of the United States Cedar Industry Tariff Com- 
mittee, of which Mr. Edwards is chairman. They 
will be present at the convening of Congress, and 
continue their efforts to secure a tariff on shingles. 

Making a tour of the world, Roy W. Thomas, 
manager Walton Lumber Co., will sail from New 


York Dec. 2, accompanied by Mrs. Thomas and 
Mrs. L. D. Carpenter. Mr. and Mrs. Thomas are 
now on their way to the Atlantic coast, traveling 
by way of Los Angeles, Oklahoma and St. Louis. 
They will reach New York Dee. 1, where Mrs. 
Carpenter will meet them. The party will board the 
Empress of Scotland, sailing the next day, and will 
make the voyage by way of Madeira, Algiers, Monte 
Carlo, Naples, Cairo, Bombay, Singapore, Manila, 
Hongkong, Yokohama, Honolulu and San Francisco, 
They will travel continuously in one boat more 
than 30,000 miles. 

Zeno and J. Rollo Maulsby have incorporated the 
Phiata Cedar Co., with capital at $50,000, and 
Everett as principal place of business. 


PORTLAND, ORE. 


Stormy weather has interfered more 
or less with logging operations in the Columbia 
River district during the last week. At Ryder- 
wood, where timber is cut for the Long-Bell opera- 
tions at Longview, the railroad was tied up three 
days because of trees thrown over the tracks by 
strong wind, and in other places the heavy and 
constant rain slowed up operations. 

Market conditions showed no improvement during 
the week. Mills are gradually curtailing their 
output and some are preparing to shut down for 
overhauling of equipment. Among the larger mills 
in the Columbia River district to shut down for 
the annual overhauling soon is that of the Eastern 
& Western Lumber Co. 

The Booth-Kelly Lumber Co., of Eugene, Ore., 
employing 800 men, has decided to go on a five- 
day week basis, in its two mills, one at Wendling 
and the other at Springfield. 

L. L. Hazelton and Frank Boutine are to install 
a combination sawmill and veneer manufacturing 
plant at North Bend, to be operated under the 
name of the Boutine White Cedar Products Co. 
Mr. Hazelton is to be manager of the plant. 

The Clark & Wilson Lumber Co. has completed 
installing a 10-foot Sumner full roller-bearing band 
mill, at Linnton. 

The Fink Bros. cooperage plant and _ shingle 
mill at Kalama have been sold by the Shull Lum- 
ber & Shingle Co., which acquired the property at 
sheriff's sale recently, to E. F. Doyle, of Portland, 
for $23,000. The plant, when erected about seven 
years ago, cost about $100,000. 


SEATTLE, WASH. 


Nov. 27.—Hugh P. Brady, of Brady & Ketcham, 
has returned from an absence of seven weeks, dur- 
ing which he inspected all the depot yards on the 
Atlantic coast. In Boston he visited Bob Hawley, 
who represents the St. Paul & Tacoma Lumber Co. 
in that territory, and in New York Corydon 
Wagner, also eastern representative of the same 
organization. Mr. Brady say there is keen disap- 
pointment among lumbermen on account of the 
defeat of the Washington reforestation amendment. 
Hie found a deep and growing interest in inter- 
coastal steamer rates. “The chief thing the people 
back there are interested in is a delivered price for 
lumber somewhat more nearly uniform than we are 
able to give today,’ remarks Mr. Brady. “There 
has been a fluctuation of $5 in freight and about 
$2 in lumber, making a total of $7. I am hopeful 
that all parties interested may find some method 
of stabilizing steamer rates.” 

John Clark, secretary-treasurer J. H. Phipps 
Lumber Co., Fayetteville, Ark., wagon stock manu- 
facturer, is in Seattle on a visit to the Pacific 
Northwest. Primarily, Mr. Clark’ is on a selling 
trip for oak and hickory wagon stock, but he is 
also buying some fir for implement poles. 

Paul P. Steintorf, United States trade commis- 
sioner, was here Nov. 23 on his return trip to 
the office of the Department of Commerce, Tokyo, 
Japan, and while here made his headquarters with 
Buel A. Williamson, assistant district manager of 
the Seattle office of the bureau of foreign and 
domestic commerce. During the war Mr. Steintorf 
was a captain in the 317th infanty, U. S. A. 

D. F. Strickland, lumberman, of Adrian, Mich., 
was among the visitors at the offices of the West 
Coast lumber bureau during the week. 

Ted Connor, manager of the Grays Harbor Sales 
Corporation, Hoquiam, Wash., which is the selling 
agency for a group of mills down in the Grays 
Harbor country, was a Seattle visitor today. He 
reports that his mills are well supplied with orders 
and that they will probably run until the Christmas 


Nov. 27. 


holidays. Mr. Connor had as guests last week 
Cc. C. Stanton, of Kelsey Freeman Lumber Co.. 
Toledo, Ohio, also “Jack’’ Jackson, who is the 


manager of the company’s Columbus (Ohio) office. 
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ica’s Lumber Centers 


This firm exclusively represents Mr. Connor's outfit 
in Michigan and Ohio. Mr. Stanton was formerly 
a lumberman with headquarters in Seattle. The 
previous week Mr. Connor entertained Roy L. 
Dean, of the Central States Lumber Co., Freeport, 
ll. Mr. Dean’s firm represents the Grays Har- 
por Sales Corporation exclusively in northern Ili 
nois and Wisconsin. He was here last year, and 
makes a visit to the Pacific coast an annual event, 


SPOKANE, WASH. 


Weather is unusually mild for this 
time of year. ‘There has been considerable rainfall 
this last week. Usually at this time of year cold 
weather has forced the closing of a number of mills, 
put this year weather conditions have been ideal for 
continuing mill operations. Nevertheless, there 
has been the usual curtailment of output and the 
demand is keeping the planers busy only part time. 
The broken condition of mill stocks continues to 
be more marked, and as there are low yard stocks 
in the middle West and East, prices are firm on 
the same level as for some months. Many well in- 
formed lumbermen predict a brisk buying move- 
ment as soon as the inventories are over. There 
seems to be a distinctly more optimistic feeling. 

The Brewer Pine Box Co. had charge of yester- 
day's program at the Hoo-Hoo Club meeting. Oscar 
Brewer, head of the company, presided, and W. C. 
Howe, another official, introduced the speaker, Brig.- 
Gen. Paul Weyrauch, who stressed the need for 
national preparedness. He was recently given com- 
mand of the Washington National Guard. 

Huntington ‘Taylor, general manager Edward 
tutledge Timber Co., Couer d'Alene, Idaho, left 
Wednesday for a short business trip to Washington, 
za <. 

L. S. Case, manager Weyerhaeuser Sales Co., 
accompanied by Mrs. Case, will sail Dee. 4 for 
Japan to be gone a couple months. 


LOS ANGELES, CALIF. 

Noy. 27.—Four inches of rain last week did 
much to stimulate demand from retailers, assur- 
ing them that the winter and early spring months 
will see more than the customary amount of con- 
struction. On the other hand, the wholesale situa- 
tion is just about normal, except that there is a 
very small amount of lumber in reserve at the 
docks. The smallness of the reserves has made for 
stability of the market. The fact that many mills 
are Closing down and others will close over the 
holidays, leaves the situation, generally speaking, 
very satisfactory. Reports from the wholesalers 
indicate that the reserves at the mills are light 
for this period of year. Shipments into the Los 
Angeles harbor for November will approximate 
those for the same month last year, it has been 
estimated. Many of the vessels employed in coastal 
shipping are now in docks undergoing repairs, in 
preparation for taking care of a big demand for 
lumber during the early spring months. The retail 
market is steady, the recent price advances being 
held with but few exceptions. Some of the yards 
that are eager for business are, however, cutting 
their prices $1 to $2. There are also some price 
recessions reported in the wholesale hardwood mar- 
ket, in cases where mills are heavily stocked on 
some special items. Some wholesalers reported 
lower price offers from distant points, the mills 
preferring to sell at Los Angeles instead of near 


it home, 
BELLINGHAM, WASH. 


Nov. 27.—Lumber companies in this section of 
the State observed Thanksgiving with a shutdown 
of from one day to half a day, and one of them, 
the Bloedel Donovan Lumber Mills, served a turkey 
dinner to its loggers. C. W. Mason, purchasing 
agent, said that about 1,200 loggers were served, 
1000 pounds of the festival bird being required. 
The meal, which included cranberry sauce, sweet 
Potatoes, celery, pies, cakes and other good things, 
Cost the company more than $1 a plate. 

The Milwaukee railroad this week received from 
the Dell Creek Lumber Co. its first log shipment, 
comprising seven cars. The company has opened 
a4camp near Kulshan and will average five cars 
daily. Shipments on this line average 75 to 80 cars 
daily, half the total being supplied by the St. Paul 
& Tacoma Lumber Co. Six camps are operating 
on this railroad. 

The Miller shingle mill at Clearbrook, one of the 
dldest plants in Whatcom County, has resumed 
Activity after being closed for repairs. 

Several million feet of lumber was shipped by 
Bellingham and Anacortes mills his week. The 
Puget Sound Sawmills & Shingle Co. shipped 800,- 


Nov. ro F 


000 feet to the Atlantic coast. The Bloedel Dono- 
van Lumber Mills filled orders for 325,000 feet of 
shook for Suez, 700,000 feet for California and 
1,000,080 feet for Japan. It will next load 1,500,- 
000 feet for California. The E. K. Wood Lumber 
Co. shipped 2,200,000 feet for California, and the 
Anacortes Lumber & Box Co. loaded 650,000 feet 
for Japan. 

Residents of Clear Lake are hopeful that a fore- 
closure action started this week in the Skagit 
County superior court will lead to the reopening 
of the Clear Lake Lumber Co.’s big plant, which 
has been in a receiver’s hands for many months. 
The action was brought by bondholders, a majority 
of whom are represented by the Bank of California 
as trustee. 

J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills, was chairman last night of a recall 
mass meeting directed against Gov. Roland H. 
Hartley. 


ABERDEEN-HOQUIAM, WASH. 


Nov. 27.—The mills on Grays Harbor have 
started to curtail. The Bay City Lumber Co., of 
Aberdeen, and the Hoquiam Lumber & Shingle Co., 
are down, and the date for resumption of opera- 
tions is indefinite. With the exception of that at 
Donovan Mill No. 1, all the night shifts have been 
taken off in Aberdeen, and in Hoquiam the Eureka 
Cedar Lumber & Shingle Co. is the only plant 
operating at night. The Anderson & Middleton 
Lumber Co. plans a shutdown of thirty days, dur- 
ing which its mill will undergo repairs. The Aber- 
deen Lumber & Shingle Co. will also shut down, 
but the date for closing has not been set. The 
Grays Harbor Lumber Co. and the North Western 
Lumber Co., of Hoquiam, will close down Dee. 15 
and Dec. 23, respectively. 

Eighteen ships, ten offshore freighters and eight 
coastwise steamers, are loading on Grays Harbor 
today. For the Orient, two at the Grays Harbor 
Lumber Co., one at the Port Terminal, one at 
Wilson Bros., one at Eureka Cedar Lumber & 
Shingle Co., and one at the North Western Lumber 


‘Co. For the east coast, one at the Eureka Cedar 


Lumber & Shingle Co., and one at Schafer Bros. 
For South America, one at the Aberdeen Lumber 
& Shingle Co. For California, one at Aberdeen 
Lumber & Shingle Co., two at Donovan Mill No. 1; 
one at A. J. West Lumber Co., one at Grays Har- 
bor Commercial Co., one at Schafer Bros. and one 
at Grays Harbor Lumber Co. For Mexico, one at 
the A. J. West Lumber Co. 

Wilfred Dole, manager Aloha Lumber Co., and 
Mrs. Dole are spending some time in California. 

A. W. Callow, who recently purchased an inter 
est in a sawmill at PeEll, has returned via Cali 
fornia from an extended eastern trip. He was 
accompanied by Mrs. Callow. 

The Neff Lumber Co., of Hoquiam, has asked for 
permission to extend its dock at Twenty-second 
Street 100 feet north. 

The Anderson & Middleton Lumber Co., of Aber- 
deen, has increased its storage facilities by the 
acquisition of the Benham dock, which is being 
reconstructed. 


SAN FRANCISCO, CALIF. 


Nov. 27..-While wholesalers and manufacturers 
report business generally dull, retail sales have 
increased. Building is being pushed ahead rapidly, 
and the increase in building permits is attributed 
to the settlement of the carpenters’ strike. The 
permit system, whereby the retail lumbermen and 
building material supply houses are requiring a 
certificate from the Industrial Association before 
filing requirements, is still in vogue. This permit 
system requires the contractor to guarantee that 
all carpenter labor on his job will be under Amer- 
ican plan. 

J. VP. Hemphill, sales manager Madera Sugar 
Pine Lumber Co., of Madera, is in San Francisco 
over the week end on a business trip. Excessive 
rains and snows in the mountains have curtailed 
logging activities, according to Mr. Hemphill. Out- 
side drying is also being retarded. 

Several marking devices are to be tried out by 
the California White & Sugar Pine Manufacturers’ 
Association in an effort to get one which will stamp 
lumber satisfactorily. The inked rubber stamps 
proved unsatisfactory in some cases where lumber 
had to be marked on the ends. A burning device 
will be used in these cases if a suitable one can 
be found, according to C. Stowell Smith, secretary- 
manager of the association. Tests will be con- 
ducted at several of the mills and adoption of one 
of the machines will follow. 

Rex Morehouse, former assistant sales manager 


A lining accurately cut, ac- 
curately tongue-and-grooved, 
accurately end matched; 
packed in sealed cartons and 
identified by the trade mark 
“Brown's Supercedar Closet 
Lining.” And it costs no more 
than the ordinary cedar lining. 

Moth proof closets appeal to 
housewives. They have now 
learned that such closets cost 
practically nothing additional 
if Supercedar is installed in 

lace of lath-and-plaster when 
uilding. 

The demand is here. Do 
you want samples, prices and 
circulars? Some desirable ex- 
clusive territory still open. 
Write us if interested. 


C 


QO mempins 
WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 








Quality Right 
Price Right 


In these two points lies the suc- 
cess of Hudson Oak Flooring. 
We started from zero in 1922. 
Yet in less than four years we 
found it necessary to double our 
capacity. Now, you know that 


HUDSON 


Oak Flooring 


_couldn’t have made this tremen- 
dous advance if quality and price 
weren't right. The quality and 
price of Hudson Oak Flooring 
has attracted customers for us. 
They will do the same for you. 


Try a shipment of 
Hudson Oak Flooring. 


Hudson Hardwood 
Flooring Company 


Sales Office, MEMPHIS, TENN. 
Plants at 








_——— TENN. VICKSBURG, MISS. 
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CI PACIFIC COAST Co 
No. 1 or No. 2 
Common S4S 


Y West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. Wecan ship straight cars 
of 16’ or!8' stock if you desire. Order 
some of it now. 


Pacific States 
Tyas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 














Producers and Dears 


Douglas Fir 


When You Want Service 
Buy from 


SRRAPannas Cannnrnne memewee 


sennenne® 


HUH. 





E believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 


Keller and Boyd 
Owners and 


Operators 











Christmas Problems Solved 
American fiumberman 


makes an acceptable present 





of the Sugar Pine Sales Co. (Inc.), which has 
discontinued activities, has been appointed assistant 
to the secretary of the Pacific coast district of 
the National Association of Wooden Box Manufac- 
turers. The announcement, made today by Paul 
L. Grady, secretary-treasurer of the association, 
preceeds a general expansion of the work of the 
association along the Pacific coast. 

The Sugar Pine Sales Co., which discontinued 
activities recently, will not close its offices until 
probably after the first of the year. Business is 
being cleaned up as rapidly as possible. 

M. J. Ragley, manager Quincy Lumber Co. (Inc.), 
which recently acquired by purchase the properties 
of the F. 8. Murphy Lumber Co., at Quincy and 
Sloat, Calif., and now makes his headquarters at 
Quincy, Calif., expects to leave about Dec. 17 for 
his former home at Jefferson, Tex., where he will 
spend the holidays with Mrs. Ragley. After the 
holidays, Mr. and Mrs. Ragley both will return to 
Quincy to make their permanent home. Since tak- 
ing over the Murphy Lumber Co. properties on Nov. 
15, Mr. Ragley has been busy getting acquainted 
with the situation and mapping out his plans. He 
announces that his sales organization plans have 
not yet been completed, but he expects to have these 
worked out within a short time. 


VANCOUVER, B. C. 


Nov. 29.——-Lumber trade has been brightened up 
very materially in the last week by very consider- 
able renewal of activity in rail trade, both to the 
western Provinces and to United States markets. 
Some mills have actually increased their forces, 
and one or two have put on a night crew, while 
others, which had contemplated shutting down the 
night shift, are continuing. The offshore movement 
of lumber is also keeping up, and with it all there 
is sufficient to keep the mills busy well over the 
end of the year, even doing away in some plants 
with the annual Christmas shutdown for overhaul. 
That can be taken care of 


were taken off for tire fighting and paid only 25 
cents an hour. To take timber which was stil] 
of some value from burned-over areas, the dues 
must be reduced, said J. M. Murdoch, Fernie, pole 
contractor. There was much timber left, which 
was fitted for pit props and mine timbers, but it 
could not pay the rates which approximated 11 
percent. 

A big log eut is planned by the International 
Timber Co. (Ltd.) on the limits secured by it some 
months ago from the B. C. Mills ‘Timber & Trading 
Co. These limits are in the Sayward district, 
Vancouver Island, and. have remained undeveloped 
because the former owners were concentrated on 
their Rock Bay operation. The Sayward area, now 
to be developed, covers over 27,000 acres. 

Canadian National Railway tie contracts, re- 
cently let in the northern part of the Province, 


have given all the former operators fairly large 
amounts. This year’s seale of prices is down 
2 and 3 cents. No. 1 ties bring 65 cents; No. 2, 


55 cents, while the contractors are paid only 30 
cents for No. 3 ties. 

In the Crows Nest Pass district, southern British 
Columbia, a contract for cutting 8,000,000 feet of 
logs has been let by the Baker Lumber Co. to 
the Nolan Lumber Co. The logs will be taken out 
of Tobacco Plains Indian Reservation and will 
be shipped over the Great Northern to the Baker 
Lumber Co.’s mill at Waldo. 


WINNIPEG, MAN. 


No. 29.—Wholesale prices on Coast stocks 
remained just about as unsteady as they were a 
week ago. The low prices now being quoted, how 
ever, have not induced retailers to place large or 
ders. Wholesalers are of the opinion that prices 
will shortly strengthen. The shingle market con- 
tinues very weak. Northern spruce prices remain 
firm and it is understood that these mills are well 
booked ahead. 





later in the winter if a 
lull in orders comes, as 
the mills may seasonably 
expect. 

Meeting the situation in 
respect to the minimum 
wage of 40 cents, recently 
put in force, some saw 
mill operators have placed 
their Oriental labor on a 
contract basis, paying 
them a rate per thousand 
for such work as piling 
lumber, running lumber 
through the planers, and 
similar sub-operations in 
the process of manufac- 
ture. By this means, the 
men doing the work di- 
vide the money received, | 
and it is not the business — 
of the employer to see 
that each gets a return 
of 40 cents an hour. This 
course has had the effect 
in some cases of keeping 
the Orientals in the mills, 
and also, it is stated, of 
reducing the number of 
white employees in other 


last 





ill neaiiaiieal 


The public was much interested in an exhibit held in Portland, Ore., 
week by the manual training department of the public schools. 
The exhibit was in the public auditorium and attracted large audiences. 
The picture shows a group of boys manufacturing one of the cedar 
chests which are so popular because of their practicability and attrac- 


tive appearance 





eases. Several mills have reduced the number of 
Orientals employed, and one or two have done 
away with them altogether. No uniform course 
has been adopted by the mills, each being left to 
earry out the change in his own way. Meantime 
the lumbermen are preparing to follow up their 
case in the legislature when it meets in January. 

In conducting an inquiry in the interior centers 
of the Province on means to reduce fire hazard, 
the Provincial minister of lands heard much dis- 
cussion on phases of the industry which, as he 
pointed out, are outside the purview of his inquiry. 
At Cranbrook, I. R. Poole, secretary Mountain 
Lumbermen’s Association, presented a memoran- 
dum on the situation of interior mills. Ninety 
percent of the market of these mills is outside 
the Province, Mr. Poole said, and 85 percent of 
the cut was common grades which could not stand 
competition when shipped long distances at heavy 
freight rates, all the output being shipped by rail. 
Legislative restrictions were working handicaps. 
These Mr. Poole enumerated as the law fixing the 
8-hour day, the new minimum wage law, the per- 
sonal property tax, and increased workmen’s com- 
pensation. Royalties and license fees, too, said 
Mr. Poole, were considered much higher in propor- 
tion than those on the Coast where the stand per 
acre is much heavier. Evidence and suggestions 
submitted on the fire hazard situation, all tended 
to favor an enlarged permanent staff and closer 
burning of slash in logged-off areas. Criticism 
was voiced of the regulations under which men 
in the woods with teams, earning $7 to $8 a day, 


Wm. Barclay, H. S. Perkins Lumber Co., Calgary, 
Alta, is now making his headquarters in Winnipeg. 

Tom Dunn, T. R. Dunn Lumber Co., returned 
this week from a tour out West. 

Harry Pearse, who operates a small spruce mill 
at Peesane, Sask., was a business visitor last week. 
He advises that logging operations will start 
shortly, and intends to take out about 5,000,000 
feet again this winter. 

Gordon Komantz, North American Lumber & 
Supply Co., along with his family left this week 
to spend the next two months in California. 


PITTSBURGH, PA. 


Nov. 30.—Wholesalers generally report business 
rather quiet the last week, owing to the weather. 
Dealers who make a specialty of hardwoods, how: 
ever, report considerable activity in the easterD 
market, with slight increases in prices, an advance 
of $2 being reported in both red and white oak. 
The demand for mine material, ties and pit posts 
in particular, continues very active, with these 
items difficult to obtain. Furniture demand in the 
East continues active. Basswood, the market for 
which had been dull for a long time, is again mov- 
ing well. The yards report a considerable falling 
off in demand for house building material. Morris 
Unger, a builder, however, has announced his intel- 
tion to build 150 small houses on a 16-acre tract 
just acquired in the tenth ward of the city, overlook- 
ing the Stanton Heights Golf Club. These will 
be sold on easy terms. Prices on southern pine 
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are indefinite, being governed by the stock avail- 
able. If there is a plentiful supply of the stock 
jin demand, prices vary $2 to $7. In Idaho white 
and Pondosa pines, prices vary 50 cents to $2. 
California sugar pine is more or less stable, espe- 
cially in the better grades. Straight cars of shed 
stocks of fir, hemlock and spruce are weak. Fir 
timbers are moving on the basis of about $17 at 
the mill. Cedar and redwood are slow movers, 
with considerable variation in prices. Wholesalers 
with mill connections in West Virginia, not hit by 
the floods, report shipments coming out well. 

J. W. Kendall, secretary Kendall Lumber Co., 
is spending part of this week in New York City in 
the company’s interest. 

H. A. Derry, of the Picket & Volk Lumber Co., 
who had been confined by illness to his home in 
Canonsburg, is again able to be at his desk in the 


office. 
BOSTON, MASS. 


Nov. 30.—The New England lumber market shows 
little activity. Much of the current buying is of 
the hand-to-mouth sort. Wholesalers say the vol- 
ume of their orders booked last week was quite 
appreciably curtailed by the holiday on Thursday, 
and the fact that some of their customers remained 
away over the week-end. Recent cold weather and 
rains have interfered with building. Retail yards 


are now delivering much less lumber than they 
were around the first of the month. The dealers 
also are thinking about annual inventories and 


many of them are now engrossed with plans for 
their annual conventions. 


NEW YORK, N. Y. 


Nov. 29.—With wholesalers and retailers the 
week-end developed very little business ; few whole- 
sale firms sent out any salesmen on Friday and 
Saturday. A number of building projects remained 
idle for the last three days of the week, and all 
in all there was general dullness. Retailers and 
wholesalers expect to enjoy several busy weeks 
before Christmas if the good weather continues. 
Just before closing up for the Thanksgiving cele- 
bration, prices generally were firm. Some distribu- 
ters have received reports recently of log shortages 
on the Pacific coast, and, with eastern mills having 
on hand about all the lumber they will get before 
spring, there are general predictions that prices 
will stiffen before the turn of the year and later. 
Prices of building materials, including lumber, have 
shown no inclination to break in the last two 
weeks, and all downward tendencies have been ar- 
rested. As yet, there have been few reports of 
price advances, but a number of lumbermen said 
they expected higher prices to prevail almost im- 
mediately. 

There has been quite a decline of late in the 
money value of building contracts. The decrease 
has averaged $20,000,000 a week behind the cor- 
responding figure for last year, but nevertheless 
the 1926 total is expected to exceed that hung up 
for 1925. To date 1926 is about $100,000,000 
ahead of last year, and with only one month to go 
the general opinion prevails in building circles 
that the margin can not be wiped out. There is 
little doubt but that 1926 will be another billion 
dollar year. 

The regular meeting of the Nylta Club was 
called off last Friday night because many members 
were out of town after Thanksgiving Day. Of- 
ficers of Nylta were on the job, however, and they 
announced that more than a thousand lumbermen 
would attend the annual Christmas party of the 
club, to be held Dee. 18. 

Herbert F. Adey, secretary Harry S. Lafond 
Lumber Co., is in Miami, Fla., in connection with 
the firm’s business. 

Leroy Christy, of the Christy Lumber Corpora- 
tion, is visiting the company’s connections on the 
Pacific coast. 

The Brislin Lumber Co. has opened an office on 
Main Street, Babylon, Long Island, where it will 
conduct retail operations. Deliveries will be made 
temporarily from the company’s yard at Hicks- 
ville, Long Island. 

W. A. Ransom, president Gayoso Lumber Co., 
Memphis, Tenn., who has been spending some time 
in England, landed recently in New York and 
Went directly home. Mr. Ransom was accompanied 
by his wife and mother. 

Fred Steeves, of Church E. Gates & Co., returned 
recently from the Pacific coast, with Mr. Spooner 
of the same firm. They were accompanied by 
Jack Paterson and Frank A. Niles, the quartette 
having been dubbed at the mill centers “The Four 
Horsemen of Poughkeepsie.” 

J. S. Hickok and Robert P. Babcock, both of 
the Babcock Lumber Co., recently visited the com- 
panv’s mills in Tennessee and West Virginia. 

_W. 4. Tunis, of the Hiawasee Lumber Co., Knox- 
ville, Tenn., visited New York earlier in the month. 

The Berry-Stout Lumber Co. has taken over the 
Wholesale lumber business formerly conducted by 
John N. Berry, who is president of the new firm. 
J. G. Stout is secretary-treasurer. 


George Adams, jr., and Ralph Latham, the well 
known Long Island lumbermen, were recently with 
a party in the Adriondacks. Herbert Tinkham, 
another well known Long Islander, has been 
hunting in North Carolina. 

The recent group meeting of Long Islanders in 
Freeport was such a success that a similar gather- 
ing will be held in January. George Bahr, the 
secretary, has urged members of the Long Island 
Dealers’ Association to give joint consideration to 


credit. 
MILWAUKEE, WIS. 


Nov. 30.—Demand in Milwaukee is slipping, re- 
tailers being in the market only for small lots to 
be delivered promptly for jobs which are now 
being cleaned up. There is not much construction 
work’ being put under way in the city. Retailers 
and the wood-using industries are holding down 
their inventories as low as possible until after 
Jan. 1. Prices on West Coast items are very weak. 
Conditions are not much better in the hardwood 
market, the only buying being for immediate needs. 
Prices on hardwoods have a weak tendency, but 
a number of items are strong due to shortages at 
northern producing centers. Millwork factories in 
Milwaukee are cleaning up on their orders for the 
year, although some have bookings running through 
January. Furniture plants are on a good produc- 
tion schedule, due to advance bookings, but are not 
buying more lumber than they need for immediate 


PHILADELPHIA, PA. 


Nov. 30.—A strong plea for the utilization of 
waste materials was made last week at a meeting 
of the Philadelphia section of the American Chem- 
ical Society, when three prominent chemists of 
this city gave a symposium on “The Elimination 
of Waste.” Dr. Henry Arnstein, a consulting en- 
gineer, spoke first on the utilization of waste saw- 
dust, which he declared can be converted by chem- 
ical process into glucose, alcohol and other useful 
materials. He pointed out that $20,000,000 worth 
of sawdust is wasted annually in this country 
of which at least 60 percent could be made into 
chemically pure sugar. 

Local retailers confess that they are going into 
the winter with low stocks, and it is not likely that 
there will be any noticeable increase in buying. 
Purchase for immediate requirements only until 
after inventory, seems to be the rule. The whole- 
sale men expect very little improvement in the 
situation until early next year. Furniture manu- 
facturers here in Pennsylvania are good buyers of 
hardwoods, while southern pine sales show a sea- 
sonal falling off. 

The Insular Lumber Co., of Philadelphia, has 
placed with the Moore Dry Kiln Co., of Jackson- 
ville, Fla., an order for asbestos-protected metal 
kiln doors, to be shipped to the Insular Lumber 
Co.’s plant in the Philippine Islands. The Moore 
Dry Kiln Co. was the originator and is the sole 
manufacturer of this fireproof kiln door. 


TORONTO, ONT. 


Nov. 29.—The latter half of November and most 
of December are always quiet in Ontario. Retailers 
are getting ready for inventories. Reports from 
the north country confirm previous estimates that 


‘the output this winter will be much reduced, par- 


ticularly that of white pine. Jack pine and hem- 
lock production may be almost as large as formerly. 
Help is still scarce at logging centers in northern 
Ontario, most of the skilled woodsmen having been 
rounded up by the pulp and paper companies. It 
looks as if the manufacturer of lumber is facing 
an increase of $10 to $15 a month in wages, also 
increased: cost of oats, hay and potatoes. The 
hardwood lumber market shows no change. There 
is a fair demand from industries, but it is still 
difficult to dispose of lower grades. Hardwood out- 
put in Ontario will be of fair size, but not up to 
that of former years, as the demand appears to be 
uncertain and quotations do not indicate a good 
profit. 

An Ottawa wholesaler reports that two large 
Ottawa Valley mills will not be operating this win- 
ter, and that the cut of white pine next year will 
be reduced by 40,000,000 feet. The Canadian In- 
ternational Paper Co. has as many men in the bush 
as it can place, and is expected to take out about 
85,000,000 feet. There will be a large increase in 
the output of spruce and balsam. 

Joseph Duckworth, manager Victoria Harbor 
Lumber Co., Victoria Harbor, Ont., who recently 
underwent an operation in a Toronto hospital, has 
recovered sufficiently to return to his home. 

Alex. Reid, of Reid Bros., retail lumber dealers, 
Niagara Falls, Ont., was recently married to Miss 
Ethel Folsetter, Ayr, Ont. 

The Penrod-Jurden Co., of Memphis, Tenn., has 
opened a Canadian office at Kitchener, Ont., in 
charge of P. N. Bryon. 

J. T. Todd, who met with a severe accident three 
years ago and was confined to hospitals for over 
two years, is now around once more. He recently 
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returned to Toronto from a trip to the West and 
has opened an office at 304 Ontario Building, 169 
Yonge Street. Mr. Todd will represent Robertson 
& Hackett Sawmills (Ltd.), of Vancouver, and the 
Abbotsford Lumber, Mining & Development Co., of 
Abbotsford, B. C. 


DULUTH, MINN. 


Nov. 20.—While there has been a seasonal slack- 
ening in shipments of northern pine, volume of 
orders was up to about the average for this period. 
Dealers are generally assuming that quotations on 
all classes of northern pine will be maintained at 
around their present level, in view of light mill 
stocks. Good inquiry for box lumber continues a 
frature. An interior mill booked a fair sized or- 
der for No. 2 and better for pattern work for 
shipment all-rail to Pittsburgh, Pa. An inquiry 
for a large lot of piling for Superior, Wis., was also 
reportcd, Duluth representatives of western mills 
have been in receipt lately of inquiries for timbers 
to be used in sizable new construction projects. 
There are practically no transit cars of western 
material on this market. 

The recent heavy snows over northern Minne- 
sota are regardcd as a boon. Logging and pulp- 
wood camps are being built up on a larger scale 
than in the previous three or four winters. Labor 
is plentiful. 

The Weyerhaeuser interests at Cloquet, Minn., 
will operate two mills steadily throughout the 
winter. The Virginia & Rainy Lake Co, will start 
its small Virginia mill next week after a shutdown 
for repairs. With supplies. of logs now being re- 
ceived by rail from its camps, the Virginia com 
pany plans upon operating both its mills steadily 
during the winter. 


KANSAS CITY, MO. 


Nov. 30.—The first three days of last week there 
was some business placed, but the latter half-was 
almost barren of orders. Business was almost en- 
tirely in well mixed cars. Colder weather and 
some snow have further reduced building opera- 
tions, and buying is only for fill-in purposes or for 
immediate requirements to complete jobs under 
way. Stocks in the yards are being gradually re- 
duced. Salesmen say there is more than the usual 
splitting of cars now by city yards. 


TUSCALOOSA, ALA. 


Noy. 29.—-Southern pine business is rather slow, 
and prices tend downward on regular stock. De 
mand for special cutting is fairly good, and prices 
are fully as firm as they have been. The stock 
usually manufactured by small mills is suffering 
under present conditions. Big mill prices are 
easier, small concessions being allowed from figures 
of several weeks ago. Production at the larger 
mills is practically unchanged, but small mill out- 
put is shrinking week by week, on account of poor 
demand, unsatisfactory prices and the approach of 
the rainy season. Weather is not good, and for 
this reason production has slowed down at least 20 


us" NORFOLK, VA. 


Noy. 29.—-There has been some improvement in 
demand for North Carolina pine during the last 
week, even though all items have not been ac- 
tive. A few buyers are looking out for the 
future and have placed rather large orders for 
popular stock for shipment when accumulated, at 
prices that they figure will give them a fair mar- 
gin of profit. While the business transacted by 
most mills during November has not compared 
favorably with October, some few have found busi- 
ness better. The mills are not burdened with 
surplus stock, so it looks as if they are going to be 
able to maintain prices. 

Demand from the North and East for 4/4 edge, 
No. 2 and better band sawn and circular sawn, has 
been very light, but a little more stock is being 
sold in the South. Edge 4/4 No. 3 has been mov- 
ing a little better. No. 2 and better 4/4 stock 
widths, both band and cireular sawn, have been 
moving more or less spasmodically. Much inter- 
est is manifested in 4/4x10- and 12-inch, but these 
items are scarce at the band mills, and the small 
circular mills refuse to sell separately. Some New 
England buyers are trying to hammer down prices 
of good lumber, but as the wet season sets in prices 
are going to advance. No. 3 4/4 stock widths have 
not been moving so well recently. No. 2 and better 
and No. 3, 5/4x10- and 12-inch, rough and dressed, 
continue very active and are hard to buy for quick 
shipment. Stocks widths, 6/4, are also moving 
well. Edge, 5/4 and thicker, is quiet. There is 
little demand for rough No. 2 and better bark 
strips, except in 4-inch width, and mills usually 
are averse to separating it. 

There have been a little better sales of 4/4 edge 
No. 1 box, kiln dried rough and dressed, some 
being for future delivery. The price shows no 
weakness. More good air dried could be sold lo- 
eally, but this is not coming out very fast, and 


mills are not taking proper care of their stock, 
Edge 4/4 No. 2 box has been moving much better, 
Several large sales of rough stock have been made, 
though prices were not startling. More of this is 
being used dressed. A number of good circular 
mills are oversold on No. 2 edge box. No. 1 stock 
box, 4/4, has been moving very well, large sales 
of all widths being frequent. No. 2 4/4 stock box 
has not been moving so well. Edge box, 6/4 
dressed and resawn, is moving a little better. Box 
bark strips, 4/4 dressed, continue very active, and 
the price shows a strong tendency upward. Rough 
strips are also a little harder to buy. 

There has been an increase in the sale of j{x2\4- 
inch face No. 2 and better flooring, also ¥,-inch 
ceiling, but the rest of the dressed list has been 
rather quiet. One large sale of 2%-inch face No. 
2 and better flooring was made at a good price. 
Kiln dried 6- and 8-inch roofers have also been 
very active and bring fine prices. Air dried roof 
ers have been moving fairly well. 


SHREVEPORT, LA. 


Southern pine trade is dull. Prices 
have almost reached a point where the mills care 
very little about booking orders. Most mills are 
running right along, although little effort is made 
to push production. It is hard to determine just 
wkat constitutes the market basis on any item. If 
the Luser is at all inelined to be reasonable, there 
is ve y little difficulty about making trades. <A 
close inquiry fails to reveal any special weakness 
on any item nor less demand from any special see 
tion of the country. The growing disposition to 
hold stock off the market is a steadying factor, and 
will probably hold prices about where they are 
for the present at least. Logging is impeded some- 
what in low, swampy places, but in the manufactur- 
ing department few obstacles present themselves, 
as labor is plentiful. 

The demand for hardwoods is quiet. Stocks are 
very light and production is slowing down for the 


winter. WA ’ ARK. 


Noy. 30.—The Arkansas soft pine market this 
week has been quiet. Prices have held firm despite 
slack demand, only an occasional concession being 
made on a few items. The movement is of assort- 
ments of common yard stock, floorings and finish. 
Mills believe that it would be of no value to re- 
duce prices in order to stimulate business. Volume 
of inquiries from dealers is small. Industrial buy- 
ing is less in yolume than for some time. Car 
siding and roofing continue quiet. Production this 
week has been slightly below normal, due to the holi- 
day. Full log supplies are being maintained, Ship- 
ments were slightly under production and in ex- 
cess of new business. Labor supply is adequate. 
Small mill production is about on same basis as 
for the last month or two, but is less than during 
summer, 


BROOKHAVEN, MISS. 


Nov. 29.—Southern pine sales the last few days, 
despite Thanksgiving, were almost 50 percent more 
than production. For the most part the weather 
has been very good for operating. ‘There is little 
complaint about labor supply. There are several 
big cotton mill jobs under plan that will doubtless 
be closed in the next few weeks. Other jobs have 
just been closed, and the orders are almost lined 
up for entry. 

Flooring, 3- 


Nov. 29. 


and 4-inch, is still showing a grat- 


ifying movement, most sales being flat grain. . There 
are no unwieldy stocks. Drop siding is showing 
continued activity and stocks are being worked 


down to a very low point. Very little movement 
is being shown in \%x4-inch ceiling, while %x4- 
inch continues a good seller, especially in No. 1 and 
2. Partition, 4x4-inch, is showing a little heavier 
accumulation, but mill stocks are light and broken. 
There are only light stocks of inch finish, and 
5/4x4-, 6-, 8- and 10-inch in longleaf is heavily 
oversold on a big industrial order, while of the 
thicker finish there are only small stocks. 

There is no surplus of 4-inch No. 2 fencing and 
only small stocks of 6-inch No. 2 flooring, with no 
surplus of 6-inch No. 2 fencing. Recent sales for 
export have absorbed all of the 8- and 10-inch No. 
2 longleaf boards, and a part of the shortleaf 
with other heavy orders to be placed very shortly. 
There is only a little surplus of 12-inch No. 2 in 
either longleaf or shortleaf, and the oil field trade 
is paying good prices for 18- and 20-foot lengths 
in shortleaf. The export trade is absorbing con- 
siderable 5/ and 6/4 No. 2. No. 3 fencing, 4-inch, 
remains very firm, with a very slight surplus of 
longleaf and an oversale registering in shortleaf. 
No. 3 6-inch fencing shows only a slight surplus, 
as do 8-, 10- and 12-inch No. 3 boards. Grain door 
crews are now working up all the No. 4 lumber as 
it is accumulated. The box shook business is show- 
ing decided improvement, and a good volume 15 
being booked right along. 

The lath market has shown increased activity of 
late, orders being more plentiful. The buyers 
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doubtless figuré that prices are at rock-bottom. 
The pine shingle market remains firm, especially 
on No. 2 sap and No. 1 heart grades. These items 
being oversold, but there are fair stocks of select 
heart grade. 

Nos. 1 and 2 longleaf and shortleaf dimension 
stocks are still fairly badly broken, and this ma- 
terial still shows a gratifying movement. No. 3 
dimension is slow but there is not a particularly 
heavy surplus. The longleaf timber market was 
strong last week, exceptional heavy bookings being 
registered. <A big part of the orders were from the 
interior, but there were a large number for export. 
Shortleaf timbers have held their strength, and 
shipments continue at a nice rate. 

Hardwood shipments have been 
pretty well despite weather conditions. 

J. A. Rowan, who has been representing Krauss 
Bros. Lumber Co., in Pennsylvania territory, is 
joining his brother in the retail lumber business 


at Natchez. 
MACON, GA. 


keeping up 


Dec. 1.—Little change was noted in the roofer 
market here this week, prices continuing about 


the same as during the preceeding week. Most sales 
reported were at $18.50 and $19.50, although there 


were repeated efforts to force the market still 
lower. Last week showed a falling off in produc 
tion, because of the holiday, but all mills were 


running to capacity this week. Mild weather has 
helped logging and mill work. 

Because of the holidays there will be no meeting 
of the Roofer Manufacturers’ Club this month. The 
next meeting will be on Jan. 11, at Hotel Dempsey, 
this city. New officers indicate that they are to 
have an exceptionally good program. 

The longleaf pine market was unchanged this 
week, the excellent demand that has prevailed all 
year continuing. Longleaf mills are operating to 
full capacity, and the product is being taken 
principally by railroads. 

The Claney Lumber 
been started here by Leon Clancy, who recently 
moved here from Tallahassee, Fla. The timber 
that is to be cut is located near Ducker Station, 
in the western part of the county. Several small 
sawmills will be operated on the extensive timber 
tracts, while a large planing mill will be located 
at Ducker Station. 


ATLANTA, GA. 


Nov. 29.—Southern pine demand is reported off, 
partly because of the usual seasonal decline, partly 


Co., of Albany, Ga., has 


because low cotton prices are adversely affecting 
building. Production at Georgia mills is being 
maintained on a fair basis, however, as indicated 


by the fact that orders have been about 25 to 30 
percent less than output the last two weeks, while 
output is still only a little below normal. As a 
result, sizable stocks are being accumulated. Grad- 
ually, however, mills are reducing production, 
though they are keeping logging crews as busy as 
weather will permit. 

Southeastern retail call is declining steadily, 
and what buying yards are doing is almost entirely 
on a hand-to-mouth basis with immediate shipment 
wanted. Stocks are somewhat less than normal. 
Retailers in the East and middle West are doing 
very little buying. A few orders are being booked 
for shipment the early part of the new year. 

Prices are still off and in many cases are thought 
to have hit rock bottom. Nearly all grades and 
sizes of pine flooring have declined $1 to $3 
since mid-November, while ceiling and partition 
have dropped about $1 to $2. Dimension is in 
poor call; shoftleaf averages around $18 here for 
2x4- to 2x8-inch sizes, and longleaf about $25 to 
$26. 

Production at Georgia and Alabama roofer mills 
has continued to show steady decline the last 
week. Some larger mills are selling their output 
at $19 and $20 average, but the market is about 
50 cents less. 

M. J. Seanlon, president Brooks-Scanlon Cor- 
poration, Eastport, Fla., stopped recently in At- 
lanta on his way to St. Paul, Minn., after a 
business trip to the Jacksonville and Eastport 
offices. 

Machinery for dressing lumber is being installed 
in the Darien (Ga.) plant of the Altamaha River 
Lumber Co., of Brunswick, Ga. 

Orders for more than 4,000,000 feet of longleaf 
yellow pine lumber have been placed by the Chico- 
pee Manufacturing Co., of Chicopee Falls, Mass., 
for the new textile mills being established at 
Gainesville, Ga., and Alabama City, Ala., and also 
large orders for maple flooring. The pine order 
was secured by the C. G. Hull Lumber Co., of 
Laurel, Miss., while a big order for maple flooring 
was given the Addison-Rudesal Lumber Co., of 
Atlanta, wholesaler. 

T. A. Scott, 6f the Scott Lumber Co., Atlanta, 
manufacturer, has returned from a business trip 
through the Georgia territory, during which he 
ispected one of the company’s roofer mills at 
Washington, Ga. 


Charles C. Moss, of Moss Bros. Lumber Co., 
Rochester, N. Y., was a business visitor recently 
with the Addison-Rudesal Lumber Co., Atlanta 
wholesaler. 

The Campbell Coal Co., Atlanta, retail lumber, 
building supply and coal dealer, has moved into a 
new general office building at Marietta and Foun- 
dry streets. 


LAKE CHARLES, LA. 


Nov. 30.—The southern pine market showed no 
marked change last week. Ideal weather continues 
throughout this territory, greatly facilitating pro- 
duction and logging. Orders were below normal 
and were slightly lower than for the previous week. 
While the demand from the local retail yards con- 
tinues unusually good, there has been a decided 
slump in buying from most sections of the country. 
Very little business is being booked from northern 
markets, and there has been a falling off in the 
Southern States during the last month. Shipments 
have been fairly heavy, and have held very close 
to orders. In spite of the weakness of the pine 
market, very few mills are showing any disposition 
to cut prices. With the decrease recently in de- 
mand mills have been able to show a slight gain 
in stocks, but no material improvement is expected 
in this respect until after the first of the year. 
Upper grades are in fair demand, and No. 1 dimen- 
sion is moving well; timbers are in strong call and 
the Gulf States mills are still enjoying a strong 
demand for oil field material. There has been 
no change in the export situation. 


JACKSONVILLE, FLA. 


Nov. 29.—Buyers have not shown inclination to 
make further large purchases. Retail yards every- 
where are sticking to their policy of close buying. 
The millwork plants, while apparently more active 
than the yards, are also cautious buyers. The 
mills are carrying large stocks of pine, cypress and 
hardwoods and are in position to give excellent 
service on all standard items. 
activity shown by the buyers of special stock, such 
as the railroads. Florida’s status is very uncer- 
tain, though many are predicting a return of nor- 
mal business after the first of the year. 

Longleaf pine is still getting the call among 
retail dealers. There has been an intensive cam- 
paign on by the manufacturers, and as it can be 
got under specifications that suit dealers and 
builders, at a price that is better than competi- 
tion, it is by far the strongest wood in this State. 
Nevertheless, demand is not sufficient to take care 
of supply: and all mills are carrying surplus. The 
southern Florida mills, out of the market on the 
lower grades during the early part of this month, 


have again been seeking orders. Prices have de- 
clined, but buyers hold off. 

Shortleaf is moving fairly well. A good many 
small mills have been frozen out by low. prices 


and are not making competition so hard for larger 
mills. Demand is apparently sufficient to take 
care of output and mills are not getting a livable 
price. The demand for roofers is good enough for 
the time being. There is a good deal of stranded 
framing on the market, priced very low. 

Cypress yard trade is holding up fairly well, 
but it is in this class of orders that the hardest 
competition is met. The millwork plants are 
using only about half the quantity they formerly 
used, competitive woods having gained a foothold 
during the last twelve months. Over all, however, 
the manufacturers seem to be getting sufficient 
orders for stock items, with a few orders for 
special cuttings, to keep them going. Mill stocks 
are well assorted. 

Hardwoods are getting their share of attention, 
which at this time of the year is usually slight. 
There is, of course, some stock moving to yards 
and millwork plants, for the most part trim. The 
furniture and automobile manufacturers do very 
little buying during November and December and 
are lying in wait- for bargains after Jan. 1. Pro- 
duction is not very great, and it will not take a 
very heavy demand to clean out available stocks. 
FAS oak, FAS red gum, all grades of poplar, and 
No. 2 common sap and tupelo are by far the best 
movers. Other grades in all species are dormant. 

Weather conditions through southern Georgia 
have not been so good during the last week. Too 
much rain has cut production a great deal, espe- 
cially in the shortleaf belt. Southern and western 
Florida has had ideal weather. 

J. E. Kuhn, accompanied by Mrs. Kuhn, of the 
Weaver-Loughridge Lumber Co., Boyd, Fla., were 
in Jacksonville last week end on a pleasure trip. 

Among out of town lumbermen to attend the 
Florida-Washington & Lee football game here on 
Thanksgiving day were J. W. Layne, of the East 
Coast Lumber Co., Watertown, Fla., and Mr. God- 
frey, of the Pinellas Lumber Co., St. Petersburg. 

E. E. Mack, president Southern Saw Mill Co., 
Thomasville, Ga., has just returned after spending 


‘several days in southern Florida on business. 


C. C. Bailey, of the Aycock-Holley Lumber Co., 
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book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8S. Dearborn St., Chicago, Ill, 


Seventh edition. A 


is now on a business trip on the east coast of 
Florida. 

Mark Hendricks, southwest Florida representa- 
tive of the Terrell-Chiasson Lumber Co., after sev- 
eral weeks of relief duty at headquarters, has re- 
turned to his territory in the Tampa district. 

The Brown-Florida Lumber Co. is now building, 
at Caryville, Fla., a double band and horizontal 
band resaw mill to take the place of the plant re- 
cently destroyed by fire. All the new machinery for 
this mill will be supplied by the Filer & Stowell Co., 
of Milwaukee, Wis. Both carriages will be pro- 
vided with Martin air dog equipment, now being 
manufactured by the Filer & Stowell Co. 


LAUREL, MISS. 


Nov. 29.—Weather conditions have recently been 
very favorable for both operating and shipping. 
The volume of business has been curtailed some- 
what, while production has likewise shown some 
decrease. Fair order files are reported, as well 
as a fair amount of business. Southern pine prices 
continue about the same, except that lath have 
shown some decline. There seems to be some im- 
provement in the export market. There are con- 
siderable inquiries from foreign buyers, but ex- 
ceedingly heavy rates and scarcity of tonnage have 
held back the placing of orders. 

Mrs. George Schuyler Gardiner, who is touring 
the world, met her nephew, Philip 8S. Gardiner, 
and her great nephew, John Lyon Gardiner, re- 
cently in Honolulu. 

Mr. and Mrs. Frank G. Wisner left Laurel Satur- 
day noon, Mr. Wisner to attend a meeting of the 
National Lumber Manufacturers’ Association in 
Chicago, and Mrs. Wisner to spend the next few 
weeks in Winston-Salem, N. C., with her son-in- 
law and daughter, Mr. and Mrs. Field Chisholm. 

Sam Pipes, of T. H. Mastin & Co., Mobile, Ala., 
was a visitor to the local mills last week. 

Charles Green, president Eastman, Gardiner & 
Co., and John M. Bissell, general manager Mara- 
thon Lumber Co., were duck hunting last week at 
the Delta Duck Club at the mouth of the Mis 


sissippi. 
”  BOGALUSA, LA. 


Nov. 29.—To take care of its constantly increas- 
ing business, the Great Southern Lumber Co. is 
adding a 28-foot extension on each end of its pres- 
ent administration building. This is to provide a 
new directors’ room, and space for the purchasing 
department. The extension for the directors’ room 
will consist of one large room adjoining the present 
offices of President A. C. Goodyear and Vice Presi- 
dent W. H. Sullivan. 

On a recent visit to Bogalusa, during which he 
was the guest of Mayor W. H. Sullivan, Dr. Oscar 
Dowling, president of the Louisiana State Board 
of Health, paid a high tribute to the manner in 
which modern health conditions were maintained 
in the schools and public institutions of this city 
and parish. 

Col. A. C. Goodyear, president Great Southern 
Lumber Co., reported a successful and delightful 
outing at the hunting club near Lake Charles, La., 
where he bagged the limit each day and found 
ducks so plentiful that the hunter can select the 
kind preferred before shooting. 

One of the successful industries of Bogalusa, 
allied with the lumber business, is that of the White 
Wood Products Co., which has for its slogan, “The 
Home of Better Handles.” This company gives em- 
ployment to approximately a hundred people and 
manufactures handles fium the native woods of this 
section, a large part of its raw material coming 
in the shape of small squares salvaged by the 
Great Southern Lumber Co. 


HOUSTON, TEX. 


Nov. 29.—Prices of pine are still holding, al- 
though the demand is poor and buying is from 
hand-to-mouth. Some lumbermen think conditions 
have improved slightly in the last ten days. Buy- 
ers from east of the Mississippi began coming in 
during the last week, earlier than usual. The 
export trade is splendid and timbers are in demand 
for both domestic and foreign consumption. Hard- 
woods are holding up well. Shingles are lower 
in price than in several years and lath are dull 
and weak. 

Retail sales are slowing down although business 
is still good in the Rio Grande Valley, Houston 
and San Antonio. Outside last years’ drouth 
area, business is still fair in spite of low cotton 
prices. Many retail yards have bought consid- 
erable stocks of fir shingles, doors and other stuff 
from the West Coast. 

J. J. Bonner, of Lufkin, brother of B. F. Bonner, 
vice president R. W. Wier Long Leaf Lumber 
Co., was badly cut about the face and head when 
he was hit by an automobile while visiting his 
brother in Houston. He was in a Houston hospital 
several days. 

Buyers in Houston on buying trips last week in- 
cluded: H. 8S. Smith, vice president Standard 


Export Lumber Co., New Orleans; A. M. Hill, 
president Hill-Behan Lumber Co., St. Louis; F. A. 
O’Sullivan, purchasing agent Norwood Sash & Door 
Manufacturing Co., Norwood, Ohio, and Mr. West, 
of the E. C. Sweeney Lumber Co., Charlotte, S. C. 

E. J. Booth, manager R. W. Wier Long Leaf Lum- 
ber Co., at Wiergate, and Mrs. Booth were in 
Houston on a Christmas shopping tour. 


BEAUMONT, TEX. 


Nov. 29.—Production of southern pine continues 
to exceed both orders and shipments, and the mills 
are overcoming certain stock shortages, to a mod- 
erate extent at least. Prices are unchanged from 
those prevailing a week ago. Timbers, for both 
oil field use and for export, continue in strong de- 
mand. 

Steadiness features the hardwood market. Prices 
are firm. The demand is fair. That for sap and. 
red gum has eased off somewhat, and these items 
seem to be a little more plentiful. Immediate 
shipment orders have decreased somewhat, and 
their place has been taken by orders for January 
delivery. The slight decline in orders, however, 
has had no effect on prices. 


DENVER, COLO. 


Nov. 20.—The weather continues ideal for build- 
ing, and reports from the country districts are 
that new building and repair work is going ahead 
faster than it was at this time last year. As a 
result, country yards are buying more lumber. 
They are not buying in large quantities, but just 
as they need stock. The best business is in mixed 
ears. The outlook for good business, especially 
in the smaller towns of the district, is very bright. 
Building is about caught up in the larger cities, 
but there is much to be done in the smaller cities 
and towns of the State, which will be possible 
during the coming year, due to the fact that 
farmers have received good prices for record crops 
this fall. 

California lumbermen are going to cut Colo- 
rado’s largest pine forests if negotiations now 
under way are concluded. Magnificent forests with 
an estimated total stand of 6,000,000,000 feet of 
merchantable timber, including yellow pine, vast 
areas of Englemann spruce, mixed stands of Doug- 
las fir, eagerly sought for railroad ties; white 
fir, aspen and Alpine fir; a grazing range ca- 
pacity for 26,000 cattle and 200,000 sheep, and 
many mineralized sections, are some of the re- 
sources of southwestern Colorado that are going 
to be utilized within the next year by concerns 
from the West Coast. 


MINNEAPOLIS, MINN. 


Nov. 30.—Winter has settled over the Northwest 
unusually early this year and tends to bring an 
abrupt end to normal lumber business. While it 
is true that, despite the eccentric season, there 
was a fair amount of business from the rural 
districts, it did not measure up to forecasts. The 
lumbermen’s one consolation now is that the forth- 
coming spring is bound to bring a large business 
from the rural sections if there is any kind of 
weather which will permit building. The lumber- 
men point to the great flood of inquiries which 
come early this year which would have developed 
into business if the farmers had been given a 
chance. From all over the territory comes word 
that building is planned in the spring. City 
building has kept up fully as well. Some busi- 
ness is being obtained as jobs are being rushed at 
the end of the building season. 

Lumber producers in this territory are devoting 
much of their energies to logging operations. 
Northern pine manufacturers probably will put in 
as much lumber as they did last year. Northern 
white cedar operators already have begun their 
operations. Loggers declare that there is reason 
now to believe that labor will be in excess in the 
woods this year. None of the logging companies 
foresee any reduction in wages. There is no doubt 
that the northern white cedar producers will 
greatly curtail their operations this year. 

Factories in eastern Wisconsin now are buying 
sparingly from lumber dealers for the reason that 
they propose to let their inventories run down, 
according to Arthur Lindsey, of the Northwestern 
Hardwood Co., who recently returned from a busi- 
ness trip in that section. 

Lumber retailers in western Minnesota and 
South Dakota generally have restricted their buy- 
ing, although there are in prospect some pur- 
chases for winter and early spring business. This 
is the observation of Roy Kennedy, representative 
of the Blackwell Lumber Co., of Coeur d’Alene, 
Idaho. Mr. Kennedy’s headquarters are at Sioux 
Falls, S. D. 

From North Dakota comes the report that retail 
dealers are permitting their stocks to run low. 
P. H. Betzer, of the Mumby Lumber & Shingle 
Co., who has charge of sales in Minnesota and 
North Dakota, said that individual dealers are 
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more cautious in laying in stocks than are the 
line yards. Generally the dealers expect good 
spring business, he said. 

John Kendall, general manager Potlatch Lumber 
Co.'s line yards, with headquarters at Potlatch, 
Idaho, was in the Twin Cities on a recent trip. 
Mr. Kendall also has charge of the Thompson Yards 
(Inc.) system in the middle West. 


KLAMATH FALLS, ORE. 


Nov. 27.—An unusually large amount of rain 
has fallen over this entire district during the last 
three weeks, and has made logging more difficult. 
In some sections there is snow. A great many 
mills and logging camps are contemplating making 
an early closing this year on account of the 
weather, and it is thought that most major opera- 
tions will be down by the middle of December. 
Inquiry is very light and bookings are at the low- 
est ebb this year. It is hoped that the general 
shutdown now contemplated will serve to strengthen 
the market. 


Joseph Kent, of the Kent Lumber Co., San 
Francisco, has been spending several days visiting 
various mills here. 


NEW ORLEANS, LA. 


Nov. 29.—The post-Thanksgiving market is “nor- 
The bookings for Thanksgiving week 
fell somewhat below those of the week preceding, 
as did production and shipments. Prices were 
pretty well maintained, however. Inquiry shows 
signs of gradual pick-up. Current orders are 
largely of the “‘fill-in’’ variety. 

Dr. V. K. Irion, State commissioner of conserva- 
tion, announces a contract with the Singer Manu- 
facturing Co. whereby its timber holdings in Madi- 
son Parish will be established as a wild life sane- 
tuary, under protection of the conservation depart- 
ment. The Singer company’s tract comprises 81,- 
000 acres of hardwood timber, most of it virgin 
stock, and the agreement provides for its inclusion 
in the State’s fire protection area. 


Stockholders of the Pearl River Highlands Co., 
a $500,000 corporation having some 50,000 acres 
for development in Pearl River County, Mississippi, 
held their first annual meeting at Picayune, Miss., 
last week. New officers-elect are: President, Wil- 
liam J. Krome, of Homestead, Fla.; first vice 
president, L. O. Crosby, of Picayune, leading south- 
ern Mississippi lumberman and president Missis- 
sippi Development Board; second vice president, 
J. G. Livengood, also associated with the Crosby 
lumber enterprises ; secretary and general manager, 
Cc. J. Coppock, formerly sales manager of the Cro- 
Row Hardwood Lumber Co. The directorate in- 
eludes, in addition, Paul V. Rowland, of Picayune ; 
Cc. E. Schaff, of Houston, Tex.; N. S. Varnell, of 
Cleveland, Tenn., and George E. Murrell, of Wash- 
ington. The company according to report has 
acquired the holdings of the Pearl River Orchards 
Co. and the Pearl River Development Co. 

J. R. Black, acting secretary-manager of the 
Southern Cypress Manufacturers’ Association, is 
planning to leave within the next few days for a 
two weeks’ trip through the cypress-producing 
field, to visit member mills. 

Harry P. Williams, of the F. B. Williams lumber 
interests, with headquarters at Patterson, La., has 
been appointed by Gov. Simpson to membership on 
the police jury of St. Mary Parish, to fill the 
vacancy caused by the death of W. N. Gooch. 

The Baton Rouge Sash & Door Works, Baton 
Rouge, La., has purchased from the K-D Barrel & 
Hamper Co. a 10-acre tract in Baton Rouge, and 
is planning the construction of a new plant. 


HATTIESBURG, MISS. 


Dec. 1.—Weather conditions in this section are 
inclement enough to make the woods boggy to 
some extent and to retard logging. Inquiries are 
improving as compared with the corresponding 
period of last month. The lower grades of shed 
stock are moving well, although there is no surplus 
of the higher grades on hand. Mills in a position 
to take on orders for timbers of the larger sizes 
are oversold and general new-cut demand is good. 











F oreign Commerce Bureau Activities 


WASHINGTON, D. C., Nov. 29.—The “investment” 
by the American taxpayer in the foreign trade 
promotion work of the Department of Commerce, 
involving an annual appropriation of about $3,000,- 
000, was returned more than sixty-fold during the 
fiscal year 1925-26 by one single item alone on its 
list of activities, namely, the new foreign business 
secured for individual American exporters as a 
direct result of the assistance rendered by the 
bureau of foreign and domestic commerce. This 
approximated $189,376,000, according to figures 
contained in the annual report of Dr. Julius Klein, 
director of the bureau. It is estimated that ‘“cli- 
ents” of the bureau, through their elimination of 
wasteful or unnecessary efforts in domestic as well 
as foreign business based upon “preventive” or 
negative information furnished them effected a sav- 
ing equal to the new business secured. 


That the attention of a growing number of man- 
ufacturers, firms and farm codéperatives is being 
directed toward more accurate and considered trade 
strategy, both abroad and at home, is indicated by 
the fact that 2,032,000 trade information services 
were rendered to firms and individuals by the 
bureau during the last fiscal year, as compared 
with 505,000 services in 1922. 


Dr. Klein gives many instances of the helpfulness 
of the commercial attachés and trade commis- 
sioners. For example, known sales of American 
merchandise in Germany during the year which 
came about as a direct result of the efforts of the 
bureau’s office in Berlin and constitute but one 
item of its usefulness are estimated to be slightly 
more than $10,000,000. This office cost the Ameri- 
can taxpayer $65,000. 


In view of the accomplishments of the foreign 
service of the department, which has just rounded 
out its twenty-first year, especial force is given to 
Dr. Klein’s urgent recommendation that the long- 
delayed legislation providing for the establishment 
of the foreign commerce service on a permanent 
Statutory basis, now pending before the Senate 


a8 the Hoch-Willis bill, be enacted at the earliest 
Possible moment. 


According to’ Dr. Klein, the retrospect and pros- 
bect for increased sales of American goods in the 
Markets of the world are altogether encouraging. 
Until recently it has been impossible to judge 
whether the increased volume of the export trade 


was merely accidental and temporary or whether 
it reflected a general trend that might be ex- 
pected to continue. It is now clear, he adds, that 
the growth of the export trade from the low point 
of post-war depression in 1921-22 has been of a 
normal character and due to causes which bid fair 
to continue. In no sense does it rest upon “stolen’”’ 
markets taken from a war-harassed Europe. Dee 
velopments of recent years, especially. 1925-26, in- 
dicate emphatically that the gains were almost en- 
tirely bonafide new openings of a sort never ex- 
ploited before either by European or.: American 
traders. . 

The strengthening of the present staff of the 
bureau to curtail excessive overtime work and. the 
addition. of fifteen more offices td the existing 
sixty-two at home and abroad is reported as neces- 
sary to permit a more efficient collection and dia- 
tribution of commercial information for the grow- 
ing number of American firms demanding accurate 
and timely information. ; 

A conspicuous feature of the bureau’s work, it 
is pointed out, has-been its greatly increased ac- 
tivity in the field of domestic commerce during the 
year, which enables it now to serve the small re- 
tailer just as well as the great export organization. 
This phase of the work has launched a series of 
regional analyses of distribution in different parts 
of the country in order to discover possibilities of 
eliminatng wasteful marketng methods. Surveys 
have already been completed in Philadelphia and 
in the five southeastern States, and others are 
already under way in New England and California. 
These efforts are being carried on with extensive 
collaboration from trade organizations and re- 
search agencies throughout the territories involved, 
and their results have aroused widespread com- 
mendation because of the possibilities for econ- 
omies and more efficient sales efforts which have 
been revealed. 


Swedish Lumber Situation 


WASHINGTON, D. C., Nov. 29.—A cablegram to 
the Department of Commerce states that the lum- 
ber situation in Sweden is characterized by a more 
hopeful outlook than has governed for several 
years as the result of growing consumption and 
lessened production in Sweden and Russia. Sales 
up to Nov. 15 amounted to 1,683,000,000 feet, or 
practically the total production, and 148,500,000 
feet has been sold for next season’s delivery. 
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Send Us Your 
(inquiries 


We are delivering mighty 
good values to a large number 
of buyers and we are confident 
that we can give you the kind 
of service that will please you. 


Why not try us out on 
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Long and Short Leaf 


YELLOW PINE 


Cypress, Douglas Fir, 
Western Hemlock, 
Pondosa Pine. 

Idaho White Pine. 


also 


Southern Hardwoods 


Red and White Oak, Ash, Elm, 
Sap and Red Gum, Cottonwood, 
Hickory, Sycamore, Pecan, Willow. 


Chicago Lumber 
& Coal Co. 


Arcade Bidg.. ST.LOUIS, MO. 
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The Ready Reference 
Inventory Book 


PEUTTITTII 


{ “Shows up” scattered piles. 


Pre- 
vents Over-Buying. 


§ Assembles different classes of 
lumber on correct page. Saves 


Valuable Time. 


4 Each page has large index. 
to handle in cold weather. 


4 Plenty of space to list all “tems 
carried in stock, 
POSTPAID PRICES 


1 Copy Ready Reference In- 
ventory Book 


4 Copies Ready Reference In- 
ventory Book 


10 Copies Ready Reference In- 
ventory Book 


For Sale By 
AMERICAN LUMBERMAN 


431 So. Dearborn St. 
Chicago, Ill. 


Easy 
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Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Our values will interest you. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


1805 London pennatee CHICAGO Dearborn 5711 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 


Telephone 














Manufacturers 
Moulding, Casing, Base 


Get in touch with people having the 
} time, knowledge and connections nec- 
Marae essary for the satisfactory handling of 
Waar §6this class of lumber products— 


s - 
4 “4 
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If it is Mouldings, Casing, Base, 
Factory Specials or Shorts, We Sell ’em. 


Joun A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 


SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
Glued on Linderman machine. Shaped or 
square edges. Also furnish cut stock for legs 
and frames. Kiln dried, dressed and sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram Lumber Co. 


28 E, Jackson Bivd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 


WesternWood ProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 
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Labor and Mone 


Our facilities SN 
S$uto », 
'SSUL0 Oy. 
on 


ws tO give VXCePHo 
ally prompt eK VIER 


FOR SAMPLES AND PRICES 
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SOUTHERN COUPON CO. S#MINEH rt 
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Oliver, of the Oliver Lumber Co., 
was a Chicago visitor this week. 

If. W. Maffett, of the Thunder Lake Lumber Co., 
Rhinelander, Wis., made a business trip to Chicago 
this week. 

D. J. Arpin, jr., of the 
consin Rapids, Wis., made 
cago this week. 


J. R. Andrews, hardwood 
canaba, Mich., was in Chicago 
on his friends in the trade. 


A. Hess, of the 


Toronto, 


Arpin Lumber Co., Wis- 
a business trip to Chi- 


manufacturer of Es 
this week calling 


Hess Lumber Co., wholesaler of 


St. Louis, Mo., was in Chicago this week in the 
interests of his company. 
A. J. Barker and H. T. Fall, of the Acme Lum 


ber & Shingle Co., 
kee, Wis., 


made a business trip to Milwau- 
on Monday of this week. 

If. Cornwell, of the Cornwell Lumber Co., 
saler of Saginaw, Mich., made a business 
Chicago on Wednesday of this week. 


whole- 
trip to 


James D. Lacey, who has been at his Chicago 
office for the last three weeks, left Nov. 23 to spend 
Thanksgiving with Mrs. Lacey in New York City. 

EK. R. secretary of the Marsh 
Lumber Co., delivered an interesting 


& Truman 
talk on “Lum- 


oe 
LOSS, 


ber Service’ Novy. 27 before the forum of the 
¥.M.C.A 
Vern C. Rutledge and Will Cassell, of the J. R. 


suckwalter Lumber Co., Union, Miss., were in 
Chicago on Saturday last for the Army-Navy foot- 
ball game. 


Clyde Lyon, of G. S. Lyon & Sons Lumber & 
Manufacturing Co., millwork manufacturer of De- 
eatur, Ill., was in Chicago on Monday of this week 
on business. 

M. Geary, assistant general sales manager of the 
Sugar Pine Lumber Co., Pinedale, Calif., stopped 
off in Chicago last Friday on his way East on a 
business trip. 

George A. Holden, sales manager of the Mce- 
Goldrick Lumber Co., Spokane, Wash., was in Chi- 
cago Dec. 1 on his return from an extended busi- 
ness trip to the East. 


O. C. Scherzinger, of the Kneeland-McLurg Lum- 
ber Co., Phillips, Wis., manufacturer of northern 
hardwoods, maple and birch flooring, was a Chi- 
cago visitor last week. 

H. Hl. Shepeck, of the I. Stephenson Co., 
Mich., and J. R. MeQuillan, of the Langlade Lum- 
ber Co., Antigo, Wis., were in Chicago on Saturday 
last to attend the Army-Navy football game. 


Wells, 


Ilarry A. Fry, former sales manager for the 
Wisconsin Land & Lumber Co., Hermansville, Mich., 
has become associated with the commission lumber 
firm of Will R. Smith, of Grand Rapids, Mich. 


IF. Kent, of the Seaman-Kent Co., Toronto, Ont., 
was in Chicago this week in the interests of his 
firm, and reported that he is expecting a good ex- 
port business in maple flooring during the coming 
year. 

John Dower, of the John Dower Lumber Co., 
Tacoma, Wash., accompanied by his wife, was in 
Chicago last week on his way to the West Coast 
following a business trip to eastern consuming 
centers. 

Charles 8S. Keith, president of the Central Coal 
& Coke Co., Kansas City, and F. L. Peck, of the 
United States Lumber Co., Scranton, Pa., were vis- 
itors at the local office of James D. Lacey & Co. 
last week. 

J. Warren, of the Warren-Lamb Lumber Co., 
Rapid City, S. D., Pondosa pine manufacturer, 
was in Chicago last week conferring with W. A. 
Herbert & Co., the company’s representatives in 
the Chicago territory. 

R. J. Whyte, secretary and treasurer of the 
Gregertsen Bros. Co., cypress specialist, left Nov. 
28 on a business trip to New York and New Jersey 
points in the interests of the company. He will 
be gone for two or three weeks. 


H. W. Krueger, manager of the Shawano Lumber 
Co., Shawano, Wis., drove to Chicago last week 
and home again, and while here reported the roads 
in bad condition in the North, due to sleet storms 
which had interfered with logging operations. 


J. A. Loggie, of the Whatcom Falls Mill Co., 
Bellingham, Wash., was in Chicago Noy. 29 on his 
return from an eastern business trip. He reported 
the demand for West Coast products rather slow. 
but is optimistic regarding the outlook for next 
year. 

If. E. Frost, of Milwaukee, 


Wis., and H. J. 


Kliwer, of South Bend, Ind., 
of the Exchange Sawmills 


sales representatives 
Sales Co., were in Chi- 


cago this week and aitended the southern pine 
salesmen’s organization meeting ut the Congress 
Hivtel, Dee. 2. 

K. F. Richards, sales manager of the Pacific 


States Lumber Co., of Tacoma, 
to arrive in Chicago Dec. 4. 


Wash., is expected 
He is making one of 


his periodical trips over the country, conferring 
with the company’s representatives, and will be 
at the firm’s Chicago office for several days. 


Ray Wilson, manager of the 
Co., Deer Park, Wash., manufacturer of Pondosa 
pine, stopped off in Chicago Noy. 27 on his way to 
New York on a business trip. He was accompanied 
by Mrs. Wilson and several friends from Spokane, 
Wash., and while here the party attended the Army- 
Navy football game. 


T. A. Kemp, 


Deer Park Lumber 


manager of fir factory Earl 


sales, 


Kenyon, manager of sash and door sales, and 
George A. Houston, manager of lumber sales, of 


the Long-Bell Lumber Co., Kansas City, Mo., were 
in Chicago for a couple of days this week confer- 
ring with C. W. Lawrance, manager of the Chicago 
office of the company. 


Samuel A. Lincoln, secretary 
Co., line-yard operators, with headquarters at Al- 
ton, Iowa, was in Chicago last week on business and 
attended the Army-Navy football game on Nov. 27. 
His son, Samuel A. jr., is a student at Annapolis, 
Md., so the contest between the representatives of 
the Army and Navy had a peculiar interest for 
Mr. Lincoln, 


R. Halliday, chairman of the committee on trans- 
portation of the Wholesale Lumber Dealers’ Asso- 
ciation; W. M. Tupling, chairman of the commit- 
tee on transportation of the Ontario Retail Lumber 
Dealers’ Association, and E. R. Eaton, of J. R. 


of F. M. Slagle & 


Eaton & Sons (Ltd.), Orillia, Ont., will attend the 
conference of the shippers and carriers of the 
Southwestern Freight Bureau at Chicago, on 
Dee. 15. 

F. R. Linroth, Chicago representative of the Ex- 
change Sawmills Sales Co., left Thursday night 


for Kansas City, Mo., to join a party of the com- 
pany’s salesmen on a trip to the California white 
pine mill at Pine Ridge, Ore. The object of the 
trip is to acquaint the men with the manufacture, 
quality and texture of the stock being turned out 
at this mill which is just a year old. Mr. Linroth 
expects to be away two weeks. 


Arthur A, Hood, of Minneapolis, Minn., Snark 
of the Universe, and Henry R. Isherwood, of St. 
Louis, Mo., secretary-treasurer of Hoo-Hoo, were 
in Chicago this week and at luncheon Dee. 1 at 
the Lumbermen’s Association ,of Chicago conferred 
with Tom A. Moore, Vicegerent Snark of the Chi- 
cago district, and other prominent local Hoo-Hoo 
on the matter of holding a concatenation in the 


near future, as well as other activities of the 
Order. 
J. N. Fisher, secretary of the George W. Jones 


Lumber Co., Appleton, Wis., spent Thanksgiving 
with his parents in Chicago Heights, L[ll., and be- 
fore returning to his headquarters attended the 
Army-Navy football game Nov. 27 at Soldiers’ 


Field, Chicago. Other out-of-town lumbermen who 
watched this great “pigskin” contest included 
Cc. W. Hansley, C. W. Hansley Lumber Co., Es- 


eanaba, Mich.; Eugene W. Carson, 
who later went to Memphis, 
and Murray H. Bissell, sales 
Lumber Co., Laurel, Miss. 


Melvin A. Traylor, president of the First Na- 
tional Bank of Chicago, was elected a director of 
the General Electric Co. at a meeting of the board in 
New York City on Nov. 24. He is a member of 
the American Bankers’ Association, Illinois Bank- 
ers’ Association, American Economie Association, 
Southern Society of Chicago and the Art Institute 
of Chicago. In addition Mr. Traylor is a director 


Buffalo, N. Y., 
Tenn., on business, 
manager Marathon 


of the Stock Yards National Bank of Chicago: 
Fairbanks, Morse & Co., of Chicago, and Austin 


Nichols & Co., of New York, as well as a trustee 


of Northwestern University and the Newberry 
Library. 

L. W. Carpenter, sales representative of the 
Shevlin, Carpenter & Clarke Co., Minneapolis, 


Minn., was one of the lumbermen football enthusi- 
asts who enjoyed the spirited game between the 
Army and Navy teams played on Soldiers’ Field, 
Chicago, Nov. 27. Before leaving for headquarters, 
Mr. Carpenter spent some hours at the local sales 
office of the company in suite 1866 Continental and 
Commercial Bank Building, and reported that some 
of the line-yard operators in the Northwest are 
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placing orders for spring business, specifying de- 
livery after Jan. 1, while other retailers are taking 
jmmediate delivery. 

PPE SPE PEE EES 


Ccast Operation Changes Ownership 


The Edwards & Bradford Lumber Co. announces 
from its Chicago offices at 1214 Fisher Building 
the purchase of the plant, timber and logging rail- 
road of the New Ladysmith Lumber Co. at Na 
namo, B. C. The new company has been incor- 
porated under Illinois laws as the Nanaimo Lum- 
with a capital stock of $330,000. The 
manager of the Nanaimo plant will be H. A. 
Lasater, who was formerly in charge of the Ed 
yards & Bradford operation at Blueslide, Wash., 
ynown as the Leach White Pine Co. The Nanaimo 
sill will specialize in Douglas fir. 


. . 
Lumberman Injured on Hunting Trip 
ATLANTA, GA., Noy. 29.—Herbert J. West, of the 
West Lumber Co., Atlanta, and formerly president 
f the Georgia Retail Lumber & Millwork Associa- 
tion, Was seriously injured on Thanksgiving Day 
yhile on a hunting trip near Atlanta when he was 
weidentally shot, the bullet entering his leg just 
elow the thigh. Physicians have stated that while 
the wound is painful it is not of a dangerous na- 
ture, but will keep Mr. West from active duty for 
time. Ile was the president of the Georgia 
jation from the time of its organization, about two 
ears until the recent annual meeting held in 
{tlanta. He is now chairman of the association's 
ward of directors, 
Se#e@eaeaeaaeaanaas 


Add Wood Utilization Department 

A new department, to be devoted especially to 
yood utilization, has recently been announced by 
James D. Lacey & Co., well known timber land fac- 
tors, With offices in Chicago, New York City, Seat- 
tle, Wash., Montreal, Que., and Vancouver, B. C. 
Organized in 1880, the history and development 


per Co., 


asso- 


ago, 


f James D. Lacey & Co. have paralleled those of 
the industry itself,’ the announcement states. 
Their vision and influence have been potent fac- 


tors in the migrations of lumbermen from the 
to the South, then to the West, 
instrumental in many of the 
elopments. 

“Their activities have covered all phases of lum- 
ering from stump to consumer and as the status 
f the industry has gradually changed from the 
eal conversion of accessible timber to a nation- 
wide exploitation, their facilities nave correspond- 
ugly increased until today with offices spanning the 
ountry they represent the largest and most highly 
specialized organization of timber engineers in the 
world, 

“To make available for others the collective 
knowledge and experience gained from intimate con- 
tact with all timber problems has been and is the 
ompany’s chief aim. The new department recently 
organized is in keeping with this policy and will be 
levoted especially to wood utilization. 

“The uses of wood during the last decade have 
steadily and rapidly increased. So have stumpage 
values and lumber prices. Today the cost of wood 
san important item to all users of forest products 
nd represents a problem with which many have 
either the time nor facilities to cope. 

“Railroads, construction companies, vehicle and 
mplement makers and other large consumers are 
titally interested in what particular species of wood 
te best suited for their uses; what their physical 
froperties are; what preservative treatments are 
‘st; what the closest possible utilization is; and 
what specifications are most economical. 


North 
and they have been 
industry’s greatest de- 


“Attention to these details invariably results 
it substantial savings but requires the unbiased 


ind professional judgment of wood specialists who 
ire not interested in the exploitation of any par- 








New south hotline over Des Plaines. River at Des Sibi, Tl. 


‘eular wood. Consequently 
‘Nn department of 
treated a most 


the 
James D. 
welcome 


new wood utiliza- 
Lacey & Co. has 
and needed souree of in- 


formation and several large consumers 
ready 


have al- 
availed themselves of its facilities.” 
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In Charge of New York Branch 


Announcement kas been made by the Chicago 
Belting Co., manufacturer of leather belting and 
leather specialties, with main office and factory at 
115-125 North Green Street, Chicago, that R. Royal 
Gammon was on Noy. 1 appointed manager of the 
concern’s New York factory branch. Mr. Gammon 
comes to the Chicago Belting Co. from the sales 
department of the Bethlehem Steel Co., where he 


Was assistant manager of the semifinished and 
wire department. He is also a former vice presi- 


dent and general manager of the Frank Mossberg 
Co., of Attleboro, Mass., and during the World War 
was a lieutenant in the aviation corps of the Navy. 





Mr. Gammon is a mechanical engineer—L afayette 
A. J. WEIS, CHICAGO (LEFT) AND F. R. GAM- 


MON, NEW YORK CITY; 
Sales Manager and Manager of the 


New York 
Branch, 


Respectively, of the Chicago Belting Co. 


‘16—has a sound knowledge of mechanical power 
transmission by belting, and a broad background 
of practical shop operation, especially in the metal 
producing, metal working and allied industries. 

The New York branch of the Chicago Belting 
Co. is the largest of the thirteen branches and 
serves hundreds of large and small manufacturers 
in New York, eastern Pennsylvania, New Jersey 
and western Connecticut. This branch has recently 
been moved to new and larger quarters at 75-77 
Cliff Street, New York City, where are located the 
branch offices as well as large warehouse stocks 
and a complete belt shop with its attendant service 
organization. 
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People Prefer to Walk on Wood 


Here is another instance, an odd one, that tells 
of preference of the people to tread on wood rather 
than on concrete, just as they like to build of 
wood instead of other material. 

The bridge illustrated was constructed across the 
Des Plaines River at Des Plaines, Ill., and opened 
to the public during the last mid-summer. The 
footbridge was built to 
serve pedestrians while 
the concrete structure was 
being built. There is a 
concrete foot-walk on each 
side of the driveway on 
the big structure an d 
which is said to be the 
widest bridge crossing the 
Des Plaines River. 

Despite the fact that 
this crossing place has 
been open for six months, 
the foot-walk has never 
been removed. Many more 
persons use the wood 
bridge seven days a week 
than make use of the 
larger conerete crossing. 
People seem to like to 
walk between the crude 
wooden railings and the 
stream seems to have more attrac 
from this point of view than does the more 
and beautiful structure that the Cook County 


picturesque 
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cost ly 
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“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 
Kiln Dried and Air Dried 

Northern —HARDWOODS— Southern 

Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 

Cedar 


CHICAGO, ILL. 


White Pine Western Pine Fir 
3800 West 38th Street, 





A. J. BARKER H. T. FALL A. J. BOYLES 
e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 


and Shingles Western Pine 


Acme Lumber & Shingle Co. 


Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 








Mills:— Winegar, Wisconsin and Bonifas, Michigan 


39 So. LaSalle St., 


Winegar-Gorman 
Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 


Sales Office:— 
CHICAGO, ILL- 





WHITE STAR LUMBER COMPANY 


q Sajes fqeate for Redwood Manufacturers’ Co., and 


811 Lumber Exchange Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 


Manufacturers of HEMLOCK and CEDAR 
QO.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








Northern and 
Southern 


Vangsness Lumber Company 


Telephones, 140 South Dearborn Si., 
Randolph 0469 CHICAGO 


Hardwoods 








| Quotes Lumber by the Piece 


j thousand is a real selling advantage. 
tomers better understand such a price. 
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HIATT’S EXPERT LUMBER PRICER 


Quoting lumber by the PIECE instead of by the 
Your cus- 


The Lumber Pricer increases 


the selling efficiency of your 
Saves organization. This is particu- 
° | larly true when it is used with 
Time, the Simplex loose-leaf Price 
M book. 
oney, 1 ony Hiatt’s Expert Lumber 
ricer 0 
Work. 1 Pad loose-leaf sheets for 
price 
Makes 1 Flexible binder for | price 
book sheets.._._. - 


Selling | 


$9.75 
Easier | 


SPECIAL COMBINATION OFFER 
All for $9.00 


For Sale by 


American Lumberman 
431 South Dearborn St., Chicago, Ill. 
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highway commission provided for its travelers. 

Both bridges were open during the last session 
of the Des Plaines camp meeting but the wooden 
foot walk seemed to be the favorite then even as 
it is today. 


Another “Rubber” Check 


The Chicago Industrial Lumber Co., 111 West 
Washington Street, Chicago, has received from the 
Herz Candy Co., 706 Washington Avenue, St. Louis, 
a letter addressed to the Chicago Lumber Co., at 
that address reading as follows: 

“Will you please advise if you have in your em- 
ploy a man by the name of E. H. Brandt. We are 
holding one of his checks to the amount of $10, 
which was tendered in part payment of merchan- 
dise purchased by Mr. Brandt on Nov. 17. The 
check was drawn on the Liberty Central Trust 
Co. at St. Louis, and has been returned to us with 
the notation, ‘Mr. Brandt has no account at the 
above bank.’ Any information that you may be 
able to give us will be greatly appreciated.” 

J. M. Hamilton, of the Chicago Industrial Lum- 
ber Co., says this company has no information as 
to the identity of this party nor has it been able 
to find out anyone who knows anything about it. 


Salesmen Condemn Babson Report 


Frank J. Shead, director of publicity of the Na- 
tional Association of Commission Lumber Salesmen, 
has addressed a letter to Babson’s Statistical Or- 
ganization, Babson Park, Mass., directing attention 
to a recent resolution passed by his association 
and outlining the position of that organization in 
connection with attacks on the lumber business. 
Mr. Shead’s letter is as follows: 


Several copies of a circular captioned “What's 
Ahead for 1927,” have been sent in to the office 
of this organization by its various members. 
Whether or not any of them have answered your 
communication, I am unadvised, but officially, and 
speaking for our executive board, which has given 
the matter careful consideration, it would seem 
as though your imagination would have to stretch 
beyond reasonable bounds to give you any hope 
of enlisting the support of the components of an 
industry which you have done such a rank in- 
justice as was imposed upon the lumber industry 
through your report of and recommendation on 
the recent calamity in Florida. 

While we believe that the effects of this were 
discounted in a way, there will be enough of it 
left to occupy the mind of the average lumberman 
for some time, and if any of the members of this 
association take it upon themselves to lend any 





Loading with this equipment the operator faces the 
jammer, travels forward in high to slack up the cable, 
and hoists up the logs with the powerful speedy re- 


verse gear. 


When not loading they can haul logs, plow snow, haul 


How Fast Do 
You Load Logs 


Here’s another big saving when you use a Trackson- 
Fordson for loading. It can handle a 4-horse log load 
in half the time necessary with a team, and save money. 


supplies, pull the sprinkler, or help the teams on hard 
pulls, saving money and time whenever used. 


Let us give you specific information. Write 


for special logging bulletin. 


The Full- Crawler Company 
Dept. of Geo. H. Smith Steel Casting Co. 
MILWAUKEE, WIS. 


aCKSOn 
TACK ler ~ 


510 Clinton St., 
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or 
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support to your publication, it will be in direct 
contravention to a resolution of this organization 
condemning your report and recommendations ag 
above referred to. 


| MANUFACTURER and DEALER 


Establishing Offices in British Isles 


A new sales organization will represent in Lop. 
don, England, the Yates-American Machine Co, 
woodworking machinery manufacturer, of Beloit, 
Wis., according to announcement made by the 
company. After the perfection of the new or. 
ganization all business of the Yates-American Ma- 
chine Co. in the British Isles will be conducted by 
a British company which is being established for 
the purpose. Establishing of offices and show 
rooms and all the necessary work in connection 
with the new sales organization is under the direc. 
tion of M. A. Macbeath, export manager, who is 
now in London. Representative lines of all the 
most modern motor- and belt-driven machines wil] 
be exhibited in the new show rooms. 

Factories are maintained by the Yates-American 
Machine Co. in Beloit, Wis.; Rochester, N. Y,; 
Hamilton, Ont., and Montgomery, Pa. The com- 
pany is also exclusive sales agent for all the 
machines manufactured by Baxter D. Whitney & 
Son (Inc.), of Winchendon, Mass. ; Jenkins Machine 
Co., Sheboygan, Wis., and the L. G. McKnight & 
Son Co., of Gardner, Mass. Through the new sales 
organization in London both machines from the 
Canadian and American plants will be offered, 
The address of the new sales organization will be 
Bush House, Aldwych, London, W. C. 2, England. 











Helpful Data on Rubber Belting 


As the belt is the connecting link between the 
power station and the machinery on which the 
volume and quality of the output depend, opera- 
tors wish to be informed regarding any improve- 
ment in belting manufacture and to know how best 
to apply belting in order to reduce friction to a 
minimum and eliminate breakdowns and delays to 
the greatest possible degree. 

A little book published by the New York Belting 
& Packing Co., of 91-93 Chambers Street, New York 
City, evidently was designed by that company to 
give the manufacturing operator exactly the in- 
formation that is needed to enable him to judge 
of the value of rubber belting and to utilize it to 
the best advantage in the multitudes of applica- 
tions for which it is suited in the field of lumber 
manufacture. 

The title of this booklet is “Test Special Rubber 
Belting,’ and the first part of the booklet is de 
voted to a description of rubber belting manufac- 
ture, the explanation being simple, brief, and freely 
illustrated by photographs of the various processes 
by which rubber belting is produced. 

A large part of this booklet is devoted to ex- 
plantation of mechanical rules and formule for the 
application of rubber belting, including a number 
of tables showing the horsepower per inch of width 
of 4-ply rubber belting when used on pulleys of 
various diameters run at various speeds. In addi 
tion to the foregoing there are interesting para- 
graphs on belt fasteners and the lacing and splic- 
ing of belts. Copies of the booklet may be ob- 
tained from the New York Belting & Packing Co, 


op request. 
waeaaaaaaaeaee 


Electric Motor Prices Reduced 


A reduction in prices on its general purpos 
motors, amounting to 5 percent on most lines and 
10 percent on commonly used sizes of squirrel cage 
induction motors, has been announced by the Get 
eral Electric Co., of Schenectady, N. Y., effective 
Dec. 1. The motors affected by the new pric 
levels include both alternating and direct currett 
constant and variable speed general purpose m0 
tors, from 1 to 200 horsepower. Prices of standard 
squirrel cage induction motors have now bel 
brought by the company to a level within abou 
10 percent of that in 1914. 

Coincident with this reduction in prices, tbé 
General Electric Co. has announced a_ unified 
schedule of discounts for different classes of put 
chasers. The discount for quantity purchased *# 
one time, on one firm order, has been made uniform 
on a sliding schedule for all classes of buyer 
These reductions have been made possible by i= 
proved manufacturing processes and quantity pre 
duction, the company stated in announcing the ne* 
prices. 





VaNcouvER shipping showed an increase of 
1,461,504 gross tons during the first six months 
of 1926 compared with the same period of 1925. 
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CoMMON BoarRDS, RoucH— 


No. 1, BF u.ccccces $55.00 
BD cccccces 61.0 
12”. .cccces 67.00 
WO. By PF vccesese 35.00 
10” .cccccce 38.00 
BP cccccces 41.00 
WMO. 8, Meccccces 29.00 
IO wccccecs 29.00 
LM .ccccces 31.00 


, 


$57.00 
63.00 
70.00 
37.00 
40.00 
44.00 
32.00 
31.00 
33.00 


For all white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10, and 12”, 
For S1 or 2S, add 75 cents; SISIE, add $1; 
Drop siding, grooved roofing and O.G. 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 Piece Sturr, S1IS1IE— 


6’ 
BE eS” cccceccevecs $27.50 
Be DS acccccascces 27.50 
SE wivesiacacen Beene 
BEG” wccccccccces 31.50 
SELM occccccccces 32.50 


or S4s, add $3. 


Rg’ 


$31.50 
28.50 
30.50 
32.50 
33.50 
No. 2 piece stuff, $3 less than No. 


12° 
5 
31.50 


35.50 
36.50 


12° 


NORTHERN PINE 


Duluth, Minn., Nov. 30.—Quotations on all items of northern pine are steady, 


16’ 18’ 20’ 


No. 4, $30; No. 5, $21. 
for resawed, add $1. 
shiplap, 8’ and up, add $1.50. 


16’ 18’ 20’ 


$31.60 $32.50 $34.50 $34.50 
31.50 31.50 33.50 33.50 
32.50 32.50 34.50 34.50 
35.50 33 50 35.50 35.50 
36.50 34.50 36.50 36.50 
<¢ pine, rough, deduct 75 cents; D&M 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


being as follows f.o.b. 
FENCING, Roven— 


ee ee 
ee ee 
ere weer eeeeeeeee 
eee eee eee ee 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
5” fencing same as 6”. 

All white pine, Nos. 1 and 2, add $1. 

$1 or 2S, add 75 cents; S1S1E, add $1. 

, %4%- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 


$40.00 
33.00 
28.00 
, contain not to exceed 20 percent of 4- and 9-foot. 

Siding run to O.G., $2 a thousand extra; product of the strip as it grades, 
%-inch, $1.50 more than same grade 


Beaded ceiling, 


4 To 20’— 


$44.00 


Duluth: 


8’ 10,12&14’ 16’ 
$55.00 $59.00 $61.0 
41.00 43.00 46 
29.00 31.00 32.00 
50.00 56.00 62.00 
36.00 41.00 47.00 
28.00 29.00 30.00 


ih. Avis aciaeaanehe $20.00 
Norway, C&better.... 34.00 





NORTH CAROLINA PINE 


Norfolk, Va., Nov. 29. 
average f. o. b. Norfolk prices, 
week ended Nov. 26, as reported 


Carolina Vine Association: 


Rough: 

4/4 
No. 2 & better edge 
No 1 edge box 
No. 2 edge box. 


Ix 6 
lx 8” 
1x10) 
1x12” me 
Edge, No. 2 & better, 5 


Bark strips, No. 1 & 2 
3ox bark strips 


No. 1 lath ; een GR Ties, aE Meee 


Dressed: 
Flooring, 
No. 2 & better 
No. 3. 


Bark strip partition.... 
30x bark strips (dressed or 


= ¢" sae kstae 
i. se Se Se 


1x10” . FI ie neki: ers 29.2 


BEE: vagadwalcn es wie naeawd 


*F.o.b. Georgia-Alabama 


ture 


2& bt 


$57.00 
59.00 
. 65.00 


Following ar 


points 


typical 
> during the 
North 


1 box 
$28.00 
26.00 
32.50 


$59.00 


. 60.00 


36.00 
16.75 
6.00 


91,” 
$53.50 
45.25 


Air dried* 


$19.00 
20.50 
20.50 
20.25 


manufac- 





RED CEDAR SIDING 


Seattle, Wash., Nov. 27.—Prices of red cedar 


lumber, new bundling, 


8-18’, 
Bevel Siding, '/2- Inch. 


, are: 


Width Clear we e 
4-inch Tere. $16.00 
5-inch 27.00 20.00 
6-inch 30.00 24.00 
8-inch YT ee ee 

10-inch te 
Clear Bungalow Siding, 3% 

le a ere a oe eae ee ae $46.00 

RR rs eee 57.00 

ES Pee pr ne rat eon Wee . 65.00 





RED CEDAR SHINGLES 


Seattle, Wash., Nov. 29.—Eastern prices f.o.b. 


mill are: 


Per square 
4 bunches 4 or 5 bunches 
First Grades, Standard Steet 


Per M 


Extra stars, 6/ ae $1.64@1.72 $2.05@2.15 
ee 1.76@1.80 2.20@2.25 
FOr 1.76@1.88 2 .20@2.35 
i Cr « cp aweccueeuwe 2.33 
Ea es 3.05 
EE 2.59@2.75  3.55@3.70 
First Grades, Rite-Grade Inspected Stock 
PRT, StAse, 6/3.0.ccccccece 1.80 
memere, Stare, 6/3......cceces 8! d 
Extra clears ............-.- 2.08@2.20 2.60@2.75 
PE idccetereeean 2.45@2.53 : a 15 
OS eee 2.41 30 
CS SELES 2.86@2.89 3. 85@3.90 
Second Grades, Standard Stock 
Common stars, 5 : eee $0.76@ .88 > 95@1 r 
Common stars, 6/2......... ome’ 15@1. 
Common clears ............ ‘7 
British Columbia rhatry ais Market 
nn: «5. 246606 .cdtenceale $2.55 @2.65 
CE Cl, Mobecccceccveds $2.41@2.53 3. 00@3.15 
hag witca'n welder a waa 2.55@2.63 3.50@3.60 
ND via cle garine 4 cage 2.78@2.82 3.75@3.80 


Nos. 1 es. 
cs 
eee seen 0 


and better. 
add $5 


WESTERN PINES 


Spokane, Wash., Nov. 27.—Following ar 
rent prices, f.o.b. mill, 
Aug. 19: 


Pondosa Pine, 16-Foot, 


No.1 No.2 No. 
 eKinedonwae $42.00 $31.00 $20.50 
o “tenekhedons 42.00 32.00 50 
i, comepavenn 40.00 27.00 
a -ackhwiawed 42.00 27.00 

a wemawenewd 44.00 27.00 
= @ Weis cease 20000 
Pondosa Pine Shop— 

Factory 

Cc No. . 

af? & 6/4..... ve. 50 $41.50 $25.50 
ae 1.50 561.50 36. 
Oe kesceensan seek ‘secees 
Idaho White Pine, 16- Foot— 

No.1 No. 2 
-  acomenane $48.00 $41.00 $27 00 
capita 51.00 44.00 
i #sceeeenes 49.00 42.00 

a vsewedeuns 54.00 42.00 
B .c6neeencue 69.00 46.00 
CO” Be WHGOh ss cece 


White Fir, 6- to 20- Foot, Inch _ 
4” ” 


hes 00 $25.00 ey 00 $21. 00 
17.00 20. - . 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Nov. 
f.o.b. Chicago prices on Pondosa pine — S28: 


eee eee eee ee eee eee eee ee 


Above shop prices are for shipments of No. 
For straight cars of specified grades, 


which became effective 


te 
tae 


N No. 3 
..$55.00 $40. 00 $32.00 








CALIFORNIA PINES 


[Special to AMERICAN LUMBERMAN via Air Mail] 
Nov. 29.—The following 
are average f.o.b. mill prices compiled from the 
report of the California White 
Manufacturers’ Association for 
Nov. 26, those on commons including 1-inch stock 


San Francisco, Calif., 


California White Pine 
D sel. No. 3 clr. 
2.15 4.85 


only: 

Nos. 1&2 elr. 
4/4xa.w. .......$69.75 
A ree 74.10 
eee 68.10 
BPEL. ceseces 77.05 

California Sugar 

Nos. 1&2 clr. C se 
4, Se $102.90 
O/EER. We. cece 92.35 
G/GRE.W.. sccess 89.65 
if 8 eee 101.00 


White Pine Shop 
No. 1 shop, 5/4x 


I 3 einxa wie ee $42.85 
No. 2 shop, 6/4x 
Me. ceonk ewan 23.75 
Inch shop ....... 25.30 
Panel, %xa.w.... 78.00 
Douglas Fir 
+ SRA $44.70 
No. 3 clear....... 31.20 
COMMON ....060% 14.80 
Ties and timbers 22.95 
Pseudo deues 17.75 
White Fir 
NEE ai eae $43.05 


i. aeceascanes 18.50 


No. 1 dimen., 1% 


WE. kcccccvecs D000 


Sn Se reed $56.10 
bb dekbavcueene $23.65 





[Special telegram to AMERICAN LUMBERMAN] 


DOUGLAS FIR 


Portiand, Ore., Dec. 1.—F.o.b. mill 


actual 
wholesale, 
Davis Statistical Bureau, were 


1x4” 
1x6” 


1x4” 


B&better 


No. 1 


No. 2 
ee. S. 


No. 1, 
1”. $16.00 
es: ee 
ss 
10” .. 
+) ee A 
2x4”, 
Random— 
ro. 2 
No. 3 
3x3 to 


Fir Lath 
oe ee, ear ree 
Bé&better, Flat Grain Car Siding, 9 or 18’ 
PEERS RIT ERT ee ery a ae ey eee eek Ee RS $35.00 
1x6 ) 


ob ai te tae oh Noe a 35.00 29.2% 


hp’ 21.28 
uaa ea ‘ rer 24.50 24. 


4x12” to 20’, surfaced 
iO 2EERS to 90", POUGM. ccc cccccecnsasas 
o 12x12” to 40’, surfaced 


sales of fir, Nov. 28 to 30, 


reported by West Coast 


Vertical Grain Flooring 
B oe 


conntine cae $37.25 $37.25 $30.75 
eviwndawes waar 40. 00 


Flat Grain Flooring 


>. 00 


Drop Siding, 1x6” 


Vas ewexen whew. 31.25 26.75 
pica, waatei wate Shatiaa 32.50 28.75 


Finish, Kiln Dried and Surfaced 
1x6” 1x8” 


TE eT Tee $44.00 $47.25 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 


Dimension 


14° 16’ 18’ 30’ 22&24’ 26-32’ 
2” thick 


$15.50 $18.00 $18.75. $18.00 
15.75 16.75 17.00. 17.50 
16.75 18.50 17.50 17.50 
16.50 16.75 17.50 17.50 
16.00 18.50 20.00 21.00 


$12.75; 10’, $17; 2x6”, 10’, $15.75 

2x4” 2x6” 2x8” 2x10” 
Ksenewens $11.50 $11.00 $11.50 $12.00 
eheane 6.25 Be Fadaine 


No. 1 Common Timbers 





St. Louis, Mo., Nov. 29.—The following cross 


CROSS TIES 


tie prices prevail f.o.b. St. Louis: 


Red 
than white oak; 


5 

i 
No. 3, 
2, 

1 


White Southern 


Oak 
, 8’, 9-inch face.....$1.45 


8’, 8-inch face..... 1.35 
8’, 8-inch face..... 1.20 
, 8’, T-inch face..... 1.10 


8’, 6-inch face..... 1.00 


oak and heart cypress ties, 10 cents less 
tupelo and gum cross ties, 1 
cents less than white oak; sap cypress, 20 cents 


less than white oak. 


White oak 
Red oak 


Switch 

Ties 

idemecapa kien aed win oe $43.00 
EES Se eee otnnane ae 





oO 


of siding. 


am t tet Aa et eek eet eee 


eed ted teed Od 


as follows: 


4 zane . one oe 


26.50 21.25 


~ ite ee ee 6 


$17.25 $16.50 $16.25 
Sry ee 11.50 12.50 14.25 
Pre eae 6.50 11.25 11.25 
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New York, Nov. 29.—Following are quotations The following list represents present values of hardwoods, f.o.b. Lower Michigan mills: 
on southern pine railroad ties, f.o.b. New York: No.1 No.2 No. 3 No.1 No.2 No.3 
18&20° All 8’ 6”— Sap Heart FAS Selects com. com. com, FAS Selects com. com. com, 
—- THO" eee ee eeeeeeerecereeseeseees $1.40 $1.85 | Basswoop— 12/4 99 95 75 80 65 70 40 45 ...... 
3200 =, Sr aera wie meee ee ree en a 1.35 1.75 4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $24@26 $21@23 16/4 110 115 95 100 85 90 50 55 ...... 
aH Me  acctaceeucessenen esas owes wee 1.25 1.65 5/4 70 75 60 65 47 50 28 30 23 25 ; 
es —e. ee 2 cere ee 
. 7 7 - Oe OD  cccdcs 4/4 70@ 77 60@ 6 47@ 50 28@30 15@17 
29.00 c 10/4 S 100 © 8 TO GH @ W cvvscs Yr = bo 65 70 ad 60 30 32 18 20 
St. Louis, Mo., Nov. 29.—The followi re cur- ee 7. 80 65 70 33 35 18 20 
. ‘4 a a 8/4 95 100 80 85 70 75 38 40 20 22 
rent quotations on cypress, f.o.b. St. Louis: 5/8 No. 2 common and better 30@32 12@14 10/4 110 115 95 100 85 90 45 50 23 25 
GULF COAST RED CYPRESS— 4/4 60@ 65 45@ 50 33@ 35 23 25 16 18 12/4 120 125 105 110 95 100 45 50 26 28 
5/4 65 70 50 55 35 37 28 30 18 20 14/4 140 145 125 130 115 120 50 55 
wow Grecee~ Factory No. 1 6/4 70 75 55 60 40 42 30 32 18 20 16/4 160 165 145 150 135 140 50 55 °..... 
po oa rye 2 one a aw Ss S62 2 Sl U6 SS SS S.l.!.ULUlClU..U DD ee 
Minesoes ee f ° : HARD MAPLE FLOORING § a JGH— 
OD cpegenesand 121.75 78.75 63.75 33.75 | Bircu— ' ; aug sg 
SE casks eons 123.75 81.75 66.75 33.75 | 4/4 —95@100 75@ 80 47@ 50 28@30 18@20 4/4 -----e 2s eevee so 3 20s HOD 
ll. cr seuiuscaues 131.75 88.75 73.75 31.75 | 5/4 100 105 80 85 52 55 30 32 19 21 9/4 vereeeee ceveeees soe ae DB 
6” 10/4 w2seeeeeeeee 136.75 98.75 | Bere fy = i =. 2 @ 8 33 32 19 21 Sorr MarLe— 
q ., eee 136.7 75 f sheen D 10 40 40 aeeeee 5 
Le Hits 9815 988 os 10/4 115 120 100 105 80 85 50 55 <1L1. 4/4 $5@ 70 55@ 60 40@ 45 2830 16@18 
' Peck random, 4/4”.........eeeeee: sececeeee $24.75 | 12/4 120 125 105 110 85 90 50 55 ...... “aeeseen ese & Ses 2 2 
16/4 140 145 120 125 105 110 ...... oma 6/4 80 85 70 75 55 60 38 40 18 20 
Common Rough— No. 1 No. 2 No. 3 see tae 8/4 8 90 7 80 60 65 40 45 20 22 
rade: SEE  sicaninnetanveass --$54.75 $43.75 $32.75 | “ oe _ , . 
— gp easenmmrante- eras ore stre | 4/4 65@ 70 50@ 55 42@ 45 nee new Se Sess Set Bae 
Add $2 for specified lengths on common grades. 5/4 70 7 55 60 47 50 30 22 24 4/4 100@105 ........ TOE GE kitese -sapaue 
: 6/4 80 85 65 70 55 60 30 32 22 24 BiG Tee BRE wascaces De. UP” srpeetd, skvuene 
ness Finish, S1S or eal 8/4 85 90 70 75 60 oe Be Ge veescs oe Bee Bee kkiseesas 85 a rt 
Hea A B Cc D 10/4 90 95 75 80 65 7 ee GS ovexcan C/E 200 TRO sessacss 90 Oe wiekes snwaiton 
ne" «- ‘ es tS 3 pete $ 4 $ ip =o 
~_— Be anivees 75 106.75 101. 91. 15 
na 1x14" wees 120.79 115.75 110.75 102.75... HARDWOOD INSTITUTE PAST SALES REPORT 
rices on Me sedekes 25.75 ° ° ° eeee 
ot ond Memphis, Tenn., Nov. 29.—The following is a summary of Chicago/Cleveland avera hardwood 
ect and ’ Lo y & ge 18] 
s to the Bungalow Bevel Siding— A B C&btr. prices obtained during the week ended Nov. 23, as reported to the Hardwood Manufacturers’ In- 
es 1x8” Coeeeeereseesecesesee $53 $45 $43 stitute: 
i RE eas 64 55 53 
OR Grrawerucansaneuwon 70 61 59 ——RED COW SKE_GUM-CONTD ~ WRITE OLK-CONT'D POLAR =CONT'D COTTONTIOOD-CONT'D 
D Bevel Siding— A B Cc D Quartered Plain Plain ata 
es SE sxgaancaisienns $48.50 $45.00 $41.00 $28.00 Figured Wood 
YELLOW CYPRESS— Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Factory— No.1 No.1 No.2 ‘rete & Seconds No 3 Common No 3 Com-Flg Grade || No 2 B Com-Cont'd No 2 Common 
FAS Select Sho 4NO. NO. 5- 141.00 OR 4-4 20.50 4... 5-8 eee 223.85 5-4 8.00 eoel| 4-4 34.50 eee 
— elec op com, com. 8 148.00 ee 5-4 25.00 eos 4-4 34.00 33.25 || No 3 Common 6-4 40.25 ... 
4/4 weeeereeee : ES $59 $36 $31 $26 No I Com & Sels No 3 Common 4-4 ees 33,00)|No 3 Common 
B/4 wcoccccces 75 62 48 35 29 a ee Quartered 4-4 27.50 30.75|| 6-4 36.25|| 3-4 22.25 ... 
C/4 cecccccses 75 63 50 35 29 Quartered Firsts 4 Seconds 6-4 eco §©=—8 9-0 75 a. 4-4 24,50 . 
me Be -capdvewkne 82 68 55 37 31 Pirets & Seconds 4-4 49,00... 8-4 ess 81,00 || Firsts econds 
317.00 DE wecedenecs 100 75 65 ki ‘<a 6-8 78.25 eee 8-4 ey a°** FAS Wormy 1-8 48.00 see 
¥ y ” 3-4 = =—-80.75 awe No I Com & Sels 4~- 78,25 || 4-4 62,00 ... |/Firsts 4 *econis 
Boards— No. 1 com. No. 2 com. 1” random 4-4 107.25 ... || 4-4 41.00... ortho B-4 eee 128,85]] 4-4 2... 102.25 
ee -<iascwemncnd $42.50 $33.00 $= cecee S-4 130.00 ccc 8-4 51.75 ... || Firsts econds 6-4 97.50 see B-4 cee 104,75 
Mee ‘ssectensceas 42.50 34.00 eenes 6-4 105,50 ps No 2 Common 4-4 104.50 ... 8-4 104.75 .e. || No I Com & Sels 
i scons enwnad 43.50 30.00 ii ceocs 7-4 98.50 oe. 4-4 235.50 e+e || No I Com & Sels No I Com & Seles Ch rr 55.00 
SE — srieneen fence 53.00 8 eT 6-4 105.00 eee Plain 4-4 69,25 eee 1-2 eee 33.00]) 5-4 eee 64.75 
Pees, 250 oe cecs. wet peared $23.00 Bo I Com & Sels Firsts & Seconds No 2 Common 5-8 44.75 48,00]| 8-4 ... 72,00 
ie 5-8 44.25 oe =a eee 4-4 48.75 eee 3-4 49.85 eee No 2 Common 27.80 
16.50 3-4 50.75 rege - ° eee Plain 4-4 55.75 63.00]| 5-4 eee . 
4-4 GMO cco No I Cam & Sels Firsts & Seconds 5-4 75.25 coe 8-4 28,00 
CYPRESS SHINGLES & LATH £-4 64.85 nak 4-4 33.25 coo 5-8 68 ,00 eee 6-4 73,00 eos [No 3 Common 
1x12’ Cincinnati, Ohio, Nov. 29.—The following are 6-4 66.50 eve Fy : — eee , a 36 . ie one coves eee yh coe =—- 2B BS 
59 9 r are , sealers’ 1-4 3.5 eee 2 bd bd eece r ormy 
$52.25 —e whole salers’ carlot prices today f.o.b. a non “* iat 5.25 26,00|| 5-4 102.85 119.00 ||1e-4 103.2 ... ale 68,50 
incinnati: No 2 Common =? eee owes » z aw > Vorw os.00 
. i on 3 4-4 41.50 «ss sts & Seconds a tee . = “Bee . 
1x12” Shingles oat Pe. Dene Plein 4-4 53.25 4.6 [110-4 ::. 159.50 4-4 15. 48.50 
$20.00 , eee 5.70 $3.20 eee Firsts & Seconds No I Com & Sels 16-4 169,50 || Firets econds 6-4 awe 46.75 
” 5 
14.75  tuakeeokasesceweds 6.70 4.85 $3.90 3-4 78.75 eee 4-4 42.00 ... |]No 1 Com @ Sele 4-4 ese  883,50]| 8-4 5 50 
oT Reddngeken wee nnn ea 6.95 5.45 4.30 4-4 109.75 ces Plain 1-2 «37.75 aee No 8 Common 
— RR 6.95 5.45 4.30 6-4 113.50 ets rms & Sygente = 74 eee 41,75  .., |i/Firsts eee = ~- 
6-4 115 ,00 eoe -2 . eee -4 49. eee “tar 4-4 eevee . 
4’ 26-32’ Lath, 4-Foot, %x1/2-Inch— 8-4 123.75 ... 4-4 46.00 ... |] 4-4 61.50 65,50|| pirete & Seconds B-4 ae 86.50 
Bk aaisawsensaaee Dee BO Bockicctesoness $7.90 No I Com & Sels 6-4 48.00 oe. 6-4 66.75 75.75 || B=&@ oe. 95.00 » I Com & Sele 
ew ees 34 50,75 eee a I — = he oa a eee Lote 4-4 eee 67,00 
25 $21. 50 4-4 59,75 eco -2 . eee -4 . . 4 eee . No 2 Common 
00 2000 5-4 65,25 etna 4-4 36,50 ove No 2 Common No I Gom & Sels 4-4 27,50 eos 
00 28.00 OAK FLOORING 6-4 66.75 ace 5-4 39.00 ... || 4-4 47.50 47,25 |] 8 72,60|| 5-4 00 
50 23.50 The following are average prices, Memphis base, 8-4 70,75 toes 6-4 38,00 eee || Sound VormyMixzed 
75. obtained for oak flooring during the week ended No 2 Common 4-4 42,75 49.25 Firsts conds 00 Firets econds 
"2x12" Nov. 20, as reported by the Oak Flooring Manu- pa 4 ae Fobam-atareents— isa hs t16,00 to $7.85 = 
0 $13.50 facturers’ Association : 28.75... econds No I Com & Sels . No I Com & Sels a No I Com & Sete 
ee . sw ” sw ” ED 4 128.50 152.25 4-4 eee 68.5 10-4 eee 86, 5-8 36. eee 
18x14" 1x2%”"” %x1h” Bx2 Firsts & Seconds No I Com & Sels Plain = 86,00)) 4-4 50,50 tee 
iia oe ee: ee $94.14 oe Me ses 1-2 52.75 «es. ||/Panel & Wide 6-4 54.25 ae 
+» 919.9 Se SS eee re ee pe a  * ee 5-8 63.25 aes 4-4 129.75 eos || Firste econds No 2 Common 
10% Sap, ¢.q. W.&r.......... ME; sscds onnies 6-4 68.75 see 3-4 73.25 444 ||13-17" Box Boards SS ey EH Sf 2.50 oe 
20.25 Sel. qtd. w.ar.......... Pee 8-4 971625 ane 4-4 79,00 100,85 || 4-4 104.25... 6-4 (37.85 = ae 
Clr. pln. wht.....$74.26 86.83 $59.65 64.15 10-4 84.75 nee 5-4 89.25 «++ ||Firets & Seconds rirete & Lm Seg ee Pletn 
€9 73 Clr. pln. red..... 65.51 78.22 52.40 57.36 | No I com & Sels 12-4 181.75 +. |] 5-8 79.00 98.00 |] 6-4 cco []Vizete & secents 
ovasnee Sel. pln. wht..... 58.76 72.47 46.96 49.95 4-4 50,00 .., || 16-4 136.75 «5 |] 4-@ 94,00 115,75 || 6-4 $9. “3 oo FSS Sr tee 
or 18 Sel. pin. red... ... 60.04 68.80 45.85 48.09 5-4 55,00 ... || No 2 Common 5-4 103,50 121,00 |] 10-4 78.75 wee |] Sed 55.85 one 
$35.00 No. 1 common.... 43.95 50.42 25.08 28.11 6-4 52,50 eee Aa ae iteina — reed eed ge me a B o- 4 gee 
«+900. . » . - ‘ » 7 ~ * eco . eee om ° . ° eee 
42.50 No. 2 common.... 15.49 | es ee Be. i nits lé-4 101.75 ee see 136.85 he  —_ae 4-4 41,25 aaa 
44x14,” x2” f5x1%” $5x2” Plain Plain 12-4 112.00 ... 6-4 653.00 ... |j|No 2 Common 
or : ro y " ene x , % 13-17" Box Boards Firsts & Seconds 16-4 eoe 162,50]] 8-4 53.75 ooo 5-8 5u 
Sel. i an eee $76.50 ..... etee 4-4. 71.00 l-2 62.75 eee |}Saps 10-4 67.75 eee 
Clr. pln. wht..... wees FG5L ..... $80.94 13" & Wider FAS 5-8 67.00 se. |] 4-4 71.00 86,50]112-4 63.75 ... |{Ho I Com & Sele 
Cir, pln. red......$74.50 74.50 ..... 75.25 5-4 67.50 3-4 79.75 104,00]] 6-4 78.75 «se || No 2 Common 4-4 47,50 __ nan 
_ Sel. pin. wht..... 62.50 — G5.24 $52.50 64.46 | girete & Seconds || 4-4 90.50 110.75 |/Ho I Com & Sele 5-8 20.285 ose Se META 
ng cross Sel. pln. red...... 62.50 67.00 ..... 60.50 1-2 39.25 see 5-4 117.50 123.25|| 5-8 4... 47.50]| 4-4 85,00 .., ||Firets & Seconds 
No. 1 common.... 38.50 if ae 36.23 S-8 45.00 ccs 6-4 119.25 130.00]) 4-4 55.75 63.25 || 6-4 38.00 .... 4-4 69,50 eee 
treated MO. ZF GOON, 60 5. cece Genwi ° pam 3-6 SE00 ccc 8-4 eee 140,00]] 5-4 60.25 64.75 B-4 34625 nee 5-4 74.85 ose 
Southern oa Gi icc No I Com « Sels 6-4 63,25 71.25 |}10-4 34.75 «+. || No I Com & ~els 
Sap Pine G 5-4 63.75 wee 3-8) wwe = 4850 $< 64. 60 onktiie 28-4 SE9S cee SS hg eee 
A - a8. «es 1-2 40.75 60,00 |/10-4 eee . No 3 Common - . eee 
“as HARDWOOD FLOORIN ond . 25 ; 5-8 47.00 58.85 Ho I Common. pe 3- 19,00 oe 1} 8-4 60.75 
; Sales by Michigan and Wisconsin ffooring mills No I Comé Sels” 3-4 54,50 e - ° ° 
.00 . ’ +4 
at of maple, beech and birch flooring, as reported to 1-2 26.75 = ane + my 24 bay =“ poe 55.75 a - taal Pesete z howe 
-75 the Maple Flooring Manufacturers’ Association, = —- eee ee ° ahica an A 5-4 109.75 132.00 
ents less iverage as follows, f.o.b. cars flooring mill basis, 4-4 47.25 cee 8-4 88,00 80,50]|12-4 69.25 ots 4-4 67.75 yer 8-4 eee 137,00 
— 15 during the week ended Nov. 27: Sot 46.50 12-4 104.75 114.75 ||No 2 Common Pirates & Seconds No 1 com & Sels 
3 ties, ° 6-4 50.75 ... |[ 16-4 116.75 wee |] 4-4 26.00 «e. 4-4 58.25 ... |] 4-4 69.75 73.25 
20 cents MAPLE- Clear No. 1 Factory ge 8 Conan aia No 2 Comnon No 2 A Common No I Com & Sels 5-4 74,75 _ _ 76,75 
x1” $68.62 5-8 17.25 5-8 wwe 33.25 || 4-4 37.75 46.75 || 4-4 40.00 -. 
Bridge 217 Rhee ee eee a * + Pr 2.52 & Pe c —s . eee Aad 50.75 53.25 5-4 38.50 44 275 5-4 46,50 eee 
Plank ME Si i Aen arenas gs 74.53 $65.66 $38.75 4-4 27,00 eee 
a a ”  peneereans 78.67 7501 2Oti 5-4 29.00 an 5-4 47,50 ees ||No 2 B Common 6-4 48.50 eee 
$42.00 te x1,” 60.20 6-4 28.00 ... ||12-4 74675 eee |] 3-4 22.60 ... 8-4 53.50 «.. 
38.00 OP cg ci tscces cs sijaied saad G-4 28.50... fjlé-6 86.75 ooo I] 4-6 88.00 35.75 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Nov. 29.—Average wholesale prices, carlots, Cincinnati base, on Virginia, West 


Virginia and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
PAS cacessens $135@145 $145@155 $155@165 
Selects ...cscce 105 110 110 115 115 120 
No. 1 com..... 80 85 85 90 90 95 
No. 2 com..... 45 50 54 59 55 60 


Sound wormy.. 43 45 52 57 55 60 


QUARTERED Rep Oak— 


i. «+esbeéun $110@115 
me. 1 COM. ceccs 60 65 
me B GOR 6 ccs 40 45 


PLAIN WHITE AND Rep Oak— 


4/4 5/4&6/4 8/4 

Bass woop— 

Serer $ 65@ 70 $ 70@ 15 $ 10@ Ms 

No. 1 com..... 48 50 53 56 

No. 2 com..... 28 31 33 38 38 rt 
CHESTNUT— 

RSP $100@105 $112@118 $122@128 

Sy 60 65 65 67 70 75 

No. 3 com.....- 20 21 21 22 21 22 


Sd. wormy and 

No. 2 com... 36 38 38 40 40 42 
Sd. wormy and 

No. 1 com. & 





. ° re 38 42 43 45 45 47 

Er $105 @110 $115@120 $12 5@138 

Selects ....... 70 75 75 80 99 6s Bincn— fs : 

No. 1 com..... 60 65 70 75 75 80 RRR $100@110 $105@115 $110@120 

No. 2 COM... 42 45 47 50 48 52 No. 1 com. and 

Se oa 22 24 23 25 24 27 eee 65 70 70 75 70 75 

Sound wormy.. 43 48 53 58 55 60 Be. BS COs cca 31 33 33 38 38 40 
Hickxory— Beecu— 

) ae coe «(coe $ 95Q@1IO5 F 95108 eee $60@ 65 $ 65@ 70 $ T0@ 75 

oe 2 OR ceee wns are 65 70 65 No. 1 com..... 40 43 45 48 45 50 

No. 2 com..... ‘on eee 35 40 35 io No. 3 com..... 25 28 28 30 30 33 
MArLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 

a Barer re jest acnseanes $ 72@ 77 $ 77@ 82 $ 85@ 90 $ 95@105 $110@115 

No. 1 com.... ad eee gle ne 53 60 65 65 70 75 85 95 

No. 2 com.... Bate a 36 35 40 40 45 45 50 50 53 
Wuitt Asu— 

a ee ee $ 90@ 95 $105@110 $110@115 $125@130 $150@160 

me 3 COME. ORE GOE. oc ccwccvces 53 58 70 75 75 80 95 110 100 105 

Pe a a> cama reenwe ceneees 32 35 35 40 40 45 45 50 50 55 

Cincinnati, Ohio, Nov. 29.—Average wholesal- Philadelphia, Pa., Nov. 30.—Wholesale prices 


ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 
GumM— 4/4 5/4&6/4 8/4 
Qtrd. red— 
. FS hee te oses@t33 91986113 
No. 1 com.. 58 73 
Qtrd. red, sap no defect: 
eer 58@ 60 62@ 65 68@ 70 
No. l com... 47 52 52 
Plain red: 
a 100@103 100@105 105@110 
No. l com... 56 58 58 63 63 68 


Sap: 
Bxbds., 13-17” 


Tan Te wee See wee aan 
Plain FAS, 6” 


& wider... 52 55 54@ 58 58@ 62 
No. 1 com... 40 41 42 45 Oe was 
No. 2 com... 24 25 26 29 
MAPLE— 
Spot worms N. 
D log run...$ 40 $ 55 $ 60 
CoTToON WwooD— 
FAS, 6” & wdr.$ 53@ 58 $ 58@ 63 F 
No. 1 com..... 38 40 40 42 eee 
MO. BS GOER. woes 33 36 ove 
QUARTERED WHIte OAK— 
a ere $123@ 128 $128@133 $133@138 
OS ee 9 97 97 102 102 107 
MO. 1 COM... ce. 70 75 75 80 80 85 
No. 2 com..... 40 45 45 50 50 55 
QuarRTeErED Rep Oak— 
ae $105@110 oe 
No. 1 com..... 65 70 oe 
No. 2 com..... 35 40 ‘ 
PLAIN WHITE AND Rep OaAak— 
err $ 82@ 87 $ 95@100 $105@110 
OES Eee 3 68 68 72 72 76 
No. 1 com..... 53 58 58 63 63 68 
No. 2 com..... 42 44 45 one 45 50 
No. 3 com..... 24 - _ wei 25 30 


Sound wormy.. 37 "38 40 45 45 50 


Sort ELM— 


SE Giawete mata $ 65 $ 67 $ 70 
mn 2 OO. cea 47 50 55 
No. 2 com..... 25 27 28 





BLACK WALNUT 


Cincinnati, Ohio, Nov. 30.—The following are 


today’s prices on American black walnut f.o.b. 
Cincinnati: 


FAS, 4/4, $230; 5/4, $240; 6/4, $245; 8/4, $255. 
Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, $175. 
No. 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $120@ 


No. 2, 4/4, $45; 5/4 and 6/4, $50; 8/4, $55. 


secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN through the cour- 
tesy of Gregg & Co., of the Philadelphia Retail 
Board of Trade, are as follows: 
Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”....$45.00 10x10” ........... $50.00 
3x6” and 6x6”.... 44.00 BEES ccvcscoeves 60.00 
3x8”, 4x8” and ERIE ccccccccces 57.00 

BEE cescesvotuse 45.00 SEES” ccccvccccocs 70.00 
SHIM” .ncccccccess Caen BEER” .nccces +--+ 67.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.50 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23%-Inch Face 
(Rail delivery) 





ee SS eer $95.00 
Sen ckcasewaatanseasndaackwanee 85.00 
See e eed ne enna eenw aoe ened 62.00 
Pe ee OO 6.64 ds doobtenneet etewke ee 53.00 
Pe ae es Sv becca dnnnésensnasrstaseres 30.00 
Air Dried No. 2 Common Roofers 
go) | ee $27.00 1x10”, %x 9%....$28.00 
1x8”, a 28.00 1x12”, %x11%.... 29.00 
Shortleaf Dimension, S4S, 4-Inch Scant, 10- to 
16-Foot 
5 re Se Be ccccceee «.. $30.00 
hl REE 6 ee {R neaekweutewn 31.00 
De svceteakubens 29.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
” Oe J svenaneene $84.00 $64.00 ..... 
Se GE stsczabanwvens 58.00 48.00 $28.00 
Kiln Dried North Carolina Roofers 
i ae ee cc cccceemennenaceeeneoren eens . -$29.00 
1x 3” Ok, RR ere ee cosecee Ge 
+) So ce cuehheneehen ed ehawce hen eco 31.00 
1x12”. Dh «ipb Lenn cha penee sae ned abu muee - 32.00 
}3-inch thick, $1 more. 
Red Cedar Bevel Siding 
eo Me. -chanasakeees anne panaendaa «+. -$41.00 
eg OO ee ree een 61.00 
PE GEE ctceccerdnecadwesavenss awa pane -. 68.00 
Maple Flooring f.o.b. Philadelphia 
SS ce innucekencdbaenscdedaceeanens $82.00 
1 x2%4” a akan we awe rd are sh aR haan Ge wr ie 72.50 
a Se . csr nener ed ate vay ves xarwnka 46.50. 
See Gls PD COE ccc ccinsccccveconcess 64.00 
Western White Pine, Dressed 
Cc D No. 2 No. 3 
Oe prac ae $ 73.50 $63.50 $47.50 $36.75 
> eae 87.50 77.50 45.00 38.75 
* —7 78.50 68.50 47.75 38.75 
EY cacdy haan 78.50 68.50 47.75 38.75 
DM asknemmere 87.50 77.50 44.75 37.75 
SE sisnaiweed 103.50 92.50 45.75 38.75 
13” and up 108.50 98.50 46.75 40.25 
Lath, 4-Foot No. 1 
thicken eeeeen $7.70 f.o.b. cars 
PE ekeeccnevamene $5.75 c.i.f.—$6.25 delivered 


POPLAR 


Cincinnati, Ohio, Nov. 29.—The following are 


average wholesalers’ carlot prices, Cincinnati 

base, on poplar: 

Sorr TexTuRE— 4/4 5/4&6/4 8/4 
we seeeseee et 33801 $119@120 


—, & select. 

No. 1 com..... 50 es 85 70 70 73 
No. b com. A.. 36 38 42 45 45 48 
No. 2 com. B.. 25 27 27 29 28 30 


VALLEY— 
. Far $ 90@ 95 $ 95@100 $100@105 
Saps & selects. 60 65 70 75 75 80 
Sf rr 45 48 52 55 55 60 


No. 2 com. A.. 35 36 37 40 40 42 
No. 2 com. B.. 25 27 26 28 27 30 


POPLAR BEVEL SIDING 


Louisville, Ky-., Nov. 29.—The poplar siding 
market remains unchanged, prices being firm on 
all sizes. Demand is fair for the season, although 
it has slumped off somewhat. Prices at Louis- 





ville: 

Clear Select No.1 No. 2 
0 ee $55 $40 $28 $22 
PO scccteseckien 55 38 28 22 
DE: ance cenue wane 50 37 24 18 





CHICAGO RECEIPTS AND SHIPMENTS 


Reported by J. J. Fones, Secretary of Board of 
Trade. 


RECEIPTS FROM Nov. 1 TO Nov. 27, INC. 








Lumber Shingles 

0 ere 311,797,000 30,601,000 
BE. aces rande cours 313,574,000 31,028,000 
Decrease ......... 4,777,000 427,000 

RECEIPTS FROM JAN. 1 TO Nov. 27 

Lumber Shingles 

OD akauwne een 3,769,391,000 370,684,000 
BE niece adarea inane 3,720,504,000 475,558,000 
I 6a canes 48, ee 8= <~@sbscanaw ine 
PTO eee 104,874,000 

SHIPMENTS FROM Nov. 1 TO Nov. 27, INC 

Lumber Shingles 

BY Sd backan dea aoe 131,919,000 25,816,000 
Se akcean ve aew ee 174,887,000 23,698,000 
EE. ceeskes Skinenaen 2,118,000 
PE nc a apees Seen 6 svn ak wesewee 

- SHIPMENTS FROM JAN. 1 TO Nov. 27 

Lumber Shingles 
I koh ok ial oh nese ic aa tiat a 1,766,903,000 355,858,000 
BY sé watavn eae 2,098,419,000 461,905,000 
re 331,516,000 106,047,000 





For Editorial Review of Current Market Con- 
ditions See Page 43 


NORTHERN PINE 


MINNEAPOLIS, MINN., Nov. 30.—Northern 
pine is moving in fair, seasonal volume to retail 
yards and manufacturing plants. Little buying 
is on the delayed shipment basis. Orders have 
come from widely scattered points and virtually 
all are for immediate shipment. Box and butter 
tub and crate manufacturers are taking the bulk 
at this time. Prices have remained steady. 





BUFFALO, N. Y., Dec. 1.—The northern pine 
trade has been held up by unfavorable weather, 
as well as by competition of other woods. While 
the mills have no large stocks as a rule, the 
wholesalers are now pretty well supplied, and 
this lumber is slow to move out. 


BOSTON, MASS., Nov. 30.—There is some 
small-lot buying of northern pine to fill in, but 
demand is not at all active. The requirements 
of the retail yards are light. Competition of 
western woods is having some eftect on indus- 
trial trade. Wholesalers who have heavy com- 
mitments in northern pine are a little more 
urgent as the year nears the end, but prices 
on the whole are about steady. 

NEW YORK, Nov. 29.—Supplies in the hands 
of wholesalers are meager and mills are show- 
ing little disposition to send stocks into the local 
market. Manufacturers are holding out strongly 
against granting concessions. Retailers have 
low stocks, but buy strictly according to needs. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 30.—Eastern spruce 
frames are in quiet demand at $39@40 base. 
The very limited production aids in maintaining 
lists. Few orders are being placed for Provin- 





cial random and prices are certainly no firmer. 
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The probable shortage in the log cut in New 
Brunswick and the light supplies now remaining 
in first hands have not stimulated buyers’ in- 
terest. Boards are very quiet and prices are a 
bit soft. The general spread of quotations is 
practically the same as given last week. 





NEW YORK, Nov. 29.—Light supplies of east- 
ern spruce at the mills have caused a substan- 
tial diminution of receipts here. Prices have 
strengthened a little. Fall sales have been less 
than normal this year. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Nov. 30.—Demand for 
northern white cedar posts and poles is lagging, 
because of wintry weather. While there is some 
movement, it is smaller than for many weeks. 
Retailers are buying lightly. Prices are holding 


firm. 
HARDWOODS 


CHICAGO, Dec. 1.—There is a fair volume of 
business in northern hardwoods for this season 
of the year. Automobile interests are holding 
back, but interior trim people are taking birch 
for immediate needs. Prices on low grade hard- 
woods are strong. Mill stocks are none too heavy 
and consumers’ stocks are not burdensome. 
Southern hardwood demand is on a fairly steady 
basis. Sap gum has eased off about $1, but prices 
on other woods hold up generally. 


NEW ORLEANS, LA., Nov. 29.—Hardwood de- 
mand is quiet, with prices about as they were. 
The trade seems to be in a “shopping mood,” 
with takings apparently limited to immediate 
needs. Some observers report foreign inquiry 
slightly improved. 








KANSAS CITY, MO., Nov. 30.—Retail demand 
for hardwoods is slower, with the principal call 
for flooring. There is some yard demand for 
gum finish, and a fair call from the millwork 
plants. Industrial consumers continue in the 
market with good requirements, although busi- 
ness the last ten days has been smaller than 
earlier in the month. Prices are not so strong 
as they were a month ago. 


ST. LOUIS, MO., Nov. 29.—Southern hardwood 
demand shows no improvement, the trade con- 
fining its activity to the purchase of fill-in re- 
quirements. Present orders come largely from 
planing mills, sash and door concerns and inte- 
rior trim factories. The automobile trade is still 
indisposed to buy. The market maintains a 
firm tone. 

CINCINNATI, OHIO, Nov. 30.—The hardwood 
market shows some seasonal slowing down. Con- 
sumers’ stocks of dry lumber are low. With 
bad weather and slowing up of mill operations, 
there is little prospect of heavy accumulation of 
stocks over the holidays. 





COLUMBUS, OHIO, Nov. 29.—Hardwoods are 
holding their own. The volume during Novem- 
ber was about equal to that of the previous 
month, and prospects for December are believed 
to be good. Buying is well distributed between 
industrial plants, planing mills and retailers. 
While there is no disposition to stock up for 
the future, orders are fairly large, with quite 
a few carload orders booked. Prices are fairly 
well maintained. Retail stocks are only fair and 
buying to replenish them is steady. Prices of 
oak at the Ohio River are: 


FAS No. 1 No.2 No.3 
Quartered ........ $145 $90 $50 aioe 
WU kéoncendesved 105 72 48 $20 


HOUSTON, TEX., Nov. 30.—Low grades of 
hardwood for crating are in brisk demand. Box 
factories are running almost night and day. 
Stocks are low and buying of most items is for 
immediate use only. The rough oak market is 
good. Magnolia is scarce and in good demand. 
Sap gum is sluggish, and there is no market 
for red gum. 


3ALTIMORE, MD., Nov. 29.—Though the 
hardwood market is quiet, buyers show more 
interest in offerings. Sellers are practically 
unanimous in saying that it requires persistent 
effort to get orders. The tendency of prices is 
toward increasing firmness, with gum holding 
the gains it made, and with some other stocks 
rather stronger. On the other hand, poplar still 
Tules rather low, and the domestic market is in- 
fluenced by the backwardness of foreign business. 


MINNEAPOLIS, MINN., Nov. 30.—Hardwood 
buying is restricted to current needs of: manu- 
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SUPREME INTERIOR 
TRIM 


——S 





Only the best materials can compare with the beauty 
and durability of Southern Pine as interior trim, and few 
can compare with its economy. 


It is striking in grain and beautiful in texture; it comes to you 
with a surface that requires the least of labor and expensive 
hand-scraping to give it a finish of satiny smoothness ; it lends 
itself to a wide choice of effects in tone and color; it takes and 
holds enamels and paints perfectly. 


It has given generations of service in America’s finest homes. 
Sell your customer Natalbany Southern Pine—and satisfaction. 
Pearl River Finish,a NATALBANY product, is 
interior trim at its best. Pearl River Finish is soft, 
light, easy-working, and with machine work that 


it is impossible to improve upon. It is as safe as 
buying sterling. 


NATALBANY 


LUMBER COMPANY, LTD. 
SALES OF FICE 


HAMMOND, Z& LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 


Grade-marked, trade-marked, from Mills 71, 72, and 73 
On the speedy Illinois Central Mainline 
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Tremendous loss by fire caused 
by coal burning equipment 


Thousands of dollars’ worth of lumber is lost every year by fires caused by 
sparks from coal burning equipment such as locomotives, hoists and cranes. 


Years ago lumber dealers had to take this loss and be satisfied with it. 
it is no longer necessary to worry about the hazard of fire. 


Now 
All of your han- 


dling equipment may be either gasoline or electrically operated. 
ORTON Railroad Type Locomotive Cranes are available with gasoline motor 


operation. 


Illustrated, is an ORTON Model “B” 18-ton Crane equipped with 
a 6-cylinder 133 H. P. Climax Motor. 


ORTON Cranes are built in such a large variety of types and sizes that any 
lumber dealer can obtain a machine which suits his requirements exactly, 
regardless of the amount of lumber he handles each day. 


ORTON Gasoline Operated Railroad Type Cranes are built in 7 sizes, han- 
dling capacities from 5 to 30 tons on 28 to 60-foot booms. 


Send today for a copy of Catalog A-37, it tells all about ORTON Railroad 
Type Cranes and every size and type of crane we build. 
ORTON CRANE & SHOVEL CO., 


Formerly ORTON & STEINBRENNER CO. 
608 S. Dearborn St., Chicago, Ill. 


Steam and Electric Locomo- 
tive Cranes, Flexible Tread 
Cranes, Road Wheel Cranes, 
Gantry Cranes and Power 


Manufacturers of Gasoline, 
Shovels. 


ORTON 


CRANE & SHOVEL CO. 





Gasoline and Electric Truck 
Cranes, Rubber Tired Wheel 
Cranes. Clamshell Buckets, 
Orange Peel Buckets % to 5 
cubic yards capacity. Coal 
Crushers. 





facturing plants and these are small. 
however, is declared to be normal. 
this market have not changed. 


Business, 
Prices in 


BUFFALO, N. Y., Dec. 1.—The hardwood de- 
mand has not picked up especially. Trade is slow 
and buyers are waiting until after inventories. 
A little inprovement is expected before the month 
is out, as stocks of industrial users are low. 

NEW YORK, Nov. 29.—Demand is holding up 
very well in New York City proper, where the 
big industries are working full time, but outside 
demand is not so good as it has been. All prices 
are well maintained. Export business is un- 
usually dull. 


BOSTON, MASS., Nov. 30.—The holiday last 
Thursday curtailed volume of business in hard- 
woods very appreciably. Current inquiry is just 
about fair for the season. Northern hardwoods 
are moving better than the southern woods. In- 
dustrial users are more disposed to postpone 
commitments, Competition is very keen but 
radical concessions are usually explained by the 


quality and assortment. Oak flooring is quiet, 
and maple and birch flooring are dull; prices are 


softer. Quotations, {{x2%4-inch clear: birch, 
$78.50@87.50; maple, $80.50@83.50; oak, white, 


plain, $90.75@93; selects $79.50@81.50; No. 1 com- 
mon, $56.50@61. The general spread of quota- 
tions on inch is about the same as two weeks 
ago, but the present trend is toward the lower 
range of prices. 


LOS ANGELES, CALIF., Nov. 27.—Except for 
a few special offerings on oak, gum and hickory, 
coming from mills which desire to unload certain 
items before the holidays, the hardwood market 
remains practically the same, with prices reason- 
ably firm for this period of the year. Reserves 
are adequate for the present demand. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 1.—Fir demand is not at all 
brisk. Cold weather has interfered with business, 
as little lumber is moving from the yards. Mills 
are filling orders promptly, but are not any too 
eager for additional business, as many of them 
will be closing down shortly for the annual over- 


hauling. 
shipment. 


Some orders are being placed for future 
Prices are unchanged, 


SEATTLE, WASH., Nov. 27.—Curtailment of 
production is the rule at Douglas fir operations, 
with a considerable number of mills closed down 
indefinitely and others running on a single- 
shift, part-week basis. The market is weak and 
featureless. The industry is gradually squaring 
away for the holidays, which will probably be 
marked by more extensive shutdowns than usual. 
Fir logs are very firm. Loggers are considering 
a shutdown of thirty days, beginning with the 
holidays. 

NEW YORK, Nov. 29.—Retailers, most of 
whom are well stocked, continue to buy fairly 
liberally. Reports of log shortages on the Coast 
have given the wholesalers a good argument and 
prices were somewhat stronger than they were 
a week ago. Heavy cargo arrivals have come in 
of late, but have not increased the amount of 
lumber in storage. 





BOSTON, MASS., Nov. 30.—Although current 
business in fir is not active, transit offerings are 
comparatively light. Wholesalers say there will 
be no more bargains at New England ports this 
year. Ordinary schedules of 2-inch dressed fir 
are quoted $31@32, ship’s tackle Boston, the 
higher figure being more usual. Fir boards are 
now seldom offered here at less than $28, ship’s 
tackle, for No. 1 common, and some sellers ask 
$29. 


BALTIMORE, MD., Nov. 29.—So far the sellers 
of fir have been unable to mark up their quota- 
tions appreciably. The supplies in this market 
are adequate for all requirements. 


KANSAS CITY, MO., Nov. 30.—Demand for 
fir is very slow, with probably more demand 
coming from country yards than from city yards 
in this section, and the buyers mostly want as- 
sortments. There is some call for special cars 
of wide or long items, and some timbers. Prices 
continue weak. 

LOS ANGELES, CALIF., Nov. 27.—The whole- 
sale market is just about the same as it was a 
week ago, except that a few price concessions 
are being offered by some mills which are over- 
loaded for this period of year. Retail prices 
are stiff and the demand is very satisfactory. 


CYPRESS 


NEW ORLEANS, LA., Nov. 29.—Demand con- 
tinues quiet, with mixed car business still pre- 
dominant in this territory. Prices are unchanged 
and by local accounts well held. Mill stocks are 
said to be in good assortment, except that there 
is some scarcity of 1x6-inch Nos. 1 and 2, 16- 
foot, and 1x12-inch Nos. 1 and 2 in all lengths. 
Inquiry has shown some gain, and better call 
is hoped for soon. 





CHICAGO, Dec. 1.—Fill-in orders constitute 
the bulk of the cypress demand, but there are 
some inquiries being received from retail yards 
and factory consumers for spring needs. Mill 
stocks are in fair supply, and prices are holding 
on a steady basis. 





KANSAS CITY, MO., Nov. 30.—Last week was 
a slow one in the cypress market, there being 
little call for stock from city yards and a les- 
sened- demand from the country trade. A few 
orders are coming from industrial consumers. 





ST. LOUIS, MO., Nov. 29.—Lower grades of 
yellow cypress continue to show the most ac- 
tivity. 3usiness, as a whole, shows no improve- 
ment and some weakening is noted. Red cypress 
continues quiet. 


NEW YORK, Nov. 29.—Hand-to-mouth buying 
marks the local situation, but wholesalers say 
that orders for small lots are coming in quan- 
tity. Prices are strengthening gradually, some 
distributers having added $1 to $2 for items that 
had been stationary for some months. Increases 
are not general, however. 

BUFFALO, N. Y., Dec. 1.—Buyers of cypress 
have shown a disposition to provide for thei! 
future needs. This is the normal season for im- 
provement in cypress buying. The larger share 
of the sales are to industrial users. Prices are 
steady. 


CINCINNATI, OHIO, Nov. 30.—There is only 
a fair amount of business in the cypress mar- 
ket. Orders are small and mostly for immediate 
wants. Prices remain steady. 


BOSTON, MASS., Nov. 30.—Cypress distrib- 
uters report very quiet demand in the Northeast. 
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re Individual orders are generally small, consisting 
of mixed car assortments. Retailers are showing 
yery little interest. Prices are about steady 
of within a rather wide range. 


; sil Four Ross Carriers Handle 


* BALTIMORE, MD., Nov. 29.—The range of 


cypress prices remains quite low on account of & a 
nd competition from other woods. Something of a 
~~ reaction in favor of cypress has set in of late. Its 
e 


use for sash and doors, and also for interior trim, 














is larger now than it was not so long ago. 
: en Th d and f ite, aoe *) 
nomy oO : n 
of NEW YORK, Nov. 29.—Buying of hemlock has ee. = ‘ y One ur equi : June 10 
rly not been so brisk the last week, but with im- Ross Lumber Carriers is rec- chi, flectrywPment ¢ eg 1924, 
st provement today wholesalers are inclined to : es and Sist 
ne attribute the slackness to the Thanksgiving in- ognized by western lumber Most satiz2 or whi bree gas of 
nae terruption. There are large stocks of West Coast manufacturers. As evidence ©Xpeqi tes 42°tory Ch have wer 
| lumber to be had at below market prices, but ° ba Cut e ° Th Ven 
ot generally wholesalers report that lists are hold- of this fact we call your atten wear”. °atly handling rj use 
ing firmly. tion to our sales during six imme, 2? tea Teduces 1, the 
é ths beginning Oct. 1, 1924 Posit;c1¥. wa" the pias 2? 
BOSTON, MASS., Nov. 30.—Orders for hem- Months beginning Uct. 1, 17e4. is ation to .,"@ are ,Platforns 
“ lock are not numerous and are mostly for west- DPuring this short space of time an Since th State wh Z be 
ae ern lumber. Some Coast mills show great eager- d 56 R . d © it © Invest the Savi 
will ness for immediate business. There is so much We sol oss Carriers to Stil] a ©m of Ment j Ving 
his less western hemlock in transit than usual, how- western lumbermen. the whol, Unknow, ©Preciat large 
ba ever, that wholesalers are having little difficulty Subs. are qantj on is 
fete in maintaining the firmer prices recently re- ao . . oO Sta . Ony . 
we ported, and they look more attractive than east- Ross ~lectric or Gasoline of pation ee sayj,nced these 
-s ern and northern. Eastern clipped boards, 10- Carriers will prove as satisfac- not hese Ca a result & in the 
ask to 16-foot, are $31@32; northern 12-foot are $31, D COnsig Tiers a of the u 
and random are $29@30. tory to you as they have to the thods [°F going 29d we yo (Se 
West O Lumber C § Pack to ould 
ers Ww N INES es regon umber 0. We Old 
te ESTERN P Investigate these big money ST OREGoy ry truly 
CHICAGO, Dec. 1.—Some orders for western Savers today. | By E, D BER OMPAn 
pines are being booked right along, the volume \. 4 Ngsle NY. 
for being close to the seasonal normal. Inland Em- ’ Pre 
and pire stocks are reasonably plentiful and ship- 
rds ments from the mills are prompt. No particular 
as- change in the price situation has occurred re- Write for list of other lambermen who are using Ross Carriers; 
are cently. also for complete data on their costs. There's no obligation. 
ices pepe 
NEW YORK, Nov. 29.—Idano pine items were e MURRY JACOBS ANY 
unusually firm with the opening of the market I he Ross Carrier Co. COMP 
ole- today, all semblance of weakness having disap- 69 Columbia Street, - - - - - - - Seattle 
is a peared, and wholesalers generally predicting that Office and Plant 249 Monadnock Building, - - San Francisco 
ions for the next few months western pines will be Benton Harbor, : :: Michigan 546 Maison Blanche Annex, New Orleans, La. 
yver- none too plentiful. Some items were searce to- 
ices day, but good supplies are on the way. 








BUFFALO, N. Y., Dec. 1.—A little better feel- 


ing prevails in the eastern market for California 
-on- pines. Wholesalers say that more orders have 
pre- been placed, but that business is not at all brisk. 
iged Sugar pine prices have been cut to quite an ex- 


















are tent in some items. ; 
here a aan 

16- BOSTON, MASS., Nov. 30.—Pondosa pine sellers 
rths. are very hungry for early business, New England 

call buyers are rather indifferent, and prices are ir- 

regular. Recent sales are reported at the fol- Since 1863 
lowing range, but the lower figures are said to h 
itute have been sometimes shaded: No. 2 common, t e Standard 

are ixé-inch, $45.25@47.25; 1x8 and 10, $41.25@43.25; of Quality 
ards 1x12, $42.25@44; No. 3 common, 1x6-, 8- and 10- 

Mill inch, $35.75@37.75; 1x12, $36.25@38.25. There is 
ding 4moderate inquiry for Idaho white pine. Some 

sellers are conceding a little on No. 2 common. > . a 

7 Quotations: Equal in sturdiness to the engine that, 
yeing | ee $61°50 $62.50 $6150 $68.50 posse ‘ puffing hard, hauls away the loads of 

les- Pe Mews. 54.50 57.50 55.00 55.00 $58.00 logs, are BLACK DIAMOND Saw Files. 

few SSRs 42.00 42.50 aie 43.50 - 
KANSAS CITY, MO., Nov. 30.—Demand for If you will use these files to sharpen the 
we western pines is small and dealers seem to be teeth of your saws, you will get renewed 
, & g off buying as long as possible. There * h ill : 
rove- isa fair factory demand for the season. Prices cutting power that wl Surprise you. 
press are generally soft, and on Pondosa pine the Look for the BLACK DIAMOND 
mills have k *ked off -inch < rider 4 ‘ 

_. | Mit cae as a er ee Trade Mark—you will find it on the 
ving HheisiecbcsnaeD tang of every BLACK DIAMOND File. P 
uan- LOS ANGELES, CALIF., Nov. 27.—The sugar 
some and white pine markets are unsettled, although 

that the general tone of the market is better than G. & H. BARNETT Co. 
sases l'was a week ago, this being occasioned by the ; P 
eases ’ - 

increased demand on the part of the retailers. 1078 Frankford Ave., Philadelphia, Pa. 
Mills report good stocks on hand and the whole- 
press Salers are expecting reductions in prices before Owned and Operated by 
theit Jan. 1, as they feel sure the mills will attempt NICHOLSON FILE CO. 
= eae 0 clean up on their stocks before that time. Providence, R.1., U.S.A. 
share & 


sare REDWOOD es 


NEW YORK, Nov. 29.—Industrial demand con- 


; only Unues good, and-distributers are keeping full 
mar- Stoc ks. Replenishments are required constantly. 
diate The market appears to have closed out this fall 


much better shape than it was a year ago. 
content _ KANSAS CITY, MO., Nov. 30.—The redwood 
neaws- Market is quiet, the chief demand being for 
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16 to 20 Tons Per Trip 


OWN in Charleston, West Virginia, the Morgan Lumber Company have been using 
Fruehauf Trailers like those in this photograph for about eight years. Just 
recently four new units have been added to their fleet. . 

The Morgan Trailers range in capacity from 6 to 10 tons and are frequently used with 
a Fruehauf “Dolly” as here shown. By using two Trailers with the one tractor truck, 
a load of 16 to 21 tons can be hauled, thus cutting down the cost of hauling per ton 
mile to a fraction of the cost if motor trucks only were used. 

In the particular case shown in the above photograph, Fruehaufs are moving a solid 
carload of lumber in one trip. Eight tons are carried on the front Trailer and thirteen 
tons on the rear Trailer. The Trailers were loaded direct from the car—hauled about 
two miles to where a large residence was being erected and unloaded right at the job 
The tractor truck handled the load speedily and easily. , 

Fruehauf Trailers are being operated by the hundreds by lumbermen in all parts 
ee May we forward you information regarding their hauling systems and 
er ) 1¢é 1 


Pioneer Builders of Semi-Trailers, Four-Wheel Trailers and Adjustabie Pole Trailers. 


FRUEHAUF TRAILER COMPANY 


Backed by 35 Years’ Experience 
10945 Harper Avenue, DETROIT, MICHIGAN 


Branches and Distributors in All Principal Cities. 














HREWD Lumber Dealers are sell- 
ing Babcock Spruce Ladders. 
Because Babcock Ladders are strong, 
yet light and easy to handle, they offer 
you salability possessed by no other 


ladders. Write for catalog. 


Remember We Pay the Freight. 


The W.W.BABCOCK Co., BATH, N.Y. 








- 











moldings, with casket makers among the buyers, 
Retail demand is mostly for moldings, siding and 
lath. 


BOSTON, MASS., Nov. 30.—Eastern wholesal- 
ers are maintaining well assorted stocks of red- 
wood and offer prompt delivery even of badly 
mixed orders. Retailers’ orders are light. In- 
dustrial trade keeps about fair. All buyers are 
restricting purchases to early needs. Prices are 
unchanged. 


LOS ANGELES, CALIF., Nov. 27.—The red- 
wood market is easing up, production now being 
in excess of purchases. The wholesalers are well 
stocked and buying on the part of the retailers is 
not any too active. Prices are holding their 


NORTH CAROLINA PINE 


BOSTON, MASS., Nov. 30.—North Carolina 
pine rough edge is dull and prices have softened, 
Circular sawed lumber from small mills is offered 
at $52, and band sawed at $57. Roofers are 
quiet. The 8-inch air dried roofers have been 
offered lately at $29.75, but some wholesalers are 
getting $31, and as much as $32 is asked for nice 
stock. Dealers show little interest in shortleaf 
flooring even at concessions. 


NEW YORK, Nov. 29.—Roofers are scarce and 
many mills are notifying their connections here 
that the 1926 output has been exhausted. Other 
items in North Carolina stock were very firm, 
Retailers are buying only hand-to-mouth. 


BUFFALO, N. Y., Dec. 1.—The North Carolina 
pine demand has been quiet, as retailers and in- 
dustrial users are keeping their purchases down 
to a minimum. Increased trade is looked for 
toward the end of the month, as stocks have 
become considerably depleted in most cases. 





BALTIMORE, MD., Nov. 29.—The North Caro- 
lina pine producers and distributers find business 
fairly satisfactory. Some items show a rather 
firmer or even higher tone, while others have 
reacted slightly, but the changes are not im- 
portant. Stocks on the wharves have been still 
further reduced, and assortments are running 


quite low. 
SOUTHERN PINE 


NEW ORLEANS, LA., Nov. 29.—Mill reports 
indicate a decline for the week in ‘orders, cut 
and shipments. Production led, with shipments 
second and orders third. The Thanksgiving 
holiday accounts in large part for the showing, 
of course. Today demand is reported quiet and 
the market is described as rather listless, though 
prices are fairly well held. 


CHICAGO, Dec. 1.—Southern pine orders are 
coming in rather slowly from retail sources, but 
the volume from industrials is holding up fairly 
well. Railroads are making inquiries for stock 
and buying to some extent. Mill stocks are in 
fair assortment. Prices show no particular 
change from the last few weeks. 


ST. LOUIS, MO., Nov. 29.—Southern pine busi- 
ness was somewhat quieter last week than dur- 
ing the week preceding. Snow and cold effec- 
tively checked building operations. Stocks at 
dealers’ yards and at the mills are low. If 
there is any building activity early in the new 
year, it will be difficult to fill mixed car orders 
owing to the shortage of well assorted mill 
stocks. On account of low prices and unfavor- 
able weather, some of the smaller mills have shut 
down temporarily. The transit list is small. 


KANSAS CITY, MO., Nov. 30.—Demand for 
southern pine was light last week because of the 
intervening holiday, but averaged for the first 
three days only a little under the previous week. 
With orders running less than production, prices 
are weaker. Orders being placed are very badly 
mixed, and even the larger producers are having 
trouble in filling some of them. 


CINCINNATI, OHIO, Nov. 30.—The southern 
pine market is somewhat slow, with prices 2 
little weaker. Orders are of the hand-to-mouth 
variety. 





NEW YORK, Nov. 29.—Retailers are buying 
only to meet immediate needs. Yards are poorly 
supplied and with good building weather it 
would seem that demand would be brisk, but it 
is not. Prices are becoming stronger. 


BUFFALO, N. Y., Dec. 1.—A steady market 
has prevailed recently in southern pine, due not 
so much to the amount of buying as to prices 
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peing down to a minimum. Wholesalers think 











uye . PO 7 LIT 
vere, they are not likely to drop off further, as this 
oom would result in a further curtailment of produc- 
tion. 
—_ BOSTON, MASS., Nov. 30.—Southern pine Mouldings 
oly y salers are seeking new business eagerly, _ 
badly wholesalers are se g ne gerly Finish 


and intense competition is certainly not helping Fine Natural Qualities 
dl prices. The comparatively few orders now of- Bevel Siding 


~~ a fered by retailers are mostly for very modest as- 





eS are : . Y 
sortments. The large wholesale yards report a H Ip M k S l 
seasonable business in longleaf timbers, dimen- Base, etc. e ou a © a es 
> red sion and plank at fairly steady prices. nN —= 
greens concessions have not stimulated interest in long- . ° " 
Rape leaf flooring. Bé&better rift, 1x4-inch is quiet Shop and In Craig Mountain Pondosa Pine you 
7 at $80@83. There is very little call for C rift. . ° . 
—- B&better flat is receiving little attention at Factory will find softness, lightness and whiteness 
» $55 @56. 


NS Lumber. which will help you make sales to car- 
HOUSTON, TEX., Nov. 30.—Demand for — penters, contractors and builders. 


- southern pine increased a little in the last ten 
trolina : 


days, and prices are holding. The timber market SALES . 
tened. 1 has been improved by a heavy export demand. REPRESENTATIVES : Just try some of this lumber. You 
:, Some inquiries are coming from outside the J. C. LACKEY, ’ ; : 
afew: State. Local trade is fair, being mostly in small 953 Lincsla Avenue. won't have to talk it up to sell It. Once 
een | mixed car orders. Lansdowne, Pa. our customers have used it they will 
seta ce, ill aa aaa PCE Pee W. J. SCHILLER ; i 
athe BALTIMORE, MD., Nov. 29.—Longleaf pine 4347 Benton Blvd., want more of it. Order a mixed car for 
— demand is better than it was for a time. The Kansas City, Mo. a starter 
stocks held here are very small, but more of a G.S. PATTERSON, . 
disposition to make additions is being noted, Oconomowoc, Wis 
ce and with the producers feeling distinctly hopeful, R. D. HUNTING 
is here and quotations being rather firmly maintained. gee C ‘ M ° F 
erchan “* 
Othe yo raig Mountain Quality 
: , SHINGLES AND LATH COLORADO CONTI- 


: NENT BR. CO., 
SEATTLE, WASH., Nov. 27.—Red cedar shin- ee 
arolina gle mills are largely inactive, owing to the de- merce Bldg., Denver, 
und in- pressed condition of the market. Stocks in the Cc 


Jol. 





3; down hands of the mills are very low, and output is ALEX W.STEWART, 2 , 
‘ed for going to market almost as fast as it comes from 931 Lumber Exchange Light— Soft—White 
s have the saw. Shingle cedar is plentiful, and the Bidg., Minneapolis, 

ses. shingle log market is probably lower than at Minn. 


any time this year; but the price of shingles 
has fallen so low, and sales are so difficult, that 


































1 Caro- mills are not encouraged to run. There is no 
aaa sign of improvement prior to the opening of 
Pag snes: spring buying. Ms 
ot im- MINNEAPOLIS, MINN., Nov. 30.—Even though 
en still many shingle mills in the West are shut down, 
running demand in this section is not sufficient to absorb 
offerings. Shingles are being bought here at 
buyers’ prices in many instances. Clears are , 
selling at about $2.15, and stars at about $2. 
reports qunnesmnamense 
Ts, cut KANSAS CITY, MO., Nov. 30.—There is very 
pments little interest being shown in shingles, and prices 
SS1ving appear to be resting on the bottom. Nobody ap- 
howing, pears to be in any hurry to buy, and transit 
jiet and cars are few. The demand for lath also is 
though slower, with prices a little weaker on southern 
pine and the western varieties. Siding demand 
is very slow and prices are weak. 
ers are PP 
ces, but 8ST. LOUIS, MO., Nov. 29.—The shingle de- 
p fairly mand continues extremely light. Prices are firm 
r stock at the new low level set a week ago. Quota- 
} are in tions: Extra clears, $2.20, mill base, and $3.71, e e 
rticular St. Louis; extra stars, $2.05, mill base, and $3.39, C 
se Louls raig Oountain Lumber UO. 
busi- COLUMBUS, OHIO, Nov. 29.—While the build- 
A dur- ing season is tapering off, there is a fair demand WINCHESTER, IDAHO 
d effec- for shingles in central Ohio. Buying on the part 
ocks at of retailers is limited to immediate needs. Rural E. H. VAN OSTRAND,; President. W.C. GEDDES, Vice-Pres. & Gen. Mgr. 
low. If dealers are the better customers. City dealers 
the new are buying high grades, especially stained shin- 
r orders gles. Prices are somewhat weak. British Co- 
ed mill lumbias XXXX are selling at $4.90; Washing- 
infavor- ton XXXXX at $4.75; Rite-Grade at $4.35; extra 
uve shut clears at $3.95, and extra stars at $3.65. Lath 
nall. are holding up fairly well. G) leche 
=e — a - ad 
and for NEW YORK, Nov. 29.—Boatloads of eastern ING 
e of the spruce lath arrived the last week. Prices are CLOSET LIN a 
whe first holding very firm, and retailers buying to re- wr ces hile \A j ; a 
is week. Plenish in fairly good volume. West Coast shin- Nin ES SA - —$—$—$———_—— 
n, prices gles are in fair demand. Most wholesalers are 
ry badly holding steadfastly to their prices lists, but 
» having bargains are to be found. 
,BUFPALO, N. ¥., Dec. 1.—The shingle market “KILMOTH” Cold Weather Sellers 
8s "Ss ; > > j ; . . 
southern ae — —— gee in “oo Closet Lining One way to keep up your volume of sales is to encourage 
prices 4 itches th tne . . eee more owners to remodel their old homes. 
o-mouth ashingtons, $4.51; extra clears, $3.91; stars, Manufacturea from 
ag Stars are up 5 cents, but the demand for | Now yw od Fog eg “QUALITY” Oak Flooring 
"las 2 ;j ’ 
+o heen paar gr = mot ings heveshouts. The 2% and 3% inch and “Kilmoth” Red Cedar Clothes Closet Lining offers you 
» buying ining market has had a tendency to make widths. ome am ibiliti B th ia LD C. Lo lot 
re poorly buyers quite cautious. good sales possi es. uy them in L. C. L. or carlots. 
ather it 5 es 
k, butt | | BOSTON, MASS., Nov. 30.—A further decline De Soto Hardwood Flooring Company 
Preciable po Reged cle Ss a MANUFACTURERS AND WHOLESALERS 
‘ good 
+ market makes of XXXXX British Columbias offered for Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
due not rail delivery at $4.71. Demand for white cedar 
to prices 
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shingles is no more than fair but prices keep 
steady at $4.75@5 for extras, and $4.25@4.50 for 
clears. Most retail yards appear pretty well sup- 
plied with lath Efforts to get $8.25 for the wide 
spruce have been unsuccessful. Current business 
is at: Eastern spruce lath, 1%-inch, $7.75@8; 
1%-inch, $7@7.25; western hemlock, 1%-inch, $6 
@6.25 ship's tackle, Boston. 

HOUSTON, TEX., Nov. 30.—Shingle prices 
have dropped to the lowest point here in about 
four years Stars, $2, and clears, $2.10. The de- 
mand for shingles is very poor Lath are very 
dull Mill prices: No. 1, $3.75; No. 2, $2.75. 

NEW ORLEANS, LA., Nov. 29.-—-Cypress shin- 
gles are enjoying fairly good demand, notably 
in lower grades, from consumers in southern 
territory. Mill stocks are rather below season- 
able normal. Price stand unchanged. Cypress 
lath continue to move in satisfactory volume, 
mostly in mixed cars and no oversupply is re- 


ported from the mills. Cypress lath prices are 
unchanged and well held. 
LOS ANGELES, CALIF., Nov. 27.—Wholesal- 


ers are buying very few shingles, their stocks 
being adequate for demand until Jan. 1. The 
retail market continues active, with prices firm. 


A betterment in the lath situation has been 
noted by several big wholesalers. 

BOSTON, MASS., Nov. 30.—Local mahogany 
production is on a full time basis. Shipments 


are in sufficient volume to prevent accumulation 
except of odd lots, easily moved at a price. One 
of the largest concerns reports its No. 3 sold 
for weeks ahead. Piano makers are very good 
buyers of high grades. Radio and talking ma- 
chine trade is fair. tecent improvement in in- 
quiry from furniture and chair factories is re- 
tained. Competition is brisk but prices keep 
steady. Quotations, air dried plain African ma- 
hogany, log run for figure, f.o.b. Boston: 


4/4 5&6/4 8/4 10/4 12/4 16/4 

$192.50 
PAB ceoccs $190 $190 $195 200 210 215 
$147.50@ $150@ $175@ 
No. 1 . $150 $155 $150 $170 $170 $180 
Be Bese 85 85 100 110 110 
NEW YORK, Nov. 29.—Competition is very 


keen in the finer grades, but this has not served 
in the least to lower prices. 


BOXBOARDS 


BOSTON, MASS., Nov. 30.—Boxboard demand 
is fair for the season, volume this year being 
about up to normal, including 450,000,000 feet of 
New England white pine according to an official 
survey the complete results of which are soon to 
be made public. Prices keep about steady on a 
basis which the boxboard producers regard as 
unremunerative. Round edge white pine box- 
boards, inch, are $26@29. 


CLAPBOARDS 


BOSTON, MASS., Nov. 30.—Clapboard trade is 
seasonably quiet. Yard stocks are light, but 
dealers are not inclined to do much replacing. 
Offerings of eastern spruce and native white pine 
clapboards are very light and prices keep firm as 
last quoted. Some sellers offering West Coast 
woods are rather urgent and quotations are 
somewhat irregular. 


Christmas Tree Planting 


YELLOW SprRINGS, Onto, Dee. 1.—Prepara- 
tions are now being made at Yellow Springs for 
the annual ceremony of Christmas tree planting. 
This project, which is participated in by school 
children and students, was launched last year 
and the first plantation started jointly by An- 
tioch school and the publie schools of Yellow 
Springs. About six hundred children partici- 
pated and up te the present time the plantation 
numbers over one thousand trees. It is expected 
that within three years and every year there- 
after each child and student will be able to cut 
down and take home at Christmas time one 
tree for his own use. 

The project at Antioch aims to arouse inter- 
est in forestry and also to discourage the de- 
struction of millions of dollars’ worth of poten- 
tial forest wealth each year through the ravages 
of the commercial Christmas tree harvests. 
While proper thinning out of the forests is not 
harmful, the fact is that this thinning is sel- 
dom done properly. 

It is the theory of the author of the movement 


at Antioch, T. F. Laist, head of the college lum- 
ber research department, that if the Christmas 
trees enjoyed by the children each year were 
trees planted specifically for this purpose, rather 
than of natural forest growth, the children 
would still continue to enjoy their Christmas 
trees, while saving for posterity the forest re- 
sources which are now being so ruthlessly de- 
stroyed. 

Incidentally it is believed that the ceremony 
planned by Antioch will serve additional useful 
purposes in inspiring in the younger generation 
a patriotic appreciation of our timber wealth 
and constructive habits of economy and con- 
servation in its use. 


TROUBLE AND LITIGATION 


PORTLAND, ORE., Nov. 27.—Two lumber concerns 
have presented in the federal district court here 
their lists of liabilities and assets during the last 
week, 

The Mickle Mills (Inc.), George T. Mickle, presi- 
dent, involuntary bankruptcy proceedings, reports 
liabilities of $1,220,573 and assets $1,313,149, with 
170 creditors on the list. The largest creditor is 
the Forest Investment Co. which holds first, second 
and third mortgages, totaling $700,000, against the 
plant in North Portland. Unsecured claims are 
placed at $276,825. ‘The largest assets listed in- 
clude real estate mill and equipment, cafeteria, 
supplies and timber, totaling $976,071. Suits to 
foreclose the mortgages have been filed by the 
Forest Investment Co. The mill was closed down 
when litigation began a few weeks ago. 

The Carlson & Cole Lumber Co. presenting its 
schedule showed liabilities of $121,284 and assets 
totaling $120,008. The liabilities distributed 
among 146 creditors were said to be incomplete 
as all bills have not been received. Carl A. Carlson 
and Don A. Cole are the principals of the com- 
pany which operated at Laurel, ,in Washington 
County, Oregon. 


SEATTLE, WASH., Nov. 27.—On application of the 
Eclipse Mill Co., of Everett, Wash., Judge Mitchell 
Gilliam, of the superior court, yesterday morning 
appointed S. W. Barker, well-known truck logger 
and Louis T. Silvain, lawyer, receivers of the South- 
ern Alberta Lumber Co., H. N. Sereth, manager. 
The receivers qualified immediately, and were put 
in possession of the offices of the company in the 
White-Henry-Stuart Building. During the after- 
noon another application for a receiver was made 
in the Federal court, through representatives of 
F. R. Eaton, of New York, who Wednesday had 
been appointed receiver of Southern Alberta prop- 
erties in that State. On the showing that the 
superior court had already named a receiver, the 
Federal court took no action. In British Columbia, 
H. R. MacMillan, Vancouver, president of the H. R. 
MacMillan Export Co. (Ltd.), has been appointed 
custodian of properties, pending the appointment 
of a receiver. The Southern Alberta Lumber Co. 
is a Canadian corporation, with principal offices for 
this State in Seattle. 


VANCOUVER, B. C., Nov. 27.—Assignment of the 
Southern Alberta Lumber Co. (Ltd.) and its sub- 
sidiary, the Superior Spruce Mills (Ltd.), was an- 
nounced this week, the direct cause being, in the 
case of the former, heavy losses directly attrib- 
utable to the hurricane which recently swept the 
Florida coast and caused immense damage. In the 
case of the Superior Spruce Mills (Ltd.) the loss 
of the plant at White Sulphur in the southeastern 
part of the Province, through a fire a short time 
ago, is given as the cause. The Southern Alberta 
company was one of the largest exporting firms on 
the Pacifte Coast. It found a market chiefly in 
Atlantic Coast centers, and maintained offices in 
Seattle, New York and Boston, with Vancouver as 
its headquarters. The company is under Alberta 
registration. Final statement of the financial posi- 
tion of the firm has not been given yet. Creditors’ 
claims run between $800,000 and $900,000, it is 
figured. Twenty sawmill operators, small and 
large, nearly all on this side of the line, are in 
the list of creditors. On application of counsel, 
the courts appointed H. R. MacMillan, of the 
MacMillan Export Co., custodian of the assigned 
estates. 





NEWARK, N. J., Nov. 29.—A temporary receiver 
was appointed Nov. 22 by consent for the Kenna 
Terminal (Inec.), which leases warehouses and 
docks from the Federal Government. A number of 
the larger lumber companies, chiefly those engaged 
in the distribution of Pacific Coast products, have 
space at the terminal and approximately 10,000,000 
feet of lumber is stored there at this itme. Accord- 
ing to representations made to Vice Chancellor 
Berry the terminal is in financial straits, but it is 
said that this will in no way affect the tenants, 
although it may mean that they eventually must 
vacate, and it is doubtful whether the lumber com- 
panies, which occupy considerable space, can ob- 
tain suitable accommodations otherwise on the 
Jersey shore. Even if the companies could obtain 
other sites, the task of moving necessarily would 
entail great expense. A spokesman for the ter- 
minal said there was a possibility that the corpora- 
tion would weather the proceedings and continue 
to operate. The court appointed John Bernhard, 
Newark attorney, as the temporary receiver. The 
Kenna Terminal is located at Port Newark and 
has approximately eighty tenants. 
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Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper | 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. A1l adver- 
tisements received later will be placed 
under heading Too Late to Classify. 




















WANTED—SANDER DUST AND WOOD FLOUR 
From soft- and hardwoods, in bags. Will take your en- 
tire output. Mail samples. CHICAGO WOOD PROD- 
UCTS, INC., 431 S. Dearborn St., Chicago. 


WANTED—MAPLE KNOTS 
In dry wood waste in carload lots, either bulked or 
bagged. Address “‘R. 22,’’ care American Lumberman. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell something in the lumber industry. 
AMERICAN LUMBERMAN, 431 8. 
cago, Ill. 
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WOODWORKING 
MACHINERY SALESMAN 
For Central Western territory. To handle several high 
grade new lines for long established dealer who is 
prepared to handle trade-ins. Salary and commission or 
liberal profit-sharing plan. In answering give expe- 
rience, age, references. 
Address “R, 12,’ care American Lumberman. 


WANTED: 
Experienced railroad and logging superintendent by 
large pine mill in Mississippi that is well located with 
plenty timber and good equipment. Must be qualified to 
properly handle entire operation from tree to mill. Give 
age, references, previous connections, experience, etc. 
Address “R. 10,’’ care American Lumberman. 


SUPERINTENDENT WANTED 
For wholesale jobbing sash and door warehouse in east- 
ern city, one who can handle men to advantage and 
knows something about K. D. sash. Excellent oppor- 
tunity for live wire. State age, experience. Replies 
treated in strictest confidence. 
Address “L. 23,’° care American Lumberman. 


WANTED—YOUNG MAN 
Capable of waiting on trade, solicit business, collecting, 
answering telephone, ete., in a retail lumber and build- 
ing material yard, town of 25,000 in Northern Indiana. 
Knowledge of stenography not essential but preferable. 
Address “R. 4,’’ care American Lumberman. — 


MILLWORK RETAILER AND DRAFTSMAN 
Must be capable to take off sash, door and interior fin- 
ish quantities, measure at job and detail and bill into 
the mill. Give experience, salary desired and when 
available in first letter. 

Address “P. 3,” care American Lumberman. 
MILL SUPERINTENDENT WANTED 


With thorough experience in handling men and grading 
lumber for a big operation. Prefer man from Northern 

















Wisconsin. Send references, age and education first 
letter. ? 
Address “LL. 22,°° care American Lumberman. 





WANTED—COMPETENT YOUNG MAN 
Thoroughly familiar with building construction, fair 
draughtsman and capable listing materials from plans. 
College graduate preferred. 

Address “R. 1,’? care American Lumberman. 


SUPERINTENDENT TO TAKE CHARGE 
Of sash and door plant. Must be able to work from 
blueprints and handle all kinds of special millwork. A 
good producer. 
Address 





“Pp, 4,” care American Lumberman. 


WANTED—TO EMPLOY 
An A-1 retail ee oe 


Address - 2,”’ care American Lumberman. 
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